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CONSIDERATION GIVEN 
TO MARINE INSURANCE 


Important Resolutions Adopted at 
United States Chamber of 
Commerce Meeting 


WOULD REMOVE SHACKLES 


Situation Outlined to Business Interests 
by Prof. Huebner and New York 
Marine Men 


BY GEORGE A, WATSON 

ATLANTIC CITY, N. J., April 29.— 
American marine insurance was a sub- 
ject that came in for considerable dis- 
cussion at various sessions of the 
eighth annual meeting of the Chamber 
of Commerce of the United States dur- 
ing the past week. At a meeting of the 
shipping group of the chamber an ex- 
tended address upon marine insurance 
was made by Prof. S. S. Huebner of 
the University of Pennsylvania, insur- 
ance adviser to the United States Ship- 
ping Board and also to the house com- 
mittee on merchant marine and fisheries, 
which for months past has been delving 
into the general subject of marine in- 
surance in an endeavor to formulate a 
practical plan, that while eminently fair 
to all admitted foreign offices will yet 
seek to remove the hampering restric- 
tions that now “shamefully shackle” 
American companies, and will provide 
means to enable the home institutions 
to meet upon something like equal 
terms the competition of old world as- 
sociations. S. D. McComb, manager 
of the Marine Office of New York, and 
William H. McGee of W. H. McGee & 
Co., a leading marine agent of the 
metropolis, also spoke along the same 
lines. 


Congressman Edmonds Speaks 


Subsequently Congressman George H. 
Edmonds of Philadelphia, vice-chair- 
man of the house committee dealing 
with the subject of marine insurance, 
spoke enthusiastically for American in- 
surance institutions, and the Chamber 
of Commerce as a whole adopted this 
reference to marine insurance as part 
of its general resolution upon the mer- 
chant marine: 

“In the field of marine insurance the 
annual meeting has received with pleas- 





Out of Cover Paper 


A car loaded with cover stock for 
Tue NATIONAL UNDERWRITER stood 
on the track at the mill for several 
weeks because the railroad would 
not accept it for shipment, owing 
to freight congestion. Word has 
been received that it is finally on 
its way, but this week it is neces- 
sary to use body stock for the cover. 
The newspapers are all confronted 
at serious paper problems these 

ays. 
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NEW SPRINKLERED RISK FORM 





Underwriters’ Uniformity Association 
Adopts Standard Report at Meet- 
ing in Chicago 





After a consideration extending over 
several years, the Underwriters’ Uni- 
formity Association adopted a stand- 
ard sprinklered risk report at its 13th 
annual meeting in Chicago Monday. 
All inspection bureaus will use the uni- 
form form as adopted for the coming 
year at least after which any neces- 
sary changes can be made based on 
experience. The new blanks are de- 
signed to aid company examiners in 
rapid and accurate judgment as to risk 
desirability. The association also de- 
cided to adopt a standard size of poster 
card for listing instructions on the care 
of sprinkler equipments. 

Two addresses of special interest, one 
on “Oil Insurance,” by H. M. Car- 
michael of Chicago, manager of the Oil 
Insurance Association, and one on 
“Aviation Insurance,” by Madison F. 
Welsh, superintendent of the aviation 
department of the National Liberty, 
Chicago, were presented. Mr. Car- 
michael spoke of the desirability of ob- 
taining reliable records of all oil tank 
fires and urged the association to work 
out a uniform blank for reporting such 
fires. Mr. Welsh outlined the hazards 
which the airplane underwriter must 
review in deciding as to the desirability 
of a risk. Experience and qualities of 
the pilot, route traveled regularly, if 
any, and hangar facilities were some of 
the points to be considered, he said. 

After serving for seven years as 
secretary-treasurer of the organization, 
William S. Boyd of Chicago at his own 
request was relieved of the duties of 
this office and Charles H. Patton of 
Cleveland elected his successor. Mr. 
Boyd received a handsome pair of cuff 
links from his associates in appreciation 
of his faithful service. Officers elected 
for the coming year are John H. Ken- 
ney of Baltimore, president; William 
S. Boyd, Chicago, vice-president; Mil- 
ton Jones, of Boston, and William 
Simons, of New Orleans, executive 
committeemen. President J. S. Speed 
of Oklahoma was unable to be present 
and Vice-President Kenney presided at 
the convention this year. 
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SEASON SLOW IN STARTING 





Hail Writing Companies Report Only 
Small Business Up to Date—More 
Companies in Field 





Hail writing companies have written 
practically no business up to date. The 
season is slow. Farmers are still plant- 
ing in Minnesota and the Dakotas. An 
official of one of the hail companies 
that has just finished a trip through 
the hail states, reports that the acre- 
age this year is about 25 percent less 
than was planted in 1919. Crops are 
backward in the southwestern and cen- 
tral western states. In the hail states 
where winter wheat was planted, the 
crops have just commenced to come 
out of the ground. There was a pro- 
longed dry spell during the planting 
time last fall, and farmers were delayed 
in getting their seed into the ground. 
As a consequence, the crops have not 
sprouted sufficiently for them to deter- 
mine whether it is going to be a suc- 
cess or not. Hail insurance cannot be 
sold to farmers until they know 
whether they are going to have a crop 
to insure. This year’s backwardness 
of crops has held back the hail busi- 
ness very noticeably. 

Moreover, competition for hail busi- 
ness is very keen this year. In 1919 
there were 33 stock companies writing 
hail insuranre throughout the territory 
and this year there are 52. A number 
of additional companies would enter 
the hail business if they could get the 
proper representation. The new com- 
panies in the field are going to get a 
certain amount of business, which 
means that the individual writings of 
the companies that have been in the 
field will be cut down or at any rate not 
increased to any great extent. 

One branch office of one of the big 
hail writing companies at Kansas City, 
Mo., which at this time last year re- 
ported $271,000 in premiums, has up to 
date this year collected only $8,500. 
The manager of the office attributes 
the great decrease in premium receipts 
principally to the lateness of the sea- 
son, but says that the company will 
lose a certain amount of business to 
the companies that entered the hail field 
this year. 








ure a report of the important progress 
made by American underwriters and 
congressional committees, and hopes 
that this report is an augury of further 
success in this indispensable service for 
sea-borne commerce.” 

Prof. Huebner’s address was a 
masterful exposition of the general sub- 
ject, to the consideration of which he 
has brought a peculiarly trained mind 
that had utilized to the fullest possible 
extent the wealth of material that as 
an authorized employe of the federal 
government he was able to call for and 
which is not available to the average 
man. 

Following the addresses at the insur- 
ance group meeting, two resolutions 
offered by Benjamin Rush, president of 
the .North America, representing the 
Association of Marine Underwriters of 
the United States of America, were 
unanimously adopted. The first one 


was 
Resolved, That it is the sense of the 


mental conference be arranged, by com- 
mittee or otherwise, to provide means of 
an exchange of opinion and co-operation 
between the insurance department and 
the department of transportation on the 
subject of marine insurance and ship- 
ping.” 

Work of House Committee Praised 

The second resolution was as follows: 

Whereas, the vital interests of Amer- 
ican insurance, and particularly marine 
insurance, are affected by the success or 
otherwise of American overseas com- 
merce and world trade, and, 

Whereas, plans are now maturing 
which will give American industry, 
American insurance and American for- 
eign commerce a profound and definite 
impetus, and 

Whereas, this favorable condition is 
due in the major part to the foresight, 
initiative. intelligent and active leader- 
ship of the members of the committee 
on merchant marine and fisheries of the 
house of representatives of the United 
States congress, and especially the sub- 
committee on miscellaneous’ business 
thereof, and 

Whereas. Hon. George W. Edmonds, 

















insurance meeting that an interdepart- 


(CONTINUED ON PAGE 10) 
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Part One 





INSURANCE MEN SHOW 
INTEREST IN CHAMBER 


Many Underwriters Now Actively 
Identified With National 
Commerce Body 


RESOLUTIONS IMPORTANT 


Favor Marine Measure Up in Con- 
gress, Americanization Move- 
ment and Fire Prevention 


BY GEORGE A. WATSON 

ATLANTIC CITY, N. J., April 29.— 
Smarting under the statement of a 
former president of the Chamber of 
Commerce of the United States that 
insurance had played a lone hand, and 
had taken no interest in general busi- 
ness affairs, underwriters in consider- 
able number during the past two years. 
have actively identified themselves with 
the commercial organizations of their 
respective communities and with the 
Chamber of Commerce of the United 
States, and the association has been 
mutually helpful. Through such con- 
tact the underwriters have guined a 
broader appreciation of economic prob- 
lems, and business men generally are 
more intelligently sympathetic with in- 
surance institutions and practices. 


Many Companies Have Enrolled 


Aside from their association with lo- 
cal bodies, 230 insurance companies are 
now enrolled as active members of 
the Chamber of Commerce of the 
United States, as are 40 insurance or- 
ganizations and some 50 individual un- 
derwriters. In appreciation of this sup- 
port and the important part insurance 
plays in the business life of the nation, 
the Chamber of Commerce now has an 
insurance division, with a special man- 
ager in charge and the nucleus of 
what it plans to make a highly impor- 
tant branch. Through its operation 
underwriting interests will be able to 
present such problems as affect busi- 
ness men generally, and will be assured 
of their prompt, sympathetic and intel- 
ligent consideration, a condition that 
has never obtained hitherto, and which 
could be secured in no other way. 
Further, insurance interests have 


elected two representatives to member- 
(CONTINUED ON PAGE 5) 
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AUTOMOBILE ACTION 
UP TO COMMITTEE 


Subject Was Giver. Very Thought- 
ful Consideration at. Western 
Bureau Meeting 


WILLIAMS AGAIN HEAD 


Annual Gathering Had Many Impor- 
tant Questions Before It—Rail- 
road Insurance Looms Up 


BY GEORGE A. WATSON 
ATLANTIC CITY, N. J., April 29.— 
Whether the Western Insurance 
Bureau will follow the recent example 
of the Western Union and assume 
jurisdiction over the automobile busi- 
ness as well as the various other lines 
of underwriting it already controls, will 
depend upon the result of a mail vote 
upon the subject now being conducted 
among its members. The issue was the 
big one before the annual meeting of 
the organization held here. In fact, lit- 
tle else of moment was talked of, the 
various recommendations of the stand- 
ing committees being relatively unim- 
portant, and accepted without question. 
President Williams’ Comment 


In his annual address President Wil- 
liams referred to automobile insurance 
in these words: “The principal sub- 
ject for legislation that will be pre- 
sented you relates to the automobile 
situation and the desirability of this 
bureau taking jurisdiction of this 
branch of our business,’ which is so 
interwoven with our other interests and 
which at this time is in a most threat- 
ening condition and needs strong treat- 
ment to save it from demoralization 
which would involve the entire insur- 
ance business in the west. This is a 
subject which will require your most 
careful thought.” 


Serious Thought Is Given 


And earnest thought was given it, 
every bureau man in the convention 
hall, whether writing automobile insur- 
ance or not, appreciating the truth of 
the president’s statement, “that if de- 
moralization was permitted to enter 
any phase of the fire insurance busi- 
ness, the entire structure would be in- 
volved.” It was recalled how serious 
a situation developed years ago when 
rate-cutting was indulged in at Pekin, 
Ill., the conflagration there started 
spreading throughout the middle west, 
and involving great financial loss to 
both companies and agents. To avoid 
a repetition of such a condition the 
bureau men realized it called for seri- 
ous deliberation... The situation was 
discussed from its every angle. 


Boston Officials Present 


Edward Winchester, fire manager of 
the Boston, was present at the meet- 
ing, and was freely accorded the privi- 
lege of the floor. He followed the pro- 
ceedings with the closest interest. His 
company, together with its office mate, 
the Old Colony, is among the pioneer 
writers of automobile business. Hold- 
ing steadfastly to conservative practice, 
it has suffered so severely from the 
competition of less scrupulous rivals, 
both offices resigned a short time ago 
from the Western Automobile Confer- 
ence, precipitating thereby a crisis in 
the business and compelling: reconstruc- 
tive action. W. P. Hedge, president 
of the Old Colony, is now a member 
of the committee of nine of chief com- 
pany executives named by President 
R. M. Bissell, acting under authority 
granted him at a general meeting of 
managers held in New York City. The 











committee is studying the automobile 
situation throughout the entire coun- 
try, and will recommend changes in 
the present method of handling the 
business that should make for its ma- 
terial betterment. 


Now Up to Committee 


The upshot of the deliberations of the 
bureau members was an agreement to. 
refer the automobile question to the 
executive commitee with full power to 
act as its best judgment dictates, pro- 
viding such motion meets the approval 
of the organization men not represented 
at the meeting. The mail vote now be- 
ing taken is to that end. It may be 
taken for granted that the executive 
committee will be accorded the sug- 
gested authority, in which case its mem- 
bers will act with great deliberation be- 
fore reaching final decision. Confer- 
ences will be had with the committee of 
nine, and with other organizations and 
members having particular knowledge 
of automobile insurance affairs. 

Although the Union at its recent 
gathering at Philadelphia decided to 
extend jurisdiction over the automo- 
bile business of its members, no overt 
move to that end has yet been taken; 
nor is it likely that anything will be 
done that will interfere with the pro- 
gram of the committee of nine. 


Railway Question Not Decided 


The further suggestion of President 
Williams that consideration be given the 
possible entry of Bureau companies into 
the railway field, was not threshed out 
at the corvention, members contenting 
themselves with referring it to a special 
committee of three for intimate study. 
Membership upon the committee will be 
named by Mr. Williams. While some of 
the Bureau companies have been accept- 
ing railway lines, both specific coverages 
and portions of schedules, no concerted 
drive for the business has been put 
forth. The present idea is to handle rail- 
way risks through the medium of a spe- 
cial organization, such as is had by 
Union companies both in the east and in 
the west. A number of Bureau offices 
very likely would not care to become 
part of a new association, should it later 
be decided to form one, but unquestion- 
ably others will; in which event a 
trained railway underwriter would have 
to be engaged and extensive reinsurance 
facilities provided, for railway and asso- 
ciate schedules aggregate large amounts 
and call for very heavy carrying facili- 
ties. 


Always Considered a Specialty 


Railroad insurance has always 
considered a_ specialty 
writing it have not greatly enthused 
over their experience. Only a short time 
ago the North British & Mercantile with- 
drew from the field, and the National of 
Hartford, which had been operating in- 
dependently, followed suit. The great 
schedules are for the most part handled 
by the strong brokerage firms of Marsh 
& McLennan, Johnson & Higgins and 
Frank & DuBoise of New York, and 
John C. Paige & Co. of Boston. With the 
return of the railways to private owner- 
ship, the feeling is that their physical 
condition will be far better taken care 
of than was true under the period of 
government control, and the insurance 
experience upon the class will likely 
show improvement. It was with this 
thought in mind that the Bureau men 
concluded to delve into the subject. 

The thoughtful warning of Mr. Wil- 
liams regarding general business condi- 
tions, and his advice that underwriters 
should be “prepared for eventualities,” 
was attentively listened to and will be 
carefully heeded, Bureau members gen- 
erally appreciating the truth of his 
statements, 


been 
and companies 


Two Organizations in Harmony 


Reports presented by standing com- 
mittees, where the Bureau and the Union 
have interests in common, followed for 
the most part those submitted at the 
Union gathering in Philadelphia. The 
two organizations continue to work, not 
only without friction, but in the greatest 
harmony, and no apparent reason exists 
while this desirable condition should 
not continue to obtain for an indefinite 
period. 

The Large Cities Committee may be 
revived, the existing situation at various 
important centers throughout the Bu- 
reau territory making such action rather 
desirable. In the Mountain field the 
troubles that were serious some months 





ago are being smoothed out very satis- 
factorily, and it is predicted will be 
finally disposed of at an early date. 


Few Legislative Matters 


The only legislative matter of particu- 
lar concern now relate to the surcharge 
litigation in Michigan, the difficulties 
with the municipal authorities at Coffey- 
ville, Kan., and at Indianapolis, where a 
restraining order has been applied for. 
It will be remembered that early last 
year when the Michigan commissioner 
endeavored to prohibit the collection of 
the 10 per cent surcharge, the Union and 
the Bureau companies, acting in concert, 
secured an injunction restraining such 
contemplated action. The state sought 
to have the injunction dissolved, but 
failed. During the four months in which 
the surcharge was in force in the state, 
nearly $400,000 of added premiums was 
collected. It is anticipated that final ad- 
justment as to its distribution will 
shortly be effected. 

At Coffeyville the municipal tax upon 
insurance interests was increased nearly 
100 per cent. The companies promptly 
and properly advanced their rates to 
meet this levy, and it is to stay this in- 
crease that the municipal authorities are 
now suing. The town is a comparatively 
unimportant one, but the principle in- 
volved is serious, and the underwriters 
will fight it out. 


Old Officers Re-elected 


The remarks offered by President Wil- 
liams were unusually brief this year, 
“largely due to the lack of material to 
make them long or interesting.” 

Despite his unwillingness to accept 
office another year—having' already 
served eighteen months—Mr. Williams 
was finally prevailed upon to do so, his 
associates refusing to hear of his retire- 
ment. By unanimous vote all former 
officers were re-elected as_ follows: 
President, Walter D. Williams; vice- 
president, W. H. Stevens; secretary, B. 
Auerbach; treasurer, C. H. Coates. 

It was agreed to hold the semi-annual 
meeting of the organization at Briar 
Cliff Manor, N. Y., on Oct. 13-14. 

The banquet of members that has been 
a pleasant feature of meetings in recent 
years was omitted this time, owing to 
inability to secure a proper dining hall, 
the Marlborough-Blenheim hotel being 
crowded with delegates in attendance 
upon the convention of the Chamber of 
Commerce of the United States, 


Hear Chamber of Commerce Speakers 


To enable members of the Bureau to 
hear the speakers at the insurance meet- 
ing of the Chamber of Commerce, the 
gathering of the former association was 
adjourned yesterday, Harry A. Wheeler, 
former president of the Chamber, who 
was scheduled to speak at the Bureau 
meeting, addressing the larger gather- 
ing instead. This courtesy on the part 
of the Bureau men was highly appreci- 
ated by Mr. Bissell, chairman of the in- 
surance group meeting. 

Notable among the absentees from the 
Bureau convention were: Charles E. 
Sheldon, western manager of the Ameri- 
can; W. H. Stevens, president of the 
Agricultural, and George Davies, man- 
ager of the Pittsburgh Underwriters. 


National Board Meeting 


NEW YORK, May 4—The 54th annual 
meeting of the National Board will be 
held May 27. The executive committee- 
men whose terms expire are John B. 
Morton, Fire Association; Edward Milli- 
gan, Phoenix of Hartford; C. F. Shall- 
cross, North British; W. R. Hedge, Bos- 
ton, and Henry Evans, Continental. An- 
other committeeman will be chosen to 
succeed former manager A. H. Wray of 
the Commercial Union. 


Omaha Liberty in More States 


The Omaha Liberty Fire, in addition 
to being licensed in Pennsylvania and 
New Jersey, in which the L. A. Burnett 
Company of Pittsburgh has been ap; 
pointed general agent, has been licensed 
in Texas, with Burt & Stebbins of Hous- 
ton as general agents, and in Kansas, 
with Miller & Jones of Topeka as gen- 
eral agents. The company is also li- 
censed in Iowa and will handle the busi- 
ness for that state by special agents 
from its home office in Omaha. 

It expects to enter at least five more 
states this year. In all the states where 
hail insurance is written on growing 
crops in the Mississippi set ati it will 
write hail insurance. 








MARINE CONFERENCE 
HELD IN NEW YORK 


American Underwriters Servig 
Organization in Initial Move 


in the Program 
PLANS FOR FUTURE YEARS 


Cooperation All Along the Line Is iy 
Prospect That Will Develop 
World Trade 


NEW YORK, May 5.—Satisfactory 
progress is being made in developing 
the plans of the House committee oy 
merchant marine and fisheries for im. 


proving the status of the American 
merchant marine and of American 
Marine insurance interests. A confer. 


ence upon both phases of the subject 
was held in this city this week and 
underwriters are decidedly pleased 
with its results. It was expected that 
R. A. Dean, general counsel of the 
shipping board, would be present, but 
he was detained at Washington, the 
government being represented instead 
by Commissioner John A. Donald and 
F. Ogden of the insurance division. 


Service Organization to Start 


As the initial move in a compre. 
hensive program, the American Under. 
writers Service Organization has been 
incorporated, and a liberal sum guar- 
anteed for its development. The new 
association will soon establish agencies 
throughout the British islands, subse- 
quently upon continental Europe and 
South America, and still later in the 
Orient, enabling thereby the prompt 
settlement and payment of losses, and 
the granting of a service the equal in 
every respect to that now performed 
for British and for other foreign or- 
ganizations by their respective allied 
associations. 


Will Work with Shipping Bureau 


Working in close cooperation with 
the American Underwriters Service 
Organization will be the American 
Bureau of Shipping, which intends to 
supply a classification service for 
American marine interests on a_ par 
with that granted its clients by Lon- 
don Lloyds 

Through its reciprocal relations with 
the British corportion the Registro 
Navale Italiano and the Imperial Marine 
Association of Japan, the American Bu- 
reau of Shipping has the advantage of 
the services of surveyors in the principal 
foreign seaports of the world. As Amer- 
ican shipping interests at foreign ports 
expand, competent American surveyors 
exclusively employed by the bureau will 
be located as rapidly as the needs de- 
mand and circumstances permit. 


Plan of Marine Men 


Several weeks ago the underwriters 
presented to the House committee on 
merchant marine and fisheries their sug- 
gestions for legislation essential for im- 
proving marine insurance conditions in 
this country. The plan was referred to 
the shipping board and after being care- 
fully studied was endorsed in all its 
essential respects, such paragraphs as 
were objected to being of a minor na- 
ture and easily correctable. 

The plan in brief contemplates the 
formation of three pools, the first to 
cover vesselS owned by the _ shipping 
board; the second looking to the insur- 
ance of vessels upon which the shipping 
board hoids a mortgage, and the third to 
cover American hulls generally. Foreign 
admitted companies are to participate to 
the extent of one-third interest in the 
last named commitments. Thus far the 
insurance of hulls only is contemplated. 
Whether cargoes will be taken up later 
or not is uncertain, but surely nothing 
of the kind is contemplated at the pres- 
ent time. 

A draft of the new pooling bill which 


(CONTINUED ON PAGE 38) 
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| DISCUSS FOUR INTERESTING TOPICS 








of Fire Insurance Examiners in 

Chicago last week, four topics of 
interest were discussed. The custom of 
devoting the entire evening to one sub- 
ject and speaker was departed from, 
and four separate addresses were read. 
All of the papers were short and to the 
point. 

George A. Morin of the Fidelity- 
Phenix was made poet laureate of the 
organization, he being elevated to the 
office by unanimous vote. The associa- 
tion has had a very prosperous season. 

*- < 
RENTS AND 
RENTAL VALUE 


W. M. Speth, of the Liverpool & 
London & Globe, explained “Rents and 
Rental Values.” He said: 

Rent and rental value insurance under 
present conditions should be very much 


A T the meeting of the Association 


in demand, but unfortunately, like a 
stepchild, is generally overlooked by 
both the field man and the agent as a 


source of revenue and more attention is 
given to the new baby, use and occu- 
pancy. 

From the company standpoint, 
class has proven fairly 
which in a measure is due to the fact 
that rent and rental value insurance is 
as a rule usually confined to desirable 
properties under police and fire protec- 
tion, and are further more free from 
moral hazard, as they are not under the 
direct control of those who would benefit 
by a fire. The forms in general use are 
fairly well established, although brokers, 
of course, endeavor to broaden the con- 
tract to make it more attractive to the 
assured, thereby securing the placing of 
more insurance for themselves. The 
usual clauses and limitations necessary 
to a policy are required and co-insur- 
ance may be applied, which takes the 
shape of an agreement to pay a certain 
amount each month, usually 
equal to 75 per cent coinsurance or one- 
twelfth equal to 100 per cent 
ance, 

In spite of the fact that the forms are 
carefully drawn there are misunder- 
standings and one of the questions asked 
is, When is a building untenantable. For 
instance, would a building be covered if 
a fire in the service building, perhaps in 
another location, supplying heat and 
power, render it untenantable. This 
would really be consequential damage, 
but under the form in use in the west 
the company would be liable. In the 
east, however, the form specifies that 
the loss by fire must be sustained on the 
occupied rented portion of the building. 

Another interesting question is 
whether the owner should carry insur- 
ance equal to the gross or net income of 
bona fide leases in force. If based on 
the gross income he would in event of 
total loss profit to the extent of coal 
bills, janitor service, ete., during the 
non-use of the premises. On the other 
hand, if based on the net income, this 
expense would continue and in case of a 
partial loss the assured would not be 
fully protected. Where the owner oc- 
cupies the building or a tenant is obliged 
to pay rent, whether the building is 
tenantable or not, under the terms of his 
lease rental value insurance is written, 
being similar to rent insurance, except 
that there is nothing definite like leases 
in force to base the adjustment. As a 
rule, the owner will therefore carry in- 
surance up to an amount he thinks he 
can prove in event of loss, and in a case 
of this kind might prove that consider- 
able portion of his profit is due to his 
location. This is not held objectionable, 
however, if coinsurance is carried and 
the moral hazard considered before writ- 
ing. If carefully investigated before ac- 
cepting a risk a valued form might be 
desirable. 


the 
renumerative, 


* * * 


PERSONAL JEWELRY 
INSURANCE 


Carl Richardson, of Marsh & Mc- 
Lennan, spoke on “Personal Jewelry 
Insurance.” He said in part: 

Some of the leading agencies, in order 
to take care of their clients in the best 
possible manner, have secured connec- 
tions principally with the Lloyds of 
London, for the writing of policies to 
cover jewelry owned by certain selected 
individuals against all risks and at any 
location. Risks are accepted only after 
an application filled out according to 
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their requirements has been submitted 
and approved. 

The underwriters demand an appraisal 
of the articles by a reputable jeweler. 
The policies are issued with a schedule 
of the articles and amounts to be cov- 
ered attached. The values given on the 
schedule are accepted by the terms of 
the policy as being the values of the 
articles insured, thereby making the 
policy a “valued” contract. The cover- 
age, as referred to above, is “all risks” 
and that term in its broadest sense ex- 
plains all hazards that the assured is 
protected against. 

There are certain classes of vocations 
that most companies will not accept, 
such as actors and employed women. 
Liquor dealers also used to be on the 
prohibited list. 

The rates for this coverage vary from 
50 cents to $1, depending upon the size of 
the policy. The larger the amount in- 
volved, the less the rate. At the present 
time, as near as I am able to determine, 
all Lloyds contracts are based upon an 
annual minimum premium charge of $50. 

In addition fo the Lloyds, some Ameri- 
can stock companies issue a marine 
cover on personal jewelry. 

Loss resulting from an accident of any 
kind is covered. Jewelry values are sur- 
prisingly high at this time. Recently a 
policyholder purchased jewelry insur- 
ance upon a valuation of $27,000. An ap- 
praisal was made six months after the 
policy was written which showed a value 
of $77,000. There are no requirements 
for keeping jewelry in a safe place. The 
minimum premium was until a few 
months ago $25, but has now been in- 
creased to $50 and commission of 10 per 
cent are paid on the business. 

* = = 


FARM 
INSURANCE 


A. F. Battey, of the Firemen’s, gave 
a review of farm business in the West. 
He said: 

A brief review of the introduction of 
insurance into western territory 
shows that the close of the Civil War 
found the Rockford Insurance Company 
of Rockford, and the WinnisHeek of 
Freeport writing farm business, the 
latter being a mutual. These were fol- 
lowed by the Continental of Freeport 
and the American of Freeport. After the 
Chicago fire in 1871, the American 
moved its offices to Chicago, and there- 
after operated as the American of Chi- 
cago. This company was the first to in- 
troduce the installment note plan, which 
has become so popular in many locali- 
ties. 

In 1868 the Phenix of Brooklyn (now 
the Fidelity-Phenix) and the Security of 
New York made an extensive drive for 
farm business. In June, 1869, the Con- 
tinental opened a Chicago office, and be- 
ing very proud of their name, and to 
avoid complications thereabout, they 
reinsured the business of the Continental 
of Freeport. This gave them a consider- 
able line of farm business. The Home of 
New York reitnsured the business of the 
American of Chicago about this same 
time, and from the above pioneer writ- 
ings the large volume of farm business 
of today originated. 

A number of companies attempted to 
write farm business in general through 
recording agents, the same as mercantile 
business is handled, but I believe that 
today this practice is practically aban- 
doned, ali companies finding that busi- 
ness so produced did not have a good 
distribution, especially as to personal 
property, a necessity to a profitable busi- 
ness in the farm game. In fact, full dis- 
tribution, which must include all per- 
sonal property usually found on a farm, 
not only the household goods, but all 
outside items, such as live stock, grain, 
vehicles and farm implements, is the 
secret of a successful farm business, and 
this is only produced by the agent who 
goes out to the farmer, and makes per- 
sonal inspection of the risk. 

The item of live stock insurance is 
probably the one abused more than any 
other, and needs to be watched the most. 
The average farmer wants to carry 
probably $500 insurance on cattle, with 
a limit of $100 per head, where he very 
likely owns 20 or 30 head, the company 
being liable up to $100 if any one of the 
30 head be killed by fire or lightning, 
while receiving premium on a risk for 
five head. 

The question of chimneys and stove 
pipes is another that needs detail atten- 
tion. The average farmer pays too little 


attention to proper construction of a 
chimney, and frequently runs a stove 
pipe through a partition without any 
protection to speak of. I have in mind 
an application for removal of personal 
property to a new location. The appli- 
cation divulged the fact that a stove 
pipe passed through a partition. The 
agent recommended the granting of a 
removal permit; he had inspected the 
new place, and the owner had agreed to 
build another brick chimney. In fact, he 
had the brick on the place then, but he 
argued that the pipe had been there and 
in use every winter for twenty years, 
and had never set anything on fire. The 
usual delay occurred, the chimney was 
not built when promised, and exactly 
sixty days after removal was consented 
to the place was destroyed by fire orig- 
inating from said pipe, and the company 
had to pay the loss. 

I believe it is conceded that the Phenix 
of Brooklyn wrote the first tornado 
policy in the west. This branch of the 
farm business has proven very satisfac- 
tory to the companies with the exception 
of one or two classifications, i. e., silos, 
and the roofs of outbuildings. A 
large number of companies have placed 
silos on their prohibited list, and nearly 
all companies giving any attention to 
farm business now eliminate their lia- 
bility to rubberoid and all roll roofing, 
unless the building itself sustains struc- 
tural damage in the same storm, locality, 
of course, being a factor to be consid- 
ered. 

In closing it might be well to mention 
something about rates on farm business. 
These vary in different states, probably 
more than any other class of business, 
ranging from the lowest farm rate in 
Ohio, of a combined three-year, owner 
occupancy of $1.50 to $4.87 for tenant 
eecupancy in Arkansas, to which is 
added “trimmings” for non-standard flue, 
non-standard foundations, stovepipes and 
fiexible tube warranties. 

There is no objection to writing tile 
silos, but wooden ones are excluded. A 
wooden silo is just like a barrel. When 
it is empty and dry it expands and this 
always occurs in the midst of the farm- 
er’s busy season. He has so much to do 
that he has not the time to tighten the 
silo staves, with the result that it does 
not take much of a windstorm to cause 
a total or nearly total loss. Silos would 
be safe enough if they were taken care 
of, but they do not get sufficient atten- 
tion to warrant the companies writing 
the business. 

* 2 - 


ACREAGE 
INVESTMENT 


C. C. Freeman, of the Hartford, dis- 
cussed the intent and purpose of acre- 
age investment insurance. Mr. Free- 
man said: 

Acreage investment insurance was de- 
signed to guarantee a safe return of the 
growers’ investment made to raise his 
crops. This it will do, should the grow- 
ing crop be damaged either by insects, 
disease, droughts, frost, excessive mois- 
ture or winter kill. It is not issued to 
cover hay, oats, corn or cotton. 

It protects the grower against those 
common enemies which are always pres- 
ent and may at any time strike a death 
blow to his crop. It does not guarantee 
a certain yield per acre, neither does it 
promise any profit, but it does guarantee 
to the policyholder this: That should his 
crop be destroyed he will break even, 
receiving from the company compensa- 
tion for his labor and seed, together 
with that of his horse labor and a fair 
interest return on his land investment. 
It assures the farmer that this is the 
worse that can happen—either he breaks 
even or he wins—for the holder of an 
acreage investment policy cannot lose. 

The rates are built on a solid founda- 
tion—past performances of the farmers’ 
lands. This statistical data covers a 
period from 10 to 20 years and what has 
happened during such a period of time 
can be expected to repeat itself. 

The applicant with the assistance of 
the schedule, makes an itemized list of 
his acreage investment and it is left to 
him to make his own contract, the com- 
pany merely asking that he confine his 
total to correspond with the sum repre- 
senting his actual cost to grow the crop. 
He it is who determines the cost of seed, 
twine, ground rental, etc. His applica- 
tion is returned to him as his policy, 
with his own figures and his signature 
thereto, just as he placed them there. 

Should he sustain loss, he practically 
handles his own adjustment. 

What the company asks of him is but 
little; that he report his loss in time— 
that the crops can be inspected before 
harvest—that he thresh the damaged 





acres separate from the undamaged field. 


After the salvaged drain is  threshed, 
that he send to the company a sworn 
affidavit signed by both himself and the 
thresher, stating the number of bushels 
obtained. Next, he markets this grain 
and performs the closing incident by 
sending to the company a sworn affidavit 
showing the amount of grain sold (these 
figures should tally with the amount 
threshed), the price received and his loss 
is established. Commissions of 15 per 
cent are paid on this business. 


INSURANCE MEN SHOW 
INTEREST IN CHAMBER 


(CONTINUED FROM PAGE 3) 





ship upon the board of directors of the 
chamber, and are also represented upon 
the general resolutions committee. 


Three Resolutions Adopted 


At the eighth annual meeting of the 
chamber, which has been in session in 
this city the major part of the week, 
insurance men to a goodly number 
were present, and insurance matters 
were considered, both at the general 
meeting and at several group gather- 
ings. The net result of the convention, 
so far as underwriters were immedi- 
ately concerned, was the adoption by 
the convention as a whole of three 
resolutions for which they had particu- 
larly labored. One favored the meas- 
ure now before an important committee 
of congress looking to the improve- 
ment of marine underwriting condi- 
tions here; the second endorsed the 
Americanization propaganda initiated 
by the National Board, and the third 
strongly counseled a general policy of 
fire prevention. 


Two Insurance Directors 


At the concluding session of the con- 
vention among others elected as direc- 
tors of the chamber for the new year 
were two insurance men: James A. 
Carney, a well-known local agent_of 
3oston, and James S. Kemper, of Chi- 
cago, president’ of the Lumbermen’s 
Mutual Casualty. Mr. Carney being 
unwilling to serve, Arthur E. Childs, 
president of the Columbian National 
Life and a member of the nominating 
committee sought to have the name of 
R. M. Bissell, president of the Hart- 
ford Fire, substituted for that of Mr. 
Carney, but the chair refused to en- 
tertain the suggestion and the two men 
originally named were unanimously 
elected. It is improbable that Mr. Car- 
ney will qualify, in which event the 
board of directors is expected to elect 
Mr. Bissell. The latter gentleman was 
the first choice for the office, but re- 
fused to allow his name to be offered. 
feeling that the burden of duties al- 
ready resting upon his shoulders were 
sufficiently heavy without their being 
added to. ; 

Mr. Bissell, more than any other in- 
surance man in the country, has appre- 
ciated the advantages that would accrue 
to underwriting interests through ac- 
tive participation in the affairs of the 
Chamber of Commerce, and it is largely 
due to his influence that insurance 
companies and organizations have 
joined the chamber in such goodly 
number. He served as chairman of 
the insurance group meeting held yes- 
terday, and has given generously of his 
time and talent in advancing the gen- 
eral movement. 

Important Insurance Addresses 


At the divisional meeting Wednesday, 
the program provided for addresses by 
C. E. Lane, president of the Niagara 
Fire: J. Gove Smith, fire prevention com- 
missioner for the Dominion of Canada; 
James E. Gardin, chairman board of di- 
rectors of. the International Banking 
Corporation of New York, and George 
W. Edmonds, member of the committee 
on merchant marine and fisheries of the 
house of representatives. All of them 
were present and spoke on the topics 
assigned to them. 

Mr. Lane’s address, which was sum- 
marized in The National Underwriter 
last week, was an able presentation of 
the part fire insurance plays, not alone 
in the payment of losses, but through 
its complete engineering service, in im- 
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FIRE PROTECTION MEN 
IN ANNUAL MUSTER 
Big Convention This Week Brings 
to Chicago Best Workers 
of the Land 


MUCH PROGRESS MADE 





National Association Is Arranging to 
Have a Field Secretary to Ad- 
vance Its Cause 





BY RALPH B. RICHMAN 
Editer of Fire Protection 


A note of encouragement may be 


found for underwriters in a number of 
the reports which are being made at 
the 24th annual meeting of the Na- 
tional Fire Protection Association in 
Chicago by committees and members 
of that organization. 

The report of the committee on 
manufacturing risks and special haz- 
ards, presented by Benjamin Richards 
of the Western Factory Association, is 
particularly encouraging in its state- 
ment that manufacturers are undoubt- 
edly constructing buildings of much 
better fire resistive construction at this 
time than they were either before or 
during the war. He explains this tend- 
ency, by calling attention to the ad- 
vance in cost of labor and materials 
which makes the cost difference as be- 
tween fire resistive buildings and those 
of mill construction, much less than 
formerly. 

Manufacturers 


He also reports a readiness on the 
part of the manufacturers to take 
greater precautions for preventing fire 
and protecting their properties against 
loss. Only the difficulty in obtaining 
hre apparatus and appliances has hin- 
dered them from entering their well 
constructed buildings fully protected. 
There is a shortage of fire protective 
appliances, particularly automatic 
sprinklers, which has had serious con- 
sequences in a number of cases. Those 
who are today manufacturing and in- 
stalling various fire protective devices, 
cannot meet the demands made upon 
them, even so well as manufacturers of 
other appliances, most of whom are 
also behind in their orders. All this is 
evidence of an awakened realization to 
the importance of fire safety on the 
part of manufacturers. 


Abandoned Manufacturing Plants 


Nothing except the 
buildings suitable for manufacture has 
operated to minimize a danger which 
confronted underwriters, because a num- 


great demand for 


ber of well established industries have 
had to abandon their factories, since 
they could not compete for labor with 


some of their local neighbors in the 
constantly rising labor market. Some 
of these abandoned plants, now occupied 
by new or enlarged manufacturing en- 


terprises, may bear close watching in 
the future should present conditions 
change. 


New manufacturing processes are con- 
stantly introducing hazards which the 
science of fire protection has not yet 
met satisfactorily. Mr. Richards cited 
the introduction of very large dip tanks 
containing paints, enameling and other 
inflammable materials in combination 
with ovens and endless conveyors, ar- 
ranged to handle the stock automat- 
ically. Formerly when these inflamma- 
ble liquids were held in separated 
tanks, a liquid could be protected by 
an automatically closing cover, but this 
is no longer feasible with the new con- 
veyor systems. An automatic sprinkler 
system using foam instead of water has 
been applied successfully to meet this 
hazard, though the device is not yet 
very well perfected. Arrangements 
have also been devised by which heat 























CHANGES IN THE FIELD 











RIMINGTON TO NEW COMPANY 
Ohio State Agent of London Assurance 
Takes Underwriting Charge of 
Liberty National 


To assume the management of the 
Liberty National of New Orleans, H. 
H. Rimington of Cleveland has re- 
signed the Ohio state agency of the 
London Assurance, which post he has 





most acceptably filled for the past five | 


years. 

Mr. Rimington has had a wide insur- 
ance experience. He traveled for the 
State of Pennsylvania when it had its 
western department in Chicago. He 
was underwriting manager for the 
Western & Southern of Nashville and 
for the Jefferson of Philadelphia. 


I, H. Ramaker 


I. H. Ramaker of the home office of | 


the Northwestern National Fire 
been appointed Ohio state agent with 
headquarters at Columbus. Mr. Ra- 
maker will have all of Ohio. The north- 
ern part was formerly handled by the 
Michigan state agent. Mr. Ramaker 
has had experience in the loss and un- 
derwriting departments at the head 
office. 


G. W. Funk and W. H. Comrie, Jr. 


G. W. Funk has resigned as state 
agent of the Minneapolis Fire & 
Marine in North Dakota and has been 
appointed state agent of the American 
Eagle in Ohio, with headquarters in 
Columbus. Mr. Funk has made an ex- 
cellent record in the field and the Min- 
neapolis Fire & Marine is at present 
the leader in North Dakota in premium 
receipts. Mr. Funk is succeeded in 
North Dakota by W. H. Comrie, Jr., 
who has been with the Hartford. 


Frank W. Broome 


Frank W. Broome has accepted the 
position as special agent for the Au- 
tomobile of Hartford, assisting State 
Agent Fipp in Ohio. Mr. Broome has 
been associated with the T. A. Collins 
Agency in Lima, Ohio, for some years 
past and is well equipped to handle the 
special agency work. 


W. B. Kelly 
William B. Kelly, special agent of 
the Law Union & Rock, has resigned 
from that company and will supervise 
the entire state of Pennsylvania for the 


has | 





Federal of New Jersey and the Sterling 
of Indiana. 


George A. Jorgensen 

George A. Jorgensen, who has been 
connected with the Michigan Inspec- 
tion Bureau for over a year, has been 
appointed special agent of the Central 
National Fire of Des Moines for South 
Dakota, with headquarters at Water- 
town. 


George W. Roberts 
George W. Roberts, formerly with 
the National of Hartford and more re- 
cently with the Capital Fire of New 
Hampshire, succeeds Frank A. Nutt as 
special agent for Hanover in the east- 
ern New England territory. 


Christian Dantz 
Christian Dantz, formerly special 
agent of the Central Fire of Baltimore, 
has gone with the Hanover as assistant 
special agent to Harry Y. Satterley of 
Baltimore. 


Raymond S. Winnard 
Raymond S. Winnard, who has been 
a local agent at Coshocton, O., has 
been appointed special agent of the 
Springfield in Ohio, with headquarters 
at Columbus. 





Guy E. Vennum 
Guy KE. Vennum has been appointed 
state agent for North Dakota for the 
Union Fire and the Union Automobile of 
Lincoln, Neb., and will make his head- 
quarters in Fargo. 


Joe Stanton 
Joe Stanton, formerly manager of -the 
Watertown, S. D., office of the American 
Railway Express Company, has been 
appointed special agent of the Spring- 
field in South Dakota. 


August Christt 
August Christt, special agent of the 
National Liberty in Kansas, Missouri and 
Oklahoma, has resigned and will become 
associated with Tilhoff & Campbell of 
Kansas City, Mo., in a local agency. 


George D. Lucas 
George D. Lucas, formerly in the local 
business at Des Moines, has been ap- 
pointed survey department special agent 
of the Hartford in Iowa. 


R. H. Thorp 
Robert H. Thorp, who has been con- 
nected with the Gardner Agency at 
Rochelle, Ill., has been appointed special 
agent in the farm department of the 
Hartford Fire in Illinois. 








releasing devices compel the flow of 


the inflammable liquid into an enclosed 
tank, safely located, immediately upon 
a slight rise in temperature. Important 
work is now being done by Mr. Rich- 
ards’ committee in outlining fire safety 
suggestions for paper mills and chem- 
ical manufacturing plants. 


Motion Picture Industry 

An encouraging report was made also 
by the National association of the mo- 
tion picture industry, which announced 
that during the past year a 12-story 
building to house film exchanges has 
been erected at Kansas City, Mo., in 
strict compliance with the regulations 
of the National Fire Protection Asso- 
ciation. This building is now occupied. 
In Cleveland, Buffalo, Atlanta and New 
Haven, buildings of similar construc- 
tion are now being erected. Work ona 
building in Chicago for the same pur- 
pose will begin June 1 of this year. 
Negotiations are nearing completion for 
a general exchange building in Omaha, 
Neb. The estimated cost of these build- 
ings is $3,985,000. For 1921 construction 
of similar buildings is contemplated for 
Milwaukee, Denver, Dallas, Philadel- 
phia, Washington, Montreal, Oklahoma 
City, Indianapolis and Salt Lake City. 
Erection of standard buildings of this 
kind for housing film exchanges will 
remove a very serious and dangerous 





from the congested value dis- 


many cities. 


hazard 
triets in 


J. W. Stevens’ Work 


During the past two 
ciation has seen it demonstrated that 
intensive work can make the National 
Fire Protection Association one of the 
largest organizations in the United 
States for promotion of safety. This 
has been demonstrated by J. W. Stevens, 
manager of the Fire Prevention Bureau 
of the Pacific. Last year Mr. Stevens 
reported a hundred new members and 
this year came to the convention re- 
porting more than 300 from San Fran- 
cisco alone. With the assistance of 
Secretary Wentworth there has been 
organized on the Pacific Coast a num- 
ber of local chapters of the National 
Fire Protection Association and others 
are now being started. Already on the 
list are Spokane, Portland, Tacoma and 
Seattle. The Pacific Coast wants the 
convention next year and San Fran- 
cisco alone pledges a thousand members 
to the association if the convention is 
brought there. 


years the asso- 


To Have a Field Secretary 
This work by Mr. Stevens has un- 
doubtedly convinced the association that 
employment of a field secretary to build 
up the organization and maintain closer 

(CONTINUED ON PAGE 27) 








MARINE POOL PLAN 
BEING ARRANGED 


United States Shipping Board Will 
Aid the Companies in 
the Cause 


LEGISLATION PREPARED 





Will Furnish $1,000,000 to Help Ameri- 
can Marine Companies From 
Inspection Bureau 


WASHINGTON, D. C., May 4— 
The U. S. Shipping Board has endorsed 
the plan worked out by the house com- 
mittee on merchant marine for the for- 
mation of a marine insurance pool or 
association and details are now being 
worked out. The plan is substantially 
that suggested by the committee of the 
American Marine Insurance Associa- 
tion, which worked in harmony with 
the house committee and with Dr. S. S. 


Huebner, insurance expert of the Ship- 
ping Board. 


Will Establish Inspection Bureau 


The Shipping Board will appropriate 
$1,000,000 to American marine interests 
for the purpose of establishing a bureau 
of inspection and survey to assist the 
companies in obtaining information 
necessary to cover the American flag 
steamer. This will enable the com- 
panies to have representatives at all 
of the American ports, so that they 
can ascertain whether ships are in good 
condition before they sail, whether the 
cargo is properly loaded and whether 
all of the common precautions have 
been taken. The insurance interests 
believe there are great possibilities in 
the field of prevention of losses and 
with this end of the work looked after 
properly they can ultimately reduce the 
rates. : 

By a co-operative agreement among 
themselves, the marine insurance com- 
panies will be able to assume as much 
as $3,000,000 risk on a single vessel, and 
it will be possible for an American ship 
owner to have all of his risks placed 
with American companies. There are 
to be two syndicates—one for writing 
hull insurance and the other a reinsur- 
ance agreement to cover cargoes car- 
ried in American ships. 
that several of the American companies 
which shall participate in the hull school 
have reached an agreement as to the 
respective percentages of the risks that 
they will assume. 

The house committee on merchant 
marine has ordered the marine insurance 
bill No. 11772 reported out. In general 
it exempts marine insurance pools from 
the provisions of the anti-trust laws. 
This legislation will pave the way for 
the plan of pooling endorsed by the un- 
derwriters and the Shipping Board. 

In the meantime, the senate commerce 
commitiee, of which Senator Jones of 
Washington is chairman, has reported 
to the senate the bill which will un- 
doubtedly be passed within the next few 
months covering the whole field of Amer- 
ican shipping. It contains several sec- 
tions regarding insurance which are in 
harmony with the ideas being worked 
out in the house. Some amendments 
may be necessary before the legislation 
assumes final shape. 

Section 10 of the Jones bill authorizes 
the Shipping Board itself to establish 
a separate insurance fund for the pro- 
tection of its own ships. Section 31 
exempts marine insurance pools or asso- 
ciations under supervision of the board 
from the operations of the anti-trust 
laws. 

it will thus be seen that the ideas of 
che senate with regard to marine insur- 
ance run parallel to those of the house 
committee and there will be no serious 
clash of opinion when the two houses 
get their bills into the final stage. 


It is reported © 
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The Money Saving Service 


In an experience of over twenty years 
we have noticed that 

Prosperity Follows Appraisement 
almost invariably. 


The truth of the old saying that 

Knowledége is Power, 
is never more forcibly illustrated than 
when the knowledge derived from an 
appraisement is properly applied, not 
only in the matter of insurance but 
also to 

Cost Accounting. 


Thousands upon thousands of people 
can date their real prosperity from the 





day when they secured 
A First Class Appraisement. 


Your clients do not have to wait fora 
fire to get returns from their appraise- 
ments. 


They Will Make Money For Them 


from the day that they are secured and 
the information therein properly ap- 
plied to 

Cost Accounting Problems. 


It Is a Sure Cure 
for flat pocket books. 


Have Them Try It. 


Lloyds Appraisal Company 


Transportation Building 


Chicago 
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MEMBER AUDIT BUREAU OF CIRCULATIONS 








Increasing the Community Power 


THE NATIONAL Fire Protection Asso- 
CIATION has outlined plans, involving em- 
ployment of a field secretary, designed to 
make that organization a direct power 
and influence in every local community of 
any size. During the past year the Fire 
PREVENTION BuREAU OF THE PACIFIC, under 
the leadership of Jay W. STEVENS, has en- 
rolled more than 300 members in San 
Francisco alone and has done propor- 
tionately as well in several other cities of 
the coast. These local organizations, when 
chartered as local chapters, serve as aids 
to the fire chief, building inspectors and 
fire prevention bureaus in arousing and 
maintaining a public sentiment which will 
support more rigid enforcement of fire 
safety ordinances and the enactment of 
those needed. 


When the association begins its in- 
tensive campaign in your community, you 
can do much to aid in the organization 
of a local chapter. In fact, if you are a 
member of the NATIONAL ASSOCIATION OF 
INSURANCE AGENTS, you have been pledged 
to such action by your fire prevention 
committee. EuGene’ WatsH of Daven- 
port, in speaking for the National asso- 
ciation at the NATIONAL Fire PROTECTION 
ASSOCIATION convention in Chicago this 
week, pledged the support of the agents 
to the N. F. P. A. whenever they might 
be called upon. The effort of the Na- 
TIONAL FrirE ProTEcTION ASSOCIATION to 
make its influence powerful in local com- 
munities has been shown feasible and 
desirable. This advanced step of the or- 
ganization is worthy of hearty support. 


Constructive Piece of Work 


One of the most progressive-and con- 
structive pieces of work done by the or- 
ganized stock fire insurance companies is 
the decision to give 25 
year to young men 


scholarships a 
will take the 
ARMOUR INSTI- 
The tuition in the in- 
amounts to about $200 a year. 
The WeEsterRN Union and the WESTERN 
INSURANCE Bureau will co-operate in 
working out the plans and contributing 
to the educational fund. 

The course at 


who 
fire engineering course in 
TUTE in Chicago. 


stitute 


ARMOUR INSTITUTE is 
comprehensive and leads up to profes- 
sional and technical working equipment 
that the rating bureaus and companies 
desire. he various state rating bureaus 
can easily take the 25 graduates each 
year. They pledge themselves to go with 
the bureaus on graduation. 

Undoubtedly 
found each 


young men can be 
year who will be glad to 
avail themselves of this educational op- 
portunity. The insurance companies feel 
that this will bring to their ranks a body 
of trained and efficient men who have 
attained the degree of bachelor of sci- 
ence and are all well equipped to give the 
largest service. A joint committee of the 
two organizations will be in charge and 
the details will be worked out by W. H. 
Merritt of the UNperwriters Lagzora- 
TORIES, Manager Frep A. Rye of the 
WESTERN INSURANCE Bureau and J. V. 
Parker of the WesTERN AcTUARIAL “Bu- 
REAU. 

THE committee in charge of the 
awarding of scholarships will appor- 


25 





tion them among the states in Western- 
Union territory according to popula- 
tion. At least each state will be en- 
titled to one representative and then 
there will be four at large. Inasmuch 
as a good position awaits the graduates 
there should be a demand for these 
scholarships. 

Under the plan proposed the students 
must give two months of each year 
for the last three years to field work 
with state rating bureaus. This will 
come during their vacation period. Dur- 
ing the time they are working for the 
bureaus they will be paid a salary and 
traveling expenses. Under the terms 
the graduates agree to remain with the 
bureaus at least three years after they 
leave the school. 

It is thought that the Fire UNoper- 
WRITERS’ ASSOCIATION OF THE NORTHWEST 
will give up its scholarship plan, which 
it has had in vogue for the last few 
years. Inasmuch as a far more com- 
prehensive and important plan has 
been inaugurated by the two legisla- 
tive bodies there will be no call for the 
FirE UNDERWRITERS’ ASSOCIATION OF THE 
NoRTHWEST continuing its scholarship 
appropriation. However, it was the 
pioneer in this direction and deserves 
credit for really showing the desirabil- 
ity of having scholarships of this 
kind. 


The fellow who watches the clock 


is likely to remain one of the “hands.” — 


John Hart. 


Horace M. Smith, senior member of 
the Smith, Buntin & McKibben agency 
at Terre Haute, Ind., died last Friday 
at the age of 67. This agency was 
established in 1860 and has long been 
one of the leading agencies of the state. 
Mr. Smith was not only interested in 
the business on his own account, but 
took a broad view of the subject and 
was active in local, state and national 
association agency work. He was for 
several terms president of the Indiana 
Association of Fire Insurance Agents 
and often represented Indiana as a dele- 
gate to national agency conventions. He 
was not only highly regarded by other 
agents in the business, but his field 
men and company managers recognized 
in him an unusual measure of the fine 
qualities that inspire confidence and re- 
spect. He counted as his close personal 
friends many who are high in authority 
in the business. 

Vincent Gilrow, treasurer of the Port 
of New York Fire & Marine, and Wil- 
bur Schellen, managing fire under- 
writer for Earle C. Smith, the general 
manager of the company, have been on 
a western trip. The company has $400,- 
000 and a net surplus of $200,000. It 
expects to be ready for business some 
time in May. The Washington Marine 
will handle the general agency for 
ocean marine and Earle C. Smith will 
have the inland marine and fire. Mr. 
Schellen states that for the time being 
the company will confine its operations 
to the eastern field. Mr. Schellen re- 
cently resigned his position with Crum 
& Forster of New York to take the 
fire management of the Smith office. 
Mr. Schellen formerly was with the 
Home and at one time traveled in some 
of the western states. The general 
offices of the company will be located 
at 51 Maiden seuss New York. 


Glenn T. Herndon of the George M. 
Easley & Co. General Agency in Dal- 
las, Tex., announces that the insur- 
ance newspapers were slightly in error 
in proclaiming the glad tidings of the 
birth of his boy on April 12. Somehow 
or other the wires got crossed and the 
word went to Mr. Herndon’s friends 
that he had a voung daughter. Mr. 
Herndon now tells the papers that his 
son is grievously hurt by the announce- 
ment and his reputation has been im- 
paired. 


J. B. Levison, president of the Fire- 
men’s Fund, sails from New York May 
8 on an extended trip to all the prin- 
cipal European countries, where he will 
study general business conditions from 
the insurance standpoint, with special 
reference to the development of foreign 
insurance business. 

From 1900 until the outbreak of the 
war Mr. Levison made almost annual 
trips to Europe. This will be his first 
in seven years, and has, as one of his 
principal objects, the renewal of the 
contact between the company and its 
foreign miarine settling agents, which 
has been somewhat disturbed during 
the long period of the war. 

Mr. Levison will represent the San 
Francisco Chamber of Commerce at 
the first meeting of the International 
Chamber of Commerce at Paris, in ad- 
dition to his other purely official insur- 
ance duties. In the course of his trip 
he will probably visit England, France, 
Holland, Belgium, Norway, Sweden, 
Denmark and Switzerland, returning 
late in July. 

W. G. Hall, one of the chief examin- 
ers in the head office of the North Brit- 
ish & Mercantile, died last Friday. He 
was 64 years of age. He was formerly 
general inspector of the .Common- 
wealth of New York and traveled over 
the entire country. He was assistant 
secretary of that company when the 





connected with the Commonwealth and 
North British for 29 years. 

Sam P. Cochran of the Trezevant & 
Cochran general agency at Dallas, 
Tex., was a very busy man last week. 
Mr. Cochran holds high rank in Ma- 
sonic circles, being sovereign grand in- 
spector general of Texas. The spring 
reunion of Dallas Consistory No. 2 of 
the Ancient & Accepted Order of Scot- 
tish Rite Masons had a class of over 
1,000 taking the Scottish Rite degrees 
in Dallas and Mr. Cochran took a very 
active part in this — 


Night was cele- 
Continental-Fidelity- 


Baie’ 
the 


“America 
brated by 


Phenix-American Eagle Club on Fri- 
day evening at the Palm Garden, New 


York, with an attendance of 1,869, com- 
posed of employes of the three com- 
panies and their relatives and friends, 
The occasion was the club’s fifth annual 
minstrel and reception and brought out 
upwards of 500 more than the 1919 af- 
fair, which broke all records up to that 
time. ri 

A creditable minstrel show was put 
on by fifty amateurs from the ranks of 
the three companies, and the perform- 
ance was followed by dancing. Presi- 
dent Henry Evans of the companies 
was unable to attend owing to his ab- 
sence in California, but the other offi- 
cers of the companies were on hand in 
full force, headed by Vice-President 
F. W. Koeckert and Second Vice-Presi- 
dent J. E. Lopez. 

The Par Golf Club is a select organ- 
ization of a few Chicago insurance men 
who play the game at each other’s 
clubs. So far the membership is com- 
posed of E. A. Parker, George Bow- 
man, P. M. Dunnington, L. Kohtz, E. 
J. Hengle. E. R. Hurd, and P. N. Cut- 
ler. Mr. Hengle is a charter member 
but resigned some weeks ago because 
he claimed that the nominating com- 
mittee which had in charge the recom- 
mendations for officers for the ensuing 
year refused to consider him for presi- 
dent on account of his golf record. 
However, Mr. Hengle relented and is 
now up for membership again. He has 
been put through a series of categories 
as to his golf record and achievements. 
The membership committee has recom- 
mended his election and has sent him 


| the following notice: 


“Play and the world plays with you. 
Resign and vou go it alone.” 

“But the Par Club members couldn’t 
enjoy the game with Mike a sitting at 
home.” 

One of the serious questions that 
arose as to Mr. Hengle’s eligibility was 
his answer to the question, “How many 
square feet of sod do vou remove in 
16 holes on an average?” Mr. Hengle 
insisted that his removal of sod could 
be measured in sauare inches and not 
square feet. This, however, was denied 
and considerable controversy arose 
cver it. Finally arbiters were chosen 
and a settlement was arrived at. Mr. 
Hengle undoubtedly will be in the run- 
ring in fine class this summer. In 
honor of his election he has written the 
following verse: 


It’s great to know that in three weeks 
T’ll stand upon the tee 
And dream of starting off the year 
By running down a three. 
But, oh, it is a bitter thought 
To scan my wretched fate 
And know that I will likely get 
A seven or an eight. 
There was a man 
And all his life 
He’d worked in a shipyard 
And he had a baby . 
And it was going to be christened 
And for a week 
He couldn’t sleep nights 
Because he was worried 
For fear the minister 
Would hurt the baby 
When he hit it with the bottle. 





North British took it over. He was 





—Thomas M. Hogan, Ill. 
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‘ IT PAYS TO BE AETNA-IZED 


and therefore 


TT PAYS TO BE AN AETNA-IZER 


For further particulars address 


W. L. Mooney, Agency Secretary, Hartford, Conn. 
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DISCUSS OIL HAZARD 


CARMICHAEL GIVES A TALK 





prevent sparking by static electricity 
and in addition venting the tank to the 
dike wall. Mr. Carmichael said that 
the older systems of this character 


| have not stood up under actual condi- 


Comments on the Problems Confront- 


ing the Underwriters and Progress 
in Solving Them 


H. M. Carmichael of Chicago, man- 
ager of the Oil Insurance Associa- 
tion, addressed the Uniformity Asso- | 
ciation in Chicago this week on the 
subject of “Oil Insurance.” He stated 
that when the Oil Association was or- | 


ganized there were no two states basing | 
their rates on oil properties on the 
same schedule. Insurance purchasers | 
could not see why uniform rules and 
rates were not followed. 

Mr. Carmichael said the last 15 years | 
has been the period of greatest growth 
in the petroleum industry. He asserted 
that companies had not generally un- | 
derwritten the class and for that reason | 
it is impossible to get authentic fig- | 
ures as to the actual loss. It is only | 
during the last few years that concerted 
efforts have been directed towards 
solving the problem of tank losses, 
which more than any other factor re- | 
sulted in the unfavorable opinion of in- 
surance companies toward the oil busi- 
ness, 


Lightning Hazard 


Lightning, of course, is the worst 
hazard that has to be contended with. 
He said that losses in steel tanks. with | 
riveted steel tops had been so few as | 
to indicate that the safest way to store 
oil would be in such a tank. Working 
on this basis there have been orig- | 
inated systems for creating conditions 
on wood top tanks which would bring 
them up to favorable comparison with 
the steel top. These systems include 
sealing of the tanks, making it gas 
tight, binding the roof to the shell to | 


| but this condition 
| other features of protection used in con- 


| approved 


tions, but the present improved meth- 
ods have apparently during the last two 
years justified consideration and the 
allowing of credit in rates for instal- 


| lation. 


Need Careful Supervision 


Continuing, he said: 


should have careful and thorough super- 
vision, especially so in the midcontinent 
field, where the extreme sun heat causes 
deterioration of the sealing. We 
difference of opinion among insurance 


| men regarding tank protection is great, 


coincides with many 


nection with our business and, in my 
opinion, is very detrimental to it. We 
| should be uniform in our recommenda- 


tions regarding protection when dealing 


| with assured, and inspectors for rating 


bureaus, 
should be 


associations and companies 
thoroughly imbued with the 
idea that protection 
through the bureaus is to be upheld 
when talking with assured. We should 
all be striving to uphold standards and 
to secure proper protection, endeavoring 





tained. The general-experience of foam 
extinguishing installations has shown 
that the consideration given for this 
feature in insurance rates is justified. 


Rating Methods 


The rating questions involved in at- 
tempting to apply schedules to petroleum 
properties have been many and, due to 
incompleteness of records of losses, the 
schedules used have been varied and 
without uniformity in their application. 
It has only been within the past few 


| years that a semblance of uniformity has 
Like sprinkler systems this protection | 


been obtained in rating. Under the pres- 
ent schedules it would appear that fair 


| consideration is given to all interests and 


find | 


recommended | 


at all times to warrant the cooperation | 


of the public in the methods which are 


| passed upon through our various organi- 


zations as approved. 
Foam Extinguishing Plan 


In addition to preventive measures, 
extinguishing devices have 
been invented and used on the whole 
with remarkably good results. Our as- 
sociation has sustained three losses on 
tanks equipped with foam extinguishing 
apparatus, in one of these out of 48,000 
barrels of oil contained in the tank about 
42,000 barrels were saved, as well as a 
large salvage in the tank. In another 
ease, out of 4,700 barrels in the tank 
3,300 barrels were saved, while in the 
third, which contained about 4,700 bar- 
rels, the system failed owing to damage 
occasioned the extinguishing apparatus 
by explesion. There have been numer- 
ous other occasions reported where 
equally, if not better, results were ob- 





claims for preferential treatment made 
by localities, due, perhaps, to peculiar 
conditions existing in those localities, 
cannot be consistently granted until such 
time as experience has shown them to 
be justified. 

We are endeavoring to follow through 
various sources all tank losses that oc- 
cur even though the association may not 
be handling the business and at some 
future date we believe we can intelli- 
gently determine the value of protection 
under supervision. 


Spark Was Created 


A recent large field storage tank in 
Texas was lost by fire following an ex- 
plosion on a perfectly clear day and the 
only reason that can be attributed to 
cause the explosion and the loss was that 
the gauger, in closing the hatch on the 
tank, dropped it with sufficient force to 


create a spark. We do not know the 
exact amount of loss sustained, but 
have been advised that the tank was 


practically full of oil. The man who 
apparently caused the loss also lost his 
life and this probably necessitated a 
claim for some liability company to pay 
or loss to the assured, Loss of life is 
also involved as well as fire loss and 
this should be fully realized and care- 
fully considered by oil operators in addi- 
tion to the saving of fire insurance 
premium that will naturally follow a re- 
duction in losses. 





Application for membership in the 
Sprinkler Leakage Conference has been 
made by the Eagle Star and British 
Dominions. 














CONSIDERATION GIVEN 
TO MARINE INSURANCE 


(CONTINUED FROM PAGE 3) 


member of congress from Pennsylvania 
of this committee, undertook the direct 
development of the plan and, with the 
committee, voluntarily went to extreme 
and patriotic lengths to create condi- 
tions for assuring needed and proper 
material and moral aid to American in- 
surance; therefore, 

“Be it resolved, That this body of in- 
surance interests, assembled at Atlantie 
City, N. J., April 28, 1920, do by these 
resolutions make permanent the record 
ot the earnest appreciation of American 
insurance of the tireless and fruitful ac- 
tivities of the house committee and 
members thereof, as a testimonial to 
their unselfish, patriotic and helpful 
labors in behalf of American marine in- 
surance as part of the fundamental 
bases of American industry and foreign 
trade. 

“Be it further Resolved, That these 
resolutions be transmitted to the Cham- 
ber of Commerce of the United States in 
convention assembled, with the request 
that they be adopted, as expressing the 
sentiment of an important and necessary 
element in the present urgent need for 
increased production.” 





Object to Arkansas Action 

NEW YORK, May 5.—General excep- 
tion is taken by company managers to 
the recent ruling of Commissioner Bul- 
lion of Arkansas, ordering a reduction 
in fire insurance rates in his state, their 
objection being based upon the method 
employed by Mr. Bullion in figuring 
company profit, from which he failed 
to deduct federal taxes as an expense 





Tokio Enters Canada 


Having been admitted to Canada, the 
Tokio Marine & Fire will establish 
agencies at desirable centers through 
the Dominion, all of which will report 
to J. A. Kelsey of New York, general 
agent for the company in the United 
States, until other arrangement can be 
effected. 








79 Dears 
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ADI8A4l 


CAMDEN FIRE 


INSURANCE ASSOCIATION 


CAMDEN, NEW JERSEY 


JANUARY 1, 1920 


PGS V5.5 450005 ole cncnkasccustenan 
PN ia 2 ek idk auk tae mccain ead 
Reserve for Unearned Premiums .............. 
Reserve for Losses in Process of Adjustment .. 
ee eer rrr rr rr 
Reserve for Contingencies ................... 
Reserve for all other Claims ................ 





ee 


. $1,000,000.00 
1,100,000.00 
3,132,298.86 
604,395.00 
150,000.00 
60,000.00 
28,482.49 





Total Assets.... 


$6,075,176.35 
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When Are Values Coming Back To Normal? 


W. have some startling facts 
that have converted a great 


This is a question easily asked and hard to answer 


LL recognize that we are con- 
fronted with high costs of labor, 
materials and equipment of all kinds. 
The present condition is the con- 
sequence of world currency infla- 
tion, world scarcity of men, mate- 
rials and equipment of industry. 
Added to this are high costs of 
transportation and heavy tax 
burdens. 

The Illinois Legislative Commit- 
tee on Material Cost Investigation 
and Exhibits, ina report of May 6th, 
1919, stated: “We are driven to the 
inevitable logical conclusion that 
existing prices will not decline ma- 
terially and that these prices ex- 
press a new and_ substantially 
permanent level upon which present 
and future business must be con- 
ducted.” 


many property owners who did not 


Our country has had one experi- 
ence which may contain a lesson for 
us at this time. 

It was thirteen years after the 
Civil War before prices returned to 
pre-war levels. 

If this example means anything 
we need not expect a radical decline 
in property values for several years. 

It is more important for property 
owners to know today’s insurable 
values and to carry adequate insur- 
ance than ever before. 

The local agent has a duty to 
educate and warn the assured of 
present conditions. 

The local agent or broker who is 
instrumental in having his client 
invest in our appraisal service is 
benefiting that client, the com- 
panies and himself. 





The [loyd-Ihomas Co. 





see the light because they thought 
the local agent was simply talking 
for more insurance. 

Maybe we can help because we are 
disinterested authorities in this line. 


RECOGNIZED AUTHORITIES ON PHYSICAL VALUES 














<> 
APPRAISERS \e) ENGINEERS > 
WY 


CHICAGO 


BRANCHES: Cincsnnati, Cleveland, Detroit, Indianapolis, 
Milwaukee Pittsburgh, St. Louis, Toronto and Memphis. 

















The Lloyd-Thomas Company 


1128 Wilson Ave., Chicago, Ill. 


We would appreciate your writing the following persons regarding increased replacement values and the necessity of 
increased insurance. 





Person 


Title 


Firm Address 





























[] Do not refer to me. Agent 
‘= Mention you are writing 











at my request. Address 
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UNITED STATES BRANCH 
206-208 BROADWAY 
NEW YORK, N. Y. 


FIRE 


TORNADO 
AUTOMOBILE 
SPRINKLER LEAKAGE 


HORATIO N. KELSEY 
United States Manager 


CORRESPONDENCE SOLICITED 







































GEORGE M. LOVEJOY, Vice-President 
THOMAS C. 
HENRY P. 


Ass’t Sectretary 
EDWARD V. CHAPLIN, 


Ass’t Secretary 


Net Surplus .. 


Total Assets 





GEORGE c. LONG, 
FRED C. GUST ETTER, Ass’t Secretary 
F. MINOT BLAKE, Ass’t Secretary 


EDWARD ne Bae gg 


KNOX, Secretary 
JR., ier 


Surplus to Policyholders . . . . . $11,740,470.60 
Total Losses Paid ... “ - - 95,259,732.00 

OUR. PROPERTY 8 
iia Cash Capital - Thies Million Dollars 
Reinsurance Reserves . . - « « $8,213,006.94 


Reserve for Outstanding Losses and all 
Other Ssmntees. . . <3 + 6 3 « 


1,785,053.20 
8,740,470.60 


$21,738,530.74 


e . . e 

















‘Inspections 





20 years in this field. —Dixit at Facit— 
ffice with Knight, Smith & Co. 
” Room 1568 Ins. Exchange, CHICAGO, ILL. Phone Wabash 3033 


in Chicago, Cook County and the Greater M 2tropo'itan District. 
G@This inspectorate very properly gauges the expect 
and intelligently anticipates events before they occur. 


ancy of fire risks 
GThe undersigned 


sells this talent to companies, agents, brokers and the business public, 
herewith tendering counsel to all State Insurance Officials, Legislative and Municipal Committees and 
all those who formulate iusurance laws designed for the public weal. 


- W. PIERCE 


Independent Inspector and Fire Prevention Counselor 
























1554 Penobscot Bldg. : 2 





WYNNE & KINSELLA .. 


General Agents for Michigan 
NEW AMSTERDAM CASUALTY COMPANY 


Agents wanted in Michigan 


CAPITAL $1,000,000 


Detroit, Mich. 

























J. G. HUBBELL, Mgr. 


NATIONAL INSPECTION CO. 


108 So. LA SALLE ST., C/WICAGO 


INSPECTION OF HEAVY RISKS 


H. B. CHRISSINGER, Asst. Mer. 




















HENRY J. WOESSNER 


Insurance Exchange 
Building 


WM. L. DICKELMAN 


WOESSNER & DICKELMAN 
GENERAL AGENTS 


Specializing in Floaters, Surplus and Excess Lines 
CHICAGO, ILL. 


Telephones 
Wabash 8127 
Wabash 8128 






























London & Lancashire 


FIRE 


Insurance Compan? 


Limited 


of Liverpool, England 





CHARLES E. DOX, Manager 
Western Department 


39 S. La Salle St., Chicago, Tilinois 





A. G. McILWAINE, JR., Manager 
Hartford, Conn. 





SAM B. STOY, Manager 
| San Francisco 























23rd Edition! 
Get it? 
Yes, 23rd. 


“Inter-I[nsurance” 


BY 
JOHN F. ANKENBAUER 
(You Know John) 


Want One? 
Send 50 cents to 


The National Underwriter 
175 W. Jackson Blvd. Duttenhofer Bldg. 
Chicago Cincinnati 
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CHICAGO ORDINANCE PASSED 


The new insurance brokers’ license or- 
dinance passed by the Chicago city coun- 
cil is now in effect. The insurance com- 
mittee of the Association of Commerce 
headed by Edwin <Austrian of North- 
western Mutual Life and his main asso- 
ciates, Manager J. E. Callender of the 
Ocean Accident and R. W. Childs of 
Childs, Young & Wood, local agents, as- 
sisted in drafting the ordinance. A com- 
plete copy of the new ordinance can be 
found in Part 2 of this issue. Agents 
will also be interested in the commeni 
of Cc. W. Olson, secretary of the Illinois 
on the new ordi- 
fire and casualty 
objecting to the fact that a 
real estate office pays $25 as the real 
estate license for the firm and then $5 
per man engaged in the real estate busi- 
ness. This entitles each person holding 
a license to have an insurance broker's 
without further payment, unless 
he solicits life insurance. Secretary Ol- 
son holds that real estate men soliciting 
insurance should pay $25 and be put on 
the same basis as the regular insurance 
men. Whether the ordinance will be at- 
tacked by those who object to it, re- 
mains to be seen. 

* * * 
CHARLES H. TURNER RESIGNS 


Charles H. Turner of Chicago, man- 
f Cook county for the Conti- 
nental, has resigned. The Cook county 
department of the Continental and 
American Eagle is now located at 209 


Some of the 
people are 


W. Jackson Blvd., in the McKinlock 
building. George H. Coleman and 
Raphael DeClerq are Cook county 


special agents in charge of the busi- 
The underwriting in the Cook 
department is being done by 
Samet, who recently went to 
office from the Westchester 
Feeney who has been as- 
Turner. The new offices 


new 


| present a handsome appearance. 


Mr. Turner is one of the veterans in 
the business, having been connected 
with the Continental for a number of 
years. He formerly was an Iowa field 
man, having been state agent of the 
North America. It is not known just 
what he will do, but it is likely that he 
will become an insurance broker. 

k ok OR 
ROGERS COOK COUNTY MANAGER 


E. P. Rogers, 


who has been an ex- 


| aminer in the western department of 








the Continental, has been appointed 
manager of the Cook county depart- 
ment of the American International 
Underwriters. The American Inter- 
national Underwriters is the new an- 
nex of the American Equitable of New 
York and is operated by the Central 
Fire Office, of which George W. Stuck 


and C. W. Davis are managers in Chi- 
cago. The Chicago office of the Cen- 


tral Fire Office “will be 
month to 805 Insurance Exchange. 

Mr. Rogers was for many years in 
the Cook county field for the Conti- 
nental and for some time acted as sec- 
retary of the Cook County Field Club. 
He then went to Kentucky as special 
agent of the Continental, returning to 
Chicago some time ago to become, an 
examiner. He is thoroughly familiar 
with the Cook county field. 


GOODWIN GETS THE LONDON 


James S. Goodwin has been ap- 
pointed Chicago and Cook county man- 
ager of the London Assurance, suc- 
ceeding J. C. Griffiths, Sr., who is re- 
tiring from that position after years of 
successful experience. Mr. Goodwin 
will take the position June 1. He is 
now associated with the Rollins-Bur- 
dick-Hunter Company of Chicago and 
for seven years previous was with 
Moore, Case, Lyman & Hubbard. Mr. 
Goodwin is a son of Warren F. Good- 
win of Hall & Henshaw of New York. 
When Warren F. Goodwin was located 
in Chicago as manager of the Union 
Assurance his son got well acquainted 
with the city in his early years. The 


appointment is a highly commendable 
one. Mr. Griffiths retires with the good 
wishes of all who know him. He has 
had a useful career in insurance and 
has contributed much to its well being, 
Mr. Goodwin, who succeeds him, is a 
young man of extensive experience, is 
up and coming and has a fine acquaint. 
ance. 
* oe * 
BUSINESS IN GOOD SHAPE 


One of the large companies that does 
an extensive business in Western Union 
territory has recently made a careful 
survey of the section through its field 
men. The company sought to learn 
whether present business conditions 
warrant confidence and whether there 
could be found any evidences of de- 
pression or break. It was the universal 
opinion of the field men that business 
conditions everywhere are prosper- 
ous, that there is a big demand for 
goods and farm products, that prices 
are increasing in many lines, that the 
demand on manufacturing establish- 
ments are heavy. The housing situa- 
tion is acute and much building is going 
on. Values are high with no evidence 
of decrease. 

a 
HONOR NORTH AMERICA MEN 


At last week’s meeting of the Asso- 
ciation of Fire Insurance Examiners 
of Chicago, three North America men 
were honored. W. H. Riker, who was 
recently made superintendent of agen- 
cies, was presented with a handsome 
smoking set, as was H. H. Thiemeyer, 
who has just been advanced to the 
position of superintendent of the sprink- 
lered risk and service department. C. 
G. Kuechler, president of the Examin- 
ers’ Club and recently made associate 
Cook county manager of the North 
America, was presented with a hand- 
some fountain pen. All three have been 
active in the Examiners’ Club and are 
held in high regard by their associates. 

x * x 
LOCAL AGENTS RUSHED 


Chicago local agents have been un- 
usually busy during the last week tak- 
ing care of transfers, assignments and 





moved this | 


endorsements. Every year about the 
first of May local offices are flooded with 
work of this kind. However, this year 
many renters were forced because of 
economic pressure to purchase homes, 
rather than to rent. This resulted in 
considerable real estate changing 
hands and a transfer of property neces- 
sitates more work on the part of the 
local agent, than a mere endorsement 
of change of location. So much prop- 
erty was bought and sold this spring 
for May 1 delivery that local agents 
are having a hard time catching up. 
There was a great deal of night work 
in the local offices during the past 
week. 


* * * 
FLOOD INSURANCE 


No regular insurance company is 
writing flood insurance. There are 
many inquiries from agents who have 
clients who desire some flood protec- 
tion. Some groups of London Lloyds 
will write a flood policy but these re- 
quire a very comprehensive diagram 
and description of the locality as well 
as its history from the flood standpoint. 
These policies are passed on in Lon- 
don, as evidently the underwriters are 
very cautious in their acceptance of 
such offerings. 

et ee ge 

S. B. Komaiko, vice-president of the 
Purrell-Dudley Company of Chicago, 
who was for one and a half years direc- 
tor of the foreign language division of 
the United States Food Administration in 
Chicago, has received a citation from 
the government in recognition of serv- 
ices rendered, bearing the signatures of 
Harry A. Wheeler and Herbert Hoover. 

(CONTINUED ON PAGE 32) 
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PACIFIC BRANCH OFFICE 
219-221 Sansome Street 
SAN FRANCISCO 








































WESTERN BRANCH OFFICE 
Insurance Exchange Bldg. 
CHICAGO 









Fire Rent Tourists’ Baggage 
Marine Sprinkler Leakage  Salesmen’s Samples 
Automobile Use and Occupancy Transit Floaters 
Tornado Registered Mail Riot and Civil 

Hail Parcel Post Commotion 


Losses Paid over $183,000,000 


COLUMBIA 


Insurance Co., New Jersey 


—owes its rapid growth to the full 
value which it renders to the American 


Agent. 


Strong-—Sure—Growing 


FIRE DEPARTMENT MARINE AND AUTOMOBILE 


MENTS 
Head Office, 100 William St., NEW YORK rset 
Western Dept., Insurance Exchange, CHICAGO 27 William Street 
Pacific Dept., 222 Sansome St., SAN FRANCISCO NEW YORK 
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in the Crib 


When corn is in the crib it is subject to loss from 
only three insurable hazards—fire, lightning and 
tornado. When it has been fed to the steer it is 
subject to loss from these same hazards and many 
additional—from dozens of diseases and many 
kinds of accidents. Live stock insurance as issued 





Why not in the Steer? 


by the Farmers Live Stock Insurance Company 
protects the owner against the loss of his corn crop 
when it has become beef. Live stock insurance is 
a great premium producer for the agent when he 
presents the subject in this or any other of the 
effective ways we can tell you about. 


FARMERS LIVE STOCK INSURANCE CO. 


DES MOINES 


I. J. KETMAN, Secy. and Mer. 


IOWA 












































Automobile Insurance Company 


of Hartford, Conn. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 
$2,000,000 


ASSETS 
$11,022,207.23 


LIABILITIES, EXCEPT CAPITAL 
$6,966,656.56 


SURPLUS TO POLICY HOLDERS 
$4,055,550.67 


FIRE AND ALLIED LINES 


Fire, Tornado, Rents, Profits, Lightning, Explosion, 
Commissions, Leasehold, Riot and Civil Commo- 
tion, Sprinkler Leakage, Use and Occupancy, Auto- 
mobiles, Aircraft, Floaters. 


OCEAN AND INLAND MARINE LINES 
Hulls, Cargoes, Merchandise, Specie, Builders’ Risks, 
War Risks, Registered Mail, Transportation, Motor 
Truck Contents, Salesmen’s Samples, Personal Ef- 
facts Floaters, Parcel Post, Tourists’ Baggage. 


Affiliated with 
AETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 











ATTENTION--KANSAS, 
MISSOURI, and ILLINOIS 
AGENTS! 


THE MID-WEST DEAL- 
ERS’ POLICIES are the most 


complete and liberal. 


Fire 


Theft 


Special Rates which assure 


Windstorm big production for ‘‘ Live 
Wires. 
ree No Company excels in Loss 
Liability Adjustments. 
Promptness and fair dealing 
es erly which pleases and bring addi- 
amage tional business. 


Specializing in Automotive 
Insurance. 


Collision 


The Mid-West Insurance Company 


(Reserve Mutual Corporation writing through Local Agents) 


WICHITA, KANSAS 
J. B. Henderson, Gen. Mgr. 
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OHIO AND WEST VIRGINIA 


may be dull times later on when prices 
will go down. Notwithstanding the lack 
of building, business is keeping up at a 
high pace. Values are increasing and 














more insurance is required, although 





MONROE IS MADE PRESIDENT 


Ohio Conservation & Fire Prevention 
Association Held Its Annual 
Meeting This Week 


COLUMBUS, O., May 4.—Charles 
E. Monroe, New York Underwriters, 
was unanimously elected president of 
the Conservation & Fire Prevention 
Association of Ohio at the annual 
meeting today. One hundred insur- 
ance men attended. George Diebold, 
National Union, was elected Vice-Presi- 
dent. J. E. Lyons was re-elected sec- 
retary and treasurer. Mr. Monroe 
asked members for their closest co- 
operation in keeping Ohio to forefront 
in conservation and fire prevention 
work. 

T. Alfred Fleming, former Ohio fire 
marshal, now supervisor of conservation 
of the National Board told of the pro- 
gress of the work, especially the awaken- 
ing in the south and southwest. He 
urged great care in keeping fire hazards 
away from foods, because of the antici- 
pated shortage of wheat. He pointed to 
Ohio as the leader in the fire prevention 
work. James F. Joseph, secretary Chi- 
cago advisory committee, praised the 
work in Ohio and urged the members to 
give the closest cooperation in main- 
taining its high standard. 

Secretary Lyons reported on conserva- 
tion inspections for the year: Total re- 
ports received, 1,368; reports without 
recommendations, 687; with recommen- 
dations, 731; where defects have been 
reported as corrected, 340 per cent; cor- 
rected, 46.51. This year slaughter houses, 
chemical plants, coal properties or hay 





nave been hit by cyclones from time to The value of hold-up insurance was | 
time, and property is pretty well in- | illustrated in the robbery of the Union 
|} sured in these parts. The insurance Building & Savings Company of Colum- 
men that went after the tornado busi-| bus, O., where three youthful robbers 
ness were able to make a fine selling. | succeeded in obtaining something like 

$2,500 in currency. The robbery took 


|} merous’ structures 


merchants as a rule are not stocking up, 
warehouses will not be reinspected. 
Chairmen are to cut out of lists small 
bakeries and other risks too remote to 
be reached, which had been inspected 
during the war and reported on because 
it was not understood they were so 
small until reached. 

The Fire Underwriters Field Club ac- 


through, 
Company Held Not Liable 


just been made by the superior court of 


cna th statins. of. Gestec Cincinnati. The Liverpool & London & 
e res é Globe, through the legal firm of DeCamp | whieh 
Kramer, American Eagle; W. D. John-|¢ . = P| which 





son, Springfield Fire & Marine, both to | Henderson, whese automobile when t 
engage in bureau work at Dayton; also | 
the resignation of E. A. Wells, North | 
America, who joins the western adjust- 
ment at Columbus. The Ohio Association 
of Fire Underwriters discussed clear- 


was injured in a collision. 
that the policy which he carried 
Liverpool & London & Globe was 


in the 
re- 


: sponsible for the loss. Judge Marx of 
ance rules, but took no action. Paul|the superior court, in a long and well 


Sommers, superintendent of agencies of 
the American, attended the dinner dance 
tonight, which was given under the di- 
rection of the Blue Goose . 


April 
liable 


considered opinion handed down 
30, holds that the policy is not 
because there was no theft, 
pilferage of the car, and further that the 
ease is not covered by Section 12,619 of 
the Ohio code which makes it a felony 
to drive an automobile on a public road 
without the owner's consent. The 
of the whole decision is that there must 
be an intent to steal the property before 
the company can be liable. 


Wrote Big Tornado Business 


Local agents in Ohio, especially in the 
northwestern, western and southwestern 
sections as well as in the central part 
of the state, succeeded in landing a fine 


lot of tornado business following the 
storms that struck Ohio early in April. 
There are some sections of Ohio that Value of Holdup Insurance 


Place at 10:00 o’clock in the morning, 


Not Much New Building 

men’ who travel over Ohio say 
that outside of Cleveland there is not 
much building going on. There are nu- 
in Cleveland going | 


into a vault while the 
pulled off. The Union Building & Sav- 
ings Company carries hold-up insurance 
and is thus protected. Among the pris- 


Field 








but are keeping only enough to see them | 


gist | 


the officers and customers being forced | 
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| 
| 
} 
| 
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An interesting automobile decision has | by 


| 
| 


& Sutphin, defended a suit of William B. | marshal 
s L é taken | non-compliance 
from his garage without his permission | gor 
He claims | and rest 


| 


robbery or | 


| 
| 
| 
| 
| 
| 
| 
| 
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| 
| 
| 
| 


| 
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deed was being | 


| 
| 
| Wheeler and J. W. Williams, under the 
| 
| 


_— ——— 
having been state manager of the Pru- 
dential for a number of years, later 
served as vice-president of the Ohio Na- 
tional Life, and is one of the prominent 
figures in Ohio. 





Licensing Ohio Hotels 


COLUMBUS, O., May 5—More than 900 
of the 2,500 hotels and 3,500 of the 10,000 
restaurants in Ohio have been licensed 
the state fire marshal under law 
passed by the last session of the legis- 
lature. While May 1 was the date upon 
the law went into effect, the fire 
has not affixed the penalty for 
because of the necessity 
inspection of each hotel 
aurant by deputy fire marshals. 
The state is being worked rapidly by 
them and it is expected that by May 20 


personal 





the fire marshal may go after delin- 
} quents,. 
Ohio Notes 
J. A. Hutchinson is arranging to dis- 


pose of his agency at Holgate, 
Francis M. Ranck, veteran 
Westerville, O., is seriously ill 
John A. Thompson, insurance age 
Lebanon, O., is dead. righ 
_ J. M. Westfall, agent at Carrollton, O. 
is dead. k 
J. A. Holloway at Flushing, O., is ar- 
ranging for the sale of his agency to 
A. J. Geller. 
W. J. Rose, well known insurance man 
Alliance, O., is dead. Disposition of 
the agency has not been completed. 
M. F. 


agent at 


of 


Ernest Vineyard of Gotschall & Vine- 
yard, agents at Akron, is dead. Arrange- 
; ments are being made for the disposi- 

tion of the agency. C. Gottschall is the 
survivor. 

The agencies 


of W. I. Dague and 


up, they being all kinds. In other cities | oners in the vault were President Henry Frank L. Lytle at Wadsworth, O.. have 
the people are afraid of the high cost | Bohl of the company. Mr. Bohl is an| been consolidated under the’ name of 
of materials and labor, and think there | old time insurance man of Columbus, | Lytle & Dague. They have absorbed the 











THE 


NIAGARA 


Fire Insurance Company 


ESTABLISHED 1850 


123 William Street, NEW YORK 
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KEYSTONE UNDERWRITERS 


DEPARTMENT OF 


The United American Insurance Co. 
The Union Insurance Co. 


The Globe Fire Insurance Co. 

The Western Insurance Co. 
All of Pittsburgh, Pa. 

Combined Capital - $ 900,000 Combined Net Surplus. - - $ 733,329 

Combined Assets-- 3,179,134 Combined Surplus to Policy holders 1,633,329 


HENRY WACHTER, Manager - 218 Fourth Ave., PITTSBURGH, PA, 
(Reliable Agents Wanted in FISH & SCHULKAMP 


Pennsylvania, Ohio, Illinois General Agents for Wisconsin 
and Wisconsin.) Madison - Wisconsin 








‘H. M. BARFIELD 


President 


H. S. BASSETT 


Secretary 


CHARLES H. HARRADEN 


Managing Underwriter 


Buckeye National Fire 


Insurance Co. 


|} Surplus to Policyholders . . . . $149,508.34 





ECONOMIC MANAGEMENT MAKING SPLENDID PROGRESS 





OHIO AND MICHIGAN AGENTS WANTED! 











EDWARD H. SHERWIN, President WILLIAM WALSH, Secretary 


TWIN CITY FIRE INSURANCE COMPANY 


MINNEAPOLIS, MINNESOTA 
The Company That Aims To Excel In Service 


Fire Tornado Farm Hail 


Automobile Tractor 














PIONEER 


Fire Insurance Company 


of America 


29 South LaSalle Street 
CHICAGO 





ep cor oranscen 











AN ILLINOIS 
COMPANY 








The Superior Fire Insurance Co. 
PITTSBURGH 


Incorporated 1871 


A. H. TRIMBLE, Prest. EDWARD HEER, Sec’y and Treas. 

Why not make room in your agency for a conservatively managed 
medium-sized American Company whose indemnity, treatment of agents and 
assured, will bear inspection for nearly half a century? 


Capital $400,000.00 Surplus to Policy Holders $730,417.59 
Assets $2,083,462.49 








THEODORE STEIN, JR. 


GENERAL AGENT FOR INDIANA 


GLOBE INDEMNITY COMPANY OF NEW YORK 
AGENTS WANTED IN INDIANA 


241-44 LEMCKE ANNEX INDIANAPOLIS, IND. 








Capital Fire Insurance Company of California 
Agents wishing to represent a high class pogressive company, apply to 
BIERCE & SAGE Co., Michigan State Agents 
219-220-221 Hammond Bldg., Detroit 
Correspondence solicited for direct lines or re-insurance on mercantiles and special hazards where not represented 
Prompt Service Telephone, Cherry 5154 

























C. A. Van Deusen agency in the neigh- 
boring village of Hinckley. 

The Guardian Savings & Trust Com- 
pany of Cleveland has purchased _ the 
Rocky River Savings & Banking Com- 
pany and the Spira Bank & Trust Com- 
pany. Both of these small banks have 
insurance departments and Cleveland 
agents are interested as to the Guard- 


ian’s intentions with regard to 
branch of the business, 


Because of ill health, Thomas Kirby, 
chief inspector in the office of W. H, 
Tomlinson, state superintendent of in- 
surance, has been granted a 30 days’ 
leave of absence, which he is spending 
in California. 


this 
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BUREAU KEEPING UP TO DATE 


Inspections Follow Detroit’s Growth— 
City Entirely Re-rated Once in 
Five Years 


DETROIT, MICH., May 4—In 
spite of the rapid growth of Detroit 
and the many additions that are being 
inade each week to the city’s industrial 
plants, the Michigan Inspection Bureau 
seems to be keeping pace with the city’s 
cevelopment. Manager George W. 
Cleveland has his forces arranged so 
that the city is now being entirely re- 
rated once in every five years. For- 
merly Detroit tariffs were completely 
revised only once in 15 years. The 

fichigan Inspection Bureau has a 
force of ten men giving their whole at- 
tention to Detroit, taking care of cur- 
rent matters, and going about the work 
of re-rating. Changes are being made 
so fast in Detroit that it is necessary 
for the inspection bureau men to be 
on the job in season and out. A report 
six months old on a big industrial plant 
in Detroit is usually out of date. Ad- 
ditions and alterations are going on all 
the time in the big automobile plants. 
Changes are taking place almost 
weekly. The inspection * bureau men 
have to keep a close watch of the more 
aggressive and successful concerns in 
order to be able to supply up-to-date 
information concerning changes in the 
risks. 


Establish Electrical Department 


INDIANAPOLIS, IND., May 4—An or- 
dinance has been passed by the Indian- 
apolis board of safety creating an 
electrical department, which put the 
maintenance and direction of the fire 
alarm and police alarm systems under one 
head. The combining of the two alarm 
systems will make a more efficient alarm 
system both for the fire department and 
police departments. Hitherto the two 
systems have been under separate heads 
and alarms have been badly mixed up at 
times, but now that they are in the same 
department this will be done away with. 


Illinois Field Meetings 


The annual meeting of the Illinois 
State Board and the Illinois Field Club 
will be held at the Highland Hotel, Dela- 
van, Wis., June 22-23. At that time the 
annual meeting of the Illinois Conserva- 
tion & Fire Prevention Association will 
be held. An effort is now being made 
to interest managers in the meeting 
with the hope that they may attend. 


Western Adjustment Enlarges Staff 


INDIANAPOLIS, IND., May 4—Ed. J. 
Fulton, for some years past with the 
George W. Pangborn general agency at 
Indianapolis and prior to that in the 
home office of the Indianapolis Fire, on 
May 1 became a member of the staff of 
the Western Adjustment & Inspection 
Company at Indianapolis. Mr. Fulton’s 
knowledge of insurance contracts will 
serve him in good stead in his new posi- 
tion. He and George H. Peet, Jr., who 
also recently joined the staff of the ad- 
justment company, will be assigned 
chiefly to the handling of the smaller 
losses, of which the office is receiving 
a rapidly increasing volume. Mr. Peet’s 
previous business experience as a court 
reporter and more recently as a mem- 
ber of the staff of the office of the In- 
diana state fire marshal also is proving 
to be exceptionally good preliminary 
training for loss adjustment work. 

Manager Roy A, Sellery of the In- 
diana branch of the Western Adjust- 
ment Company has for some time past 
recognized the growing demand on his 
office for the adjustment of the small as 
well as the large losses. This is a 
natural demand, he says, as agents more 
and more are coming to prefer that ad- 





justments not be left to them. Where 
they handle their own small losses they 
are constantly in danger of incurring 
the displeasure of their customers or not 
fairly representing the interests of the 
company. 





Agency Change at La Fayette 


The Brockenbrough Insurance Agency, 
Inec., at La Fayette, Ind., has sold its 
business to the Wagner-Hickman In- 
vestment Company. The Brockenbrough 
Agency is one of the oldest and largest 
general insurance agencies at La Fay- 
ette, established in 1861 and represent- 
ing about 20 fire and casualty companies. 
The Wagner-Hickman Investment Com- 
pany has recently taken out incorpora- 
tion papers, with capital of $200,000. 
John Wagner is president of the com- 
pany, and Charles W. Hickman, secre- 
tary and treasurer. This company is 
planning an extensive advertising cam- 
paign to push business of all kinds at 
La Fayette. Arthur A. Brockenbrough, 
formerly manager of the Brockenbrough 
Agency, will assist the Wagner-Hickman 
Company with its insurance business 
until Aug. 1. 


Indianapolis Salvage Corps Elects 


INDIANAPOLIS, IND., May 4—At the 
annual meeting of the Indianapolis Sal- 
vage Corps, A. E. Huber and John R. 
Welch were re-elected directors and John 
W. Noble was elected director to take 
the place of L. S. MacEnaney. A meet- 
ing of the board of directors will be 
held soon to elect officers. 


Made Continental Farm Special 


H. G. Bellamy, for several years local 
agent at St. Louis Crossings, Ind., has 
been appointed special agent for the 
farm department of the Continental. 
Mr. Bellamy will make his headquarters 
at St. Louis Crossings. 





Indiana Notes 


E. E. Gant, special agent for the Indi- 
ana farm department of the Home, is 
in the west helping to appoint farm 
agents for the Home. 

Thomas E. Hayden, Indiana _§ state 
agent for the Western and British Amer- 


ica, has returned from California where , 


he has spent a month visiting at San 
Francisco, Los Angeles and Redondo 
Beach. 

W. H. Bromley, special agent for the 
Northwestern National in Indiana, has 
returned from Hot Springs, Ark., where 
he has been taking treatments for a 
severe case of the grip for about three 
months. 

C. Horace Kiracofe purchased the in- 
terests of Messrs. Schwartz and Snider 
in the Schwartz, Kiracofe & Snider 
Agency at Huntington, Ind. The agency 
represents about fifteen companies and 
is one of the largest local agencies at 
Huntington. Mr. Kiracofe will do busi- 
ness as the Kiracofe Insurance Agency. 

Fire believed to have been caused by 
spontaneous combustion caused a _ loss 
estimated at between $7,600 and $10,000 
to the stock of the Muncie Glass & Paint 
Company in its retail store at Muncie, 
Ind. The fire threatened other buildings 
in the business district and the work of 
the firemen was made very dangerous 
by exploding oils and paints. Damage 
ot $2,000 was done to the interior of the 
storeroom, 





Menominee, Mich., is considering bids 
for a number of pieces of motor-pro- 
pelled fire apparatus, the installation of 
which is deemed necessary at once to 
prevent a threatened increase in rates 
unless the efficiency of the fire depart- 
ment is raised appreciably, 





Viroqua, Wis., has placed in service 
its first piece of motor-propelled fire ap- 
paratus, a Nash 2-ton special job with a 
250-gallon rotary pump, 40-gallon chem- 
ical tank and 250 feet of chemical hose, 
provided by the Northern Fire Equip- 
ment Company. The purchase was has- 
tened by reason of the big fire in the 
heart of the Viroqua business district 





in January, which caused a loss of 
nearly $100,000. 
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Caledonian 


Insurance Co. 
of Scotland 


The Oldest Scottish 


Insurance Office 


Caledonian Bldg. 
50-52 Pine Street 
New York 


CHAS. H. POST, U. S. Mer. 


R. C. CRISTOPHER, 
Asst. U. S. Manager 














Cincinnati Underwriters 


121 East 3rd St., CINCINNATI, O. 


Eureka F. & M. Ins. Co. 
Organized 1864 


Security Ins. Co. 
Organized 1881 


— 


COMBINED STATEMENT 


yay cee ec eee 250,000.00 
Assets - --*+-+ e+ ee © 1,019,353.18 
age to Policy Holders - 674,097.22 





F. A. ROTHIER, Prest. 
‘ADAM BENUS, Sec’y 
F. C. BARTON, ion Sec’y 
R. B. HEATON, State ‘Agt. 








RELIABLE : 


FireInsuranceCo. 
of Dayton, Ohio 
INCORPORATED 1865 


Cash Assets, - - - - - = $1,091,990.00 
Net Surplus over capital and all liabilities, 687,535.00 


J.LINXWEILER, Jr.’Pres. WM.F. KRAMER, Sec. 
EDWARD J. WEISS, Special Agent. 








INSURANCE COMPANY 
OF WHEELING, W. VA. 
Organized in 1867 
Cash Capital $200,000 
Assets $624,780 Net Surplus $151,269 
bie f Mt President 
UCH, Secretary 
WM. y. FISCHER, Supt. of Agencies 
E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 


WHEELING FIRE. 


NORTHWESTERN STATES 




















PREMIUMS IN MINNESOTA 





Total Fire Income of the State Ran 
Beyond the Ten Million 
Mark 





The total fire premiums from Ameri- 
can companies in Minnesota last year 
were $8,172,147 and losses $2,761,417. 
The foreign companies had premiums 
$1,890,606, losses $706,767. The mutuals 
and Lloyds of other states had $437,515 
premiums and $120,906 losses. The re- 
ciprocals had premiums $99,352 and 
losses $26,259. The state mutuals had 
premiums $488,840 and losses $126,991. 
State leaders in premiums were: Aetna, 
$412,414; American, $170,243; Automo- 


Reinsurance 
Contract 


Wanted 


New York State Company de- 
sires Reinsurance Treaty with a 
company entered or about to 
en‘er New York State. Western 
connection preferred. However, 
will consider all proposals. 





Address 44-K, 


Care of The National Underwriter 





bile, $161,863; Connecticut, $121,103; 
Continental, $270,731; Fidelity-Phenix, 
$174,582; Fire Association, $169,948; 





Wanted by Western Department 

of strong old American company 
ONE EXAMINER 

TWO MAP CLERKS 

Permanent and Excellent oppor- 

tunity for advancement. 


Address 67-H, care The National 


Underwriter. 














Fireman’s Fund, $128,609; Globe & Rut- 
gers, $122,314; ase American, $552, 

282; Hartford, $793,314; Hanover, $112,- 
876: Home, $397,938; North America, 
$240,638; National Liberty, $146,199; 
National of Hartford, $163,726; Ni- 
agara, $132,808; Northwestern National, 


WANTED: An experienced 
young man for engineering and 
inspection department of large 
Chicago local ‘agency. Address 
72-M,care the National Underwriter 





$150,306; Penusylvania, $108,794; 





Phoenix of Hartford, $161,219; Queen, 
$117,969; St. Paul, $547,962; Security of 
Connecticut, $131,972; Springfield, $197,- 
725; United States, $114,695; West- 
chester, $132,059; Commercial Union, 
$109,524; Liverpool & London & Globe, 
$259,375; North British, $133,104, 
Northern of England, $143,907; Royal, 


Office Manager for Agency 

Bank in Arkansas with important in- 
surance department wants man who can 
close office customers, check accounts 


current, rates, etc. One with soliciting 
ability preferred. Address 71-L, care The Nation- 
al Underwriter. 





$162,575; Scottish Union & National, 
$119,681; Retail Hardware Mutual, 
$199,570. 





Plan Trial of Cloquet Suits 


Damage suits aggregating $10,000,000 
and including 303 cases, will be disposed 
of any one time when the entire judiciary 
of the 11th district takes the bench at 
Duluth as associate justices and decides 
in a test case whether Walker D. Hines, 
as agent for the president under the war- 
time confiscation act, shall be held lia- 
ble for damages resulting from the for- 
est fires which devastated northern 
Minnesota, Oct. 12, 1918. 

Plaintiffs in the case are from Cloquet 
and will be heard in court the coming 
week. The decision will affect the 300 
other suits, involving millions, brought 
to recover for fire losses in the Moose 
Lake, Corona, Alborn and Munger dis- 
tricts. 

“If these cases and other similar suits 
which are now on the court docket were 
to be tried individually,” says Judge 
Cant, “every court in Minnesota would 
be trying nothing but fire damage suits 
for the next five years. The sole object 
of the trial will be to determine whether 
the fires were started along the right of 
way of the Great Northern Railroad 
Company, as alleged, and whether Di- 
rector General Hines shall be held re- 





Special Agent for Ohio, Indiana and Penna. 
Herrick & Auerbach, ee 


Western Departme 
Insurance Exchange Bldg., Chicene, Til. 














INSURANCE LAW 
JOHN WEAVER 


901 CORN EXCHANGE 
BAN K BUILDING CHICAGO 





sponsible for the damages resulting.” 





Spark in Bird’s Nest Starts Fire 


A spark laid in a bird’s nest in Min- 
neapolis hatched out a fire which came 
near destroying one of the Flour City’s 
old landmarks. The spark was from a 
locomotive and the nest where it started 
the trouble was located in the steeple 
of the old Evangelical Lutheran church 
on West Side Flats. A loss of $500 re- 
sulted. 

The building is the oldest structure 
in that part of the city. It was erected 





forty years ago as a church, but for 





Charles Brock-Jones & Co. 
SPECIAL FACILITIES 
SURPLUS LINES 
PROMPT SERVICE 

Insurance Exchange, Chicago 


two years past has been used as a kin- 
dergarten for Slavonian children. W. E. 
Paul of the Riverside Chapel, owner, 
says the burned section of the old church 
will be at once rebuilt. 





Minneapolis Schools Underinsured 
MINNEAPOLIS, MINN., May 4—Fire 





insurance on Minneapolis public school 





Have you noticed how ads of this size 
and sort are increasing in number in 
The National Underwriter? Reason—in 


The National Underwriter they reach the 
tight people. One inch, one column wide, 
one time, x 


AH 








buildings now carried covers only 46 
percent of the value of the buildings, 
according to figures prepared by officials 
of ‘the board of education. The schools 
are insured at the rate of 13.8 cents per 
cubic foot, the insurable value on that 
basis totaling $8,534,553. George F. 
Womrath, business superintendent of 





WANTED-—3 map clerks 
by London & Lancashire In- 
surance Company, 39 South 


La Salle St., Chicago. 








FIRE ENGINEER 


A progressive company of insurance engineers 
in Detroit requires the services of an expert on 
the Dean Schedule. Will also have opening 
shortly for expert cn sprinkler equipment and 
improved risk rate levels. Good proposition to 
start and certain advancement to right party. 
Address 69-J, care The National Underwriter. 


POSITION WANTED 


Special Agent, Fieldman or Inspector for COOK 
COUNTY. 30 years old, married. 2 years Board of 
Underwriters. Knowledge of rating and Dean Schedule, 
also multiple lines of insurance. Legal training and cas- 
ualty experience. For interview address 49-P, care The 
Nationa! Underwriter. 











SERVICE 


FOR 


BROKERS 


AUTOMOBILES 


INSURED UNDER 
LIBERAL FORM POLICIES 


CRITCHELL, MILLER, 
WHITNEY & BARBOUR 
15th Floor, Insurance Exchange 
CHICAGO,#ILLINOIS 


Over Forty Years of Continuous 
Successful Operation in Chicago 











WANTED—By young man having had office 
and field experience a position that does not 
require traveling. Has served as head of an 
automobile insurance department. Has had all 
round insurance experience. Is not afraid of 
hard work. Address 68-I, care The National 


Underwriter. 








Young lady with 7 years’ insurance ex- 
perience, desires to make change. Capable 
of handling all underwriting, details and 
assuming responsibility. 
Address 74-O, care The National Under- 


writer. 








CHIEF ACCOUNTANT 


of nineyears’ experience desires perma- 
nent position in Chicago. Can assume 
new connection May 15th. Address 
73-N, c/o The National Underwriter. 








WANTED 


The agency for a reliable Fire Insurance 
including full line of Automobile In- 
surance. 

ELLIS REALTY CO. 


615 F. L. & T. Bldg. Sioux City, lowa 








“General Agency wanted for State of 
Nebraska for Company writing fire, 
tornado, hail and automobile insur- 
ance. This will be a good connection 
for the right Company.” 
Address 63-D, care The National Underwriter 











AGENTS OFTEN LOSE A 
GOOD FIRE RISK 


to competitors by not submitting to the as- 
sured an estimate for equipping their prem- 
ises with AUTOMATIC SPRINKLERS. 
We will co-operate with agent and assured 
and submit figures showing sprinkler cost as 
well as insurance saving, and extend pay- 
ments over several years. 


Fire Prevention Company 


First Nat’l Soo Line Blidg., Minneapolis 
909 Sharpe Building, Kansas City, Mo. 








CONTROL 


Should you wish to obtain 
a controlling interest in the 
stock of your Company or an- 
other Company, we believe 
we are in a position to assist 
you. All correspondence 
strictly confidential. 


Address, E. W. Barrows, Mgr. 


INVESTORS BANKING SERVICE 
CORPORATION 


312 LAW BUILDING 
INDIANAPOLIS, INDIANA 























the board of education, estimates that 
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Always Loyal To Our Old Friends 
Always Glad To Welcome New Ones 


































Hail Capacity Everywhere 


The agents writing hail insurance through the Hedwall- 
Sundberg Company are able to write $40.00 per acre on 
dry land and $60.00 per acre on irrigated land no matter 
in which state they may be located. 


The Hedwall-Sundberg Company has the largest capac- 
ity in this respect of any hail office in the United States. 


THE TIME IS NOW AT HAND 


to write hail insurance. A very large volume will be written 
this season and it is very important to the local agent that he 
have a connection for the handling of his hail business that can 


guarantee absolutely UNEXCELLED SERVICE. 


Would you like to transact this profitable line of insurance 
through an office so equipped? 


Write for further information. 


PIONEERS—HAIL INSURANCE—SPECIALISTS 


The Hedwall-Sundberg Company 


‘Metropolitan Bank Building 
Minneapolis 


‘ GENERAL AGENTS HAIL DEPARTMENT 


Providence Washington Ins. Co. Westchester Fire Ins. 
of Providence of New York 


Automobile Insurance Company Hudson Insurance Company 


Minnesota 








hander UNDBERG 
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FIRE INS. 
COMPANY 


Assets, $537,135.06. 


GUARDIAN 


SALT LAKE CITY, UTAH 
Policyholders’ Surplus, $392,195.22. 
GENERAL REPRESENTATIVES 


Capital, $200,600.00. 


STARK WEATHER & SHEPLEY......ccccccsccicee -..-.-Boston, Providence, Chicago 
RICKERT, MELLINGER & CO..Lancaster, Pennsylvania, New Jersey, Maryland 
ANDRUS & PALMER etroit, Michigan, and Wisconsin 
W. KB. SEASE.....cccesce South Carolina 
ES Es COMET vn cicanbbinoksshoekesnuh backed sscabbadaeavoreessexcosee enver, Colorado 





THE AGENCY COMPANY...... Salt Lake City, Los Angeles and San Francisco 
General Agents for the United States 
FOR AGENCY REPRESENTATION, ADDRESS ANY OF THE ABOVE, OR 


Secretary 





























ORGANIZED 1854 


The Mechanics “ower of Philadelphia 


COMPANY 
JANUARY 1, 1919 


Cash Capital $600,000 Net Surplus, $655,162 
Surplus to Policyholders - - - $1,255,162 


Eastern Department Western Department 
D. H. DUNI AM - SNYDER. Sec’y NEAL BASSETT, Vice-Pres. & Mgr 
.vice-Fres. 
A. H. HASSINGER Sec’y PHILADELPHIA, W. T. BASSETT, Asst. Mgr. 
NEWARK, N. J. PENNA. CHICAGO, ILL. 





ORGANIZED 1855 


‘company OF NEWARK 


FIREMEN’S 


Cash Capital $1,250,000 Net Surplus, $2,246,144 
Surplus to Policyholders - - - $3,550,393 


Eastern Department 
D. H. DUNHAM, President 
JOHN KAY, Vice-Pres. 
A. H. HASSINGER, Secretary 


NEWARK, NEW JERSEY 


Western Department 
NEAL BASSETT 
Vice-Pres. and Mer. 
W. T. BASSETT, Ass’t Mgr. 


CHICAGO, ILLINOIS 











Got enough accident and health insurance? Want to sell more? A tip—read The Casualty Review, an illus- 
trated monthly magazine for accident and insurance salesmen. Full o’ pep! Full of ideas. Send ten cents for 
sample copy or a dollar for a year’s subscription to The Casualty Review, 1362 Insurance Exchange, Chicago. 





























the lowest cost for which semi-fire proof 
schools can now be built averages up- 
ward of 35 cents a cubic foot, making 
the value of the system $21,519,759. 


Want Appointment Deferred 


OSHKOSH, WIS., May 4—The Oshkosh 
Fire Insurance Agents’ Association has, 
sent a letter to the local police and fire 
board, recommending that action in the 
appointment of a new fire chief to suc- 
ceed Robert A. Bauer be deferred until 
a report and recommendation is received 
from the National Board. The request 
came indirectly from the National Board, 
which has some suggestions to make 
regarding the proposed appointment. 


Wisconsin Bureau Engineer Resigns 


MILWAUKEE, WIS., May 4—Charles 
Ebling, engineer for the Wisconsin In- 
spection Bureau, has resigned to accept 
the position of engineer with the T. E. 
Brennan Company of Milwaukee. 

Mr. Ebling has had nine years’ experi- 
ence in bureau work, having been asso- 
ciated with the old Milwaukee Board, 
and later with the Wisconsin Inspection 


Bureau. Before becoming affiliated with 
insurance interests he was connected 
with the sprinkler installation com- 


panies in various capacities, and has had 
a broad experience in that end of the 
work. 


Want the Ruling Changed 
The farm writing companies are 


deavoring to get the present insurance 
commissioner of Wisconsin to reverse the 


ruling of former Commissioner Cleary, 
who held that the companies must 
charge one rate for farm property all 


through the state. The farm companies 
contend that northern Wisconsin is de- 
cidedly more hazardous than southern 
Wisconsin. They feel that the farmers 
in southern Wisconsin should receive the 
benefit of a lower rate. The insurance 
department, however, has refused to al- 
low discrimination as to rates covering 


| the northern and southern parts of the 
| state. 


Wrote Big Riot Business 


A number of the field men made hay 
while the sun was shining in those sec- 
tions of Minnesota and Wisconsin de- 
voted to the lumber industry. A strike 


en- | 








of the employes of factories, lumber 
camps and railroads used and owned by 
lumber people was called. The wood- 
workers hastened to take out riot and 
civil commotion insurance, as did the 
logging people. Agents in some sections 
got busy and wrote up large amounts 
of insurance. It was felt that violent 
outbreaks were liable to occur and those 
that had valuable properties were not 
taking any chances. 


Wisconsin Notes 


Otto A. Braun, local agent at Milwau- 
kee, is spending some time at Hot 
Springs, Ark. 

Hayden:K. Hollister, who is a Dean 
schedule rater and has been working in 
Massachusetts, has been appointed engi- 
neer for the Milwaukee agency of the 
Leedom - Miller - Noyes Company. For 
some time he was with the Michigan In- 
spection Bureau. 


A new insurance firm to be known as 
Smith & Slack has been established at 
Viroqua, Wis. Mr. Smith will also con- 
tinue his position as local manager of 
the Lake Forest Land Company of Madi- 


son. Mr. Slack has been in the_insur- 
ance business for some time. He for- 
merly lived at Madison. 


Blatz, Kasten & Co. of Milwaukee, one 
of the best known local agencies of Wis- 
consin, increased its capital stock from 
$25,000 to $50,000, following the admis- 
sion to the corporation of A. P. Skow- 
rup, who resigned as state agent of the 
Fidelity-Phenix in Wisconsin to enter 
the local agency business. 

The A. G. Dana Agency at Fond 
Lac, Wis., moved during the week into 
new quarters on the main floor of the 
old First National Bank building. U. S. 
O'Connor, district agent of the North- 
western Mutual Life, will continue to 
make his headquarters with the Dana 
agency offices... The Dana Agency was 
left homeless in February by the de- 
struction of the Ruh building, since 
which time it occupied temporary quar- 
ters. 


du 





Minnesota Notes 


Oscar Bodin, who has been in the 
railroad business for the past 25 years, 
has entered the insurance business at 
Kasota, Minn. 


yeorge G. Magnuson, for nine con- 
secutive years an official of the city of St. 
Cloud, Minn., and for the past four years 
a member of the city commission, has 
retired to devote all of his time to his 
real estate and insurance business there. 











IN THE MISSOURI VALLEY 

















NORTH AMERICAN’S OFFICERS 


New Des Moines Company Elects— 
Secretary John Peterson in 
Charge of Underwriting 


At the recent meeting of the directors 
of the North American Fire of 


dent and John Peterson, secretary. 
Mr. Ode is from Calmar, Ia., and 
through his many years of banking ex- 
perience is quite well qualified for the 
duty he has assumed with the com- 
pany, that of supervising the finances. 
Mr. Peterson will have active super- 
vision of the company. He has been 
identified with the insurance business 
in various capacities during the past 
twenty years, and is well known in 
insurance circles in the central western 
states. He was affiliated with the 


| Hawkeye Securities Fire prior to as- 


suming charge of the North American. 
Mr. Peterson will be assisted in the 
underwriting by W. Hodge, who 
comes from the Twin City Fire, with 
which concern he has been connected 
for several years past: 

The company is entering a number 
of the western states and the present 
management will bend every effort to 
make the North American one of the 
leading Iowa fire insurance companies. 

The Great Republic Reinsurance 
Fire is under the same management. 
The organization is practically com- 
pleted and it is anticipated that the 
company will begin writing soon. 


Explains Nebraska Hail Delays 


LINCOLN, NEB., May 4—Answering 
criticisms by farmers’ organizations re- 
garding the state failure to make prompt 


Des | 
| Moines, O. P. Ode was elected presi- | 








payments in full for hail losses sus- 
tained during last year, Governor Mc- 
Kelvie has written a letter stating that 
the only way in which relief can be ob- 
tained is through a change in the law. 
He expresses a hope that this change 
will be made at the next session of the 
legislature and says that in the mean- 
time there is nothing to do but accept 
conditions as they exist. 

The resolutions received by the gov- 
ernor declared that there is so much 
dissatisfaction over the delay that many 
who took policies in 1919 will not do so 
this year if they have to wait so long 
for their money. It was also suggested 
that farmers suffering loss be not re- 
quired to pay premiums, but that pre- 
miums be deducted from their claims 
when paid; that when losses are not paid 
by Dee. 1, they should draw 10 percent 
interest until paid; that a sufficient num- 
ber of adjusters be employed to inspect 
losses and adjust them promptly. 


Globe & Rutgers in Kansas 


The Globe & Rutgers has been licensed 
in Kansas to transact all lines of busi- 
ness. The Reynolds-Morrison-Rathburn 
Company of Fremont, Neb., are general 
agents for the state. They have ap- 
pointed Earl Fischer of Hiawatha, Kans., 
and R. G. Reynolds of Topeka as special 
agents in the state. 





Report on Kansas Cities 


The National Board in its recent re- 
port on Wichita, Kan., urgently recom- 
mends a large increase in the number 
of hydrants in the closely built sections 
of the city, more men and increased 
pumping capacity in the fire department, 
installation of the fire alarm telegraph 
system at least protecting the high value 
districts and the prohibition of wood 
single roofs throughout the city. 

The National Board said there has 
been a marked falling off in total well 
supply at Topeka, Kan., together with 
increased consumption and has brought 
about a very serious water shortage so 
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that under maximum rates of consump- 
tion there is except for that available 
for from the private system at Santa Fe 


Reciprocals Putting Up Reserve 


TOPEKA, KAN., May 4—Reciprocal ex- 
changes writing motor car insurance in 
Kansas are arranging to obey the order 
of Frank L. Travis, state superintendent 
of insurance, requiring a reserve of fifty 
percent of the premiums to take care of 
losses, It has been the custom of some 
of these to accept the cash fee for the 
attorney in fact and a note for the prob- 
able balance of the premium. At the 
end of six months an assessment would 
be levied to take care of the losses. Some 
policyholders would drop out and then 
a second prorating of losses on those 
still in would be necessary to take care 
of the losses incurred. Travis has or- 
dered this practice stopped and all the 
companies will be required to maintain 
an adequate reserve. He is contemplat- 
ing an order requiring all reciprocals to 
maintain a $25,000 cash or securities re- 
serve with the state insurance depart- 
ment. When the reserve has been built 
up to this point the deposit would be 
released, 





Threatens to Use Idaho Rates 


TOPEKA, KAN., May 4—Unless fire 
insurance companies in Idaho quit their 
rate cutting war Superintendent Travis 
of Kansas intends to order in the same 
rates in Kansas as the companies put 
into effect in Idaho. Reports received 
by Mr. Travis are that the companies in 
Idaho are slashing fire rates all to 
pieces, in some cases the rate being as 
low as 10 cents for three-year terms. 

“If they can write insurance at those 
low rates and make a profit in Idaho, 
they can make a profit in Kansas at 
approximately the same rates,” said 
Travis. “If they are doing business at 
a loss in Idaho, we don’t intend to make 
up those Idaho losses at the expense of 
the Kansas. people, The 








which do business in Idaho and Kansas 
can either stop their throat cutting in 
Idaho or bring the rates down in Kan- 
railroad shop no margin for fire protec- | sas.” 

tion. 


Blue Goose is going to wind up the social 
season with what it is believed will be 
the gayest party of all. 
Saturday evening, May 8, at the new 
A. O. U. W. hall, Twenty-first and Grand, 
Des Moines. 
liards, cards and buffet luncheon. W. E. 
Collins, W. G. Q., is announcing the 
arrangements which will be in charge of 
O. W. Follett, most loyal gander, and 
his associates on the official staff. 


tional Association of Insurance Agents, 
will make a drive for members in Iowa 
starting May 15. 
the entire state. 


the Kansas City office of the Western 
Adjustment, has resigned to go into the 
local agency business in that city 


agent at Carthage, Mo., and now county 
collector there, will attend the Interna- 
tional Rotary Club Convention at Atlan- 
tic City next month as representative of 
the Carthage Club. 


insurance agency at Fort Madison, Ia. 


Glenwood, Ia., 
Otis. 


surance office at } 
have taken on the Liverpool & London & 
Globe. 


antee Company of Kort Dodge, Ia., has 
: opened an insurance department. Its 
companies | first company is the American National. 








Iowa Blue Goose Party 
DES MOINES, IA., May 4—The Iowa 


It will be held 


There will be dancing, bil- 


Will Put on Iowa Campaign 
Karl Rieke, who travels for the Na- 


Mr. Rieke will cover 





Missouri Notes 


Arthur Fulton, adjuster connected with 


John MeMillan, for many years a local 


Iowa Notes 
Eaton & Schwarzer have opened an 


The Benson & Young local agency at 
has been sold to Carl H. 


Bales & Ramsey have opened an in- 
i Van Wert, Ia.. They 


The Bankers Bond & Mortgage Guar- 








STATES OF THE SOUTHWEST 

















ORDERS ARKANSAS RATE CUT 


Commissioner Directs Reduction of 
6.21 Percent on Basis of Five 
Year Experience 


LITTLE ROCK, ARK., May 4.— 
Commissioner Bullion has issued or- 
ders directing stock fire insurance 
companies operating in the state to de- 
crease their rates 6.21 percent, which 
will reduce their profits to 5 percent, 
on the basis of the tabulation of five 
years’ experience, ending Dec. 31, 1919. 

—_ tabulation shows a loss a 
of 54.23 percent, expense ratio of 34.54, 
pe underwriting profits of 11. 21. per- 
cent. Under the provisions of an act 
adopted by the legislature last year, the 
commissioner is required under these 
conditions to order such reduction in 
rates as will reduce the underwriting 
profits on business hereafter to 5 per- 
cent. 


Liability of Reciprocals’ Members 


AUSTIN, TEX., May 4—The supreme 
court of Texas has defined the liability 
of members of reciprocals in the case 
of George Sergeant, receiver and trus- 
tee of the Commercial Underwriters of 
San Antonio, against the Goldsmith Dry 
Goods Co., et al., from Dallas county. 
The suit was brought by the receiver 
and trustee against 1,300 members of the 
association to enforce liability in favor 
of members with claims, creditors of the 
association and the manager of the asso- 
ciation for services rendered. 

The court held that to creditors of the 
association with claims for services ren- 
dered or supplies sold it and creditors 
with claims for premiums for risks of 
the association re-insured, defendants 
are jointly and severally liable as prin- 
cipals. For payment of claims or for 
services of manager rendered the asso- 
ciation, defendants are severally liable 
to the extent of the amount of stated 
premiums on their several policies in 
force, but not beyond that amount for 


HULL HOUSE FIRES FREQUENT 


So Heavy That They May Eat Up All 
Profit on Oil Mill Business 
in Texas 








Hail Insurance Agents 


Are you fully equipped to WRITE HAIL 
INSURANCE? 

Weare daily getting a very good line of 
Hail Insurance premiums from Southern 
States. A heavy volume of this class will be 
written. 

We have agencies open for one or more 
Companies at many points throughout the 
Hail Writing Territory. 

We represent a number of First-Class 
Stock Companies writing Hail Insurance on 
Growing Crops. 

If you are not fully equipped with Hail 
Writing Companies, write our nearest Office 
and get our Agency proposition. 

OTJEN & TAYLOR 


Managers Hail Department 
ENID, OKLA. 
309 Bennett Bldg., Colorado Springs, Colo. 
608 Boston Block, Minneapolis, Minn. 














DALLAS, TEX., May 4.—Losses in 
hull house fires in cottonseed oil mills 
in Texas have been so heavy and so 
frequent in Texas lately that it is very 
doubtful whether the companies will 
make any profit on oil mills in the 
state this year. 
C. P. Bruce, manager of the Dallas 
office of the Bates Adjustment Com- 
pany, has made an investigation of 
several hull fires during the past sea- 
son and has concluded that the hulls 
themselves contained sufficient moisture 
at the time they were stored to cause 
subsequent heating. Unprecedented 
rains during the past season have 
brought about this condition. Many 
gins have been forced to gin wet seed 
cotton. The damp seed have been 
passed on to the oil mills and crushed 
before being thoroughly dried. As a 
result the hulls have passed into the 
hull house with still sufficient moisture 
to cause heating. 

Following is a partial list of recent 
hull house fires and the losses: 





Sweetwater .$ 4,009 Brady ...... $ 2,500 
Seymour .... 4,000 Temple ..... 5,000 
Gainesville .. 6,000 Belton ...... 1,000 
Hillsboro ... 14,000 Waxahachie. Lyte 
Voy eer 2,000 Leonard .... 000 
Mt. Pleasant. 3,000 Ardmore, Ok. 36. 000 
Greenville .. 7,000 


Arkansas Bureau Reorganized 


LITTLE ROCK, ARK., May 4— The 
Arkansas Actuarial Bureau on May 1 
became the Arkansas Fire Prevention 
Bureau, and with the change of name 
a complete reorganization of the ad- 
ministrative forces will be made. Un- 
der the new organisation there will be 
three departments—the division of en- 
gineering, the division of estimates and 
the division of fire loss prevention. 

E. F. Baker, manager of the bureau, 





INSURANCE 


oes ON Ne. 

GROWING CROPS 
IN AN “OLD LINE” 
COMPANY ISA 
PROFITABLE LINE 
FOR YOUR AGENCY 

















An Agency Is Open In Your Town 


and the first request from a responsible party will get it. 


The Season For Your Activity is Now On. 


STATE INSURANCE COMPANY, Des Moines, Iowa 


Third Floor Hippee Building 














ARIZONA 
FIRE INSURANCE COMPANY, 


PHOENIX, ARIZONA 


CENTRAL DEPARTMENT 
COVERING 


iLLINOIS—OHIO—INDIANA 
WISCONSIN — MICHIGA™ 


CHAS. P. HALL 
SPECIAL AGENT 


CAPITAL 


$200,000.00 


EDGAR M. DAVIS 


a AND 
GENERAL MANAGER 


2019 INSURANCE EXCHANGE 
CHICAGO 

















“A Staunch and Ratoni American Company” 


EST. 1880 D. M. FERRY, JR., President 
ine J. BOOTH, Vice-President 
ae F. A. SCHULTE 
Treasurer 
H. E. EVERETT 
Secretary 

E. P. WEBB 
~ Asst. Secretary 








“39 Years of Honorable Indemnity” 
CASH CAPITAL, $400,000.00 
Surplus to Policyholders, $864,110 


Assets, $2,159,730 
WM. T. BENALLACK, General Agent, Home Office Department, DETROIT, MICH. 


Losses paid over $9,934,700 














either or both of such classes or claims. 


will remain in his present capacity, 











ELMER F. BAGLEY & CO. 


ESTABLISHED 1895 
GENERAL AGENTS AND MANAGERS 


INSURANCE, INVESTMENTS 
TOPEKA, KANSAS McPHERSON, KANSAS 
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HE Peninsular Fire Insurance Company of America has been organized under the 





supervision of the Michigan Securities Commission. In other words, state super- Offi I 
vision began at the very start and there are no woes from promotion days that will icers 
come back to plague the company in its career as an insurer. This is an important Colon C. Lillie, Pres. Colc 
point in measuring the Peninsular Fire Insurance Company of America as an asset to Comfort A. Tyler, Vice-Pres. [Con 
any agency. J. Floyd Irish, Sec’y and J. F 
HE Peninsular Fire has been organized among the leading business men and farmers Managing Under writer Frar 
of Michigan. It has 1,300 stockholders. This is an important point in measuring Francis F. McGinnis, 2nd Vice- {far 
the Peninsular Fire as an asset to any agency. Pres. and Gen’! Counsel 
OLON C. LILLIE, the president, has been active among farmers for many, many Board wire 





years and there is no one of higher standing in agricultural circles. He was four 
times president of the State Dairymen’s Association, was for several years president of 
the Coopesville State Bank, he has been deputy commissioner and commissioner of 
the Michigan Dairy and Food Department. Colon C. Lillie is known far and wide 
and favorably. This is an important point in measuring the Peninsular Fire as an 
asset to any agency. 


John J. Bale, Lakeview 

C. E. Affeld, Chicago, III. 

J. W. McColl, Yale 

I. R. Waterbury, Detroit 
Fred M. Warner, Farmington 
John Ter Avest, Coopersville 





LL other officers and directors are men of high standing and have wide acquaint- H. W. Powell, Ionia 
ances. This is an important point in measuring the Peninsular Fire as an asset H. A. Danville, Manistee 
to any agency. Comfort A. Tyler, Detroit 
. i Arthur Otto, Bay Citv 
OMFORT A. TYLER, also vice-president of the Peninsular Fire, is prominent H.J.P.Graebner, Saginaw, W. §. 
in live stock and banking circles. His banking experience has been especially T. W. Sprague, Battle Creek 
along mortgage loaning lines. He will have charge of the mortgage loan investment Thomas Buell, Union City 
department of the Peninsular Fire. This is an important point in measuring the J. Floyd IngBrar 








Peninsular Fire as an asset to any agency. 











RANCIS F. McGINNIS, vice-president, is a through-going insurance and busi- 
ness man as well as lawyer. THe is president and general counsel of the Agricultural Life Insurance Company. This is an 
important point in measuring the Peninsular Fire as an asset to any agency. Bin 





FLOYD IRISH, Secretary and Managing Underwriter, knows the insurance business from the local agent’s viewpoint as well as 
e the company’s. For twenty-five years he has been engaged in the insurance business and for the great part of this time asa. 
local agent in a medium sized city. This is an important point in measuring the Peninsular Fire as an asset to any local agency. 


THE BIG MICHA) 


PENINSU 


INSURANCE COMIN 
COLON C. LILLIE, President CAPITAL. 


GRAND RAPIDS 
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AR FIRE 


OMINY OF AMERICA 
TOQ|ANY AGENCY 




















HE Peninsular Fire begins with one million dollars in capital. This makes it the 





° . largest Michigan fire insurance company from a capital standpoint. This is an 
Executive Committee important point in measuring the Peninsular Fire as an asset to any agency. 
Colon C. Lillie 

‘es. ‘Comfort A. Tyler HE Peninsular Fire will write fire and tornado insurance on both city and farm 
J. Floyd Irish business. This is an important point in measuring the Peninsular Fire as an 

-T Francis F. McGinnis acct to amy agency. 
Vice- [Harmon J. Wells ' } 
sel HE Peninsular Fire will use a schedule in rating farm risks. They are of suffi- 
cient size and of sufficiently varied hazards to warrant schedule rating and the 
oard rectors plan will make for both equity in premiums and sound underwriting. This is an im- 


portant point in measuring the Peninsular Fire as an asset to any agency. 


B. C. Porter, Grand Rapids 
Ganson Taggart, Grand Rapids 


W. H. Schaiberger, Au Gres HE Peninsular Fire will also write hail insurance. This is an important point in 
R G R ead. Rich ae d ; measuring the Peninsular Fire as an asset to any agency. 
° * 9 
ton JN. P. Hull, Lansing 
Ile Colon C. Lillie, Coopersville HE Peninsular Fire will write automobile and tractor insurance. This is an im- 
W. I. Bearce, Ovid portant point in measuring the Peninsular Fire as an asset to any agency. 


E, E. Owen, Lapeer 
Francis F. McGinnis, Bay City 
E. A. Buck, Portland 
, W. $9). J. Jakeway, Benton Harbor 
ek H. J. Wells, Bay City 
L. Whitney Watkins, Manchester 


loyd Iniprand Rapids HE Peninsular Fire is advertising and will continue to advertise the company and 
its agents to the farmers through the farm press. This is an important point 
<= in measuring the Peninsular Fire as an asset to any agency. 


HE Peninsular Fire will not cut rates nor pay excess commissions. This means 
it will avoid this pitfall which has ruined many insurance companies. This is an 
important point in measuring the Peninsular Fire as an asset to any agency. 














his is an} E Peninsular Fire will aim to create a demand for additional or new business rather than to seek the business 


now on the books of other companies. This is an important point in measuring the Peninsular Fire as an asset 
0 any agency. 
is well as 


time as a§| HE Peninsular Fire has ideals, a definite program, the assets and the organization to go through in a big and successful way. 
| agency. §4 These are important points in measuring the Peninsular Fire as an asset to any agency. 


| MICRAN COMPANY 


JLAR FIRE 


OMENY OF AMERICA 
[TAL.@1.000,000.00 J. FLOYD IRISH, Secretary and Managing Underwriter 


[DS} MICHIGAN 
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while H. B. Savage of Belton, Tex., has| ARKANSAS LOCALS MEETING 
been appointed manager of the division App 
of fire loss and prevention. E. J. Mur- ae Ch > 
11 Wi phy will remain as assistant manager | State Association Will Hold Its An- 
a {i er cf the bureau, 28 well as, manager ef | nual Convention at Hot Springs 
Richardson, who has been connected Next Week P 
Iusurance Gom an with the bureau for some time, will hs eat 
have charge of the division of estimates. 
The annual meeting of the Arkansas 
of America. Much Tornado Business Association of Insurance Agents will H 
be held May 11-12 at the Arlington 
VCORPORATED URER THE Lis OF THE SUTE OF NEWIVORR tn 1800, a gy ee ae poms A Peggs, | Hotel, Hot Springs, Ark. This will be 
——__— kla., a sma y Sherok : f, “tle, i > 
STATEMENT JANUARY 1, 1920 from the map aidias aie. “ite pnp the 20th annual convention and the 
Cash Capital . > $1,000,000 much new tornado business to be writ- officers have arranged sae LN anterest- 
Assets - - - - $10,208,032 Net Surplus ne. At eee $2,569,433 ten in that section. Eureka, Kan., also ing program. : Norman B. Martin of 
Liabilities, inchading Copizal - 7,638,598 Surplus to Policy Holders - - 3,569,433 suffered severely from the tornado at the | Wynne is president; Pinchback Taylor, 


HEAD OFFICE: 62 WILLIAM STREET, NEW YORK 








“GEORGE E. FEENEY, President 
EDWARD T. LYONS, Secretary-Treasurer 


Che Columbian Jnsurance Co. 


430 N. Pennsylvania St., Indianapolis, Ind. 
ae 
Surplus to Policyholders . 


The Securities of this Company are deposited with.the Indiana Insurance 
Department for the Protection of Policyholders and Creditors 


Agents Wanted in Indiana, Illinois, Ohio, Michigan, Wisconsin and Minnesota 


A. M. WAGNER, Supt. of Agencies 


$529,005.00 
344,529.00 








Established 1831. 
CASH CAPITAL, $100,000 








Madison Insurance Company 


Charter Perpetual 


A staunch, desirable Indiana company writing fire and 
marine covers, and specializing in excess lines and 
marine insurance. 


A HIGH STANDARD OF SERVICE ALWAYS 
Home Office: 108 North Delaware Street, INDIANAPOLIS, INDIANA 


H. H. WOODSMALL, President 


NET SURPLUS, $146,001.54 

















INDEPENDENT ADJUSTERS ——— 





ILLINOIS MISSOURI 


QUINCY ADJUSTMENT 
and SERVICE BUREAU 
Well’s Bidg., Quincy. 


ILL., WIS., IND. 





Cc. H. TAYLOR 
1885 anaprenes eg Chicago 
one Wabash 


ADJUSTER OF FIRE "TOSSES 


*rLLINOIS AND EASTERN IOWA 


Western Illinois Adjustment Bureau 
é2 S. Cheers, St., Galesbur, 











at. F. Arnold R. Hazlett vn A. Bartlett 
Fire ae pr A Losses 
ILLINOIS INDIANA 


ELDRIDGE H. SPERRY 
606 & 7 Robeson Bldg., « hampaign, Il, 
Western Union or Long Dist. Phone (Office 147, 
Res. 458) facilitates promot service 


ILLINOIS—Nerthern and Centra 





Ben. C. Cooper, Insurance Adjustments | 


Central Life Building OTTAWA, ILL. Phones 9138 and 731 
Adjuster of FIRE AND 


35 years in insurance work 





IND. fist. 
H. N. ODELL 
110 Upper Second Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
“aieraamy pease 
ILLINOIS WESTERN INDIANA 
W. A. McMAHON, Adjuster 





EASTERN 


Fire and Tornado Losses. Experienced. Prompt and 
Sficient Service. 
Black Building Phone No. 77 Georgetown, III. 





SOUTHERNINDIANA KENTUCKY 


H. L. MAURY 
ADJUSTER OF LOSSES 
612 Columbia Bldg. Louisville, Ky 





Kansas Oklahoma Eastern Colorade | 
WARREN ADJUSTMENT BUREAU 
R. B. WARREN, Manager. 


Fire Loss Adjustments for the Companies Only 
No. 229 Beacon Building Wichita, Kansas | 


IOWA | 


GEORGE C. GILL, Mgr. | 


WINDSTOKM LOSSES for Companies | 


KY. | 


INDIANA-MICHIGAN ADJUSTMENT CO. 
W.P. Kelley, Pres. American Trust Building 
H. J. Lederer, Vice-Pres. —_ — 

C. W. Ginz, Secy. & Treas. In 
This concern is well equipped to handle all kinds of losses. 





NORTHERN MICHIGAN ADJUSTMENT COMPANY 
Adjusters of Fire Losses 
| 206 Schirmer Bldg. 304 Federal Ave., Saginaw, Mich. 
| MIINNESOTA AND TRIBUTARY STATES 
J.F. MAIN & COMPANY 
| General Adjusters. 14 years experience. 
| 506 Palace Bldg., Minneapolis, Minn. 
| MISSOURI 
| F.W. LITTLE,’ JR., Adjuster 
| FIRE and AUTOMOBILE LOSSES 


1025.New York Life Bldg. KANSAS CITY, MU 
Over 30 Years Experience 














| KANSAS 

| JOHN M. KINKEL _ W. P. KINKEL 
KINKEL ADJUSTMENT AGENCY 

| FIRE, TORNADO and AUTOMOBILE 

LOSSES ADJUSTED |. 


HUTCHINSON 
| NEBRASKA WESTERN IOWA 
—. ADVICE & ADJUSTMENT oonguaea 
Hatteroth, Attorney and 
pt reports. Investigation and adjustment - 
all classes of claims: (Cases handled in court 
essary. 1418 First National Bank Building, OMAHA 


OHIO—WESTERN PENNSYLVANIA 
FRANK A. DUNNING CO. 
Claims & Adjustments 
Ohio Bldg., Akron, O. Main 50, O. C, 266) 

WISCONSIN AND MICHIGAN 
Fire Loss Adjustments Wisconsin and Northern Mi 
ripe 25 years’ experience. 
AVID LAWSON 


Room 1, Cok Block Oshkosh, Wisconsin 
Local and Long Distance Telephone 786 




















FORMATION THAT APPEARS IN, 


200 SPECIALISTS GATHER THE IN- 
| The NATIONAL UNDERWRITER. 











THE CASUALTY REVIEW—A MONTHLY MAGAZINE FOR 
ACCIDENT AND HEALTH MEN 





| ple to 


| tivity. 
| lot of new business because of these new 
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same time. Vast damage was done to 


farm property in the wake of the storm. 





Much Building in Oklahoma 


Building 
strong. 


activities in Oklahoma 
Perhaps no state in the Union 
is constructing as many buildings as 
Oklahoma. The cost does not seem to 
interfere with the determination of peo- 
erect residences, business build- 
ings, industrial structures and the like. 
In the oil towns there is particular ac- 
The local agents are corraling a 


are 


structures. 
prosperous 
all sections. 


Oklahoma is in 
State. 


a decidedly 
Business is good in 


Causes of Texas Fires 


AUSTIN, TEX., May 4—Seven consecu- 
tive reports of causes of fires reaching 
the office of the state fire marshal of 
Texas one day last week give a good 
idea of where the blame rests for the 
big fire loss in Texas. 

Fire No. 1 was caused by an electric 
iron, the extension cord which was hung 
on a nail until it was worn through; 
No. 2 was caused by matches in clothes 
in a cloest; No. 3 was caused by the ex- 


plosion of a coal oil stove; No. 4 was 
caused by boys smoking; No. 5 was 
caused by hot ashes piled against a 


frame building: No. 6 was caused by a 
gasoline stove which was left burning 
while it was being filled, and No. 7 was 
caused by cigarette smoking. 

El Paso and Brownwood furnished 
these seven fire records, but the people 
of these two cities are no more careless 
than others all over Texas. 


Boston Still With Easley 


J. D. Kitchen & Bros. have secured the 
general agency of the Boston and Old 
Colony for Louisiana and Mississippi. It 
was erroneously stated that they had 
secured Texas. Texas is in charge of 
George M. Easley & Co. of Dallas. 


Interest in Galveston Meeting 


President William L. Stiles of the 
Texas Association of Local Agents, has 
received several letters from agents 


throughout the state who were unable 
to attend the spring conference held at 
Waco. In each case the writer said he 
would surely be on hand ‘for the annual 
meeting at Galveston and in addition to 
that he has agreed to get other agents 
in his town to accompany him to Gal- 
veston. 


San Antonio Advertising Campaign 


SAN ANTONIO, TEX., May 4—Twelve 
local agents in San Antonio have gotten 
together on an advertising campaign in 
the San Antonio Express, a local daily 
paper. 

A series of five advertisements is be- 
ing run, one each Monday morning for 
five weeks. The space being used is 64 
inches in each issue. The copy is di- 
rected to the public calling their atten- 


tion to the automobile insurance. The 
first advertisement appeared Monday, 
May 3. 


Scott Given Long Term 
AUSTIN, TEX., May 4—T. M. 
secretary-member of the Texas State 
Fire Insurance Commission, was ap- 
pointed to the long term by Governor 
Hobby last week to succeed in the term 
reliquished by S. W. Inglish as state 
fire marshal, Mr. Inglish having gone to 
Dallas on May 1 to become manager of 
the Texas Inspection Bureau. 

Mr. Scott’s regular term would have 
expired in February, 1921, while the 
term of Mr. Inglish would not have ex- 
pired until February, 1922. Mr. Scott is 
given the latter term without any 
change in his duties. 

When Mr. Inglish retired from the In- 
surance Commission on May 1 the office 
force presented him with a handsome 
gold watch appropriately engraved. 


Scott, 





Pine Bluff, is vice-president, and C. C. 
Michener of Marianna, Ark., is secre- 
tary-treasurer. The program is as 
follows: 
TUESDAY, MAY 11 

Morning Session 

11:90 o’clock—Registration of members 
at headquarters, Arlington Hotel. 

11:30 o’clock—Meeting called to order 
by N. B. Martin, president. 

Invocation—By Rev, Charles F. Collins, 
Hot Springs. 





By Mayor Dr. 


J. W. MeClendon, Hot Springs. 


Response—By Joseph C. Myers, Hel- 
ena. 

Roll Call, , 

Annual Address—By N. B. Martin, 
president, Wynne. 

Report of Secretary-Treasurer—By C. 


Cc. Mitehner, Marianna. 

Appointment of committees. 

Afternoon Session 

2:00 o'clock, 

Communications and Reports. 

Address—Operations of the Actuarial 
Bureau—By T. F. Baker, Little Rock. 

Address—State Fire Marshal's Duties 
—By Felix G. Lindsey, Little Rock. 

3:30 o’clock—Take cars to Arbordale 
Farm for old-fashioned barbecue, con- 
tributed by the local agents of Hot 
Springs. 

6:00 o’clock—Return to Hot Springs. 





9:00 o’clock—Attend Grand Ball, Ar- 

lington Hotel. 
WEDNESDAY, MAY 12 
Morning Session 

10:00 o'clock. 

Resolutions. | 

Address—Mutuals and Reciprocals— 
By E. M. Allen, Helena. 


Address —Insurance in Texas—By 
Craig Belk, Houston, Texas. 

Address—Women in the Insurance 
Business—By Mrs, Emma H, Clark, Mari- 
anna. 





Address—Duties of the Local Agent to 
His Companies and Clients—By Tracy 
Mills, Pine Bluff. 

General Discussion. 


Afternoon Session 

2:00 o'clock. 

Unfinished Business. 

Reports of Committees. 

New Business. 

Reports of Nominating Committee. 

Election of Officers. 

Miscellaneous. 

9:00 o’clock—Attend banquet Arlington 
Hotel, tendered by Company Managers, 
General Agents and Special Agents. 


Godley with Sprinkler Company 


R. B. Godley, at one time chief en- 
gineer of the State Fire Insurance Com- 
mission of Texas and more recently dis- 
trict superintendent of the American 
District Telegraph Company, with head- 
quarters at Dallas, has gone with the 
Grinnell Sprinkler Company at the Dal- 
las office as contracting engineer. W. C. 
Barnes is manager of the Dallas office 
and has jurisdiction over Texas, Okla- 
homa, New Mexico and Arkansas. 


Automobile Business in Arkansas 


LITTLE ROCK, ARK., April 27—The 
report of the insurance commissioner 
shows that there are 18 companies writ- 
ing automobile property damage insur- 
ance in the state. In 1919 these 
companies received a total of $95,784 in 
premiums on this class of business and 
paid out $35,966 in losses. In addition to 
this specific character of insurance, there 
is considerable unclassified automobile 
insurance in the liability and burglary 
and theft business. Burglary and theft 
report a total of $49,492 in premiums 
and $33,056 in losses paid. 


Texas Notes 


King T. Ellis and George S. Peabody 
have been appointed special agents for 
Trezevant & Cochran and will have 
headquarters at Dallas. 


T. A. Manning & Son, general agents 
at Dallas, have moved their office from 
the fifth floor of the Interurban Build- 
ing to the second floor of the same build- 
ing. 

The attorney general has approved an 
issue of $25,000 of bonds for waterworks 
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Apply to your Agent for Insurance covers on 
EXPORTS and IMPORTS 
PARCEL POST—Domestic and 
Foreign 


HOUSEHOLD FURNITURE and 
MERCHANDISE IN 
TRANSIT 


TOURIST BAGGAGE and 
PERSONAL EFFECTS 
Domestic and Worldwide 


SECURITIES and CURRENCY 





by REGISTERED MAIL 





| Prompt and Efficient Service 


Insurance Company of North America 
Marine Department 


| GEORGE L. McCURDY 
| MANAGER 

1101-209 W. Jackson Blvd., CHICAGO, ILLINOIS 
| Telephones: Wabash 1543—1027 

















extension and $25,000 issue for fire sta- 
tion for the city of Belton, Tex. 


Plans and specifications for four new 
fire stations at San Antonio, Tex., have 
been completed. Apparatus for the sta- 
tions have been purchased. 


Under an order granted by the district 
court at San Antonio, the city commis- 
sion of that city is restrained from in 
any manner interfering with the mem- 
bers of the fire department becoming af- 
fillated with the newly organized San 
Antonio Fire Fighters’ Union. The ap- 
plication for injunction was filed by the 
president of the local union. 

H. A. Wood, at one time connected 
with the Langdon Luedde local agency 
at Waco, Tex., and more recently with 
the George Beggs agency at Fort Worth, 
is returning to Waco as a member of 
the firm of Berkman, Marks & Wood. 

One of the companies interested on 
the Burdett Oxygen Company of North 
Fort Worth, Tex., recently ordered its 
policy cancelled. A subordinate at the 
plant refused to allow the special agent 
to make an inspection of the plant and 
the agent was instructed to take up the 
policy. 








Arkansas Notes 


The Hardware Underwriters of Elgin, 
Ill., a reciprocal, has been licensed in 
Arkansas. 

T. J. Parker, who tendered his resig- 
nation as secretary of the Chamber of 
Commerce of Jonesboro, Ark., has en- 
tered upon his duties with Hal H. Peel 
& Co. insurance agency. 
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FIRE—TORNADO—AUTOMOBILE 


COMMERCIAL UNION 
Assurance Co., Ltd., of London 


PALATINE 

Insurance Co., Ltd., of London 
COMMERCIAL UNION 

Fire Insurance Co., of New York 
UNION 

Assurance Soc., Ltd., of London 


CALIFORNIA 
Insurance Co., of San Francisco 


WESTERN DEPARTMENT 


N. E. Cor. Clark and Monroe Streets 
Chicago 
H. C. EDDY, Resident Secretary 




















The Concordia Fire 


Insurance Company 
of Milwaukee, Wis. 


Total Assets, 


Jan. 1,1920 . $4,055,050.19 
Capital Stock . . . 750,000.00 
Re-Insurance Reserve . 2,271,265.04 
Reserves of other 

Liabilities . . . 332,712.26 
Surplus to Policy - 

holders . . . . 1,451,072.89 
—Writing— 
Fire Tornado 
Sprinkler Leakage 
Rents Use and Occupancy 
Automobile 




















INSURANCE STOCKS 
BOUGHT AND SOLD 


BABCOCK, RUSHTON & COMPANY 


137 So. La Salle St. Central 8900 
CHICAGO 











ROSSIA INSURANCE CO. 
HARTFORD, CONN. 


FIRE and MARINE REINSURANCE 





COMMISSIONER 
Louisville Bank Agency Gets Court 
Order to Prevent Revocation of 
Its License 





LOUISVILE, KY., May 4.—Circuit 
Judge Stout of Frankfort, Ky., on May 
i rendered decision in the 
suit of L..W. Botts of the Fidelity & 
Columbia Fire Insurance Agency of 
Louisville to. prevent the insurance 
commissioner from revqking the license 
recently issued to the agency. The 
ccmmissioner stated that the license 
was issued in good faith to an individ- 
ual, but it later was found out that it 
was being issued to an individual, ap- 

sarently for the benefit of a corpora- 
tion, whereas the state laws explicitly 
state that no corporation or members 
of a corporation, may benefit from pre- 
miums paid to an individual, later to be 
divided among stockholders or direc- 
tors of such a corporation. 

Judge Stout issued the injunction, 
overruling the objections of Commis- 
sioner James L. Ramey. The latter 
will appeal to the court of appeals, 
and it is expected that the decision 
there will go in favor of the commis- 
sioner, if it can be proved that any 
premiums collected on insurance placed 
by Mr. Botts will be divided in any 
manner with officers or directors of the 
Fidelity & Columbia Trust Company, 
of which Mr. Botts is president 





Increase Louisville License Tax 


LOUISVILLE, KY., May 4—Members 
of the Louisville Board are a bit up in 
the air over a ruling of Secretary Law- 
rence Baldauf, of the local sinking fund 
commission, under which premiums on 
all insurance renewals, as well as new 
business, must be added into the total 
of business done by the local agencies 
in making application for licenses Jan. 
1, 1921, and paying their license tax of 
$2.50 per $100 of premiums secured. The 
new ruling is expected to increase taxes 
from one-fifth to one-third. Heretofore 
license taxes have been paid On a basis 
of new business at the rate of $2.50 a 
hundred of premiums. The tax is due 
Feb. 1. All kinds of insurance is af- 
fected, even reciprocal insurance. A test 
ease comes up on May 6 in the local 
courts, relative to reciprocals. 





Hail Business in Kentucky 


There have been no new developments 
in the hail situation in western Ken- 
tucky. The local agents are standing 
pat. in their refusal to write the line 
for 15 percent, and the companies are 
refusing to pay 20 percent. This busi- 
ness is hard and expensive to get, and 
the tobacco farmer makes the local 











agent wait on his next crop to get his 


IS ENJOINED | 


injunction | 








| 
| 








ANTHONY MATRE HENRY REIS, M. D. JOSEPH BERNING NAPOLEON PICARD 


President Vice-President Vice-President y-Treas. 
DIRECTORS 
THOMAS E. GALLAGHER HENRY REIS, M. D. NAPOLEON PICARD 


JAMES F. HOULEHAN 
DR. FELIX GAUDIN 


JOSEPH BERNING 
HUGH O’NEILL 


ANTHONY MATRE 
FRANCIS J. MATRE 


A good company for good agents 


MARQUETTE NATIONAL 
FIRE INSURANCE COMPANY 


ASSETS OVER $1,400,000 CHICAGO 








INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


United States Branch, 92 William Street, New York 


E. C. STOKE, GAYLE T. FORBUSH, 


ARTHUR WALLER, 
United States Manager Associate Manager 


Assistant Manager 








Organized in 1883 


SECURITY FIRE INSURANCE COMPANY 
DAVENPORT, IOWA 

Assets, $955,247.71 Cash Capital, 

Policy Holder’s Surplus, $290,750.47 


The lowa Insurance Department in its recent report says of the company: 


“The affairs of this company have been conducted along conservati d 1 li 
and its steady and substantial growth reflects credit upon dhe biemagieent.” ian nes 


$200,000 














INCORPORATED 1852 


MILWAUKEE MECHANICS’ 
INSURANCE COMPANY 


MILWAUKEE, WISCONSIN 
Now Is the Time to Write 


WINDSTORM INSURANCE 








——_ 


The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 


DETROIT, MICH. 
ASSETS - - 
SURPLUS TO POLICYHOLDERS  -—- 


. $1,850,693.98 
- 1,128,562.31 


LICENSED IN 
Michigan, Ohio, Pennsvlvania, New Jersey, Illinois, Indiana, 
Wisconsin, Iowa, Minnesota, New York, Massachusetts, 
Rhode Island, Louisiana, California, 
Tennessee and Kansas 


A Reliable, Progressive Agency Company Representatives solicited 











INCORPORATED 1851 


WESTERN ASSURANCE 


COMPANY, OF TORONTO, CANADA 


FIRE, AUTOMOBILE, EXPLOSION, RIOTS, CIVIL COMMOTION 
AND STRIKES. MARINE AND TORNADO INSURANCE 


Assets January 1, 1920, im U. S......... 2... ee cee e cece eee eceee ce eeeees —— 932.20 
Surplus in the United "States 900,899.75 
Total losses paid in United States from 1874 to 1919 inclusive, $46, 633, 033.35 











AUTOMOBILE ADJUSTMENT BUREAU 


CHAS. W. PIPKIN, Manager 


Fire, Theft, Property Damage and Collision 
Losses Adjusted, Recover Stolen Automobiles 
Investigations of Any Nature 


“WE ARE NOT SATISFIED 


14 Arlington Block 
UNTIL YOU ARE” 0 


MAHA, NEB. 
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Agents Writing HAIL Insurance 


Our territory for the Globe and Rutgers Fire Insurance Co. of New York 
(assets $33,687,274), and the Camden Fire Insurance Association of 
New Jersey (assets $6,075,176), comprises the following states entirely: 
Kansas, Nebraska, Colorado, Wyoming, South Dakota, Iowa. 
We offer wide-awake, up-to-the-minute service to agents writing hail 
insurance. 


REYNOLDS- MORRISON-RATHBURN CO. 
Brandeis Theatre Bldg., OMAHA, NEB. 512 Main St., FREMONT, NEB. 


We also write Fire, Tornado, Automobile, Riot and Civil Commotion and 
Inland Marine Insurance. 



































Limited, OF DUBLIN PATRIOTIC ASSURANCE COMPANY Fownpep 1:24 


FIRE, TORNADO, AUTOMOBILE, USE AND OCCUPANCY, SPRINKLER LEAKAGE. 
AGENTS WHO DESIRE SUPERIOR COMPANY REPRESENTATION, 
IN UNOCCUPIED TERRITORY, ARE INVITED TO NEGOTIATE. 


UNITED STATES BRANCH WESTERN DEPARTMENT PACIFIC COAST DEPT. 
54 Pine Steet, NEW YORK 76 W. Monroe St. CHICAGO SAN FRANCISCO 
PRESTON T. KELSEY U.S. Mgr. JOHN F. STAFFORD, Mer. C. A. HENRY General Agent. 








Aggressive Representation Solicited 


Martini-Roberts Company 


FIRE, TORNADO, AUTOMOBILE, HAIL and CASUALTY LINES 
Brandeis Theatre Bldg., Omaha, Neb. Insurance Exchange, Chicago, Il. 





money, which means that it is hard busi- 
ness to handle at best. Very little 
hail insurance on tobacco is likely te be 
written in western Kentucky this year. 


Fire in Louisville Stock Yards 


LOUISVILLE, KY., May 4—The Bour- 
bon Stock Yards of Louisville had its 
third Sunday fire within a month on 
May 2, when a fire got from under con- 
trol on May 2, resulting in a loss esti- 
mated all the way from $125,000 to $200,- 
000, fully covered with insurance. The 
old section of the yards, consisting of 
the frame hog pens, was entirely de- 
stroyed, while sections of the new con- 
erete sections are reported to have been 
badly chipped from the heat. Much dif- 
ficulty was experienced in removing cars 
from the yards, and some 500 hogs were 
burned, along with stocks of feed, hay, 
grain, etc. 

Most of the insurance was placed by 
Booker & Kinnard, local agents, and is 
in several companies. It is understood 
that the policies were written under a 
blanket rate, covering the new concrete 
as well as wooden sheds under one 
rate. Due to embargoes and freight tie- 
ups only a small percentage of the usual 
amount of live stock was on hand, 


Dechert Leaves Boston 


RICHMOND, VA., May 4—Withdrawal 
of Burton D. Dechert as assistant mana- 
ger to A. H. Harris of Richmond, mana- 





ger for Virginia and the Carolinas for 


the Boston, Old Colony, Agricultural and 
Union of Canton, is announced, effective 
May 1. Mr. Dechert has not decided on 
plans for the future nor has Mr. Harris 
as yet named his successor. Both men 
are widely and favorably known in the 
Virginia and Carolina fields. Under their 
joint management success in very large 
measure attended their efforts in the de- 
velopment of the business of the com- 
panies which they represented. The 
withdrawal of Mr. Dechert came as quite 
a surprise to the fraternity in the field 
which they covered. 


Kentucky Notes 


The Marine & Motor of Galveston, 
Tex., has been licensed in Kentucky. 

W. H. Wheeler, general agent in Ken- 
tucky and Tennessee for the Home of 
New York, is back at his desk again 
after a two months vacation in Florida. 

It is reported that the Kentucky Ac- 
tuarial Bureau will get started on re- 
rating Louisville property within a day 
or two. The Paducah rerating has re- 
sulted in lower rates there, due largely 
to improvements in water facilities. 

Building operations in Louisville for 
the first three months of 1920 were 
larger than for the entire season of 1918, 
and from present indications 1920 will 
set a new record in building operations, 
while increase values of existing prop- 
erties are greatly increasing premiums. 





S. Y. Tupper, of Atlanta, southern man- 
ager of the ueen, is spending a few 
weeks at French Lick Springs, Ind. 













Nothing but hail insurance—naturally the best service on 
this highly profitable, quick return line of indemnity. 


K.T. MARTIN & CO. 


.FORT WORTH TEXAS 


The only exclusive hail insurance gerieral agency in Texas. A low 
loss ratio for the seven years in business, a fine record on returns 
to agents, a reputation second to none among buyers of hail coverage. 





















Write Hail and Cyclone Insurance 


Highest Commission Paid 


23 YEARS SUCCESSFUL BUSINESS—ALL LOSSES PAID IN FULL 


For Agencies Address As Follows 
TEAS ae & Stebbins, Houston’ COLORADO—E. J. Vieno, P. O. Box 1255, Denver 


™ Wi . 


WwW Illinois, Iowa, So. Dakota, Wyoming, Nebraska, Idaho 


ST. PAUL MUTUAL HAIL & CYCLONE INSURANCE CO. 


805-806 Pioneer Bldg. ST. PAUL, MINNESOTA 






















AUTOMOBILE INSURANCE ASSOCIATION OF AMERICA 


Incorporated 
MINNEAPOLIS, MINNESOTA 
Minnesota’s largest Automobile Mutual writing full floater, Fire, 
Lightning, Tornado, Transportation, Windstorm, Theft, Property Dam- 
age and Collision. We specialize on term coverage and dealers’ insur- 
ance. Attractive rates and agency proposition. We want live agents 


on | Mi ta. 
in ‘every town in Minnesota A. J. Schunk, Supt. of Agents. 



















The Union Mutual Fire Insurance Assn. 
of Emmetsburg, Iowa 


INCORPORATED 1897 
P. J. SHAW 
President 


GEO. H. BAKER 
Secretary 

















HEALTH and ACCIDENT INSURANCE 
AUTOMOBILE INSURANCE 


Fire, Theft, Collision, Property Damage, Public Liability—Full Coverage 
AtActual Cost—Participating—Three Year Policies 
Extra Low Rates to Rural and Small Town Auto Owners 


The Liberty Mutual Insurance Company 


J. R. JONES, Secretary and M DAYTON, OHIO 





























IN THE MOUNTAIN FIELD 





MORE RESIDENT FIELD MEN 


Companies Find It Difficult to Handle 
Business of Three States 
From Denver 


DENVER, COL., May 4.—The fire 
insurance business in New Mexico and 
Wyoming is reaching such proportions 
that some companies are recognizing 
this by locating a resident field man 
instead of having the field force for 
the three states located at Denver, as 
has always been the custom, inasmuch 
as premium income from those two 
states has been too minor an item to 
permit of local field headquarters. 

In New Mexico and Arizona the 
leading Bureau companies are repre- 
sented by a field man resident at Al- 
burquerque, N. M., the Liverpool & 
London & Globe has a special agent 
covering these two states located at 
Phoenix, Ariz. and the Royal and 
Queen are looking for a field man for 
that territory. 

In Wyoming the Home of New York 
and allied companies have a field rep- 
resentative maintaining Cheyenne head- 
quarters, and this arrangement is prov- 
ing very satisfactory in each instance. 
To make for additional service to 
agents, the Rocky Mountain Fire Un- 
derwriters’ Association maintains 
branch offices in both Cheyenne and 
Albuquerque. 


Million for Albuquerque Shops 


President W. B. Storey of the Santa Fe 
system announces enlargement of the 
Santa Fe shops at Albuquerque, N. M., 
at an expense of more than $1,000,000, 
making these shops next in size to those 
at Topeka, which are the largest on the 
Santa Fe system. This will be the only 
extensive improvements undertaken by 
the Santa Fe this year. 


” in Mountain Field 
DENVER, COL., May 4.—The moun- 
tain field, comprising the ~-states of 
Colorado, Wyoming and New Mexico, is 
well known in the East and Middle 
West, though few realize the magnifi- 
cent distances of the West nor its future 
possibilities. If a field man was at one 
of his agencies in far northern Wyoming 
and found it necessary to jump to an 
agency in southern New Mexico, he 
would, if leaving Wyoming at 8 o’clock 
on Monday morning, arrive at his New 
Mexico destination at 4 o’clock on Thurs- 
day afternoon. Should he desire to leave 


Real “Empire 





western Colorado on Monday evening at 





6 o’clock, and cross the one state, he 
would arrive at his agency on the east- 
ern line of Colorado at 1:30 on Wednes- 
day morning. The seven states of New 
York, New Hampshire, Vermont, Massa- 
chusetts, Rhode Island, New Jersey and 
Connecticut could be put down in the 
state of Colorado and there be left, over 
10,000 square miles, for a comfortable 
“front yard,’ 

The average company doing business 
in the mountain field receives about 80 
per cent of its field income from the one 
state of Colorado, having a population of 
around 1,000,000 people, formerly a min- 
ing state and now primarily an agricul- 
tural one. However, manufacturing is 
rapidly becoming a factor, especially 
along lines tributary to agriculture, 








Passing Comment 








What They Are Talking About 
In Office and Field 




















PROFITS INSURANCE DEFINED 


That the term “profits” does not 
contemplate advertising expenses or 
any other kind of expenses, is the posi- 
tion taken by Thrasher Hall of Chicago 
in regard to the contention made by a 
Chicago firm that its policy is meant 
to cover profits and also advertising 
and other selling expenses as well. He 
says: “It is not susceptible of two con- 
structions; there is nothing to base a 
contention that it was meant to cover 
something it does not cover. It is based 
on the agent’s statement that the policy 
is a valued one and will be paid whether 
the profits (the subject insured) 
is more or less than the agreed (or 
valued) percentage named. 

“Under the circumstances will a 
court allow you to collect for some- 
thing you do not lose even though the 
policy be a valued one? In my opinion, 
the court would limit the evidence to 
prove (a) what constitutes profits and 
(b) what was the profit ratio. If it is 
found to be 9 percent, will it allow you 
to collect 30 percent, even though your 
policy be a valued? In my opinion, 2 
valued policy would not be forced for 
an amount in excess of loss on the sub- 
ject of the insurance. To hold other- 
wise would be against public policy and 
would encourage gambling contracts 
‘and would be productive of fraudulent 

















losses and arson.” 
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ate, CENTRAL AUTOMOB! IF  INSURAN CE mora CASUALTY 





LUMBERMENS 





MUTUAL INSURANCE 
COMPANY 


Think it over! 





C.A.L.PURMORT, secertary 


NOTICE TO OHIO AGENTS 
Some aggressive agent in your territory is going to write full | On.y Legat Reserve Murua Weirine 


coverage Automobile Insurance in the Central Manufacturers and 


Onio’s OLDEST-LARGEST- STRONGEST | “L-M-C.” Our proposition made by these companies cannot be dupli- 


’ ted. 
Cash Assets Over *] 6000002 - ‘Full reserves and behind that over One Million Dollars net surplus. 


COMPANY 


AUTOMOBILE INSURANCE IN Ortlo. - 


CashAssets Over*650 000% 


JAMES S. KEMPER, manacer 








CENTRAL MANUFACTURERS’ BLDG. 
‘AN WERT, OHIO 


FOR REPRESENTATION ADDRESS’ 


11 SOUTH LASALLE STREET 
CHICAGO, ILLINOIS , 











Fire, Theft, 


Collision, Pro- 


*l perty Damage 


e Union » 
po” NM 











“HONESTY FULL Public Liability 
FIDELITY OHIO LEGAL 
MUTUALITY tale RESERVE Full coverage Auto- 


CHARTER mobile Insurance is 


: the most profitable 
line for the Agent to 
solicit. Write for our 
low rates and liberal 
contract. Parts of 
Ohio territory open. 


lh. 
‘Strance ComP 


Lima, Ohio. 


Automobile Insurance at Cost 


THE MERCHANTS’ & MANUFACTURERS’ MUTUAL INSURANCE CO. 
OF MANSFIELD, OHIO 


Net Cash Surplus Over $100,000 
Wide Awake Agents Wanted In 
OHIO, ILLINOIS, MICHIGAN AND PENNSYLVANIA 


Also Writing General Fire 
Paying 25% Dividends to Policyholders 


Write for Particulars G. W. DEYARMON, Sec’y 























W.C. BUCHANAN, Pres. S. R. NUGEN, See’y. C. A. BERRY, Viee-Pres. ROY NUGEN, Treas. 


The State Mutual Fire Association 


(Established 1900) 
FIRE HOME OFFICE 300-302 PAULTON BLDG. Fire, Lightning & Tornado 


INSURANCE AT = STOUX FALLS, S. D. _ tau rows Spay 


A GOOD COMPANY + SATISFIED POLICYHOLDERS = SUCCESS 








The THE LARGEST EXCLUSIVELY AUTOMOBILE 


NATIONAL MUTUAL IN OHIO 
MUTUAL 


Insurance Co. 





Writing Full Floater, Fire, Lightning 
Windstorm, Explosion and Theft 











CELINA, OHIO Over thirty-one million automobile fire and theft 


insurance in force. 


E. J. BROOKHART, ‘ : ‘ 
Live Agents Wanted in Ohio and Indiana 


Secretary 

















The Mansfield Mutual 


Fire Insurance Co. 
MANSFIELD, OHIO 


EN WENTZ, 
An Agency Company Incorporated 1873 SY Watts, Vyeiint 





The Mutual Plate Glass Insurance Co. 
Shelby, Ohio 
Organized 1883 


The only Ohio Company Specializing on Plate Glass Insurance. Not an Experiment. 
SERVICE TO OUR REPRESENTATIVES AND POLICYHOLDERS 


Farmers Alliance 
Insurance Company 


of Kansas 


L. A. DENNIS, Sec. and Gen’! Agent 





McPHERSON, KANS. Organized 1887 








Cash Assets - $206,427.93 

Liabilities - $61, 370 

Net Cash Surplus $145, 057. 00 $206,427.93 

Contingent Assets ~ 330,439.35 
Total Resources of Company $536,867.28 

Total Amount = Risk - : _ $10,090,359.00 

Total Lossee Pai 703,212.03 


Total Savings to Dolicy “Holders | 606,683.69 
E. J. FORNEY, President J. M. COOK, Sec’y 


Present Rate of Dividend to Policy Holders | 
5 Per Cent A. C. CUMMINS, President 





Richland Mutual Insurance Company 
MANSFIELD, OHIO 
Incorporated 1850 
TOTAL ASSETS - - - 
BUSINESS CONFINED TO OHIO 


++ = = $2,486,445.48 ' 


Resources in Cash and Contingent Assets, $610,000.00 
Surplus, $225,000,00 Strictly Mutual 


WANTED—First class Adjuster, also 
Assistant Manager. Agents wanted in 
unoccupied territory. 


I.F TALBOTT,Pres. C.F. MINGENBACK, Secy 





R. SMITH, Secretary 














LOST POLICY 


KNOX MUTUAL INSURANCE CO. 





CERTIFICATES | | corporated 1838 
Save work of cancellin rewriting 
lost policies, and trouble of calculating 
earned pr No troubl signa- 
tures to be obtained. Safer than putting 
out a second policy. { Designed by Care 





B. M. ALLEN, President 


SURPLUS OVER $200,000.00 
Business Confined to Ohio 


MT. VERNON, OHIO 


Dayton Mutual Fire 
Insurance Co., "Oro. 


B. C. COLEMAN, Secy. 





H. S. JENNINGS, Secretary 








& Zimmerman, — agents at Cincinna 
Ohio. ge ag been used. 

12 SO 406100 1000 2000 S000 
8075 sito $3 $50 $725 $12 $2 $0 





THE NATIONAL UNDERWRITER 
ROUGH NOTES 
Chicago Indianapelis New York Cincinnati 


Total Cash Assets $344,207.54 


J.R. VERNON, President 








Nearly Fifty Years of success under same management 
INCORPORATED 1876 


Sold to THE OHIO MUTUAL FIRE INSURANCE CO. 
SALEM, OHIO 
Losses Paid Since Organization, $1,290,498.45 


Sonservative and Carefu! 
Managemeut 


AGENTS WANTED 


Address Home Office. 
J. AMBLER, Secretary Sean Mee 


Net Cash Surplus $250,358.96 




















More than 60,000 property owners 
cooperate through the Northwestern 
Mutual Fire Association to insure 


their own property and to combat 
the fire waste. To date they have received over $3,000,000 in losses paid, and 
an even larger amount in dividends and savings, while the Company has re- 
sources of over $1,000,000. Associated with the Northwestern Mutual are 20 
other strong mutual Insurance 


ba 8 a6 Northwestern Mutual 
5 AE Pie Fire Association 
M.D.L. RHODES, See’y. Main Offices: Central Building, Seattle 

















The greatest automobile state 


& in the Union today is Ohio. 

“ The largest and strongest auto- 
mobile insurance company in 

‘ Ohio is 





THE GREAT AMERICAN 


Full coverage automobile in- 
surance at reduced rates. 


7 


MANSFIELD,OHIO. 
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SNAPPY WORK! 


That’s the Hail Insurance Business. 5 : 
premiums are large. The season is now at its height. Agents are 
making money fast. Commissions last year were over 


$5,000,000.00 


That helps on the H. C. of L.—but it only helps those that write 
the business. They will be more this year and thousands of agents will 
earn in a few weeks as much as some agents clear in a year. 

If you have a hail insurance agency, get ees, If you haven’t, act 
quickly. Write to 


Omaha Liberty Fire Insurance Company 


The season’is short, but the 


Home Office: 1817 Douglas Street Phone: Tyler 2621 
Omaha, Neb. 

Paid up cash Capital.................cccsccccccesscccccccess -cbueadeeebiwesn sans een $200,000.00 

Paid in cash Surplus.............cccccsccccccccccccccccsccsnccescsecesssceeereseeccens $125,000.00 


Writes all classes of Town and Farm Insurance, including Threshing Machinery, Hail 
Insurance on growing crops, and Automobile Insurance, Fire, Tornado and Theft. 











COMPLETE! 


HE organization of the CRAVENS, 
DARGAN & ROBERTS renders a 
complete insurance service. Equip- 

ped with every facility for handling large 
lines as well as small, the representative of 
this firm has an overwhelming advantage. 
The lines written are: fire, tornado, hail, 
automobile, farm, casualty, surety, marine, 
life and livestock. 





712-720 MAIN STREET 


Agency openings in many cities and towns. 


Cravens, Dargan & Roberts 
HOUSTON, TEXAS 


Pioneer farm and hail writers of Texas 














A USEFUL AND DESIRABLE AGENCY COMPANY 
For Agents in Iowa, 
1 Kansas, Colorado, 

i) Wyoming and 
Nebraska 


gnh 
gs Home Office: 


FIRE, 
TORNADO, AUTOMOBILE, 


FARM AND CITY PROPERTY 
1406 Farnam St., Omaha, Neb., 




















WRITE HAI 


L INSURANCE. 


Establish your connections now for 1920 with 


A. 3. Shaw General Agency 
HAIL INSURANCE BUILDING, McPHERSON, KANS. 

Five hig 
of E 





h class stock companies covering the states 
ansas, Oklahoma, Nebraska, Colorado, 
New Mexico and Wyoming. 





Many of our agents made from $-000 to $2000 in commissions in 45 days in 1918 | 





a ee 




















ON THE PACIFIC COAST 














THE CENTRAL STATES 


Fire Insurance Co. 


FARM : AUTOMOBILE : TORNADO : HAIL 


Paid in Capital 
$205,600.00 


WICHITA 


FIRE 


Surplus to Policy Holders 
$385,897.97 


HOME OFFCE KANSA Ss 














INSURES BIG AIR MACHINE 


Fireman’s Fund Issues Policy on a 
Curtiss Eagle That Will Inaugu- 
rate New Service 


The Fireman’s Fund recently issued 
an aircraft policy for $22,500 against 
the hazards of fire, theft and collision 
upon an eight-passenger, tri-motor 
aerial limousine belonging to the Cali- 





fornia Aerial Transport of Stockton, 
Cal. 

The plane, a Curtiss Eagle costing 
$40,000, is to be used in passenger- 


carrying service between San Francisco 
and Los Angeles, making the trip that 
now requires 13 hours and 40 minutes 
in 4 hours and 30 minutes. 

This Curtiss Eagle is the only air- 
craft of its kind in commercial service 
in the United States at the present 
time. It weighs empty 7,450 pounds. 
Its maximum speed is 107 miles per 
hour. It takes off at 50 miles an hour 
and its landing speed is 40 miles. It 
has a ceiling of between 15,000 and 
20,000 feet. At maximum speed the 
machine has a cruising range of 315 
miles. The economical cruising range, 
that is, flying at about three-quarters 
throttle, is 475 miles. The machine can 
be flown in a horizontal position with 
any two of the three motors. With 
one motor it can maintain a gliding 
angle for a distance of 40 miles. 





Coast Field Changes 


Irwin S. Watson, veteran field man in 
the Pacific northwest and later engaged 
in interinsurance work, has been ap- 
pointed state agent in Oregon for the 
George H. Tyson general agency, with 
headquarters at Portland. 

Philip C. Kewting, special agent for 
the same agency in central California, 
has resigned to go with the Royal Queen 
and Newark in a similar capacity in Ari- 
zona and Southern California. 

Richard Orlob, special agent for the 
George H. Tyson general agency in Utah 


and Idaho, with headquarters at Salt 
Lake, has resigned to cover the same 
field for the Atlas Assurance. 

W. P. Coffey, who has been with the 
Union Trust Conipany local agency at 
Spokane, has been appointed special 
agent in eastern Washington and north- 
ern Idaho for the London & Lancashire, 
Orient and Law Union & Rock, succeed- 
ing J. Robb Gay, who resigned May 1 to 
go with the New Zealand in the same 
territory. 


Pacific Coast Notes 


Vice-president A; C. Noble of the Mer- 
chants Fire of New York has been on a 


Pacific Coast trip and is returning east 
by way cf Texas. 
H. Baring, former organizer and man- 


ager of the theft bureau of the Auto- 
mobile Conference, has become associ- 
ated with the Fireman’s Fund in charge 
of its automobile loss department. 


Harold Junker, assistant manager of 
the Pacific Coast department for Crum 
& Forster companies, is on an agency 
trip to Utah and Montana. He will be 
gone for a month. 


Stanford Olsen, San Francisco city de- 
partment counterman for the Atlas, has 
been appointed special agent for the 
company to cover the bay county terri- 
tory. He succeeds E,. K. Lower, retired. 

President Henry Evans, who has been 
on the Pacific Coast for some time, gave 
a dinner to the field men and department 
heads of the American Eagle, Continen- 
tal and Fidelity-Phenix in San Fran- 
cisco last Friday evening. Mr. Evans 
will be in San Francisco for a few days 
more before starting on his trip home, 

Spokane fires in April decidedly 
creased under March figures. In March 
there were 68 alarms, while in April 
there have been but 34. The decline is 
due to fire prevention educational work 
done by the fire department, chamber of 
commerce and boy scouts, it is believed. 


de- 


Montana Notes 


The Home Sales Company of Lewis- 
town, Mont., has been incorporated to 
conduct an insurance and real estate 


business. 


Kenyon I. Taleott and Robert H. Tal- 
cott have purchased the agency at Liv- 


ingston, Mont., formerly conducted by 
T. M. Swindlehurst, and later by Alex 
Steinberg, and will operate under the 
firm namé of Talcott Brothers, 
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WILL REVISE RATE SCHEDULE [a will continue to cover eastern 


Middle Department Committee to Take 
Up Question at Meeting at 

Pittsburgh Monday 
There is a general demand among 
the agents and field men of the Middle 
Department for a revision of rating 
schedules due to various conditions 
caused by the war. To this end, a 
meeting of the schedule committee of 
the Middle Department Underwriters’ 
Association has been called for next 
Monday, May 10, in Pittsburgh. 

One of the most important schedules 
used among the agents—the metal 
workers—has come in for a great deal 


of criticism and, according to W. L. 
Beecher, chairman of the committee, a 
new metal worker schedule will be 


adopted at the meeting. Mr. Beecher 
explained that this meeting has nothing 
to do with the uniform rates and 
clauses. 


Smoke & Cinder Club 


The Smoke & Cinder Club of Western 
Pennsylvania will meet in-the Hotel 


Chatham at Pittsburgh next Monday 
evening. Insurance Commissioner T. B. 


Donaldson of Pennsylvania will be the 
guest of honor and will speak. It is to 
be an open meeting and both the field 
men and local agents are permitted to 
attend. 





Royal Exchange Changes 


The Royal Exchange announces a re- 
arrangement of some of its field men. 
Special Agent A, N. Hamilton of Phila- 





Pennsylvania, 
Columbia. 
western 


Maryland and District of 

He will give up New Jersey, 
Pennsylvania and West Vir- 
ginia. New Jersey will be covered by 
Special Agent Harold B. Hayward of 
New York. Mr. Hayward has been ex- 
aminer in the head office at New York. 


H. G. Braithwaite Transferred 


Harold G. Braithwaite of the New York 
Underwriters Agency has been given su- 
pervision over Maine, New Hampshire 
and Vermont and will make his head- 
quarters in Portland. Mr. Braithwaite 
has been associated with the New York 
Underwriters Agency for about ten years 
and has recently had charge of eastern 
Massachusetts, Rhode Island, Maine and 
New Hampshire. 





Pennsylvania Premium Tax Heavy 


| HARRISBURG, PA., May 4—Revenue 
from state insurance premium taxes col- 
lected so far this year on business for 
1919 broke all records by more than 
$400,000, according to department of in- 
surance estimates. This tax is levied 
against business originating in Pennsyl- 
vania and written by companies having 
their home offices outside the state. 

The revenue from the tax for 1919 was 
$3,276,6999, as against $2,863,662 from 
1918 business and $2,446,896 in 1917. 


Richters in New Deal 


NEW YORK, May 5.—J. C. Richters, 
who organized the improved risk de- 
partment for the Niagara Fire three 
years ago and has since conducted it 
with signal ability, has resigned to open 
an office in eastern New York State as 
a consulting insurance engineer. He 
will offer his services to property own- 
ers and insurance agents. Mr. Richters 
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received his initial 
with the Middle States Inspection Bu- 
reau, later going with the Underwriters 
Association of New York State as its 
sprinklered risk engineer. 


insurance training 


New York Bills Signed 
NEW YORK, May 5.—Governor Smith 
of New York has signed a number of 
bills amending the insurance laws of 
New York, chief of which is the depart- 
ment measure requiring admitted for- 
eign companies to report all transactions 











with American assured, whether the 


business be accepted here or abroad. 


The Fidelity-Phenix has 
John Andrews its special agent for Long 
Island and Staten Island. 

President F. H. Hawley, Secretary W. 
E. Haines and Western General 

| George S. Valentine of the Ohio Farm- 
ers are on an eastern trip. 


} J. F. Van Riper. secretary of the 
United States branch of the Norwich 
| Union Fire, will address the May meet- 
ing of the Surety Underwriters Associ- 
| ation at New York C ity this week on the 
| subject of “Brotherhood.” 


| The automobile department of. the | 
Central Fire Office has moved to 92 Wil- 
| liam street, New York. The Central Fire 
Office 
| American Equitable, the Knickerbocker, 
Manufacturers of Chicago and the Great 
Lakes. The office at 92 William street 
will be in charge of H. W. Allen, mana- 
ger, F. E. Wainwright, assistant mana- 
ger, and H. E. Boxton, manager of the 
claim department. 


The Watertown Underwriters Corpora- 


the W. J. Shepard Insurance 
Watertown, N. . Joseph G. Norton, 
| treasurer and general manager of the 
| agency, has been for 20 years employed 
| by one of the old companies and for the 
| last eight years has been supervisor of | 
| its business in New York state. 

| A. Hickok is president and 
| Maltby, vice-president, and 
Clark, secretary. 


Ralph 
Frank B. 


Massachusetts Notes 


Lynn Item states that “critical 


citizens who have watched the work of | 
two of its largest fires re- | 


firemen at 


represents as general agents the | 


| 

| 

| 

| 

| 

| tion has been organized and purchased | 
| Agency at | 
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Eastern Notes | 


appointed | 


Agent | 
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| 


| 
| 


| 


| 





|} cently felt that the two platoon system | 


has reduced efficiency 
George W. 

years special 

and more 

| Concord, 

| for New 

New York, dating from June 1. 

The Tokio Fire & Marine has just filed 
its statement on business in Massachu- 
setts in 1919, 
of $65,997 and incurred losses of $21,299. 

A. J. Murphy of Boston, general agent 


| 
| The 
| 
| 
| 


50 per cent. 

Roberts of Boston, several | 
agent with the National 
recently 


New England Conservation Association, 
in place of W. H. Ellis, resigned. 


FIRE PROTECTION MEN 
IN ANNUAL MUSTER 


(CONTINUED FROM PAGE 6) 


contact with members over the entire 
country is desirable and the executive 
committee has announced its intention 
of empleying a man for this purpose. 
The convention voted to increase the 
dues of the associate members from $6 
to $10 a year and of active members 
from $30 to $60 a year. With these in- 
creased funds it will be possible for the 
organization to give greater service and 
to extend its activities to the many 
fields that are calling for its aid. Dur- 
ing the past year more than a thousand 
new members were obtained. The time 
is ripe, in the opinion of many, to make 
the National Fire Protection Association 
the center of a popular movement for 
promotion of fire safety, incorporating 
in its membership property owners, in- 
surance company representatives, fire 
chiefs and fire marshals. 

Practically 10 per cent of the paid fire 
ehiefs on the Pacific Coast are members 
of the organization and 80 per cent of 
the volunteer chiefs. Those in the or- 
ganization who have given longest and 
most careful study to fire prevention 
are convinced that co-operation between 
municipal authorities, particularly fire 
departments and others interested in 
fire prevention, must be accomplished. 
Fhis is being carried out by Mr. Went- 
worth’s idea of the fire chief's cabinet 
made up of members of the National 
Fire Protection Association. Such cab- 
inets are already in operation in a num- 
ber of cities, the largest of which is 
Boston, and have proved their feasibil- 
_ity and usefulness. These cabinets as- 





which shows net premiums | 


with the Capital of | 
has resigned to become special | 
England with the Hanover of | 
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of the Security of New Haven, has been | 
elected to the executive committee of the | 


Iowa National Fire Ins. Co. 


Des Moines 


FIRE—LIGHTNING—TORNADO and 
AUTOMOBILE INSURANCE 


An IOWA Company For IOWA Business 
IOWA Agents Wanted 
JOHN L. BLEAKLY, President 


FRANK L. MINER, Vice-President Cc. M. SPENCER, Secretary 
Cc. S. VANCE, Second Vice-President FRANK P. FLYNN, Treasurer 








F.R. Ormsby, Pres. G. F. Hutchings, Secy. Joseph Winum, Treas. & Asst. Secy* 


Industrial Fire Insurance Co. 
AKRON, OHIO’ 


Surplus to Policyholders $444,650 





Capital $300,000 





An Ohio Company writing business through Ohio Agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 








CHARTERED A. D., 1794 


STATE OF PENNSYLVANIA, 


308-310 WALNUT ST., PHILADELPHIA, PA. 


GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres, 
H. W. STEPHENSON, Vice-Pres 


JOHN J. P, RODGERS, Ses’y and Treas. 
SAM’L P. RODGERS, Asst. See’y 


CASH CAPITAL $1,000,000 
TOTAL ASSETS SURPLUS py POLICYHOLDERS 


FIRE, TORNADO. AUTOMOBILE, LIGHTNING, RENT, USE AND OCCUPANCY 
INSURANCE. AGENTS WANTED WHERE NOT REPRESENTED. 








Twenty-First Annual Statement 


NORTHWESTERN 


FIRE AND MARINE INSURANCE COMPANY 
MINNEAPOLIS, MINNESOTA 


January Ist, 1920 
Assets - - - ~ 
Liabilities - - - 
Cash Capital _ - 
Net Surplus - ~ 301,198.24 
Surplus to Policyholders - ~ 701,198.24 
Fire, Lightning, Tornado, Hail and Automobile Insurance 
OFFICERS 


ISAAC HAZLETT, Vice-President 
WM. COLLINS, Treasurer and Assistant Secretary 
H. J. GIBSON, Assistant Secretary 


$2,081,672.23 
1,378,812.31 
400,000.00 


C. T. JAFFRAY, Presiden 
JOHN H. GRIFFIN, Vice-President and Secretary 
E. C. WARNER, Vice-President 














AUTOMOTIVE 


Insurance Company 
Cash Capital $100,000.00 
Home Office 
Mason City, lowa 
Offers an attractive agency contract to IOWA and SOUTH DAKOTA 


AGENTS. _Insures Motor vehicles against the hazards of FIRE, THEFT, 
TRANSPORTATION, TORNADO and WINDSTORM 


E. H. WARNER, Secretary-Manager 
STANLEY K. WILLIAMS, Agency Supervisor J.H. BUNTEN, Special Agent 
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THE 


TOKIO 


Marine and Fire 





Insurance Company, Limited 





United States Fire Branch 
J. A. KELSEY, General Agent 
80 Maiden Lane, New York 


_ | 


_H. W. MURRAY, Supt. of Agencies 





19 So. La Salle St., Chicago 

















PROTECTION 


W: consider that equitable settlement of all claims 
promptly after shipwreck, fire or automobile 
accident, is just as much a part of our duty as giving 
a receipt for payment of premium. 

The interests of brokers and agents are safe-guarded 
by the personal attention of our officers and depart 
ment heads, each of whom had established standing 
in the insurance field before joining us. 


The Importers and Exporters Insurance Co. 
Marine—Fire—Automobile 


17 South William Street NEW YORK 








ou ¢ FIRE, MARINE, WINDSTORM, 
AUTOMOBILE, SPRINKLER 

Surance Company LEAKAGE, RIOT AND 
of Watertown ¥: EXPLOSION INSURANCE 


STUART MORGAN, State Agent, Michigan, 
CASHMAN & _ EVANS, General Agents, 
N. T. JULIAN, State Agent, Ohio and W«st Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana and Kenticky, Indianapolis, Ind. 
O. T. PRICE, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 
J. D. LA TEER, 2127 Ins. Exc., State Agent, Illinois and Wisconsin, Chicago 


East Lansing 
Colorado, Denver 








Capital and Surplus 


$250,000.00 
a 


Reinsurance 


American Merchants 
Fire Insurance Company 











Kansas City ~- Missouri = 














DETROIT NATIONAL FIRE 


Insurance Company 
41-43 John R. Street 
DETROIT - - - - - 


@ PHILIP BREITMEYER, Pres. 


MICHIGAN 


GEORGE K. MARCH, Sec. & Gen. Mgr. 





















ASSETS, $250,000.00 












ATVONALL Ih 
ar aoe | 
J. W. McGINETY, Manager and Attorney in Fact 


Chartered to write all classes of high grade excess 
lines, including Ocean and Inland 
Marine Insurance. 


sist the chief of the fire department in 
meeting his problems, not only inside 
his own department, but also and par- 
ticularly in meeting the problems aris- 
ing out of his relations to his city 
government and the people of his com- 
munity. This cabinet idea and the 
establishment of local chapters of the 
National Fire Protection Association 
having real influence in the community 
is one worthy the enthusiastic support 
of the underwriting interests. 


Eugene Walsh Speaks 


Eugene Walsh of Davenport spoke 
before the convention for the National 
Association of Insurance Agents, pledg- 
ing support of these agents to fire pre- 
vention and fire protection and request- 
ing that the association call upon its 
membership for aid whenever it could 
be given. Mr. Walsh’s appearance for 
the National Association was greeted 
with enthusiasm by the membership. 


There is some doubt whether Con- 
gress will continue an appropriation 
to the United States Department of 


Agriculture for carrying on the work 
being done under the direction of that 
department and the United States Grain 
Corporation for the protection of ele- 
vators against dust explostions. W. E. 
Mallalieu, general manager of the Na- 
tional. Board of Fire Underwriters 
would petition Congress to continue this 
appropriation in view of the substantial 
results which have been obtained by 
this work under the leadership of Mr. 
Price. It is considered certain that the 
Association will adopt the resolution. 


W. H. Merrill Is Honored 


W. H. Merrill, president of the Under- 
writers Laboratories, was elected to 
honorary life membership at the open- 
ing meeting in appreciation of his 25 
years of service in the cause of fire 
safety and particularly in appreciation 
of his service for the National Fire Pro- 
tection Association from its first organ- 
ization. He was its first secretary-treas- 
urer and Secretary Wentworth gave him 
the credit for establishing the Associa- 
tion upon a firm foundation. President 
F. J. T. Stewart was informed that a 
handsome divan would be found in his 
New Jersey home upon his return, the 
gift of the ex-presidents of the organ- 
ization. 

Wednesday’s Session 

The Wednesday morning session was 
taken up with consideration of several 
important committee reports, probably 
the most important of which was that 
on signaling systems. This report out- 
lines the proposed standards for instal- 
lation, maintenance and operation of 
signaling systems of various kinds in 
manufacturing plants and office build- 
ings. At noon the convention attend- 
ants had luncheon together at the La 
Salle Hotel, after which the regular 
Chicago visit to the Underwriters Lab- 
oratories was-made. A number of spe- 
cially arranged tests were viewed. 

W. E. Mallalieu has been nominated 
for president during the coming year 
and his election will undoubtedly take 
place Thursday. F. J. T. Stewart of the 
New York Board is the retiring presi- 
dent. 





Reinsurance Arrangement Planned 


NEW YORK, May 4—Under an ar- 
rangement recently concluded with the 
Royal Exchange of London, the Auto- 
mobile of Hartford will accept reinsur- 
ances from the former company upon 
business from all parts of the world. 
The Automobile and its office mate, the 
Aetna Casualty, were recently admitted 
to Cuba for fire and other lines and both 
are preparing to actively establish them- 
selves in the island. Negotiations for 
the reinsurance agreement between the 
Automobile and the Royal Exchange 
were developed by Everard Stokes from 
the head office of the Royal Exchange 
during a visit to the Automobile last 
summer at the same time he visited 
Cuba. Mr. Stokes on the first of the 
present year was appointed United States 
manager of the Royal Exchange. 





Gustave Kehr Honored 


Gustave Kehr, vice-president of the 
National Liberty, on Saturday last 
completed 50 years service with the 
company. In appreciation of the event 
department heads and field men pre- 
sented him with a handsome loving cup. 





The National Board of Fire Under- 
writers has prepared a model ordinance 

















for safe chimney constructions. 





RESIGNED THE PRESIDENCY 





Edward L. Ballard Has Become Chair- 
man of the Board of the 
Merchants Fire 


NEW YORK, May 5.—Edward L. 
Ballard has resigned the presidency of 
the Merchants Fire of New York, a 
post he had continuously occupied since 
he organized the company ten years 
ago, and has become chairman of the 
board of directors. He will devote his 
attention wholly to a broad study of 
the company’s policy, unhampered by 
the exacting duties of its chief execu- 
tive. In the latter connection Mr. Bal- 
lard will succeed Alden C. Noble, for- 
mer vice-president, to whose ability 
Mr. Ballard attributes a large share of 
the Merchants’ prosperity. Both Mr. 
Ballard and Mr. Noble are graduates 
of the Continental office and each has 
proven himself possessed of keen un- 
derwriting and general executive ability. 


Sell Resigns Presidency 


John G. Sell has resigned the presi- 
dency of the North Branch Fire of Sun- 
bury, Pa., though continuing as one of 
its directors. 





Nation-Wide Reception Committee 


DES MOINES, IA., May 4.—It has been 
decided by the Des Moines men in charge 
of the arrangements for the convention 
of the National Associatien of Insurance 
Agents, Oct. 20, 21 and 22, that while 
Eugene Walsh will be chairman of the 
reception committee, his associates will 
comprise about 25 of the leading insur- 
ance men of the whole country. 

“The idea of this will be to have on 
the reception committee some member 
who will be personally acquainted with 
every delegate to the national conven- 
tion,” says H. G. Zimmerman, secretary 
of the Des Moines committee in charge. 
“This would not be the case if the com- 
mittee were made up entirely of Des 
Moines and Iowa agents.” 

The Des Moines committee is now on 
the job in earnest. Offices have been 
established in the Fleming building and 
arrangements are going forward rapidly. 
A series of noon day lunches has been 
arranged at which the local agents dis- 
cuss the convention between courses. 





The New "14 Points” 


1. That the name of Brandywine, Y 
N., be changed to Coldwater, N. Y. 

2. That “Drink To Me Only With 
Thine Eyes” be made the National An- 
them. 

3 That all mention of the Bourbon 
Kings be expunged from school books. 

5. That on account of being sugges- 
tive, rye bread be withdrawn from sale 
by all bakeries. 

5. That no part of a ship be referred 
to as the saloon, for the reason that such 
reference might raise false hopes. 

6. That all bars be removed from har- 
bor entrances or be designated by some 
other name. 

7. That the word “port” be expunged 
from navigation charts and references. 

8. That the use of alcohol lamps be 
forbidden by law. 

9. That the useless 9,000,000 white 
jackets and aprons in this country be 
sent the starving Bolsheviki. 

10. That the word “still” be ex- 
runged from the American language and 
all dictionaries and the word “quiet” sub- 
stituted. 

11. That all mint be ploughed under 
and vanilla beans planted. 

12, That any barber tantalizing a 
customer by using bay rum on his hair 
be given ten years. 

13. That men with “foot-rail limp” 
shall not be allowed to march in any 
public parades. 

14. That all pretzels shall be made 
straight instead of bent in the old famil- 
iar style, to avoid reminiscences. 





“Building Construction” by Joseph B. 
Finnegan, assistant professor of fire 
protection engineering, Armour Institute 
at Chicago, is sold by The National 
Underwriter at $1.06. It is a series of 
lectures delivered before the Fire Insur- 
ance Club of Chicago on automatic 
sprinkler systems, municipal water sup- 
plies, forms and clauses, plate glass, 
burglary and surety insurance and tor- 
nado insurance. 
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MOTOR INSURANCE NEWS 














CONFUSION OVER NEW RATES 





Fire Companies Have Not Yet In- 
structed Agents to Get the New 
Tariffs 





An interesting question has arisen 
out of the promulgation of the new 
automobile manuals by the National 
Workmen’s Compensation Service 
3ureau. The bureau in announcing 
the new rates gave one date for re- 
newals and another for new business. 
‘Protest was made by the New York 
department that it is in violation of the 
anti-discrimination law to make the 
new rates effective at one date for re- 
newals and a different date for new 
business. Therefore the National 
Workmen’s Compensation Service 
Bureau rules that the new rates must 
be made effective at once for both new 
business and renewals. Owing to the 
tie-up in the transportation systems, 
the shipping of the manuals has been 
greatly delayed. Many casualty agents 
have not gotten their manuals yet. The 
fire companies were held back in mak- 
ing their shipments. Thus there has 
been endless confusion. The fire com- 
panies are still writing at the old rates. 





LOCAL AGENTS LOSING LINES | 





Automobile Business in Texas Going 
to Reciprocals and Mutuals—Con- 
ditions Very Unsatisfactory 





HOUSTON, TEX., May 5—Lo- 
cal agents in this section of Texas are 
complaining vigorously over the 
amount of automobile business that is 
going to the reciprocals and mutuals. 
It is claimed that in Houston alone the 
mutuals and reciprocals wrote close to 
$75,000 in premiums last year, or about 
75 percent of all the automobile busi- 
ness in the city. Nearly all of the 
balance of the business was written by 
the finance corporations, and this same 
condition in a greater or lesser degree 
prevails in nearly all of the other 
large cities in Texas. 

Conditions have become so unsatis- 
factory that quite a number of agents 
in the state representing stock fire 
companies have taken on reciprocals 
and mutuals to write their automobile 
lines. They have seen the automobile 
business going off the books and in 
order to retain any volume of automo- 
bile business at all, have decided to 
take on some sort of reciprocal or 
mutual. Some of the biggest business 
men in Texas are buying reciprocal 
insurance and in many instances the 
local agent is up against a stone wall 
of opposition so far as competition is 
concerned. 

In Houston alone the reciprocals 
have done more business than many 
general agents writing the class all 
over Texas. Local agents say that the 
only solution of the question rests with 
the companies. Action must be taken 
by those in the kome offices in order 
to permanently remedy conditions. It 
is useless to ignore the influence that 
the mutuals and reciprocals are exert- 
ing and to claim that they will blow up. 
They are getting the business and pay- 
ing claims promptly. 


McGregor in New York 


Manager P. D. McGregor of Chicago, 
western manager of the Queen, is in 
New York attending the meeting of the 
committee of nine that is considering 
the automobile insurance business. This 
committee was appointed at a general 
conference, presided over by President 
Bissell of the Hartford Fire. The com- 
mittee has had two meetings and is now 
Shaping up its recommendations which 
it will give as a solution to the present 
unsatisfactory conditions in the automo- 
bile field. 











| its influence to remedy conditions. 


PROPOSE REGISTRATION BILL 





Measure Introduced in Congress Gives 
Federal Government Authority to 
Record All Automobile Sales 





Automobile insurance men are very 
much encouraged over the introduc- 
tion in Congress of a bill proposing the 
establishment of a Federal Motor 
Registration Bureau in the department 
of Justice, with registrars in each state 
for the purpose of certifying to all 
transfers of motor vehicles and to pre- 
vent the sale of transfer of such ve- 
hicles until a certificate of ownership 
has been procured from such federal 
motor registrar. The bill provides that 
anyone transferring or selling a motor 
vehicle must be able to produce a bill 
of sale, giving engine number, car 
number, and such other distinguishing 
marks as are ordinarily found on an 
automobile. The bill provides that the 
lccal registrars shall have complete 
cata on all cars in their state and car- 
ries severe penalties for transferring 
or attempting to transfer an automo- 
hile without making proper registra- 
tion at the federal office. 

This system would provide the 
federal government with complete in- 
formation on all motor cars in the 
country. Several states now have state 
registration acts, which have proven of 
little or no value. 

Automobile men are of the opinion 





that the proposed act would receive 
much more attention and respect than 
is accorded the present state statutes. 
The public seems to have a great re- 
spect for federal laws. The Dyer bill 
recently passed by Congress, making 
it a federal offense to take a stolen 
automobile from one state to another, 
has greatly improved the automobile 
theft situation. If this registration 
measure, known as house bill 12480, 
were passed, it would prove to be a 
great check on the activities of auto- 
mobile crooks. Automobile men feel 
that the fact that bills of this kind are 
being introduced into Congress, indi- 
cates that the government is taking a 
more serious interest in the automobile 
theft situation and is attempting to use 





Mistake in Premium Total 


A mistake was made in the annual 
“Automobile Insurance Number” in giv- 
ing the total aggregate of the fire and 
marine company premiums for 1919. A 
typographical error sliced off the modest 
sum of $30,000.000 from the total. The 
total automobile premiums of the fire 
and marine companies last year 
amounted to $52,668,793. The losses were 
$25,645,391, the loss ratio being 49 per- 
cent. The increase in premiums last 
vear was $18,345,518. The premiums in 
1918 were $34,323,575. The loss ratio was 
just about level for both years, the figure 
for 1918 being 50 percent. 





New Collision Clause 


A new collision clause has been 
adopted by the fire companies writing 
automobile insurance to conform with 
the one used by the casualty companies. 
Under this form, the companies recog- 
nize the actual cash value of the car 
as the limit of liability instead of the 
amount of insurance named in the pol- 
icy. The three forms of coverage, full 
coverage, and the $50 and $100 deducti- 
ble will be continued as before. 

The present collision and property 
damage endorsement prohibits the oper- 
ation of an automobile by anyone under 
the age limit fixed by law or in any 
event by any one under 16. Several 
states have established a legal age of 
operation at between 14 and 16 and 
automobile companies have frequently 
been asked to make provision for such 
states. 

As a consequence the National Auto- 
mobile Underwriters Conference and the 
Casualty Bureau have authorized an ex- 
tension of coverage where persons be- 
tween the ages of 14 and 16 operate a 
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A Service to Local Agents 
OF THE UNITED STATES AND CANADA 


Earle C. Smith, Inc. 


51 Maiden Lane 


New York 


Representing local agents, under contract, wherever situated; 
guaranteeing to them the SERVICE of a “branch office” in New 
York, the greatest insurance center in the country. 


Lines located in the territory of agents and controlled by 
brokers, will be SOLICITED from the latter and sent to local men 
for writing, together with all essential information pertaining 
thereto. 

Also surplus lines of agents PLACED with responsible companies. 

Accuracy, despatch and reliability assured; and all correspond- 
ence treated with the utmost confidence. a 

Full detailsconcerning the “service” and references FURNISHED 
UPON APPLICATION. 


tui 
PITT 











Automobile and Parcel Post 
Insurance 
Special Department Maintained 
for Purpose of Giving Expert 
and Efficient Service 
Local and General Agents Wanted 
Apply to 
Appleton & Cox 


Attorneys 


3 South William St. NEW YORK 


Representing Companies of Known Reputation 

















Harrison 795 Charles S. Dougherty 
8 ounsel 


' JOHN E. HOGAN 


Adjustments (Companies Only) 
INSURANCE EXCHANGE BLDG. 
CHICAGO, ILL. 


A Complete Automobile Claim Office 


PERSONAL-INJURY LLISI 
PROPERTY-DAMAGE as: PIRE 
COMPENSATION (SUBROGATION) THEFT 








Exceptional facilities for handling Surplus and difficult lines 
and unusual forms of insurance in best American and Foreign 
companies and at Lloyds, London. 

Re-Insurance Contracts Drawn and Placed. 
YOU BUSINESS SOLICITED; 


SURPLUS 
LINES anp 
FLOATERS 


PROMPT ATTENTION 
F. R. THOMPSON 


Insurance Exchange Chicago, Ill. 








The Wheeler, Kelly & Hagny Co. 
INSURANCE 
215 East Douglas Ave., WICHITA, KANSAS 


ALL LINES OF INSURANCE ENGINEERING DEPARTMENT 
HANDLED. IN CONNECTION. 
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Greater Capacity for Local Agents 


Use our unlimited capacity and wide experience for placing additional lines of 
insurance beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British Companies maintaining 
United States Deposits. Immediate telegraphic binders given. 


MARSH & McLENNAN 


Insurance Exchange, Chicago 

















80 Maiden Lane 1615 California St. 114 Sansome St. 107 S. Fifth St. 901 Ford Bldg. 
NEW YORK DENVER SAN FRANCISCO MINNEAPOLIS DETROIT 
302 West Superior St. 263 St. James St. 23 Leadenhall St. 
DULUTH MONTREAL INDON 
FRED. S. JAMES GEO. W. BLOSSOM WM. A. BLODGETT 
New York San Francisco 


United States Managers 
General Fire Assurance Co.—Paris. Organized 1819 
Urbaine Fire Insurance Co.—Paris. Organized 1838 
Eagle, Star & British Dominions Ins. Co.—London. 1807 


Agency Superintendents 
CARROLL L. De WITT P. A. COSGROVE 


123 William Street 
New York 











RE-INSURANCE FIRE COMPANY 


DES MOINES 
P. J. CLANCY, President F. E. HATHORN, Secretary 


Began business January |, 1920. Re-insurance contracts now 
being negotiated with standard companies. Correspondence solic- 
ited. Conservative underwriting. Experienced management. 








car in states where the limit established 
by law is 16 and under 16 at an addi- 
tional charge of 10 percent of the col- 
lision and/or property damage premium 
when the named operator is accompanied 
while driving the automobile either by 
parents, or a licensed chauffeur engaged 
to operate the car. Also at an addi- 
tional charge of 25 percent of the col- 
lision and/or property damage premium 
where the named operator is unaccom- 
panied while driving. 





Excepted Cities Restored 


The executive committee of the West- 
ern Automobile Underwriters Confer- 
ence has notified members that on and 
after May 1, the former excepted cities 
of Denver, Colo., Omaha, Neb., Des 
Moines, Ia., Duluth, Minn., and Grand 
Rapids and Lansing, Mich., are restored 
to the excepted city class as a result 
of a vote of more than two-thirds of 
the members, expressing a desire that 
these cities be placed in the excepted 
city class. The complete list of excepted 
cities in western conference térritory 
now includes: Chicago (Metropolitan 
district), Cleveland, Cincinnati, St. Louis, 
Kansas City, Mo., Minneapolis, Lansing, 
Grand Rapids, Detroit, Denver, St. Paul, 
Milwaukee, Indianapolis, Louisville, 
Omaha, Duluth and Des Moines, The 
maximum commission paid agents in ex- 
cepted cities is 25 percent and brokers 
15 percent except in Chicago, where 17% 
percent is paid to brokers. 


Indianapolis Loss Record 


The police records of the Indianapolis 
police department show that 251 automo- 
biles have been stolen since Jan. 1, 1920. 
Out of the 251 automobiles stolen 170 
have been recovered and 100 automobile 
thieves arrested. Most of the automo- 
biles recovered were stolen by “joy rid- 
ers” and almost immediately abandoned. 
So difficult has the problem of recover- 
ing the numerous automobiles stolen 
that the Indianapolis police department 
has formed a special automobile squad 
of seven men. Medium priced cars seem 
to be stolen more than higher priced 
cars, as the thieves can more easily sell 
them with the aid of some well pro- 
tected “fence.” From April 25, 1919, 
when the new system of keeping record 
of stolen automobiles was started by the 
Indianapolis police force, until Jan. 1, 
1920, a total of 801 automobiles were 
reported stolen. Of this number 142 
were found to have been taken by “joy 
riders’ and almost immediately aban- 
doned, several being badly damaged. Of 
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KING, ALLEY & LAWRENCE 


96 Maiden Lane GENERAL AGENTS New York City 


Acceptable fire risks solicited from agents and brokers in all parts of the 
United States and Canada 








IMPERIAL ASSURANCE COMPANY =zex-.-..-- 


Pacific Department; 
Enables its Agents to take advantage of progressive movements and new features in 343 Sansome St., San Francisco 
insurance. The Imperial writes Use and Occupancy, Sprinkler Leakage, Tornado, Profits, Rental and other special 
classes in addition to its regular Fire lines. This gives an Agent facilities to fully meet the requirements of his patrons. 





























i 7 > 2 the remainder, 492 stolen cars were re- 
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RESULT OF ASSURED 
WAIVING HIS RIGHTS 


Question.—Kindly advise if the as- 
sured is violating the subrogation par- 
agraph of the new standard policy if 
he releases a railroad company from 
all liability on account of any action 
that may arise by reason of any dam- 
age by fire to the property insured. 

Answer.—Where_ a_ subrogation 
waiver clause has been attached to a 
policy and the company has been noti- 
fied of the assured waiving his right 
of recovery from the railroad com- 
pany, the rights of the insurance com- 
panies themselves are also waived. In 
other words, the insurance companies 
have no greater right than the assured 
himself. 

In your state (West Virginia) the 
railroad subrogation waiver clause 
reads: as follows: “In consideration 
(3) ep epee additional premium notice is 
hereby acknowledged that the assured 
has waived the right to recover from 
ep: any damage by fire occurring to 
the property described herein or af- 
fected thereby.” The extra rate re- 
quired for the waiver of subrogation in 
West Virginia is 10 percent. 

In Western Union territory the sub- 
rogation waiver reads as_ follows: 
“Notice is hereby acknowledged that 
the assured has waived the right of 
recovery from ...... railway com- 
pany for any damage by fire to the 
property described in the policy or af- 
fected thereby.” The extra rate in 
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Western Union territory for the waiver 

is 5 percent. 

INCREASED VALUES AND 
CO-INSURANCE CLAUSE 


Question—1. In regard to co-insur- 
ance. Do competent local contrac- 
tor’s figures hold good in estimating 
value of building where co-insurance 
is desired? 

2. Where a policy containing co-in- 
surance is written on a building, based 
on local contractor’s estimate, three- 
year period, does increase in value af- 
fect policy previously written? 

For example: A takes a three-year | 
policy on building valued at $20,000 at 
time of insuring and carries 80 per 
cent co-insurance, insurance in force, 
$16,000.00. The second year policy is in 
force, A has a partial loss and it is | 
found that the building has increased | 
in value. Does A’s policy protect him | 
or does he stand as a contributor be- | 
cause of increase in value? 

Answer—1. Local contractor’s esti- 
mates govern the replacement costs of 
damaged or destroyed property. The 
present-day cost of replacing damaged 
property forms the basis for the ad- | 
justment of a fire loss. Companies do | 
not take into consideration what the | 
replacement cost may be in some other | 





locality, but only in the community in | 


which the property is burned. The 
companies insure to the extent of the 


actual cash value (ascertained with | 


proper deductions for depreciation) of 
the property at the time of loss or 
damage, but not exceeding the amount 
which it would cost to repair or re- 
place the property with material of 
like kind and quality within a reason- 
able time after such loss or damage. 
2. An increase in value would most 
certainly affect the adjustment on a 
policy written two or three years ago. 
In the case submitted, the increase in 
the value of a building would make A 
a heavier co-insurer than originally 
contemplated, because of the additional 
value of the building. In other words, 
more insurance should have been taken 
out to protect the increased values and 
because it was not, A must contribute 
of the policy. 
NO REGULAR COMPANIES 
INSURE FLOOD HAZARD 


Question—Can you tell me if there is 
an insurance company that will write 
insurance against flood? I live in 
North Kansas City, Mo. In 1903 the 
Missouri River here got out of its 
banks, doing considerable damage to 
property. Since that time large dikes 
have been built. I would like to know 
if there is a company that would cover 
this flood hazard. 

Answer—There is no regular insur- 
ance company that will write flood in- 
surance. The only possible insurance 
to be gotten against loss of damage by 
flood would be through London Lloyds. 
We would suggest that you correspond 
with such London Lloyds correspond- 
ents as Fred S. James & Co., Insur- 
ance Exchange, Chicago; A. F. Shaw 
& Co., Insurance Exchange, Chicago; 
Frank R. Thompson, Insurance Ex- 
change, Chicago, or Marsh & McLen- 
nan, Insurance Exchange, Chicago. 
SCOPE OF PATENT 

INSURANCE GIVEN 


Question—Can you give the names 
and addresses of insurance companies 
writing so-called patent insurance, in- 
suring patented inventions against in- 
fringements? 

Answer—The Patent Title Company 
of New York City issues two forms of 
contract, guarantee and defensive. The 
guarantee bond protects the owner of 
a patent against infringement while the 
defensive bond protects against claims 
for infringement. The defensive bond 
is not issued except to holders of guar- 
antee bonds. The rate is 2 per cent on 
the guarantee bond and 4 per cent on 
the defensive, the minimum bond being 
$5,900. 











Mid West Fire Insurance Co. 


314-316-319 Illinois State Bank Bldg. QUINCY, ILL. 
L. R. HETHERINGTON, Managing Underwriter 


Fire, Tornado and Automobile Insurance 
INSURANCE ON FARM PROPERTY Agents wanted in Illinois 


Why not have sufficient pride in a home Company to want to see it succeed ? 























FEDERATED FIRE RE-INSURANCE COMPANY 


NOW ORGANIZING 
When Completed Will Have Capital of $1,000,000.00 


Will Do a Re-insurance Business Only 


Home Office 
314-320 M. B. A. Building Mason City, lowa 
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American National Fire Insurance 
C omp any Sa 


Capital $500,000 


JOHN W. ZUBER, President JOHN A. DODD, Secretary 





Its Name Indicates Its Character. Progressive, Yet Conservative. 
Operating Along Sound Lines. 








F, C, VAN DUSEN, President JOHN D, McMILLAN, Vice-President WALTER C. LEACH, Secy, 
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Minneapolis wiaixe Insurance Company 


MINNEAPOLIS, MINNESOTA 


This company will be glad to receive agency applications and will take up with union offices the 
question of its representation. 

The underwriters are former field men who had had long experience in agency operations. 

There are many striking features in the Minneapolis F. & M. which make it attractive. We can 
tell them to you. 








NORTH BRANGH FIRE conan” SUNBURY, PA. 














Incorporated 1911 Capital $500,000 Net Surplus $160,493.14 Assets $1,392,556.14 
CITY coax’ OF PENNA., PITTSBURGH 
Incorporated 1870 Capital $250,000 Net Surplus $68,381.07 Assets $660,328.77 
PITTSBURGH FIRE company’ PITTSBURGH, PA. 
Incorporated 1851 Capital $200,000 Net Surplus $116,057.35 Assets $644,677.62 


























66 Broadway, New York 


E. F. PERRY CO., Inc. 


INSURANCE BROKERS 


SPECIAL FACILITIES, FORMS AND SERVICE FOR LUMBER RISKS 


HOME. OFFICE 
voung® =LOUIS H. PARKER “ipiits 
MANAGING DIRECTOR FIRE INS. CO. 


UOUUEDEDEROUEUGRRORDSOGRGDOOUDOEROGEDODEOGEOUGOUROGROGEROGUOUUOOUUEOOOOOUOGNOGUSORNOEEOQONOEESOROUGUOONNS 


NEW HOTEL 


BREVOORT 


Chicago, Illinois 


On Madison St., near La Salle 
One minute from the 
Insurance District 

The Patronage of In- 

surance Men is 
Solicited 


=$ Laurence R. Adams, Sec’y and Mgr. 
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| LIVE STOCK INSURANCE 














WHY TELEGRAMS ARE NEEDED 





Live Stock Companies Desire Early 
Information As to Sickness of 
Insured Animals 





Some of the agents writing live stock 
insurance seem to resent the provision 
in the policy making it incumbent on 
the policyholder to notify the com- 
panies by wire when an animal is sick. 
The policy provides that unless this is 
done the company is not liable. As a 
matter of fact, companies are liberal in 
this respect. In a case of disputed 
claim where there are earmarks of dis- 
honesty a company would likely stand 
on its legal rights. 

In demanding this information, how- 
ever, the companies are only asking for 
what is reasonable. The owner can 
notify the agent and he can wire notice 
to the company. This saves the owner 
the trouble of sending the notice. If 
notice is sent this way there is no ques- 
tion as to this duty having been per- 
formed. The record is on file at the 
telegraph office. Companies desire this 
notice the same as a municipality wants 
a fire alarm sent in so that the fire 
department can respond and save as 
much property as possible. When a 
company is informed of the illness of 
an animal it can give instructions to a 
veterinary to get on the scene and 
see what can be done. Thousands and 
thousands of animals are saved because 
a company can take prompt action. Its 
own veterinary in the district can be 
dispatched there and in case of very 
valuable animals the chief veterinary 
can be sent. 

In addition notice of this kind in case 
of an epidemic keeps the companies in- 
formed as to what direction the disease 
is taking. Thus the companies can get 
in touch with their policyholders, give 
them instructions and suggestions as to 
what to do if the disease strikes a herd. 
The live stock companies endeavor in 
every way possible to use preventive 
measures. In these days of high values 
they are particularly interested in hav- 


windows of the poorly conducted and 
ventilated houses.” The material is 
from the pen of G. W. Blanche, chief 
veterinarian of the company, and tells 
of the great losses sustained by hog 


to colds and all of the other diseases 
due to dampness, draftiness and insuffi- 
cient sunlight. 








AS SEEN FROM CHICAGO 




















(CONTINUED FROM PAGE 12) 


Mr. Komaiko spent a great deal of time 
during the war working among the Jew- 
ish population of Chicago and rendered 
them a real patriotic service. 

. * * 


F. J. McFadden, superintendent of the 
improved risk department of the Home, 
at its head office in New York, was in 
Chicago this week. 

” * + 

Carl Henricksen, office manager for 
A. S. Nathan & Co. at Chicago, has gone 
with the London & Lancashire office to 
develop Chicago brokerage business. 
¥F. W. Ladendorf, who has been special 
agent for A. S, Nathan & Co., succeeds 
Mr. Henricksen in the agency. 

ica 2 oe 

The Western Alliance of Chicago has 
moved its home office from the National 
Life building to a bank building it has 
purchased at 5203 North Clark street. 
It has already gotten into its new struc- 
ture. It will maintain a local down- 
town office at 1440 Insurance Exchange. 


- tae 

Manager John F. Stafford af the Sun 
in Chicago left this week on two weeks 
trip going through Kentucky, Tennessee, 
Arkansas and Missouri. While absent he 
will attend the annual meeting of the 
Arkansas Association of Insurance 
Agents at Hot ae saad _— 11-12. 


Harry S. dienes w “ted has been in the 
Chicago office of the Georgia Casualty, 
has been appointed special agent for the 
Aetna (Fire) to work in the automobile 
department. He will travel out of Chi- 
cago. 

*x* * 

Fred C. White, who was recently 
elected vice-president of the Hartford, 
was in Chicago this week. 

* *K * 

The Western Engineering Bureau, of 
which E. R. Townsend is manager, and 
the Chicago office of the National Board 
have removed to the McKinlock Build- 
ing, 209 W. Jackson. 


raisers due to the susceptibility of swine |. 








* *K * 
Carl G. Whipple, assistant western 
manager of the Union of Canton, will 





ing their insured stock looked after in 
case disease strikes. The notification 
by telegraph is due to companies so 
that they can protect themselves and 
save the diseased animals if possible. 





“Life Extension” Work 


The Farmers Live Steck Insurance 
Company of Des Moines has issued a 
booklet on the proper housing of hogs 
under the title 


“Dollars fiy out of the | 


address the May meeting of the Cook 
| eounty field club — Monday morning. 
* 

| Charles Siedeece "eens of Chicago 
| superintendent of the improved risk de- 
| partment in the western office of the 
| Springfield, will address the Chicago 
Examiners Club at its next meeting. 


U. E. Guerrini, assistant manager at 
the head office of the Delaware Under- 
writers, is visiting the important west- 
ern agencies. 





CAPITAL, $259,150 


THE INTER-STATE FIRE INSURANCE CO. 


SURPLUS TO POLICYHOLDERS, 
110 FORT STREET, WEST, DETROIT, MICHIGAN 


ASSETS, $643,392 
$322,523 





N. BLACKSTOCK, President EMIL JOHNSON, Secretary 
Incorporated Under Laws of California 


International Jndemnity Company 


LOS ANGELES, CALIFORNIA 


AUTOMOBILE INSURANCE 
FIRE, THEFT, LIABILITY, COLLISION 
PROPERTY DAMAGE 


Assets Over One Million Dollars 








GEO. M. EASLEY & CO. 


General Agents—DALLAS 
“HE PROFITS MOST WHO SERVES BEST” 


Employers Liability Assurance 
Corporation of London 
Fidelity & Deposit Co. of 
Baltimore. 


Boston Insurance Co. 

Fire & Marine Und. Agency of 
Automobile Ins. Co. of Hartford 
Old Colony Ins. Co. of Boston 








THE BIGGEST EXCLUSIVE HOG INSURANCE COMPANY 
IN THE WORLD 


AMERICAN LIVE STOCK INSURANCE CO. 


AN “AMERICAN”? POLICY MEANS PROTECTION 


OMAHA, 
NEB. 











The Best Field in the Insurance Business 
| Today is Live Stock Insurance 
We went good men who work among farmers and stockmen to communicate with us 
Territory in Ohio, Indiana, Illinois, Michigan, Minnesota, Oklahoma, Missouri and Iowa 
THE KASKASKIA LIVE STOCK INSURANCE CO. 


INCORPORATED 


Home Office: ~ - - Shelbyville, Illinois 








North American Fire Ins. Co. 


JOHN PETERSON, Secretary 


iy ee es, 20 K. P. Block Des Moines, Ia. 
¢ Excellent Opportunities Offered to 


HAIL writing agents in lowa, Minnesota, 
S. Dakota and Kansas. Losses adjusted 
promptly by our own adjusters with the 
assistance of local agents. 








Write for agency and enclose this advertisement. 














Cc. S. RENSHAW 
President 


FARMERS AUTOMOBILE INSURANCE COMPANY 


Home Office—Sioux City, Iowa 
CAPITAL—$100,000.00 


The volume of our first eight months’ business (Fire and Theft) 
exceeds the first year’s business of any other automobile in- 
surance company ever.organized under the State Laws of lowa. 


N. J. HVISTENDAHL 
Secretary—Manager 


Operating in 
IOWA AND SOUTH DAKOTA 








Agents wanted in 
ILLINOIS 
and IOWA 





NATIONAL LIVE STOCK INSURANCE CO. 


Cash Capital $100,000.00 
FLYNN BUILDING, DES MOINES, 


The Original 
Hog Insuring 


IOWA Company 





























| 


ce 





, Rk 








May 6, 1920 


CASUALTY AND SURETY SECTION 


Page: Thirty-three 





COMPENSATION COSTS 
AT HIGH WATER MARK 


Payrolls Greatly Increased But 
Gain Is Offset by Heavy 
Medical Expense 


LAWS NOW MORE LIBERAL 


Claims for Lower Rates on Workmen’s 
Compensation Insurance Not 
Justified by Facts 


Agents writing workmen’s compensa- 
tion insurance are frequently hearing 
this complaint these days: “Why don’t 
the compensation companies reduce 
their rates? Pay rolls are bigger than 
ever before and yet rates have not been 
lowered. You are charging the same 
rate that you did several years ago. 
Formerly a man earned $26 a week and 
he is now earning say $48 a week and 
you are getting the same rate on the 
business. Your income is a good deal 
higher and you have the same amount 
at risk, but the rate is not any lower. 
Accidents certainly have not increased. 
Why don’t rates go down a little bit?” 


Increased Payrolls Saved Companies 


To those who do not look beneath 
the surface, it might seem that com- 
panies could very well reduce rates on 
compensation business. Appearances 
might indicate to those who have not 
studied the question that these are very 
favorable times for the writing of com- 
pensation business, because of the heavy 
pay rolls. 

As a matter of fact, the big advances 
in wages have saved the compensation 
writing companies from loss. Had 
there not been the big jump in wages 
the companies could never have gone 
through the last two or three years and 
shown a profit. The salary increases 
have saved the day. There is no doubt 
about this, but a few other things have 
happened that do not tend to make the 
writing of compensation business any 
more desirable. 


Medical Expense Up 


What has happened in Illinois is 
typical. Last summer the compensa- 
tion law was liberalized in that state. 
Formerly the maximum medical allow- 
ance was $200. Now there is no medi- 
cal limit for hospital cases. So long 
as the patient is confined to the hos- 
pital, the compensation company must 
pay the entire cost, irrespective of the 
length of time the patient is confined. 
The maximum weekly compensation 
was slightly increased, as was the 
maximum death benefit. The removal 
of the $200 medical limit has resulted 
in an enormous increase in expense for 
the compensation companies. 


Cannot Estimate Expense 
The old rule of eight weeks’ liabil- 
ity for a maximum of $200 gave the 


companies some idea of just how far 
their expenses would go. Now there 


AMERICAN SURETY EXPLAINS 


Sets at Rest Rumor About Its Supposed 
Discontinuance of Issuing Brokers 
Blanket Bonds 


NEW YORK, May 4.—The report 
was abroad last week that the Ameri- 
can Surety had discontinued writing 
brokers’ bonds under the bankers’ 
blanket form. In connection with the 
report the American Surety issued the 
following statement: 

The American Surety has not discon- 
tinued the issuance of brokers’ bonds. 
It has, however, decided to restrict its 
liability under such bonds to losses of 
tangible property resulting from lar- 
ceny, embezzlement, theft, burglary, 
hold-up or other criminal act while the 
property is on the premises of the bro- 
ker or in transit within twenty miles 
of his office or on deposit anywhere in 
the United States for conversion. 

This company will not continue to as- 
sume liability for losses due to myste- 
rious, unexplained disappearance of se- 
curities, nor for trading losses, by which 
is meant losses occasioned by employes 
who use the office machinery of their 
employers to conduct speculative ac- 
counts for themselves, usually in ficti- 
tious names. It is our confident belief 
that trading losses of this character and 
losses due to mysterious disappearance 
are uninsurable hazards at any obtain- 
able premium and that brokers can only 
safeguard themselves against such losses 
by vigilance and the adoption of sound 
office methods. 

Our new bond will afford brokers 
abundant protection against losses by 
theft of every kind and will be written 
by us at a greatly reduced premium rate. 


where the patient goes to the hospital. 
The amount of medical expense cannot 
be determined in advance. There is ao 
telling how big the bill will be. Medi- 
cal costs have risen greatly in the last 
few years. The doctor that formerly 
charged $1 for an office dressing now 
charges $1.50. The physician that 
charged $1.50 is charging $2, and the 
one that charged $2 is now charging $3. 
The operation that was formerly per- 
formed for $50 now comes at $65. The 
cost of renting rooms at the hospitals 
has gone up. Nurses’ salaries have 
been increased. Medicines cost more. 
In every respect, the expense of send- 
ing a patient to a hospital has ad- 
vanced. The compensation companies 


have to stand the increase and it 
amounts to a great deal. In Illinois 
nowadays it is common for medical 


expense to run anywhere from $300 to 
$750. It is no longer an unusual thing 
for companies to pay out this much 
for medical expense entirely aside from 
the weekly compensation paid. 


Figures Show Big Advance 


To illustrate the difference in expense, 
one compensation company which has 
kept an accurate record of its cases, sub- 
mits figures to show that in 1918 the 
medical expenses on each case was $5.92 
and the compensation payments $10.74 on 
an average of $16.56 per report. In 1919 
this jumped to $8.87 for medical and 
$22.24 for compensation or an average 
of $31.11. In other words, a great deal of 
the medical expense that the compensa- 
tion companies are now bearing did not 
have to be paid before the law was lib- 
eralized. 


Nearly All Get Maximum 


In addition, nearly all of those getting 
hurt today receive the maximum allow- 
ance under the law. A few years ago a 


WILDER IS MADE MANAGER 





Chicago Man Selected to Take Charge 
of National Bonding of 
Cedar Rapids 





Frank S. Wilder has been selected 
by the directors of the National Bond- 
ing of Cedar Rapids, la., to be its gen- 
eral manager. The National Bonding 
has not yet been licensed. It is char- 
tered to write all forms of casualty in- 
surance and surety bonds. Mr. Wilder 
has had an extended insurance experi- 
ence. He is a lawyer and for some 
time was connected with the Ocean Ac- 
cident in its claim department at Chi- 
cago, and later had charge of the claims 
of the New England-Equitable at Chi- 
cago. Later on he was general man- 
ager of the Northern Casualty of Aber- 
deen, S. D. Mr. Wilder therefore has 
had an unusual experience and is well 
equipped for his new position. Since 
leaving the Northern Casualty he has 
been located in Chicago, doing special 
and legal work. The National Bond- 
ind when licensed will have $1,000,000 
capital and $500,000 surplus. A. C. 
Torgeson, who is the proprietor of the 
Denecke Stores in Cedar Rapids and 
secretary of the National Bonding 
comments as follows on the situation: 

Your officers feel that after an ex- 
tended search throughout the country, 
the right man has been selected. With 
Mr. Wilder directing affairs we do not 
hesitate to forecast the success of our 
company. The executive committee were 
unanimous in this selection and very en- 
thusiastic over the outcome of our nego- 
tiations. 

Everything is progressing nicely and 
the outlook for the future could not be 
more promising. Under our charter we 
are premitted to write some thirty dif- 
ferent lines of insurance, many of which 
are very profitable, while other lines 
seem less desirable at this time. A com- 
mittee is now investigating with a view 
to determine ‘the relative advantages 
and disadvantages of these different 
lines and recommendations will be forth- 
coming within a few days. The above 
committee has already found that un- 
usual opportunities exist in certain lines 
of insurance, some of which are not 
covered by our charter. These lines 
could be included in our corporate ac- 
tivities by simply amending our present 
charter should it be found advisable to 
do so. 





basis of 36, $8 or $10 a week. Now the 
maximum has to be paid in nearly all 
eases because workmen are receiving 
top-notch wages. The big salaries being 
paid mean that the compensation com- 
panies have to pay the limit under al- 
most all claims. Salaries are so high 
that practically no claimant is paid any- 
thing below the maximum. 


Must Pile Up Reserves 


Compensation rates cannot fluctuate 
from one year to another. A favorable 
experience this year does not necessarily 
mean that the compensation companies 
are making too much money on their 
business. The results over a number of 
years are what count. The compensation 
companies that have been forced to re- 
tire from business have operated on the 
theory that as soon as a little money was 
aceumulated rates could be cut and busi- 
ness written at a lower figure. The fal- 
lacy of this has long since been proven. 
Companies may be liable for several 
death cases this year and have to pay 
only one-eighth of the liability. Each 
year another eighth has te be paid. The 
money must be there with which to pay 


REVISED RATES WILL 
BE ISSUED SHORTLY 


———- 


Compensation Manual Will Ap- 
pear in Amended Form in a 
Few Weeks 


NO SHARP REDUCTION 


Medical Cost and Operating Expense 
Have Increased, Greatly Over- 
coming Big Pay Roll Boost 


NEW YORK, May 4.—The National 
Council on Workmen’s Compensation 
Insurance will shortly issue the revised 
edition of the compensation manual. 
This work should be completed within 
two or three weeks. Compensation un- 
derwriters throughout the country are 
eager to get the new manual. In states 
where the rating boards are under state 
jurisdiction the new manual will have 
to be ratified by the state authorities. 
Otherwise the rates can go into effect 
at once. It is not thought that there 
will be any radical changes. ; 

Local agents throughout the terri- 
tory have been hoping for a marked re- 
duction in compensation rates. They 
have taken it for granted that the won- 
derful increase in pay roll meant that 
the companies were getting higher pre- 
miums while the accident frequency 
and exposure remained the same. The 
extra expense of operation and the fact 
that the medical cost has greatly in- 
creased have not been taken into con- 
sideration. 


Wage Boost Saved Companies 


At the time when the great wage 
boost started the casualty companies 
were losing money on their compensa- 
tion business. 1914, 1915 and 1916 were 
unfavorable years. In spite of the re- 
vision upward the loss experience was 
decidedly unfavorable. The big wage 
increase came along and saved the com- 
panies from taking any further action. 
One thing that purchasers of compen- 
sation insurance must remember is the 
fact that almost all employes are now 
getting high enough wages so that 
they get the maximum indemnity in 
case of total disability. 


Medical Cost Goes Up 


The medical cost has mounted up 
materially. In two or three states there 
is no limit as to the amount of medical 
cost that a company must pay. In 
other states where there is a limit it is 
soon reached and the medical maxi- 
mum is paid. In Illinois the com- 
panies are now liable for hospital pay- 
ment. Altogether, the medical cost has 
seen a sharp upward bound. 

If there has been a favorable ex- 
perience during the period of wage 
increase it will be reflected in the new 
rates. Naturally there will be a down- 
ward revision in some classes and per- 
haps an upward in another. The com- 








the claim. The loss occurring this year 











is uncertainty attached to every case 





great many cases were settled on the 


(CONTINUED ON PAGE 34) 


panies are now able through the various 
(CONTINUED ON PAGE 34) 
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CHICAGO DISCUSSED 
ISSUE AS TO BANK POLICY 


Burglary Insurance Underwriters Asso- 
ciation Elected E. G. Bogart as 
Its President This Week 


NEW YORK, May 5.—Interest at | 


the annual meeting of the 
Insurance Underwriters 


held here this week, centered largely 


Burglary 


| Fidelity & 


| dum, New Amsterdam Casualty; F. 
Association, | 


about the proposed new forms of bank | 
burglary policies prepared by a special | 


committee working in conjunction with 
the insurance committee of the Ameri- 
can Bankers Association. The con- 
tract submitted by the 
proved acceptable the 
all respects save the 
clause, which the latter -:stoutly op- 
posed. As written, the clause provides 
that where the equipment of a 
is improperly described, the liability 
of the insurer shall be in accord with 
the proper risk classification, while the 
bankers insist that in the event of 
loss the entire face of the policy shall 


to bankers in 


hold the assured paying the excess | 


premium called for. Failing to recon- 
cile these conflicting views, the com- 
mittee of underwriters reported back 


to their association and sought further | 


instructions. The bankers’ contentions 
were finally accepted. 
No Action on Residence Rates 


No action was taken with respect to 
residence rates nor will anything likely 


underwriters | 


misdescription | 


be done until the experience report 
upon the class for the past five years 
is fully tabulated. 

As officers for the new year, the 
association elected: President, E. G. 
Bogart, Globe Indemnity; vice-presi- 
dent, S. B. Brewster, American Surety; 
second vice-president, P. L. Wellener, 
Deposit; treasurer, R. W. 
Sherman, United States Casualty; sec- 
retary, H. W. Cluff. 

Governing Committee—Norman R. 
Moray, Hartford Accident; T. L. 





Garrison, Travelers Indemnity; R. A. 
Algire, National Surety; Samuel B. 
Brewster, American Surety: R. W. 
Myers, Aetna Casualty; T. H. Mar- 
shall, United . States Fidelity and 
Guaranty. 

It was decided to appoint a com- 
mittee to operate with the committee 
lately named by the Chicago Asso- 
ciation of Commerce for the investi- 


| gation of crimes in that city, particu- 


bank | 


larly with a view to checking the 
numerous robberies constantly taking 
place. 


Accepted Bankers’ Form 


The association finally decided to ac- 
cept the contention of the bankers re- 
garding the misdescription clause and 
approved in its entirety the agreement 
tentatively entered into between its spe- 
cial bank committee and the insurance 
committee of the American Bankers As- 
sociation. 

The bankers association has extended 
until July 31 the authority of the insur- 
ance companies to use its present copy- 
righted form of contract, by which time 


it is expected the new policy will be 
printed. 
The powers of the committee named 





| cannot be lowered or 


to co-operate with the crime committee 
of the Chicago Association of Commerce 
were broadened to include a general sur- 
vey of burglary insurance conditions at 
Chicago, particularly with respect to the 
operation of the coinsurance clause on 
small policies. Membership upon this 
committee is made up of T. Stuart Smith, 
London Guarantee; S. B. Brewster, Amer- 


ican Surety; F. S. Garrison, Treavelers 
Indemnity; R. A. Tigire, National 


Surety; Joel ‘Tuttle, Iowa Bonding, and 
D. C. McIntyre, Continental Casualty. 
The committee is expected to meet in 
Chicago shortly. 


COMPENSATION COSTS 
AT HIGH WATER MARK 


(CONTINUED FROM PAGE 33) 


may not show up very glaringly in this 
year’s report, but the fact must not be 
lost sight of that every year for eight 
vears the company will be called upon to 
pay a similar amount. This accumula- 
tion of liability is what has broken the 
backs of many compensation companies. 


Increases Offset by 


When a 


Expense 
arrived 

raised, 
one year’s experience. While it is true 
that the companies are now getting the 


fair rate is 


| benefit of the greatly increased payrolls, 
they are at the same time having to 


| stand the drain of the high medical costs, 


| The 


the increased amounts paid per case, be- | 
cause of high wages, and the other addi- | 


required under the 
liberalized law. The companies are no 
better off today than they were a few 
years ago. All the increased revenue is 
being eaten up by increased expense. 
fact that the income has increased 
means nothing because all of the in- 
crease is being paid out in additional 
expense. 


tional payments 








| membership 
| 15,000 


at it} 
because of | 


| January 1. 


| few replacements. 
| accumulated in consequence. 


REVISED RATES WILL 
BE ISSUED SHORTLY 


(CONTINUED FROM PAGE 33) 
contributors to get a comprehensive 
experience. It would not be practical 
for casualty companies to make rate 
revisions at every fluctuation of wages. 
Six months from this time wages may 
be greatly reduced especially if the in- 
dustrial concerns shut down. 


Safety Council at Milwaukee 


Milwaukee has been selected as the 
seat of the 1920 convention of the Na- 
tional: Safety Council and the dates will 
be Sept. 27 to Oct. 1 inclusive. It will 
be the ninth annual congress on safety 
and sanitation, the first having been 
held in 1912. The council was formally 
organized in 1913 with 40 members. The 
now includes more than 
factories, railroads, insurance 
companies, technical schools, govern- 
mental agencies, ete., employing an ag- 
gregate of more than 6,000,000 workers. 
Milwaukee and Wisconsin are pioneers 
in the safety movement which resulted 
in the formation of the council. The 
Milwaukee Association of Commerce and 
the Industrial Commission of Wisconsin 
will act as hosts and take the usual im- 
portant part in the congress. 


Many Replacements Accumulated 


NEW YORK, May 3—The union gla- 
ziers of the city returned to work this 
week after being out on a strike since 
During the period the plate 
glass companies have been able to make 
A large number have 
The plate 
glass companies naturally find that these 
replacements are much more expensive 
than heretofore. 





Casualty Premiums Received and Losses Paid in 




























INDIANA in 1919 on Several Lines 
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Automobile Collision Coverage 


burned and they are not inclined to 
fight for it, but to let it pass to the 
casualty companies. 
fire companies and the casualty com- 
panies playing battledore and shuttle- 
cock with collision 
the great increase in 
the prediction is that many assured will 
drop their collision indemnity or will 
buy the insurance under a. deductible 
form. Many agents are recommending 
that the $50 or $100 deductible clause 
be used in order to protect the as- 
sured against a heavy loss where his car 
is badly smashed. 
buy full collision coverage. 


THERE will be more or less “passing 
the buck,” to use a slang expression, 
in writing collision insurance. The 
casualty companies have had a high 
loss ratio on this class, some running 
from 75 to 85 percent. The high cost 
of materials and repairs and the higher 
wages have all combined to make the 
collision experience unfavorable. The 
casualty companies have not been push- 
ing this and will not write it unless 
they can get the liability and property 
damage. They have allowed it to go 
to the fire insurance companies with- 
out protest. Now the fire insurance 


companies are getting their fingers 


Large Verdicts are in Order 


ALtMost every day brings out some 
very large verdict that is returned in 
favor of one who has sustained a per- 
sonal injury. The other day in Suffolk 
County, Mass., a judgment was ob- 
tained by CuHartes J. Downey, who had 
sued the AMERICAN Express CoMPANY. 
He received $27,500. He was crushed 
against the wall by a auto truck owned 
by the express company. 

Another big verdict returned for an 
that of Miss 
ILORENCE D. Rooney, who was awarded 
$40,000 in the New York Supreme 
Court. Miss Rooney had a leg broken 
when she was run down by an automo- 
bile last November. 

The effect of the big verdicts is seen 
in the larger amounts sued for. People 
who are injured are going after bigger 


automobile victim was 


Thus we have the 


With 


rates 


insurance. 
collision 





Few 


people will 


sums and they are gretting them. 
Miss Pautine Fox of Chicago has 
filed a suit for $100,000 against a 
theatre, charging that she lost the sight 
of her left eye while being accidentally 
shot when attending a performance at 


City, Ia., has gone with the George W. 


a similar capacity. Mr. Cook was for- 
merly office manager at the home office 
of the Chicago Bonding. 


The American Liability of Cincinnati, 
which is completing the sale of its 
$100,000 additional stock for the pur- 


Lyon will help sell the remainder of 


except 20 per cent, which the company 
expects to dispose of in the next 30 
cays. It hopes to commence writing 
the new lines on July 1. 


New Glass Company 


In spite of the scarcity of plate glass 
and glass replacement difficulties, a com- 
pany has been organized at Baltimore, 
Md., with a capital of $150,000 to go into 
the plate glass insurance business on a 
new basis. It is known as the National 
Optical Service Corporation and is in the 
business of insuring spectacles. The 
company insures lenses for one year for 
a premium amounting to one-fourth of 
the price of the lenses. If a lens is 
broken during the year, it is repaired 
free of charge and the local optician 
sends the bill to the company in Balti- 
more. Two broken lenses a year is the 
limit. Any replacements in excess of 
two are charged for at the regular rate. 


Write Kansas Business from Topeka 
Announcement has been made in To- 





the theatre. She had a seat near the 
front and during a trick shooting act 
a bullet fired by .one of the performers 
glanced off a bell and lodged in her eye. 

A milk company in New York City 
is being sued for $150,000 by a woman 
who asserts that while walking along 
the street she was bitten by one of the 


this concern can comply with the new 
Pangborn Agency at Indianapolis in | 1#W- 


Losses Heavy on Doctors’ Cars 
Some of the companies have been go- 


ing over their experience on automo- 
biles, so far as collision is concerned. 
They find that doctors’ cars exceed al- 
most any other in this regard. The same 
ratio is found to be true as regards 


pose of taking on the automobile lines, | theft, liability and property damage 
has arranged with Daniel J. Lyon, for | losses. A doctor’s car is in use most of 
many years auditor of the First Na-|the time. He will drive up to a house 
tional Bank there, to come into the | not knowing whether he will stay ten 
company as assistant treasurer. Mr. |™inutes or an hour and a half. Many 

te automobile thieves have the doctors 


cars spotted and watch them. The doc- 


the stock, all having now been sold | tor is busily engaged inside the house 
and is not watching his car. 
get for thieves. 
doctors’ cars is high. The doctor is com- 


It is a tar- 
The theft loss ratio on 


pelled to go out in all kinds of weather, 
his car skids, strikes the pavement or 
other objects and is injured. He also 
travels rapidly and is liable to injure 
pedestrians. The cars used by salesmen 
are also prolific in claims. This all goes 
to show that the cars most frequently in 
use during the day are the ones that 
have the highest loss ratio. Mileage, 
therefore, would be the logical basis on 
which to pay collision, liability and prop- 
erty damage losses. 


Shaping Up New Maryland Office 

Col. Harvey L. Jones, the new Chicago 
manager of the Maryland Casualty, is 
now shaping up his office and by Satur- 
day will be ready to give complete serv- 
ice to brokers and customers. Colonel 
Jones had to build his organization from 
the ground floor up, following the resig- 
nation of O. P. Alford & ©o., as Chicago 
general agents. M. G. Grahame, who had 
charge of the surety business in the old 











peka, Kan., that the Ocean Accident & 
Guarantee, which writes fidelity bonds, 


sas, practically has established a gen- 
eral office here. Beginning May 1 all 
policies on Kansas banks will be written 
in Topeka, including all riders, waivers 
and endersements. The company works 
through the Kansas Bankers’ Associa- 
tion. Heretofore these applications have 
been sent to the New York office for 








company’s horses. She declares that 
this accident had a vital effect on an 


unborn child, which on account of the | 


accident was born deaf and blind and 
displays the mannerisms characteristic 
of a horse. 














PERSONAL GLIMPSES OF CASUALTY MEN 











Robert P. Ashley, formerly the head 
ef the underwriting and advertising de- 
partments of the American Mutual 
Liability, has been placed in charge of 
the advertising and publicity work of 
the Liberty Mutual of Boston. 

Mr. Ashley had been with the 
American Mutual two years. In 
March, 1918, he left the Fidelity & 
Deposit to organize the underwriting 
department of the American Mutual. 
Mr. Ashley is a Baltimore man and 
was prominently identified in insur- 
ance and club affairs of that city for 
many years. His experience with the 
Fidelity & Deposit was very broad, 
covering variously all branches of the 
field and home office work of that 
company. 


S. E. Williams has been appointed 
superintendent of the liability depart- 
ment of the Hartford Accident. He 
has been connected with the company 
since 1914, 

Col. Harvey L. Jones, the new resi- 
dent manager of the Maryland Casualty 
in Chicago, has probably as dis- 
tinguished a military record as any one 
in the business in the west. Col. Jones 
gained special distinction at the close 
of the war in acting as commandant 
and chief instructor of the military 
police corps, A. E. F., while in France. 
He was specially commended by Maj.- 
Gen. H. H. Bandholtz, provost mar- 
shal general of France, for the work 
that he did in connection with this 
school. The school was cited as a 
model by the military authorities. Col. 
Jones was decorated by Marshal Petain 








of the French army for gallantry in ac- 
tion at Verdun. He was recommended 
by Maj.-Gen. Martin for the D. S. M. 
and was cited by Gen. Pershing per- 
sonally. Col. Jones got in the thick of 
it on the Mexican border before the 
European war. As commanding officer 


strated his ability as an organizer and 
administrator. It was while inspector 
general of the 29th division in action 


of his military education and training. 


and both are without coverage. 


baseball to Gus, Jr., who batted 


a neighbor’s house. 
general denial. 


chippin’s!’” 


ford a suggestion to reckless drivers 
Before your victim is picked up, jus 
holler: “No chippin’s!” 








of the third and fourth officers’ training 
schools at Camp McClellan he demon- 


in France that he saw real fighting and 
was able to demonstrate the character 


Out in Sioux City, where they live 
in the same block, Gus A. Elbow, pres- 
ident of the American Bonding & Cas- 
ualty, and Paul C. Howe, agent for 
the London Guarantee, are now jointly 
involved in a property damage claim, | Joss 


It seems that Paul, Jr., pitched a 
it in approved securities. 
through the biggest front window of 
When the owner 
reported the breakage, Gus, Jr., ad- 
mitted liability, but Paul, Jr., entered a 
“T told Gus not to bat 
toward the house,” he said, “and when 
the window got busted, I hollered ‘No 


The efficacy of young Howe’s line 
of defense has not yet been tested in 
the courts, but his foresight may af- 


John E. Cook, office manager of the 
American Bonding & Casualty in Sioux 


approval. 


Settles Kansas Controversy 


KANSAS CITY, KAN., May 4—The Na- 
tional Surety has made peace with the 
Kansas insurance department and the 
plaintiffs in the suit which the company 
had failed to settle. The company has 
ordered payment of the judgment against 
it and the insurance department has 
agreed to relicense the company with- 
out penalty. 

Suit was brought against the National 
Surety in Washington county and judg- 
ment rendered against it. The company 
did not appeal the case or settle the 
judgment within the sixty days’ time 
limit fixed by the state laws. It was 
claimed that the company’s local at- 
torney was at fault in not filing his 
notice of appeal promptly. When the 
attention of the company was directed 
to the fact that it had automatically 
barred itself from business in Kansas 
because of that neglect, it announced its 
intention to appeal. 

It was pointed out that such action 
was impossible after the expiration of 
the time limit and it could not operate 
in Kansas for one year, it was decided 
to pay the judgment at once and con- 
tinue business. 


Deposit for Jitney Writers 

The act of the New Jersey legislature, 
approved April 20, requires an insurance 
company or any other company, mutual 
society or association insuring against 
from the liability imposed upon 
operators, of jitney vehicles to deposit 
with the insurance department $50,000 
The act exempts 
from this requirement any company hav- 
ing on deposit with the insurance de- 
partment of any state not less than 
$250,000 for the protection of all of its 
policyholders. 

The only concern now operating in the 
state that is affected by the new law is 
the New Jersey Indemnity of Newark, 
which is writing business on the reci- 
procal or inter-insurance plan in defiance 
of the insurance department and the 
attorney-general and despite proceedings 
pending since Dee. 11, 1919, charging 
the concern with illegally transacting 
As the Runyon bill, authoriz- 


¢ | business. 


the state, failed to pass and as the insur- 





Jersey Indemnity is being conducted in 


burglary and hold-up business in Kan- | ager, 


ing reciprocal exchanges to operate in 
ance department holds that the New 


violation of laws, it is a problem how 


Alford general agency, will be connected 
with the new branch office as office man- 
giving special attention to the 
surety department. Charles D. Murray, 
special agent from the home office, has 
been assigned temporarily to Chicago 
and will be associated with the casualty 
end. Joseph F. Connell, who was con- 
nected with the Alford office, will be 
associated with the new branch office, de- 
voting most of his time to the automo- 
| bile end. 


Columbia Casualty on Coast 


| SAN FRANCISCO, CAL., May 5—The 
| Columbia Casualty has been licensed for 
——_ and general casualty lines in 

California. B. L: Dowell, general agent 
for the automobile department of the 
Commercial Union, will be the active 
manager for the Columbia Casualty in 
the Pacific Coast field, with the title of 
| assistant Pacific Coast manager. 


Auto Rates Effective on Coast 


SAN FRANCISCO, CAL., May 5—The 
California Casualty Board and the Pa- 
cific Coast Automobile Underwriters 
Conference have agreed to make the 
new property damage rates effective in 
the state May 1 for new business and 
June 1 for renewals. The new automo- 
bile liability and property damage rates 
were effective May 15 in Washington for 
both new and renewal business and on 
April 15 in Oregon. The new collision 
rates have not been made effective yet 
in any portion of the Pacific Coast field. 


Chicago Brokers License 

In Part 2, the life insurance section, 
will be found the full text of the new 
insurance brokers’ license ordinance 
passed by the Chicago city council. It 
applies to all people that solicit insur- 
ance. Cecretary C. W. Olson of the Illi- 
nois Insurance Federation comments on 
the new ordinance showing its defect. 


Succeeds Col. Jones 

M. E. Graham, who has been claim ad- 
juster for the Maryland Casualty at 
Boise, Ida., has been appointed manager 
of the company’s claims division at 
Spokane, succeeding Col. Harvey L. 
Jones, transferred to Chicago as resident 
manager. 


Reinsures Coast Business 

SAN FRANCISCO, CAL., May 5—The 
American Bonding & Casualty has rein- 
sured its automobile liability, property 
damage and collision business in Cali- 
fornia with the Lion Bonding & Surety 
and will retire from the state. 

The American planned to carry other 
lines to expiration, but the California 
department insists upon either reinsur- 
ance or cancellation, so it is considered 
likely that the Lion will also take over 
other lines. 
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The Lion Bonding 
& Surety Co. 


Home Office: OMAHA 


Takes a keen pleasure in announcing to 


ALL AGENTS 


IN THE STATES OF 


INDIANA SOUTH DAKOTA UTAH 
MINNESOTA CALIFORNIA 
IDAHO MISSOURI KANSAS 
MONTANA OKLAHOMA NEBRASKA 


THAT IN ADDITION TO OUR OTHER LINES 


WE ARE NOW WRITING 


A Full Coverage 
Automobile Policy 


Liability Property Damage Fire Theft Collision 


LET US SHOW YOU THE ADVANTAGES OF REPRESENTING 


THE “LION” 


IN VOUR TERRITORY 














The Gem City Life Insurance Company 


of Dayton, Ohio 


Life—Health—Accident Insurance 
Up-to-Date Policies Up-to-Date Agency Contracts 
For particulars, write 


Home Office 
I. A. Morrissett, Vice-Pres. and Gen’! Mer. 




















Protect Your Business 


BY SELLING 


Automobile, Plate Glass and 
Accident Policies 


OF THE 


AMERICAN CASUALTY COMPANY 
READING, PA. 


Capital - - - - - $ 500,000.00 
Assets - - - - - - 1,203,668.60 
Surplus to Policyholders 688,412.14 


Chicago Branch Office 
959-961 Insurance Exchange 
FRANK W. GREEN, Resident Manager 



























W. E. SMALL, President E. P. AMERINE, Secretary 


When Insured in Georgia Casualty Company 
Everyone 


You 
ml = (), ERVICE ~ 


Surplus and Reserves to Policyholders Over Two Million Dollars 
HOME OFFICE: MACON, GEORGIA 
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LESS MONTHLY PAYMENT NOW 


Industrial Classes Have More Money 
and Prefer Annual or Semi- 
Annual Premium 


The monthly payment health and 
accident business is undergoing a 
noticeable change. Several of the 
large companies writing this form re- 
port that the monthly payment plan 
is apparently falling into disfavor. 
Agents find that policyholders prefer 
to pay their premiums semi-annually 
or annually, rather than in monthly in- 
stallments, as they have been doing in 
the past. 

The majority of this business is writ- 
ten in the industrial districts. The 
type of prospect found there has been 
looked upon by the companies as one 
unable to contract_any serious finan- | 
cial obligations. For this reason the | 
monthly payment plan was taken up. 
Times have changed, however, and the 
laboring man now shuns any form of 
contract that would seem to raise a 
question as to his financial standing. 
Being entirely able to pay in large 
amounts, he gets a great deal more sat- 
isfaction out of paying his premium 
semi-annually or yearly and knowing 
that he will not be bothered for an- 
other six months or a year. 





This spirit is one which the com. 
panies are seeking to encourage. It 
means a great saving of money as well 
as time and energy. It is easy to un- 
derstand that a policyholder making 
his payments twice a year does not re- 
quire as much attention as one paying 
monthly. Notices, receipts and other 
correspondence mailed to him every 
half-year do not entail as much expense 
as if they were sent every month. The 
large clerical force necessary to han- 
dle the numerous details of monthly 
payments might be reduced to one-fifth 
the present number, could all monthly 
payment business be converted into 
semi-annual or annual payments. The 
agent could also sell his coverage at a 
greatly reduced rate and_ probably 
would sell more policies as a result. 


Assessment Business in Indiana 


Assessment health and accident insur- 
ance companies doing business’ in In- 
diana received $1,494,109.05 in premiums 
in 1919, and paid out $711,086.07 in 
losses during the year. The 1919 pre- 
mium receipts show a gain of $313,- 
195.19 over 1918, and the losses exceeded 
those for 1918 by $215,014.79. Indiana 
assessment health and accident com- 
panies did a larger business in the state 
than the companies from other states, 
Indiana companies’ premium receipts 
amounted to $1,003,220.38, and _ losses 


| paid to $462,770.09. 








| WORKMEN’S COMPENSATION 














MICHELBACHER WITH COUNCIL | 





Given Leave of Absence by Compensa- 
tion Service Bureau to Take Up 
New Work 


The Natinoal Council on Workmen’s 
Compensation Insurance announces the | 
appointment of G. F. Michelbacher as | 
secretary of the National Council, effec- 
tive June 1. Mr. Michelbacher is al- 
ready well known to many of the insur- 
ance carriers affiliated with the Na- 
tional Council. He was graduated from 
the University of California in 1912 
and received the M. S. degree the year 
following. In common with Mr. Mow- 
bray, who has been appointed actuary 
of the National Council, he was a mem- 
ber of the insurance course conducted 
at the university by Prof. ‘A. W. Whit- 
ney, and was subsequently engaged 
there as lecturer in insurance and 
mathematics. His insurance experience 
comprises both technical and executive 
work on the Pacific Coast and in the 
East. He was superintendent of the 
claim department of the California 
State Fund and also administered for 
the California Industrial Accident 
Commission the rating of permanent 
disability cases arising under the work- 
men’s compensation law. Since 1915 he 
has been associated with the National 
Workmen’s Compensation Service 
Bureau as statistician and subsequently 
as actuary. 

Since last December Mr. Michel- 
bacher has had full charge of the ac- 
tuarial mechanics incident to the na- 
tional revision of rates, and in this work 
has demonstrated singular capacity for 
transforming abstract principles, as 
laid down by the various technical 
committees, into concrete results. To 
undertake this work for the council, 
Mr. Michelbacher obtained leave of ab- 
sence from the National Workmen’s 
Compensation Service Bureau. 


Oklahoma Commission Head Dies 


Judge W. C. Jackson, who has been 
chairman of the State Industrial Com- 
mission of Cklahoma since 1915, died 
last week. He had been a resident of 





Muskogee for many years prior to state- 


hood, serving as United States commis- 
sioner there during the Cleveland ad- 
ministration, and occupying a prominent 
place in the Indian Territory bar. His 
interpretation of the compensation laws 
has been regarded as eminently satis- 
factory both to the employes and insur- 
ance companies represented in the state. 
Representatives of compensation writ- 
ing companies pay high tribute to his 
fairness and ability and consider that 
it was largely through his efforts that 
the Oklahoma compensation law has met 
with the success that it has had. 


Comment on Commissions 


A casualty man said the other day 
that he did not agree with the proposi- 
tion that had been suggested in some 
quarters that graded commissions be 
adopted so that the commission on the 
high premium risks be decreased. He 
said that the commissions on the small 
premium risk are inadequate, but that 
agents had to write these compensation 
risks for convenience to their customers. 
There is much demand and time for han- 
dling claims and looking after the busi- 
ness. The only return the agent gets is 
on the higher premiums business. He 
said that any agent who desires to give 
real service earns every cent of his com- 
mission on these high premium risks. 
The agent, this man remarked, can make 
himself very valuable and the assured 
will not raise the questions as to the 
amount of commision allowed the pro- 
ducer. 


Ruling As to Rates 


The fact that the new York depart- 
ment raised the question as to violation 
of the anti-discrimination law in the 
promulgation of collision automobile 
rates interests company officials greatly. 
It has been the practice in the past to 
set one time for getting of new rates 
on new business and another on renew- 
als. Superintendent Phillips ruled that 
this cannot be done as all rates must 
go into effect at the same time. This 
led the National Compensation Service 
Bureau to promulgate an order that the 
new collision rates go into effect at once. 
The National Automobile Underwriters 
Conference also issued a similar rule so 
that it applies to fire, theft, collision, 
property damage and liability. Under the 
first ruling the rates were to take effect 
as regards new business April 15 and 
renewals June 1, 
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AMONG SURETY MEN- AM ERI . A This Company was examined by the New York 


Insurance Department as of June 30, 1919. 














MANY BONDS BEING WAIVED 





Contractors Are Being Allowed to 
Deduct That Element of Expense 
From Cost Price 





In some of the states there is a small 
amount of road work going on, 
although the high prices have certainly 
put a crimp in the plans of the state 
authorities for a big showing in 1920 
as to road paving. The contracts that 
are being let, for the most part, are for 
short stretches. It was thought that 
the county and municipal governments 
might be more active in road building, 
paving, sewer work and the like this 
year. Some of them are doing consid- 
erable work, but for the most part the 
governmental . authorities are con- 
fronted with a serious problem, owing 
to the high cost of materials and 
labor. 

The work that has to be done is being 
done. School houses are being built. 
There is other public work being done, 
but as a whole surety men are rather 
disappointed with the 1920 outlook so 
far as contract work is concerned. In 
a number of the larger cases the cost 
plus system is being used and in this 
case the bond is waived. Contractors 
are hedging themselves about with all 
kinds of restrictions owing to the un- 
certainty as to labor and transporta- 
tion. They do not know whethey they 
can get the materials or the men. Con- 
tract work is lagging in many sections 
of the country. 

There is some road work in Indiana 
and Iowa. Even in flat price contracts 
frequently bonds are being waived to 
save that much expense. 





Coverage for Coupon Buyers 


Typewriter ribbon and carbon con- 
cerns feel that they have eliminated 
ail objections to coupon book systems 
through the arrangement with the Fi- 
delity & Casualty to bond all coupon 
books issued. All coupon books now sold 
by a number of these concerns are now 
guaranteed for their full face value and 
become a cash asset of the concern 
which holds them. The coupons are re- 
deemable at purchase price in cash, if at 
any time the company fails to deliver the 
material called for by the coupons. If 
the concern holding the coupon book 
goes out of business and desires to re- 
deem, it simply presents its book with 
the remaining coupons and receives the 
face value of the coupons which still 
remain in the book. If for any reason 
at all the goods are not satisfactory the 
company has the option of making them 
good, or in the event it does not do so, 
the purchaser may receive the full cash 
consideration for the remaining coupons. 
The guarantee provided by the Fidelity 
& Casualty is very broad and covers 
any contingency which may arise. 





Tangle Over Bond Premium 


DETROIT, MICH., May 4—A legal tan- 
gle over a surety bond premium has de- 
veloped here, involving the city of High- 
land Park (one of the constituent parts 
of Detroit, although a separate munici- 
Pality) and several insurance agents. 

The dispute arose between H. C. Whit- 
ney and the William A. Doyle Company, 
Highland Park insurance agents, as to 
which is entitled to the $1,461.61 which 
the city of Highland Park paid Doyle for 
a city treasurer’s bond given to the 
treasurer of Wayne county, but which 
was written originally by Whitney last 
December. The bond was for $730,000 
and was furnished by the New Amster- 
dam Casualty to protect Wayne county 
in the collection of state and county 
taxes, 

Winn and Kinsella of Detroit, district 
agents for the New Amsterdam company, 
have refused to accept the premium from 
Doyle, on the ground he was not legally 
able under the state law to write the 
Premium. They have taken the stand 
in spite of the fact that Doyle acted in 
800d faith, under authority of a letter 
from a minor official in the office of 


botn ar winn ana Kinsena were || INIDE MINIT Y — pesorvm ror Lossks 


Doyle has refused to arbitrate the 


matter as suggested by City Atorney “The Company’s estimates covering the 
Clyde H. Stevens of Highland Park. ( O A classes of insurance it writes were found 


while Whitney has announced he has 


instituted suit against Winn & Kinsella to be very conserative, and ample provis- 
i = h h h : ¢ : ae ” 
ow euler tn a cana eee ae (GALVESTON, TEXAS) ion has been made to meet its liability. 
= he Po ing the regular agent for) Cas) Capital - - $ 600,000.00 RESPONSIBLE AGENTS WANTED 
: Assets—Over - - 2,000,000.00 WHERE NOT REPRESENTED 








Argument for Fidelity Business 





A surety man said the other day that 


the fidelity claims were increasing in 
number owing to the fact that many Re-Insurance DEE A. S { OKER 


salaried men are being squeezed be- 7 

cause of the high expense of living. Excess Re Insurance RE-INSURANCE UNDERWRITER 

Rents have gone up, clothing and food 

have doubled in price and at every turn Catastrophe Hazard il So. LaSalle St. CHICAGO 


these men are confronted with high/| Aceident Re-Insurance Underwriter. Employers Indemnity Corporation 


prices. The temptation to steal is strong. 











GENERAL CASUALTY . “+ . 
& SURETY COMPANY The American Credit. Indemnity Co. 


114 Wood dA 
DETROIT Evcr CREDIT INSURANCE ONLY 


A Michigan Company for Michigan E. M. TREAT, President 


eople The American’s Unlimited Policy not only provides absolute protection against abnor- 
mal loss on all outstanding covered ts, but serves to prevent losses. 











Live Agents Can Secure 
Liberal Contracts. Up-to-Date Policies 


If you are a manufacturer or jobber, write for the full particulars of this service. 


WRITE US 415 Locust St., St. Louis, Mo. 91 William St., New York 
ELMER H. DEARTH, Pres OFFICES IN ALL PRINCIPAL CITIES 
e ° res. . 
GEORGE E. TAYLOR, Vice-Pres. R. J. LYDDANE, General Agent 1140 Marquette Bldg., Chicago 























American Bonding & Casualty Company 





)) AMERICAN BONDING 
| -- AND 
CASUALTY COMPANY 
| sioux erry 


Home Office: Sioux City, Iowa 
Assets December 31st, over $3,000,000.00 
Writing Fidelity and Surety Bonds and Casualty Insurance 


The unprecedented growth of this Company is evidence of the quality of our service. 
Agents are invited to avail themselves of this service where we are not represented. 


























Farmers and Bankers Accident and Health Company 


Home Office, Mattoon, Illinois 


WHY WE GROW 


Our new Policies containing real selling features, and our 
Prompt Service and assistance to Solicitors are among the 
Reasons for our growing Agency Organization and business. 


Write us. You don’t have to be from Missouri to be shown. 


H. B. Miller, Pres. T. S. Lyons, Vice-Pres. A. S. McKellar, Vice-Pres. F. B. Gore, Secy. 


Lincoln Bancroft, General Manager. 





Winn & Kinsella, written at a time when 
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Income Insurance Specialists 


Opportunities for Salesmen in Forty-Seven States 


Address H. A. LUTHER, 2nd Vice-President 


North American Accident Insurance Co. 


209 South LaSalle Street, CHICAGO 











*EMPLOYER’S LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U. S. Branch, 88 Broad St., Boston, Mase. 
Original and Leading Liability. Company—All Forms of Liability Insurance 
The Most Advanced and Practical Personal Accident and Sickness Policies 
UNITED STATES ASSETS, $14, a neu 58 SURPLUS, $2,490,258.08 
THOS. E. HANLON, Gen. Ast. 


Building, Cincinnati; STONE 


Agts. Ind. and Ky., 
Lemcke Annex, Indianapolis, ind 


Ill. and Io 
ga Ma sjeatic Bldg, 








puemenes Bldg., Chica; Iil.; 

Detroit; OYAL DURAND D, ‘Gee. ‘A : Wisconsin, | Wells o7 Milwaukee; F 
HIRSCHBERG ‘t 60; Gen. Agts., Merchants Exchan nge, St. Louis; GROVES BROS. 
NS. yy eed Sa mcm A ope. Commerce Bldg. ity, Mo.; Abe Ar we 
COMPANY, dimen of the World Bidg., Omaha, Neb; JAMES & 
MANCH CHESTER con ise: Agts., Leader-News Bldg., Cleveland, Otio. 








GENERAL ACCIDENT 


FIRE AND LIFE 
ASSURANCE CORPORATION, LTD. 








Accident—Health—Burglary—Liability—Auto- 
mobile—Teams—Elevator—Workmen’s 
‘ Compensation 








FREDERICK RICHARDSON, 
General Building 


United States Manager 
4th & Walnut Streets 
PHILADELPHIA 











ANNOUNCING THE CONTINENTAL’S NEW 
NON—CANCELLABLE DISABILITY INCOME POLICY 
(a) It increases the sale of Life 

Insurance. 
(ob) It increases the sale of Commercial 
Accident and Health Insurance. 
YOU ARE INTERESTED IN EITHER. 
Write or telegraph for particulars. 
CONTINENTAL CASUALTY COMPANY 
H.G.B. Alexander, President 
General Offices: Chicago, Illinois 
The CONTINENTAL is an American Company with 
a national reputation. 





























ae F 
— Federal Savings*and Insurance Co: J 


FOUNDED 1889 
INDIANAPOLIS 
Specializing on monthly Premium Health and Accident 
with non-classification of risks. Benefits paid weekly. 
Policy includes $100.00 funeral benefit. 
€ Representatives Wanted in Indiana and Illinois. | Qur Victory Policy Will Interest You E 
& Se ie es eee EEE 8 


Aree RO 
































Surety men soliciting fidelity bonds are 
using the present condition as the best 
argument for adequate protection. Many 
concerns that have only been partially 
protected, so far as fidelity bonds are 
concerned, are now taking on more. The 
other day one of the leading banks in 
Madison, Wis., took out fidelity bonds, 





it having had before no protection of 
this kind. Bank directors and in fact 
those in charge of any business where 
employes are handling money or where 
they can be dishonest in stealing goods, 
say that the premium on a fiedlity bond 
is cheap in comparison to the protection 
offered. 

















WITH BURGLARY UNDERWRITERS 








MAKES ADJUSTMENTS HARDER 





That Is Complaint of Chicago Men 
Regarding Application of Co- 
insurance Clause 





The 80 percent coinsurance clause 
on residence policies under $2,000 still 
continues to be a vexing factor for 
Chicago burglary underwriters, and the 
action of the conference in rescinding 
the 35 percent increase on residence 
burglary rates has by no means cleared 
up the situation in that city. 

The troublesome feature of the ap- 
plication of the coinsurance clause has 
come in connection with the adjust- 
ment of losses. In the first place an 
inventory has to be made of the per- 
sonal property of an insured where a 
loss is reported and this means from a 
day to a day and a half of the ad- 
juster’s time. The next problem is to 
convince the assured that the figures 
in the inventory are correct and that 
he really is a coinsurer. In some cases 
where a loss could have been adjusted 
in a few minutes under the old policy 
form, it has taken three or four trips 
to effect a satisfactory settlement. The 
additional expense thus incurred, the 
opponents of the coinsurance clause 
say, more than offsets the additional 
premium income obtained through its 
use, if, indeed, there is any real gain 
along that line, which is not conceded. 
Furthermore, there is likely to be a dis- 
satisfied policyholder, which is another 
factor that the companies must con- 
sider. 

One suggestion which has been made 
is that the coverage should be divided, 
with one column for general personal 
property and a separate column for 
jewelry and furs. If the attention of 
the prospective policyholder is called 
to the necessity for specific coverage on 
furs and jewelry and he stops to fig- 
ure up the exact value of that class 
of property, it is contended that the 
combined coverage is likely to be larger 
than when it is taken in a lump sum, 
and that the problem of adjustments 
in case of loss would be made much 
more simple than under the present 
system. 





Would Change Holdup Coverage 


Some suggestions have been made by 
agents in the larger cities that the pres- 
ent unfavorable experience on messenger 
and holdup insurance might be improved 
if some change were made so that the 
same flat rates would not apply to all 
classes of business, whether the insured 
be a real estate man in a downtown 
office building or a grocer or butcher in 
some outlying district. The actual phy- 
sical hazard on the latter class is, of 
course, greater and there is also a moral 
hazard found in the fact that the mini- 
mum coverage is $500. Such places very 
seldom have as much as $500 on hand 
as the proceeds of one day’s business, 
and, therefore, the actual loss in case 
of a holdup is likely to be considerably 
less than that amount, but in view of 
the fact that the policy is for $500, there 
has been a tendency manifested in some 
cases to try to pad the loss so as to 
bring it+*nearer to that figure. In one 
case in Chicago recently, a shop in a 
foreign district was held up and the 
cash register robbed of a little more 
than $100, representing the day’s re- 
ceipts. One of the men who was inter- 
ested financially in the store, but not 
actually concerned in its management, 
happened to be in the place at the time 
and the robbers took $200 from him, In 
putting in a claim, an effort was made 
to show that this $200 represented the 


given to the man in question to deposit, 
but was held over by him. 

One suggestion which has been made 
to meet this condition is that the rate 
should be made so much for each $100, 
with the charge for the first $100 large 
enough to cover the expense of issuing 
the policy and a lower rate for the addi- 
tional coverage. It is contended that 
under this sort of an arrangement, the 
concerns which need only $200 coverage 
could secure that amount and the moral 
hazard would thus be reduced. 


MARINE CONFERENCE 
HELD IN NEW YORK 


(CONTINUED FROM PAGE 4) 


Congressman G. W. Edmonds will 
shortly offer in congress, and with every 


expectation of its successful passage, 
provides in part: 
“That the word ‘association,’ wherever 


used in this act, means any association, 
exchange, pool, combination or other 


arrangement. 
“That the words ‘marine insurance 
companies,’ wherever used in this act, 


means any persons, companies or asso- 
ciations authorized to write marine in- 
surance or reinsurance under the laws 
of a state, territory, district or posses- 
sion thereof. 

Section 2. That nothing contained in 
the act’ entitled ‘An act to protect trade 
and commerce against unlawful re- 
straints and monopolies,’ approved July 
2, 1890, or in the act entitled ‘An act to 
supplement existing laws against unlaw- 
ful restraints and monopolies, and for 
other purposes,’ approved Oct. 15, 1914, 
shall be construed as declaring illegal an 
association entered into by marine in- 
surance companies for the following 
purposes: To transact a marine insur- 
ance and reinsurance business in the 
United States and in foreign countries 
and to reinsure or otherwise apportion 
among its membership the risks under- 
taken by such association or any of the 
component members.” 








NEWS OF COMPANIES 

















American Bonding & Casualty—Assets, 
$3,116,326; unearned premiums, $1,104,- 
675; reserve for claims, $424,810; reserve 
for liability and workmen’s compensa- 
tion, $375,965; capital, $750,000; surplus, 
$248,722. Business for 1919: 





Class Premiums la s 
pL | ae ae $ 273,483 110,880 
a ee eee 72,325 45,421 
EMMDINCY 4 sbscletee «« 593,937 211,570 
Workmen’s comp... 11,106 20.114 
gS ee ees 160,398 39,577 
TOUS. os ctis ose wee 484,401 176,535 
Plate: MiIASS. 20s 6..:<.0<' 467,342 277,639 
Burglary and theft. 63,506 42,224 
Auto & T. P. dam. 274,428 172,568 

J igc sc, Sarr War $2,400,926 $1,096,528 

* * s 


Employers’ Indemnity—Assets, $1,605,- 
627; unearned premiums, $303,045; re- 
serve for claims, $24,608; reserve for lia- 





bility and workmen’s’ compensation, 
$224,603; capital, $700; surplus, $306,128. 
Business for 1919: 

Class Premiums Losses 
GRGCIIONE G55 s:s:sieree e746 $ 524,760 $ 202,952 
MGMTPITEY, «56. 6,6:5,5.6:0' 40 ,890 5,91 
Workmen’s comp... 311,873 92,773 
BUPOCY i.e cise reste Pais atatie 5,97 
Plate glass ........ 21,106 > «eked 
Burglary and theft. 2,270 271 
Auto & T. P. dam... 76,751 40,510: 

TOtHIE: 6.6005 ck 0c 3% $1,145,647 $ 408,392 

* * * 
General Accident—Assets, $5,553,446; 


unearned premiums, $2,136,240; reserve 
for claims, $331,053; reserve for liability 
and workmen’s compensation, $1,737,- 
368; capital, $400,000; surplus, $450,489. 
Business for 1919: 





previous day’s receipts, which had been 








Class Premiums Losses. 
Accident ........... $ 767,404 294,161 
PLS Re erescrres- 461,239 255,998 
EMROTICS ok cneisawcies 2,182,996 900,832 
Workmen’s comp... 1,866,812 621,692 
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TAX VeviVeni/ey. 


J 
Yay! 


i 


NON Oy NGO IS 


CAPITAL ONE MILLION DOLLARS 


Paid in Full and Depesited in Securities 
with Insurance Department ef lowa 


Fidelity and Surety Bonds, 
Burglary Insurance, 
Workmen’s Compensation, 
Automobile and Other 
Public Liability Lines. 
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EXPERT SAFETY ENGINEERING 
and INSPECTION SERVICE 









HOME OFFICE: 
715 Locust Street, 
DES MOINES, IOWA 


EMORY H. ENGLISH, Pres. 
JOEL TUTTLE, Secretary 















JIFFY 
PEN 


The word “‘Jiffy’’ de- 
notesspeed and action. 
The shape and bal- 
ance resembles the dip 
penholder. It is built 
for those who appre- 
ciatea properly shaped 
and balanced pen. 
Prices from $2.50 up. 
Self-filling without a 
Wer sac. 


Sen. ‘or descriptive 
matter. 


JIFFY PEN CO. 
Dept. No. 2 
406 Pierce Street 
Sioux City, lowa 


















AMERICAN 
SURETY 
COMPANY 


NEW YORK 


100 Broadway 





SURETY BONDS 


BURGLARY 
INSURANCE 











Burglary and theft. 103,302 52,439 

Auto & T. P. dam... 698,461 325,929 

ORG. atc dk cuties $6,080,214 $2,451,051 
al - * 


Integrity Mutual Casualty—Assets, $1,- 
077,862; unearned premiums, $365,119; re- 
serve for claims, $24,984; reserve for 
liability and workmen’s compensation, 
$301,701; surplus, $285,895. Business for 
1919: 


Class Premiums Losses 
OIRO. 5 6c 06 veces $ See. t ve Getware 
PEOGEI Se diswsiesstees 200s cuxatens 
BUG DICY osc. se! 71,344 $ 21,347 
Workmen’s comp... 1,002,042 352,734 
Auto & T, P. dam... 164,311 26,568 


Workmen’s coll..... 20,602 11,061 





* * xX 

London Guarantee & Accident—Assets, 
RGGI «5's: 0 kcibn ss $1,258,719 $411,710 
$14,156,932; unearned premiums, $3,419,- 
659; reserve for claims, $394,672; reserve 
for liability and workmen’s compensa- 
tion, $6,969,150; capital, $500,000; surplus, 
$751,659. Business for 1919: 





Class Premiums Losses 
RULENOINE | ipods '0s 000 « $ 210,950 $ 115,637 
REOEEREES «oc cae ee caas 122,064 74,394 
Liability wsaccecs apeeee 960,178 
Workmen’s comp... 7,101,803 2,886,668 
Steam boiler........ 44,559 7,194 
Burglary and theft. 251,722 141,190 
Ch. eee 530,235 1,803 
Auto & T. P. dam.. 600,606 262,955 
Workmen’s coll..... 20,878 14,500 

II < coie soc 50 $11,766,455 $4,464,519 

s * s 


Lumbermen’s Mutual Casualty—Assets, 
$679,772; unearned premiums, $214,407; 
reserve for claims, $5,873; reserve for lia- 
bility and workmen’s' compensation, 
$225,260; surplus, $204,491. Business for 
1919: 

Class Premiums Losses 
BASICS ooo cdscas $ 144,592 $ 12,608 
Workmen’s comp. .. 584,777 183,164 
Auto & T. P. damage 47,767 12,889 


Totals... ..ccsceee $ 777,136 $ 208,661 
* * @ 





Republic Casualty—aAssets, $1,726,164; 
unearned premiums, $296,108; reserve 
for claims, $47,724; reserve for liability 
and workmen’s compensation, $210,367; 
capital, $638,923; surplus, $470,792. Busi- 
ness for 1919: 





Class Premiums Losses 
MOCMEOME 6650 kc00 sees $ 4,014 $ 635 
BRR oars 6a Cesena 3,871 2,348 
Esa BUty «<<. ccccess 171,273 84,121 
Workmen’s comp. .. 313,902 102,524 
WIGONES 6 oc ccceceds 14,139 4,649 
a) Ce eo eee eee 71,321 22,407 
Plate glass ......... $2,400 12,669 
Burglary and theft. 40,803 9,544 
Auto. & T. P. damage 106,785 55,891 

POUGIA. vo. cecen $ 758,508 $ 294,788 

= » e 


Teachers’ Indemnity—Assets, $5,881,- 
264; unearned premiums, $3,300,325; re- 
serve for unpaid claims, $631,725; reserve 
for liability and workmen’s compensa- 
tion, $175,709; capital, $1,000,000; surplus, 
$425,762. Business for 1919: 





Class Premiums Losses 
Accident ........... $ 176,337 $ 27,778 
1 rere 145,979 84,464 
DAMDTRY «occ ccsicee 84,150 19,796 
Workmen’s comp... 873,651 296,320 
Plate glass ........ 390,950 157,447 
Burglary and theft. 1,068,433 250,976 
Steam boiler ....... 539,059 54,339 
Fly wheel .......... 28,335 3,600 
Auto & T. P. damage 2,736,582 1,384,705 

PRG fai <'6,0:s'caie™ $6,043,476 $2,279,476 

s s e 


Western Automobile Indemnity—As- 
sets, $334,785; unearned premiums, $127,- 
882; reserve for liability and property 
damage, $56,960; surplus, $135,337. Busi- 
ness for 1919: 





Class Premiums Losses 
Auto. pers. inj, dam.$ 385,449 $ 87,782 
Fire, theft & coll... 49,723 12,166 

GCM ces: cctinereccurs $ 435,172 $ 99,948 

* * * 


Provident Life & Accident—For the 
first quarter of 1920 this company has a 
premium income of $380,000, or an in- 
crease over the first quarter of 1919 of 
60 per cent, in its personal accident and 
health department. The premium income 
for this department for the year, based 
on present calculations, should run con- 
siderably in excess of $1,250,000. 

* * * 

Globe Indemnity—Assets, $10,394,573; 
unearned premiums, $3,596,544; reserve 
for claims, $1,148,039; reserve for liabil- 
ity and workmen’s compensation, $2,- 
972,406; capital, $750,000; surplus, $1,- 
012,657. Business for 1919: 


Class Premiums Losses 
BOGIGOME on ciccscses $ 288,942 $ 98,501 
WROMEOTE cccvndt ce caws 255,588 136,858 
Lae see ee 2,479,109 816,869 
Workmen’s comp... 2,016,541 813,519 
a) ere 283,514 68,948 
CO PC re 980,412 151,130 
Plate glass ........ 318,225 131,079 





THE TRAVELERS 


INSURANCE 3 INDEMNITY 
_ COMPANY COMPANY 


HARTFORD, CONNECTICUT 


Multiple Lines—Multiple Sales 


All men are prospects for several] lines of insurance. The 
agent or broker who can supply the multiple needs of the 
public possesses the broadest and most remunerative field 
for his effort. 
Life, Accident and Health, Compensation and 
Liability, Group, Automobile, Steam Boiler, 
Engine, Plate Glass, Burglary Insurance. 
We offer direct contracts to reliable men, affording them a 
broad opportunity to increase their income and make 
certain of their future. 
Travelers’ policies guarantee satisfaction to both seller 
and buyer. 








Surety Producers of America 


HERE’S 
“THE KEY TO MORE BUSINESS” 





FIDELITY AND DEPOSIT COMPANY 
OF MARYLAND 
BALTIMORE 








Stock Salesmen 


wanted by Casualty Insurance Company— 
securities offered are high-grade and com- 
pensation is believed satisfactory. Men 
wanted who have strong personalities, are 
clear thinkers and have ambition and 
energy to succeed. Replies will be con- 
fidential. Address H. J. Turngren, 814 
Century Building, Chicago, IIl. 











sop | THE METROPOLITAN CASUALTY 


ENTERPRISING Heme Oflce: 47 Colas St, New York City 
one | PLATE GLASS, BURGLARY, ACCIDENT 


HEALTH INSURANCE 











Burglary and theft. 508,000 164,899 
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utomobile Casualty Insurance 
OUR LEADER 


We Also Write 
Fidelity and Surety Bonds; Plate Glass, Burglary 





», 









OSES 








J.C. O. MORSE, President WICHITA, KANSAS 


**CONSERVATIVE BUT AGGRESSIVE’’ 














The Sign of Good Casualty Insurance 





LIABILITY BURGLARY 
ACCIDENT CREDIT 
HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATIGN 


GEN’L LIABILITY 
EE: 


. amminaiins es 
London Guarantee & Accident Company, Ltd. 
OF LONDON, ENGLAND 
Head Office, Chicago F. W. LAWSON, General Manager 








CONKLING, PRICE & WEBB............ Gen. Agts. Illinois, Mo., Ind., 1423 Insurance Exchange i 
FRED. L. GRAY SEIN Riviccatcnsene Northwestern Managers, 328-336 Security Bank Bldg., ene 
RAYMOND & METORONIDs «<6 csc civ vnsececensed General Agents, Southern Michigan, Journal Bldg., Detroit 
ALFRED PAULL & SON,............. General Agents, West Virginia, Board of Trade Blidg., Wheeling 
MAXSON, PERDUE & KE' E .-+. Gen. Agts., Northeastern Ohio, Leader-News Bldg., eveland 
0. C. ROTHIER & COMPANY...... en. Agts., So. Ohio, 1217-18 First Nat. Bank Bldg... Cincinnati 
HANSEN & ROWLAND, Inc., Gen. Agts., Wash., 214 Tacoma Bldg., Tacoma; 1708 L. 


C. Smitn Bidg., Seattle 
kecowiea Gen. Agts., Lucas Co., Produce Exch. Bldg., Toledo, Ohio 
Dist. Agts., Savings Bidg., Lima, Ohio 


THE MERRILL, DODGE & JACKSON CO 
O'CONNOR BROS.-McCUNE AGENCY 








Assets $1,175,707 


Behind the Contracts of the 


AMERICAN REINSURANCE CoMPANY 


HANOVER BANK BUILDING 
NEW YORK CITY 


HENRY W. IVES & CO., Underwriting Managers 
stand solidly invested assets in excess of $1,100,000, ample 
reserves and an enviable reputation for fair dealing. 


REINSURANCE EFFECTED IN 
COMPENSATION, PUBLIC AND GENERAL LIABILITY. HEALTH 





AUTOMOBILE AND BURGLARY LINES 


UNDER EQUITABLE CONDITIONS } 











Republic Casualty Co. 


PITTSBURGH, PA. 


Writes All Lines of Casualty Insurance 
and Surety Bonds 














Rieeie otec 47,988 
BLY WOOL fo )5. 5 5 -c-creore 4,542 mae 
Auto & T. P. dam vii S| | ere oe 
Workmen’s coll..... 147 725 
DORIA 6:55:58 sins wae $7,955,534 $2,723,550 


* * + 


Fidelity & Casualty—<Assets, $19,874,- 
289; unearned premiums, $7,943,877; re- 
serve for unpaid claims, $2,401,880; re- 
serve for liability and workmen’s com- 
pensation, $5,386,436; capital, $1,000,000; 
surplus, $2,066,593. 





Class Premiums Losses 
PSERING- 5.0.5 be sceieis $1,756,688 $ 563,517 
RIMM is rises oa sies 1,605,808 949,800 
RNERR OS © 5:6 -6-3.0:6siaieces 3,317,915 1,106,016 
Workmen’s comp... 4,160,946 1,594,102 
0 SR Pe 66,300 127,720 
Lg eR re eRe 893,937 133,110 
gh TS” rns 721,163 303,424 
Burglary and theft.. 1,127,825 519,373 
Steam boiler &U.&O. 622,360 176,614 
Fly wheel & U. & O.. 132,417 40,865 
Auto &T.P.dam.&col. 761,018 351,352 
Workmen’s coll..... 1,397 1 
Engine break down. qOOO |. “6-Saleese 

OGRE s5:4-s.0giersces $15,775,610 $5,866,034 

s * 


American Automobile—Assets, $2,457,- 
038; unearned premiums, $1,145,260; re- 
serve for unpaid claims, $1,220,261; re- 
serve for liability and workmen’s com- 
pensation, $1,720,149; capital, $300,000; 
surplus, $150,839. Auto and team prop- 
erty damage premiums, $2,566,855, and 
losses, $1,175,343. 

* + * 

Union Insurance, Ind.—Assets, $351,- 
025: unearned premiums, $30,850; reserve 
for unpaid claims, $11,037; reserve for 
liability and workmen’s compensation, 
$5,490: capital, $200,000; surplus, $94,203 
Business for 1919: 





Class Premiums Losses 
Fire & tornado...... eet 145 
Publie liability..... 5) cree 
General liability.... 12,176 3,275 
EATING ....6.<0,4:0 5001000 55,642 7,86 
Automobile fire 9,585 13,448 
Surety ....... 4,062 asi oes 
Plate glass... 6,913 ett 
Auto theft .... ee 5,712 yet 
Auto liability....... 16,713 aeae 
Auto prop. damage.. 5,693 uses 
Auto collision....... 12,792 12 
TOXCOBS 6 cc ccctocasce 11,771 ae re 
Teams prop. dam... 38 
Teams liability..... pe | es oo 
Airplane ....,-eeee- 1,700 see 

TPQGBIS 6.65:8)s05-5 6 510 154,380 36,714 

* * i 
Aetna Life—Assets, $163,097,712; un- 


earned premiums, $6,304,465;° reserve for 
unpaid claims, $375,928; reserve for lia- 
bility and workmen’s compensation 
claims, $12,669,582; capital, $5,000,000; 
surplus, $17,455,273. Business for 1919: 


Premiums Accident 

Pe Sraladgusteiatetean $2,949,725 916,627 
BEGAN oocdies kde siviecic 1,152,844 549,285 
LAapihity  «...0.000 sor 6,936,287 2,606,717 
Workmen’s comp...10,343,447 3 pe 
Workmen’s coll..... 34,646 13, 6 
SOURIE: occaccnese $21,416,949 $7,978,972 

* 2 : 


Aetna Casualty & Surety—Assets, $13,- 
993,117; unearned premiums, $4,322,866; 
reserve for unpaid claims, $1,904,650, re- 
serve for liability and workmen’s com- 
pensation, $1,492,229; capital, $2,000,000; 
surplus, $3,465,204. Business for 1919: 

Class Premiums Losses 





Mneigon <<o.sussee $ 22,792 $ 2,767 
IGRI cosisdticcen oss 4,462 1,897 
TAAMIREY. .< van. scones 1,217,569 561,260 
Workmen’s comp... 881,925 286,687 
WIGEUES 5 fess tenes 487,873 131,289 
TT hay Ae 2,371,081 220,433 
Plate glass ......... 432,280 189,167 
Burglary & theft... 849,59 aoe 
ly a er acare ‘atr 
aes P. dam.. 2,41,2,648 1,265,977 
BURTUNG 66 siiccic Seneca ~ Leenemec 534, 

Totals ....cceeceese $8,963,746 $3,636,073 








INSURANCE MEN INTERESTED 


(CONTINUED FROM PAGE 5) 
proving hazards so as to prevent or to 
minimize the extent of the fire waste; 
a highly important function at all times, 
but doubly so at a period when the cry 
of the world is for increased production 
in all commodities. 


Fire Prevention in Canada 


“Fire Waste Prevention in Canada” 
was the subject covered by Mr. Gove. 
An engineer by profession and a fire 
preventionist by choice, Mr. Gove told 
of the means whereby the fire waste in 
his country had been reduced over $23,- 
000,000 last year compared with the 
record of the preceding twelve months, 
and of the plans to improve still further 
this showing in the future. He strongly 
advocated the installation of automatic 
sprinklers in all large area risks, and 
further advanced the opinion that the 
policy of paying agents contingents in- 
stead of flat commissions would mate- 
rially aid in reducing the fire record. 

The experience of Mr. Gardin in con- 
nection with insurance affairs, he 
frankly conceded, was confined to marine 
covers, and such contracts, he opined, 
were susceptible of very material change 
if they were to be understandable to 
the layman. This latter conclusion 
seemed to meet the approval of the 
marine underwriters present, .particu- 
larly the reference to the two free use 
of rubber stamp endorsements, which 
were frequently so blurred as to be in- 
eligible. 


Government’s Attitude Outlined 


The attitude of the federal govern- 
ment with respect to insurance was 
briefly but interestingly reviewed by 
Representative Edmonds. His emphatic 
declaration that the government had no 
thought of embarking in the insurance 
business, or in any other line of private: 
endeavor, was roundly cheered by his’ 
auditors, as was also his recital of the 
policy of congress to do its utmost to 
stimulate the prosperity of American 
marine insurance interests. Scoring the 
attitude of the government in the past 
with respect to the marine offices, he 
asserted with confidence the opinion that 
the lawmakers were now fully convinced 
that the home companies should be en- 
couraged in every possible way and that 
they were prepared to at once adopt 
measures to that end. 

A proper criticism of the program of 
the insurance meeting was that it recog- 
nized only the marine and the fire in- 
terests and made no reference to other 
departments of underwriting. The ex- 
planation is that M. B. Trezevant, man- 
ager of the insurance department of the 
Chamber of Commerce, who prepared the 
program and selected the speakers, is 
new to the business and that this was 
his initial effort in such connection. As- 
surance was given that another year the 
life and casualty branches would be 
accorded full recognition and a more 
comprehensive program arranged. 


Gathering a Distinct Success 


As an earnest indication of what may 
be expected when the insurance depart- 
ment of the chamber is properly func- 
tioning, the gathering yesterday was a 
distinct success and was so regarded by 
insurance men of all persuasions who 
followed the proceedings. 

Aside from a number of representa- 
tive stock fire and casualty company ex- 
excutives, the chamber meetings were 
attended by mutual underwriters, some 
life men and by executives of the Na- 
tional Association of Insurance Agents, 
Insurance Federation, both national and 
state, and by representatives of various 
other insurance organizations. 





office, efficient engineers, expert raters. 





CASUALTY COMPANIES TAKE NOTICE 


An aggressive, fast growing agency in Detroit, now doing over $15,000.00 net 
casualty premiums per month, desires exclusive general agency contract. Large 
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IN 1896 


there were 4 automobiles in the 
United States. 


IN 1920 


there are 7 million of them—indis- 
pensable to modern life and business. 


THEY PRODUCE 


a mountain of personal injury claims 
and require a mountain of liability 
insurance. 


WE FURNISH 


to casualty companies the facilities to 
handle any necessary limits on auto- 
mobiles. 


EMPLOYERS INDEMNITY CORPORATION 


» Vice-Pres. and Treas. 
E. G. TRIMBLE, President CHESTER NEWMAN, Vice- 
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THE INTER-STATE 


considers the 


LOYALTY AND GOOD WILL 


of its Agents 


ITS BIGGEST ASSET 


They Have Helped Make the 
“TWIN WINNERS” 


Are You One of Them? 


If not you’d better learn how the Inter-State 
does things 


Inter-State Inter-State 
Automobile Insurance Liability Insurance 
Company Company 
Combined Paid-up Capital, $450,000 
| ROCK RAPIDS, IOWA 


Texas State Agents OE ae Kansas State Agents 

BURT & STEBBINS J. C. HOYT & CO. 

1106 Rusk Avenue at ; El Dorado, Kansas 
Houston, Texas pide OE T7 














TWENTY-FOURTH YEAR Ne. 19 
93.00 per Year, 15 Cents a Copy 


LAY STRESS ON SERVICE 
AT ST. LOUIS CONGRESS 


_ Speakers Emphasize Need to Con- 
- yince Public of High Motives 
of Life Salesmen 


MEETING ENTHUSIASTIC 


More than 700 From Missouri District 
In Attendance—Notable Pro- 
gram of Addresses 


Men and women insurance salesmen 
must preach the doctrine of duty 
toward one’s family and seek to’ aid 
their fellow man in the sale of insur- 
ance more than their own personal 
gains to become successful, speakers 
told 700 life underwriters from the 
Missouri district Saturday attending 
the one-day sales congress of the St. 
Louis Underwriters’ Association. 

All speakers—men who have achieved 
pre-eminent success as _ insurance 
executives—pleaded for a new order in 
the insurance fraternity which would 
convince the public of the sincerity of 
the motives of the salesmen. 

The keynote of the congress was ex- 
pressed by Frank McNally of Minne- 
apolis, who in the course of an ad- 
dress on “Every Policy a Thrift 
Policy,” declared: “We insurance men 
deal in sentiments, not facts; blessings, 
not figures. Our profession is to try to 


extend a father’s love from beyond the 
grave.” 


Meeting Enthusiastic Throughout 


From the formal opening of the 
morning session with words of welcome 
by President Richard H. Calkins of 
the St. Louis Life Underwriters’ Asso- 
ciation until the closing address by 
Charles H. Scovel of Pittsburgh, the 
convention room was crowded. Many 
delegates declared the meeting was 
even more enthusiastic than many na- 
tional meetings of a similar character 
and that the program has been unex- 
celled at any of the other congresses 
given in various. sections of- the 
country. 

Other speakers were: Dr. W. F. 
Gephart, dean of the School of Com- 
merce and Finance, Washington Uni- 
versity, St. Louis; M. E. Singleton, 
president of the Missouri State Life; 
Franklin W. Ganse, secretary of the Na- 
tional Association of Life Under- 
writers; A. C. Campbell, Metropolitan 
Life. New York, and Orville Thorp, 
Dallas, Tex. 


Urges Doctrine of Service 


Mr. McNally, carrying out his 
thought of the need of a new scheme 
in the sale of insurance, continued: 

“But after all, gentlemen, I have yet 
to name the all-important advantage 
of income insurance solicitation. There 
comes a time in all our lives when we 
ask ourselves of what value are we to 
the world. We ask ourselves, How 
can we make the most of life? There 
comes a time when we wish to do 
More than earn commissions, a time 
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INSURANCE BRACES UP LIFE’S FAILURES 


| 


{| 








on weaknesses of the human race, 
on the failures and other shortcom- 

according to Orville Thorp, 
Texas manager of the Kansas City 
Life, who was one of the principal 
speakers at the Sales Congress in St. 
Louis Saturday. Mr. Thorp declared 
that the business of life insurance ex- 
ists and serves the human race by virtue 
of the weaknesses, failures, selfishness, 
lack of knowledge and uncertainties in 
the life of man. 

“But for these conditions,” he said, 
“there would be no occasion for the 
business of life insurance.” Mr. Thorp 
was discussing the social side of insur- 
ance in relation to the life of man. 


| IFE insurance bases its existence 


ings, 


Failures Affect Vital Points 


“The failures of man affect directly 
those things that are the most vital to 
the peace and comfort and happiness 
of the race,” he added. “In these fail- 
ures we see the home, the sacred insti- 
tution of American citizenship, fre- 
quently wiped out. We see old age 
confronted with humiliation and grief 
by virtue of absolute dependence; we 
see glorious young womanhood, with 
all its love, tenderness, goodness and 
mercy, reduced to poverty and absolute 
want, accompanied by all the embar- 
rassment and humiliation that goes with 
that condition; we see this condition, 
not occasionally, but in such large 
numbers that it should make every 
American citizen blush with shame; we 
see a great army of children in this 
glorious land of opportunity forced into 
the battle of life without a proper edu- 
cation; we see thousands and thousands 
of bright, promising children becoming 
wards of juvenile courts; we see bright 
and energetic business men completely 
wrecked—their fortunes lost;- we see 
men drifting through life aimlessly, not 
anchored to anything, or any place, 
and with hearts and minds so dwarfed 
and undeveloped that a fertile field for 
anarchism and sedition is easily devel- 
oped therein. 


“We see these, together with many | 


other heart-rending and _ distressing 














| 


conditions, growing out of the weak- 
nesses, failures, selfishness, lack of 
knowledge and uncertainties in the hu- 
man race. 


Often Victim of Circumstances 


“Under these conditions a man often 
becomes the victim of circumstances 
over which he is unable to exercise any 


| 


| 
| 
| 


control, and, but for the promise and | 
hope of legal reserve life insurance, the | 


future of man and his dependents 
would be most discouraging. But at 


this point the voice of life insurance | 
comes to a man and says, ‘Brace up; | 
be not discouraged; we will go forward | 


together—we will convert the uncertain 
future into a definite fixed program.’ 


“Life insurance service in the proper ' 
amount, goes with the individual into | 
every phase of his social and financial | 
life, and directly supports and endorses | 
every factor that operates towards the | 


social and financial 
the individual. 


Life Insurance Insures Home 


independence of 


“The most sacred institution in our 
American life is the home. Life insur- 
ance enables the individual to build, 
maintain and guarantee the continua- 
tion of a home by enabling the individ- 
ual to capitalize his earning power and 
obtain credit thereon and at the same 


earning power on 
thereby guaranteeing 
financial independence, freedom from 


into the 


be encountered. Life insurance makes 


LIFE INSURANCE NOW 
BIG FACTOR IN CREDIT 


Bankers “Sold” on Proposition, 
M. E. Singleton of Missouri 
State Life Says 


LIFE MEN RESPONSIBLE 


Their Work Has Caused Change in 
Sentiment—Further Cultivation 
of Field Urged 


ST. LOUIS, MO., May 4.—The re- 
lation of life insurance to bank and 
commercial credits was discussed by 
Marvin E. Singleton, president of the 
Missouri State Life, before the sales 


| congress held here Saturday under the 


this possible, and thereby renders a | 


and society, the value of which would 
be hard to estimate. It permits a man 
to build his home and maintain it along 
the social and _ financial 


auspices of the St. Louis Association 
of Life Underwriters. He pointed out 
the favorable attitude which is now 
taken by bankers and financial men 
generaldy toward life insurance and 


emphasized the necessity for business 
concerns of every sort doing all in their 
power to strengthen their credits just 


( | at. l¢ | at this time. 
time provide for the projection of his | 


future, | 
for his family | 


He gave life insurance men the full 
credit for the financiers’ present views 
and urged a continuance of their activ- 


L : Mm | ities to bring about a still cl - 
want and other distressing and humil- | tion along an line. mayen 
iating conditions which might otherwise | 


He said in part: 


There is no question as to the attitude 
of the leading bankers towards life in- 


. ee CES » - | Surance as related to the extensio 
service for the individual, his family nthe 


credit. This attitude is all the more 
definite and emphatic at this time when 
so much is being done through the Amer- 


; ican Bankers Association to stabilize 


standards | 


which his ambition, and his sense of | 


justice and fairness have determined. 


Under this condition man realizes his | 


maximum development, and thereby 


renders a more valuable service to man- | 


kind than he could possibly have done 
under any other condition.” 








when we realize that only in giving is 
there real happiness and satisfaction. 
“Power, wealth, place, fame—none 
are as self-satisfying as service well 
rendered. I believe in the doctrine of 
service. We ought to feel it in this 
business, and we do. Glance over the 
life insurance men in any community. 
They are usually progressive citizens, 
loyal, of course, to their city, state and 
nation, but they are more than that— 
they are in the front of every move- 
ment looking for human betterment. 


Deal in Sentiments, Not Facts 


“A life insurance salesman starts his 
career full of life and health and a de- 
sire for commissions. He usually ends 
a kind-hearted, cheery, philosophical 
old man, all the harshness gone from 
his nature and only love for his fellow- 
men remaining. We deal in sentiments, 
not facts; blessings, not figures. We 
try’ to extend a father’s love from be- 
yond the grave. It is a noble pro- 
fession, is ours. We know it, feel it, 
and our life work when it is done is 
certain to be a satisfaction. And I 








come insurance. 
this philosophy of life. 


Working for the Future 


“And when I think that because of 
our work now, at some future time 
young women will be attending Welles- 
ley, Vassar and Smith—where 
will be inculcated in their youthful 
minds the ideals which will make them 
the finest women in America; and when 
I think that because of our work now, 
in some not far distant day young men 
will be in attendance at Harvard, Yale, 
Johns Hopkins and our own great Uni- 
versity of Minnesota—where they will 
have an opportunity to seek the Ameri- 
can educational ideal, the pursuit of 
knowledge, not for its own sake, but 
for the uplift and betterment of knowl- 
edge, not for its own sake but for the 
uplift and betterment of mankind; 
when I think of all the good that wil! 
come of it—a widow’s cares lessened 
here, a daughter’s life made happy 
there, and over yonder an old man, 

(CONTINUED ON PAGE 2) 


LIFE INSURANCE SECTION 


conditions in this country in these times 
of high pressure in which we are liv- 
ing, a period of uncertainty as to just 
what will be the final outcome of the 
unusual conditions that now exist in the 
business and social world. 

Individuals and corporations now have 
need of every resource that will 
strengthen their credit in order that they 
may not have to curtail their activities 


; On account of money becoming “tight.” 
believe that is why I like to sell in- | 


It so closely fits into | 


What R. S. Hawes Says 


R. S. Hawes, president of the American 


| Bankers Association, says in a letter to 


me under date of Feb. 27: 
“The question is not whether business 


| life insurance is a good thing. The big 


there ' 





question is how much is adequate to in- 
demnify against the loss of brain power 
involved. 

“Complete coverage of man power of 
valuable executives is more important 
in many cases than adequate fire in- 
surance to cover the physical assets. Cer- 
tainly a loan on property would not be 
considered until it was covered by a fire 
insurance policy. 

“It has become an established custom 
by credit men of banks to make inquiry 
as to amount of insurance carried by 
‘the guiding spirits’ of corporations, pay- 
able to such corporations, and it has 
decided weight upon the extension of 
accommodation.” 


Brain Power Must Be Protected 


Could there be anything more definite 
and more emphatic than this? It would 
seem that the banking interests have 
thoroughly awakened to the fact that 
it is men—brain power—as well as phy- 
sical assets that must be relied upon in 
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times of stress and strain to stabilize 
conditions. Therefore, that mentality is 
just as much an object for protection as 
a sky scraper, a farm, or a factory. 

The whole business world is made up 
of units, such as corporations, and if 
each organized unit is kept increasingly 
safe and sound through insurance on the 
lives of the executive officers, the whole 
fabric will be strengthened to just that 
extent. 

In considering the relation of life in- 
surance to bank and commercial credit. 
it should be borne in mind that what- 
ever relationship does exist between life 
insurance and bank and commercial 
credit has been brought about by the 
life insurance men themselves. 

Is it not a fact that until in very re- 
cent years where a banker has gone on 
record publicly endorsing life insurance 
as an aid to credit or has endorsed it 
publicly for any reason, there has been 
forcing this endorsement a wide awake 
life insurance man with an eye for busi- 
ness and interested in getting that par- 
ticular banker on record in favor of life 
insurance? 


Inspired by Life Insurance Men 


Even in cases where a bank or trust 
company entered upon an unselfish cam- 
paign of advertising life insurance in 
the daily papers, is it not a fact that 
somewhere behind the curtains of that 
movement, such action was inspired by 
a real progressive, aggressive, brainy 
life insurance man such as I have sitting 
before me at this time? 

As a solicitor do you not recall some 
particular instance in your own experi- 
ence where a large loan was te be made 
and in addition to the usual collateral 
security required, the banker suggested 
that the borrower should increase his 
line of life insurance in a liberal amount, 
in which most pertinent reasons were 
submitted by the banker as to why it 
was best for the borrower, for the bank 
and for the borrower's estate and his 
family, to so increase his protection? 

I submit, with all candor, that in all 
of his various activities, relative to his 
business building, that the life insurance 
man has never shown any greater de- 
gree of acumen than he has displayed 
in his tactful campaign upon the bank- 
ers which has compelled the whole 
banking system to bow to his profession 
and has made the whole army of bank 
presidents life insurance salesmen— 
without salary or commission, whether 
they think so or not. In all history of 
finance and business there is no parallel 
of a body of men who have so success- 
fully brought about a complete ac- 
quescence of bankers on a given propo- 
sition. 

Bankers are Fully “Sold” 


So completely has the banker been sold 
on the subject of life insurance that he 
is beginning to use it as a means of fos- 
tering his own business. To illustrate, 
in a recent issue of “Greater St. Louis,” 
the official organ of the St. Louis Cham- 
ber of Commerce, there appeared an ad 
by one of the St. Louis banks, with the 
heading in big black type “Business In- 
surance.” The first paragraph read: 

“To establish frank and friendly rela- 
tions with a strong bank is a form of 
business insurance that you cannot af- 
ford to disregard.” Think of it! A bank 
choosing as the two most attractive and 
catchy words for a heading, “Business 
Insurance.” 

What a wonderful change in form. In- 
stead of the life insurance man beseech- 
ing the banker for endorsements and 
commendations of his business, the 
banker himself is using the idea of 
“Business Insurance” to advance his own 
interests. It seems to me that these 
two words in this ad, used as they have 
been by a prominent bank, speak vol- 
umes for the advancement and standing 
given life insurance, and I assert with- 
out fear of contradiction that whatever 
has been accomplished in securing the 
recognition of life insurance, as an aid 
to credit, has been brought about by 
the life insurance man himself. My mes- 
sage te you today is not to deceive your- 
self that the banker, manufacturer or 
anyone else is going to play your game 
for you, and the future cooperation 
which vou get from the banker and the 
commercial agency is going to be just 
what you gently, kindly but firmly lead 
them to see is for their own best inter- 
est. 

Establish Closer Relation 


The relation of life insurance and bank 
eredits is, in my mind, in its incipiency 
and very largely a theoretical relation- 
ship rather than one of actual practice, 
and this relation will be very largely 
what such organizations as the Life Un- 
derwriters Association make it, and, in 
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RECOGNITION FOR LIFE INSURANCE 














toward the life insurance salesman, 

once hailed as a pest and greeted 
as though he were a close relative of 
the book agent, but now regarded as a 
man of profession, a business man and 
a philanthropist, is evidenced by a re- 
cent editorial from a business maga- 
zine. It is typical of the comment 
editors and other professional 
men who have recognized the impor- 
tance of the insurance profession and 
have made their opinions public. This 
article was written by Napoleon Hill, 
editor of Hill’s Golden Rule Magazine, 
and appeared in the March issue of that 
publication. Mr. Hill says in part: 


os changed attitude of the public 


Greatest Benefactor of Mankind 


The greatest benefactor of mankind 
today is the life insurance salesman. 
Many men will not agree with this as- 
sertion because he is a man whom we 
are used to treating with scorn or re- 
sentment, one to whom we often do not 
extend the usual courtesies which we 
show to nearly everyone else. When he 
comes to call on us we are “out” and 
when he starts to talk to us we do not 
listen. Yet, if we did our duty, we 
would not wait for him to come to see 
us, we would go out and hunt him up. 
because his mission is to serve us, and 
that which he does for us is a thousand 
times more important than anything 
which we can possible do for him. We 
can only pay him in dollars, at best, 
while he renders us a service that can- 
not be measured in money. His service 
is one which can be valued only in terms 
of human love. 


Should Buy Without Urging 


His business is to persuade us to do 
that which we should be ashamed not to 
do of our own accord, without being 
urged, namely, buy protection for those 
who are dependent upon us for sub- 





sistence, for clothes, for education and 
for the ordinary necessities of life. 

A man should never wait for a life 
insurance salesman to come around and 
importune him to protect his family. 
That is something which any man who 
is worthy of his family’s love ought to 
do for them of his own free will and 
accord, without having to be “sold” on 
doing it. The man who neglects to buy 
protection for his wife and family is 
guilty of the meanest sort of a crime of 
“omission.” If a man has to patronize 
the loan shark to get the money with 
which to pay for life insurance he ought 
to do it willingly and of his own accord, 
without anyone having to even suggest 
it to him. If there is anything on earth 
which would warrant a man going into 
debt it is to purchase protection for his 
loved ones in case he is taken away 
from them. The man who neglects to 
buy every dollar of life insurance that 
his income will permit, providing he has 
a family dependent upon him, ought to 
be prosecuted just the same as _ the 
worthless father who fails to provide 
bread for his children. It is not inten- 
tional when most of us neglect properly 
to provide for our families, it is true, but 
the effect is exactly the same. No man will 
admit his willingness to see his family 
suffer should he die, yet the majority of 
us have to be button-holed into buying 
the protections they need or we will 
neglect it until it is too late. 


Greatest Thing in World 


Life insurance is the greatest thing 
in the world, in a way. The life insur- 
ance companies are all doing a great 
and a needed work. Their service is one 
that cannot be replaced. by any other. 
The life insurance company is the only 
concern in the world that makes a busi- 
ness of clothing a man’s children, pro- 
viding them with a home, feeding them 
and sending them to school after he is 
dead. Yet the life insurance salesman is 
the most shunned man in the world, ex- 
cepting possibly the book agent! 











| PROSPERITY AND SUCCESS 
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ECAUSE a man is prosperous 
does not necessarily mean that 
he is successful. Charles M. 
Schwab, who might be said to have en- 
joyed a conspicuous amount of both 
prosperity and success, in a recent ad- 
dress to the students of Princeton Uni- 
versity gave an outline of the success- 
ful man in which he said: 

“The only aristocracy of the future 
is the aristocracy of accomplishment. 
The true life is one of democracy and 
simplicity. We are men because we 
have the true instincts of men, and not 
because we are rich or have social po- 
sition.” 

Prosperity and Success 

The life insurance agent cannot deny 
that this is the age of prosperity, that 
it is truly the era of his aristocracy. 
But how many of them have not been 
converted to the idea that because they 











my opinion, the next great step forward 
is to establish that close relation of life 
insurance to banking and commercial 
credits in practice as well as in theory. 

This close relationship should extend 
not only to a comparatively few large 
banks, but to the thousands of sma 
banks that operate throughout the agri- 
cultural regions where exists today po- 
tentially the largest life insurance field. 

I am convinced that some banks, in 
arriving at a basis for the extension of 
credit, put into practice much more than 
others their theory of requiring borrow- 
ers to be protected. If the facts were 
known, however, concerning those banks 
which do actually make it a require- 
ment, it is probable that some life in- 
surance man has been most industriously 
and intelligently educating the officials 
of such banks. 

It is left to the insurance man to see 
that this splendid attitude of the bank- 
ing world becomes an actuality for his 
own local banker, and his prospect for 
life insurance, It is the insurance sales- 
man that seems to know and be able, 
better than anyone else, to turn theory 
into practice. 








are prosperous, they are successful? 
And how many will admit that they are 
rich because of prosperity and not be- 
cause they have attained wealth and 
social position through the exercising 
of the true instincts of man? 

Mr. Schwab in choosing college men 
for his audience saw that they already 


were enjoying prosperity. But he 
realized that these men had a far 
greater task before them than the 


attainment of prosperity, namely, the 
achievement of success. If success 
were to be based on prosperity, then 
these men needed no impetus, for 
their future was assured. But success 
is not based on prosperity and wealth 
or social position cannot purchase it. 
It must be attained only through the 
application of the principles of every- 
day life, such as Mr. Schwab laid down 
in his arguments to the student body 
of Princeton. 


Successful Man Defined 


Mr. Schwab defines the successful 
man as the man who has successfully 
accomplished the object which he has 
set out to attain. But before he do this 
he must first make up his mind what 
this object shall be and he must let 
nothing stand in the way of its ultimate 
accomplishment. He must find his 
starting point in an unimpeachable in- 
tegrity, which is the foundation of 
every successful career. He must ex- 
ercise loyalty. He can never be too 
loyal to the people with whom he is 
associated and he must always give 
credit where credit is due. Like at- 
tracts like, and whenever credit is given, 
credit will be attracted to the giver. 

The successful man must educate 
himself in the better things of life so 
that he will learn to appreciate suc- 
cess and the prosperity which will ac- 
company it. Man needs imagination 
and education is one of its most lucra- 
tive sources. He should learn to con- 
centrate and think upon the problem in 





hand until he has reached a conclusion, 
But conclusions are fruitless unless 
they are worked out. He should give 
his’ best efforts to his work and let 
nothing stand in the way of his go- 
ing on, 

The man who would be successful 
must make friends instead of enemies; 
he must laugh at his misfortunes and 
he must have confidence in himself, 
These are the true instincts of man 
and they are the things that make the 
successful insurance man or any other 
kind of a man. 


LAY STRESS ON SERVICE 
AT ST. LOUIS CONGRESS 


(CONTINUED FROM PAGE 1) 


spent with a lifetime of toil, living his 
later years in the fruit of thrifty habits 
advised by me; then— 

“I will think that selling income in- 
surance is more than making commis- 
sions—it is doing a great good. And 
when we have done our full ‘bit’ to 
niake the world a more pleasant place 
to live in—then we will have achieved 
a real success, an American success— 
then our best we shall have given to 
the great republic of our allegiance and 
our adoration.” 








Texas Business in 1919 


The 51 life insurance companies doing 
business in Texas wrote $230,523,076 in 
new business in 1919, according to sta- 
tistics compiled by Commissioner Chid- 
sey. Companies writing over $1,000,000 
included: American Life, Dallas, $2,262,- 
457; Amicable Life, $1,570,982; American 
National, Galveston, $24,416,586; Atlas 
Life, $2,239,644; Aetna Life, $11,754,672; 
American Central, Ind., $2,968,165; Bank- 
ers’ Reserve, Neb., $2,608,089; California 
State Life, $2,390,790; Capitol Life, $4,- 
340,250; Central Life, Des Moines, $1,- 
599,725; Commonwealth Life, Neb., $1,- 
614,750; Federal Life, $3,876,704; First 
Texas Prudential, $3,068,782; Fort Worth 
Life, $3,281,700; Franklin Life, $5,113,- 
392; Great Southern Life, $12,321,925; 
International Life, $13,003,902; Kansas 
City Life, $12,120,399; Manhattan Life, 
N. Y., $2,022,981; Missouri State Life, $8,- 
408,483; National Life, U. S. A., $1,485,- 
170; Northwestern National Life, $6,147,- 
689; Occidental Life, N. M., $1,427,088; 
Pacific Mutual Life, $5,878,190; Pan 
American Life, $2,344,489; Protective 
Life, Ala., $2,556,000; Reliance Life, Pa., 
$4,129,857; Reserve Loan Life, $1,039,714; 
San Jacinto Life, $3,453,410; Southland 


Life, $17,623,488; Southern Union Life, 
$2,003,600; Southwestern Life, $19,986,- 
957; State Life, Ind., $15,077,131; Texas 


Life, $3,059,200; Union Central Life, $9,- 
447,663; Standard Life, Ga., $1,113,000; 
Volunteer State Life, $1,822,175; West 
Coast-San Francisco Life, San Francisco, 
Calif., $1,181,807. 





Northwestern Mutual Convention 


The forty-fourth annual meeting of 
the Association of Agents of the North- | 
western Mutual Life will be held July 
26, 27 and 28 at the home office building 
in Milwaukee, according to announce- 
ment made by the standing committec. 
The program is now in process of forma- 
tion. The annual meetings of the gen- 
eral agents, district agents and special 
agents’ associations will be held on the 
first day of the convention. An attend- 
ance of 1,000 agents is expected, Capt. 
Millard W. Mack of Cincinnati is presi- 
dent of the association. 





Equitable’s Post Mortem Dividends 


The Equitable Life of New York paid 
something like $50,000 last year in post 
mortem dividends. These excess pay- 
ments were based on the fractional part 
of the year elapsing between the date 
when the last dividend fell due and the 
date of the assured’s death. In some 
cases the period was for less than a 
month. In other cases it covered more 
than 11 months. 





Northwestern Clerks’ Association 


The Association of Clerks of the 
Northwestern Mutual Life of Milwaukee, 
a new organization with more than 600 
members, gave a benefit theatre party at 
the Shubert, followed by a mandarin 
banquet. Addresses were made by Presi- 
dent William E. Van Altena and Secre- 
tary George W. Hunt of the club. 
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LIFE EXECUTIVES SEE 
NO CAUSE FOR ALARM 


Expect Production to Continue 
Despite Necessity for 
Readjustment 


APPRECIATED BY PUBLIC 


No Return to Pre-War Basis Likely— 
General Feeling of Optimism 
Is Manifested 


That there is no prospect of a re- 
turn to pre-war conditions in life in- 
surance production, even with the re- 
adjustment in financial conditions 
which is bound to come in the near 
future, is the view generally expressed 
by life insurance executives who have 
been asked by THE NationaL UNDER- 
WRITER to give their views concerning 
the prospects of a continuance of the 
present vast volume of life insurance 
production. The view is quite gener- 
ally expressed that the present stand- 
ard of production is likely to continue 
through the present year at least, and 
that the public’s appreciation of the 
need for life insurance will not be 
diminished, although the buying power 
of some sections of the population 
may be curtailed somewhat. A gen- 
eral feeling of optimism is expressed 
and there is no tendency to feel that the 
present situation is one which should 
be viewed with alarm. The expres- 
sions are as follows: ; 

Philip Burnet, President Continental 
Life of Delaware—If I should dare to 
hazard any guess at all, it would be 
that the present huge production of 
life insurance will shortly begin to de- 
cline and will continue to do so for 
several months or a year until it gets 
down to a place about midway between 
present production and pre-war pro- 
duction, and will then start on a grad- 
ual but steady upgrade which is likely 
to continue more or less indefinitely. 

I base this guess on the belief that 
like the Civil War period, and also like 
the period since the beginning of the 
European war, life insurance produc- 
tion is likely to follow the trend of 
prices, that prices are likely to be gov- 
erned largely by the degree of credit 
expansion, and that credit expansion is 
limited by our gold reserves. 


Price Near Maximum 


Under the federal reserve law our 
gold reserves must approximate not 
less than about 38 percent of the fed- 
eral reserve notes and federal deposits, 
gold reserves are already down to about 
43 percent, so that they can decline 
only about 10 percent before the mini- 
mum is reached, which is equivalent to 
a further expansion of 10 per cent in 
credits which our gold reserves will 
support before expansion reaches the 
maximum permitted by law. 

_ Of course the federal reserve author- 
ities are going to do everything they 
can to prevent the maximum expansion; 
in fact, they are already doing so, with 
the result that credit is beginning to be 
curtailed, which means that there is 
little room for any further increase in 
Prices. Now if the maximum price level 
has been reached, then instead of re- 
maining stationary, prices are likely to 
begin to decline, since many of the 
weakest business enterprises have been 
able to stay in business only because of 
Profits derived from rising prices. 
When prices cease to rise, those weak- 
est concerns will begin to go under, 
gradually at first, but then with a rush, 
which in turn is likely te precipitate 
those conditions where prices instead 
of merely remaining level, begin to de- 





cline, the declining prices then force 
still more concerns out of business, and 
so on, until a rather drastic liquidation 
has taken place covering a period of 
several months or a year. 


Production to Parallel Prices 


When that liquidation has run its 
course, I think prices will be found at 
a new level, not by any means as low 
as the pre-war price level, but some- 
where between pre-war prices and the 
present maximum. From that time for- 
ward prices may rise steadily and grad- 
ually, although I suspect that such a 
rise will be very gradual and that for 
a considerable period prices will remain 
more or less stable on the new level. 

Now if life insurance production con- 
tinues to parallel prices, as it has been 
doing and as it did during the Civil 
War, then we may expect a check on 
the present volume of life . insurance 
production some time in the course of 
the next few months, to be followed by 
a decline lasting several months or a 
year until production gets down some- 
where between present production and 
pre-war production, and then after that 
either to about hold its own or gradu- 
ally and steadily to increase. 


Still Large Purchasing Power 


H. S. Nollen, vice-president Equitable 
Life of lowa—According to our observa- 
tion there is every indication that the 
present rate of production will continue 
throughout the current year and prob- 
ably for the succeeding year or longer. 

There is such a general demand for 
what were formerly regarded as lux- 
uries, regardless of high prices, and 
production is so far below the demand 
in every line of business, that there is 
apparently a very large purchasing 
power in the public which will continue 
to maintain a good market for life in- 
surance. 

Furthermore, the number of individ- 
uals who have become able to carry 
considerable lines of insurance has 
greatly increased, and its value is more 
generally appreciated than ever before. 
Those who have heretofore realized the 
necessity for making provision for their 
dependents are increasing their lines of 
life insurance to correspond with the 
manifestiy larger requirements under 
modern conditions. 

Upon the whole it seems to me that 
the factors that have made the great 
increase in insurance possible have so 
enlarged the field that the intelligent 
and earnestly active life insurance sales- 
man will find ample opportunity for 
profitable cultivation for a long time, re- 
gardless of disturbances that may come 
in particular lines of business. 

Winslow Russell, vice-president and 
agency manager Phoenix Mutual Life— 
We see no reason why the life insurance 
business should not continue at its pres- 
ent pace so long as other lines of busi- 
ness continue to show the earnings 
which are now being shown. 

It is our opinion that the present time 
or the near future will be the psycho- 
logical time to bring to the attention 
of the American people in a wholesale 
way certain facts concerning life in- 
surance which we think many do not 
now possess. If, while business is as 
good as it is now we can unitedly build 
a program which will teach the public 
certain fundamentals which they do not 
now understand, I can see no reason why 
life insurance should not keep right on 
increasing even should general business 
decrease in volume, as the public will 
then see that the need which life insur- 
ance supplies is even more pressing un- 
der adverse business conditions than 
when things are running smoothly. 


Pre-War Conditions Not to Return 


George T. Dexter, Mutual Life of New 
York—I do not believe that the arnual 
aggregate of new insurance will ever 
recede to the annual aggregate of the 
pre-war period, nor that the per capita 
amount of life insurance protection will 
ever again be as small as it then was. 
Conditions peculiar to this country which 
account for an appreciable portion of 
the present volume were of a nature to 
affect permanently the attitude of our 
people toward life insurance and to en- 
large the clientele of legal reserve life 
insurance by the addition of a vast num- 
ber of men and women whose advocacy 
will advertise the benefits of the institu- 
tion to an ever-widening number of our 
people. But, no matter how strongly 
life insurance may be desired, its posses- 
sion depends upon ability to pay the 





premiums. That ability, in turn, depends 


upon general business conditions. Is 
there likely to be in the near future an 
interruption of today’s favoring business 
circumstances? 


Economic Storm Will Gradually Subside. 


My judgment is that the world-wide 
need of the products of industry is so 
great that years will be required to sup- 
ply, even moderately, these necessities of 
modern life; and I believe further that 
the present economic storm will gradu- 
ally subside, and the process of interna- 
tional exchange will therefore function 
with increasing normality and efficiency. 
In the supplying of these needs the 
United States is likely to be the chief 
factor. That means a continuance of the 
activities of industry and commerce, 
with a free flow of money, a satisfactory 
wage condition, and the consequent 
prosperity of our people. When America 
is prosperous, her people are free em- 
ployers of life insurance. I am an op- 
timist, and, notwithstanding some lugu- 
brious prophesies that here and there 
are being made, I have no expectation 
whatever of the imminence of prosper- 
ity’s funeral. Moreover, I believe that 
life insurance should today, more than 
ever before, be urged upon the public as 
an instrument of thrift and as one of the 
most reliable investments for the easily 
earned money that is almost universally 
plentiful. Life insurance has come into 
its own. We should accept the situation, 
grasp the opportunity, and let the by- 
gone day of lesser things bury its dead. 

Work to Limit of Powers 

R. W. Stevens, vice-president Illinois 
Life—No matter what the prevailing 
opinion may be as to the continuation of 
the present production of life insurance, 
he is a very foolish agent who is not 
working every day right up to the limit 
of his powers. 

Since there is no precedent in history 
from which to deduce the probable out- 
come of the present situation, I do not 
care to hazard a guess. While I am 
hopeful that the solution of our financial 
problems will be made without jar or 
panic, yet Iam not unmindful that many 
men of sound sense have grave forebod- 
ings. 

Whether the future holds sunshine or 
storm I believe that such a real appre- 
ciation of and demand for legal reserve 
life insurance now prevails in this coun- 
try that unless a financial crash of such 
magnitude should come as would mean 
the suspension of new business by some 
of our companies, the new insurance 
written will never return to the pre-war 
level. 


Production to Continue This Year 


J. B. Reynolds, president Kansas City 
Life—I am looking for the present rate 
of production in life insurance to con- 
tinue at least during the remainder of 
this year, and in fact, for an even longer 
period—barring, of course, the depres- 
sions which may come in certain locali- 
ties by reason of drought or purely local 
conditions. 

The public generally appreciates the 
value of life insurance more than ever 
before. It proved its worth during the 
war and epidemic, and while I appre- 
ciate the fact that we cannot always go 
along at the present high level so easily 
as is being done now, yet I do not antici- 
pate or expect to see a big slump, as it 
were. There will be times of falling off 
and depression just the same as there is 
in other lines and has always been in 
life insurance. 


E, W. Randall’s View 


E. W. Randall, president Minnesota 
Mutual Life—The process of deflation 
has evidently begun. Whether the busi- 
ness of the country can get down from 
its present dizzy height gradually and in 
order, without a crash, remains to be 
seen. 

Some of our public men see the prob- 
lem of employment looming large within 
the next two years. Possibly a tighten- 
ing money market and the stock ex- 
change are trying to remind us of the 
same thing. 

The need for life insurance will con- 
tinue and the public’s appreciation of its 
service will not be diminished, but it is 
possible that the ability of people to buy 
may be curtailed. I do not expect to see 
the present rate of production in life in- 
surance continue indefinitely. 


Business Governed by Prosperity 


William D. Wyman, president Berk- 
shire Life—I think that the present rate 
of production in life insurance will con- 
tinue through this year, although we 
have experienced the last six days a 
slight cessation in the receipt of new 
business. I think the volume of business 


prosperity in the country. Should we ex- 
perience adverse business conditions, I 
think it will result in less life insurance 
being written. It has been my experi- 
ence that poor business conditions meant 
less life insurance written, but I do not 
think that life insurance will ever be so 
hard to secure as it has been in the years 
gone by. I think that people believe in 
it and will always believe in it and that 
any recession of business which we will 
experience will be solely due to people’s 
inability to pay for life insurance, I 
think it is here to stay. 


People Educated to Life Insurance 


Emmet C. May, president Peoria Life— 
There is every indication over the entire 
territory where we are doing business 
that the present conditions, which are 
giving to the life insurance companies 
the biggest business they have ever had, 
will continue for at least a year and 
probably for several years, and I think 
it is quite safe to say that life insurance 
will never go back to the rate of produc- 
tion which it had prior to the war. Peo- 
ple have been educated to life insurance, 
but as much as anything else that at- 
tributes to this condition is the fact that 
the life insurance agents have been and 
are being educated; not only is this the 
case, but companies have grown tired of 
wasting their time with poor life insur- 
ance salesmen. The man who is a whole- 
time man today and who is not produc- 
ing as he should and is making money 
so that he is a credit to the business, is 
not being kept in the life insurance. He 
never was a credit to it and never will 
be and this big business which is being 
received today is cleansing the business 
of this character of agents. 


New Type of Men in Business 


Everybody is extremely busy these 
days. There is no person idle unless he 
is a loafer. It is not easy to contract 
with new men, but it is a fact that the 
new men who are coming into the life 
insurance business today are of a dif- 
ferent type than they ever were before. 
They are good, solid business men, who 
realize what the insurance business is 
and the possibilities in it for them, and 
they are going into it in the right kind 
of spirit to make a great success. The 
education of agents in the life insurance 
business alone gives assurance of the 
continuation of a production on a larger 
scale than it ever was before. The pres- 
ent prosperous condition of the country 
help to make the business still bigger 
and there is certainly no indication of 
this prosperity subsiding now. It is in- 
deed a wonderful time for the life insur- 
ance man to lay by such a sum of money 
as he has never done before. In fact, we 
have many of our salesmen who are do- 
ing just this thing. We try to encourage 
it right now because they ought to be 
saving and storing up for anything 
which might come if it should happen. 


Average Policy Larger 


Another thing that is to the additional 
benefit of the life insurance man today 
is that the average policy is at least 
$1,000 more than it was before the war. 
It is not an uncommon thing for a 
farmer to buy a $25,000 policy. It is 
quite the rule for the man who carried 
$2,000 a few years ago to carry $5,000 
and $10,000 today. All of this helps and 
the education along right lines of the 
salesman in the life insurance business 
is producing all these things and making 
the life insurance business a real pro- 
fession and a real business, with as 
much dignity and credit and remunera- 
tion as any other kind of profession. 


Dr. Masson’s Explanation 


Dr. James C. Masson of the surgical 
section of the Mayo Clinic, Rochester, 
Minn., who took part in the discussion 
on hernia at the convention of the med- 
ical section of the American Life Con- 
vention at French Lick, Ind., states that 
he has been misquoted in the proceed- 
ings. Dr. Masson makes the following 
comment: 

“I am quoted as saying that a man is 
a better risk who does not wear a truss 
than one who does. This only applies to 
men advanced in years who could not 
wear a properly fitted appliance. My 
opinion, which I expressed at the con- 
vention, is that a young, healthy adult 
who will not submit to an operation 
should wear a truss and in a majority 
of cases they are satisfactory for the 
time being, but tend to weaken the mus- 
cles and make the possibility of a suc- 
cessful operation at a later date a little 
less certain.” 


H. M. Woollen, president of the Ameri- 
ean Central Life, was in Kansas City 
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last week visiting the local agency. 
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On Reducing Rejections 
to a Minimum 




























































PEECH after speech 
has been made, ar- 
ticle after article 
written about this 
subject of rejec- 
tions in life insur- 
ance. The com- 
pany officers advise 
agents to solicit 
only men whose 
health is apparent 
and whose records 
of life are clear. 
Agents have urged companies to accept 
borderline cases. 























But there is a bigger idea—solicit 
among a class whose health is above the 
average and whose life records on booze, 
high living, etc., are above average— 
solicit farmers. 


And not only keep down your rejec- 
tions but increase your proportion of 
applications to calls by representing a 
company that has an especial appeal to 
farmers. 








FARMERS NATIONAL 
LIFE INSURANCE COMPANY 


FARMERS NATIONAL LIFE BUILDING 
3401 South Michigan Avenue 


CHICAGO, ILLINOIS 



































WILL AGENTS SHIFT 
TO MULTIPLE LINES? 


Eastern Company Official Com- 
ments Interestingly on Subject 
of Insurance Salesmanship 


SEES A NEW TENDENCY 


Declares That by Writing All Classes 
an Agent Gets Closer to 
His Customer 


BY NORA VINCENT PAUL 


NEW YORK, May 4.—In speaking 
to an official of one of the prominent 
life companies in this city I was im- 
pressed with the point of view that he 
takes on the future development of life 
insurance production, especially in the 
large centers. This officer says that 
in his opinion there is a greater ten- 
dency all the while for a man produc- 
ing insurance to write all lines. It 
has been and is the slogan of the life 
agency managers and the general 
agents to urge life insurance commis- 
sions for life insurance men only. They 
emphasize the necessity of life under- 
writers giving their whole attention to 
selling life insurance and perhaps its 
kindred line, health and accident, these 
being all forms of personal indemnity. 


Write All the Lines 


Regardless of this effort on the part 
of those striving to promote specialized 
life insurance salesmen, this official de- 
clares that in the country districts local 
agencies write all lines of insurance. A 
man is just as versatile in handling a 
life insurance rate book as he is in writ- 
ing a farm fire and tornado policy and 
so on. The official said that in the big 
cities the insurance brokers and agents 
find that it is worth much to handle all 
the insurance of a customer. It ties 
him to them. If the life insurance of a 
customer is written by one man, the 
accident by another, the compensation 
by another and the fire and tornado by 
another, there is certain to be one of 
these men who looms up more promi- 
nently in the eyes of the client or there 
is the opportunity of forming a close 
personal attachment. In a short time 
the business may be switched over to 
the fellow who is either winning the 
affections of the assured or the one 
who has attained the greater degree of 
confidence. 


Confidence Is Essential Factor 


After all confidence is the great fea- 
ture in the sale of insurance. This 
official said that very few men can tell 
the companies in which their lives are 
insured or their property. They rely 
on the insurance man with whom they 
deal. They look to him to give only 
sound and permanent indemnity and 
see to it that fair and honest treatment 
is accorded when a loss occurs. This 
official in commenting on the situation 
further said: 

“The general insurance man who 
handles all lines for a client has a big 
advantage in coming into more intimate 
contact with the assured. The work- 
men’s compensation policy, the auto- 
mobile policy or the burglary policy, 
perhaps, calls on the agent for service 
in connection with a claim and it gives 
him a chance to demonstrate his ability 
as a service giving insurance man. 
While the agent is fixing up a man with 
other lines of insurance it is very nat- 
ural for him to bring up the subject 
of life insurance. 

“The greatest difficulty today on the 
part of life insurance men is the getting 
of an audience. Agents could write the 
business if they could once get the 
attention of the prospect. There is no 
real reason in my mind why a man 














should only know life insurance. Other 


——.. 


lines of insurance are not so intricate 
but that a man could master the entire 
lot so far as practical working knowl. 
edge is concerned. There are always 
technical men and underwriters in the 
office who look after the making of 
forms, the shaping up of the coverage 
and the application of the rules. 


Should Have Working Knowledge 


“In the securing of business it is 
necessary of course for an insurance 
man to be acquainted with the equip- 
ment that he has. He should have a 
good practical working knowledge. It 
is very natural for the insurance man 
who is handling the various lines for a 
customer to be chosen as his life in- 
surance agent. If a man has handled 
various lines of insurance successfully 
for a house or for an individual cus- 
tomer, naturally he impresses the as- 
sured with the character of his service 
and his capacity as an insurance man. 
The assured does not differentiate as to 
the various lines of insurance when it 
comes to the salesmanship and dis- 
tribution end. He simply looks upon a 
man who is in the insurance business 
as an ‘insurance man.’ Some of the big 
brokers in the large cities write a con- 
siderable volume of life insurance. 
They are in touch with the bigger busi- 
ness men. They belong to the country 
clubs and the leading business men’s 
clubs. When they go to see a man 
about his property or his casualty insur- 
ance they are pretty sure to get an in- 
terview. They are going to see him 
about something which vitally concerns 
his affairs. They do not pick him out 
to sell life insurance, but in one of these 
interviews an agent can bring up the 
life ‘insurance subject very naturally.” 


Income Avenues Greater 


This official said that if a man is a 
general insurance man the revenues of 
his income are larger and and more ex- 
tended than when writing one line. 
He may grow stale in writing life in- 
surance and if so he has other lines 
to which he can turn. The writing of 
the various lines of insurance tends to 
keep him away from one track opera- 
tion. This company officer said that 
in talking over the plans of the 
Equitable Life of New York in estab- 
lishing an accident and health depart- 
ment with the late Vice-President John 
B. Lunger of the company, he said that 
one of the main objects was to give the 
Equitable agents a greater opportunity 
to make money. If the agents are pros- 
perous and have more chances to get a 
commission they will be better satis- 
fied. Their loyalty and affection for 
the company will be greater. They 
will feel that there is no incentive in 
going to any other company. So far 
as featuring disability insurance this 
officer said that Vice-President Lunger 
claims the Equitable was not vitally 
interested, but it was concerned in the 
well-being of its agents. 

Come in More Frequent Contact 


This officer declared that this reason- 
ing was sound. He recalled a number 
of agents who have the personal ac- 
counts of friends writing all classes of 
insurance that they desire. This gives 
the insurance man the opportunity of 
coming in contact far more frequently 
with a man than would otherwise be 
the case. He keeps in intimate touch 
with his customer and therefore there 
is not the opportunity for the com- 
peting agent to slip in. When a man 
writes all the insurance for his cus- 
tomer it will mean probably that the 
number of his clients will not be so 
great. However, he will be able to do 
more intensive work because on one call 
he can bring up a number of insur- 
ance subjects. 

Whether this new tendency is a de- 
sirable one for the business as a whole 
this official does not pretend to say. 
He was simply expressing himself in a 
very frank way as to an interesting ten- 
dency of the times. He thinks that the 
active young insurance salesman who 
is building up an all-around multiple 
line business is the one who will do the 





most for himself along insurance lines. 
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WHY BE PUZZLED? 


There is no mystery in the following questions, which have baffled 
many— 


How can Lincoln Life hold the reputation of being careful in 
the selection of its business and yet issue policies on 96% of all 
applications sent in by its agents? 


How could it go through fifteen years of ever increasing business 
and be called upon to compromise in only five cases involving 
misrepresentation on the part of applicants? 


This good business is not just “happen so” 


Lincoln Life agents turn in high grade business, and thereby get the 
money for practically all of their effort, because of the close under- 
standing between the company and its field men. It is the sort of co- 
operation that makes a little producer grow into a leader. It is based on 
fairness and an ambition to deliver high grade service. 


Lincoln Life wants red-blooded men who strive to deal fairly with 
all prospects as well as with the company and who realize the worth of 
a steadfast purpose. 


Can you measure up? 
If you can it will pay you to 


The Lincoln National Life Insurance Company 


, ‘‘Its Name Indicates Its Character”’ 
Lincoln Life Building Fort Wayne, Indiana 


NOW MORE THAN $120,000,000 IN FORCE 
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St. Johns, Kansas, February 25, 1919. 
Bankers Life Insurance Co., 
Lincoln, Nebraska. 

Gentlemen: Your local agent, P. O. Seevers, today handed 
me a check for $6043.75 as the cash settlement for my fifteen 
year policy with you. My annual premium was $321.75, so 
that in the fifteen years I paid in a total of $4,826.25, thereby 
drawing out $1,217.50 more than I paid in and had my policy 


of $5,000.00 besides. 
Yours truly, 


NELSON C. ADAMS. 






















1397. 


FIFTEEN PAYMENT POLICY 
Matured in the 
OLD LINE BANKERS LIFE INSURANCE 
COMPANY 
of Lincoln, Nebraska 


Name of Insured..................Nelson C. Adams 
Residence.......................9t. Johns, Kansas 
Amount of Policy........................$5,000.00 
Total Premiums Paid Company........... . $4,826.25 
SETTLEMENT 
Total Cash Paid Mr. Adams...............$6,043.75 
And 15 Years’ Insurance for Nothing 


We have some good territory open. If interested in a 


General Agency contract, write 


BANKERS LIFE INSURANCE COMPANY 
; Lincoln, Nebraska 








GROUP INSURANCE IN 1919 



























PURELY MUTUAL CHARTERED 1857 


Ghe 


Northwestern Mutual 
Life Insurance Co. 


MILWAUKEE, WISCONSIN 
WM. D. VAN DYKE, President 


INSURANCE IN FORCE, $1,680,936,546 


SATISFIED POLICYHOLDERS each year apply for over 35% 


of the new insurance issued 





POLICIES MOST FLEXIBLE AND EASY TO SELL 





Complete Agency Protection: 
Enforced Anti-Rebate and No- Brokerage 
Rules 


Investigate GEO. E. COPELAND, 
before selecting your Supt. of Agencies 
Company Milwaukee, Wis. 























The figures taken from reports of 













the New York department, regarding 


group insurance as written by leading companies in 1919 are interesting. Some 
of the more interesting compilations are as follows: 





These reports are highly significant. 
Attentiun is called to three points: first, 
the large volume of death claims—few 
realize the number that accrue under 
these contracts; second, the amounts in 
force at the beginning and at the end of 
the year as viewed in the light of new 





In Force Terminated Total In Force 

Dec. 31, 1918 New Issues by Death Terminated Dec. 31, 1919 

PS ee aes $142,729,191 $211,283,598 $1,436,615 $114,732,763  $239,280,026 
Conn, Gen:: ...'...:. 17,459,304 34,003,289 230,021 7,277,566 44,185,027 
Equitable, N. Y. 212,395,513 228,332,512 2,257,790 114,771,350 325,956,675 
Metropolitan ... 58,925,825 121,990,261 770,132 44,653,110 136,262,976 
Prudential ..... 17,715,893 27,811,308 199,536 14,376,811 31,159,390 
‘TPAVCIOTS 202.0% 137,191,804 243,067,158 1,486,077 78,475,292 301,783,670 
Union Cen. 801,825 0,475 8,000 1,383,650 188,650 
TOtal: sss $587,219,355 $867,258,601 $6,388,171 $375,661,542 $1,078,816,414 


issues; third, the year’s terminations as 
compared with the preceding totals, 
This enormous lapse may be due in part 
to the annual Jabor turn-over—the curse 
of American industry, but what do the 
rest of these terminations, not explain- 
able on this basis, signify? 








REPORT MADE ON TEXAS LIFE 





Criticism of Some of Methods Em- 
ployed in Handling Its Business 
Made by Examiner 


AUSTIN, TEX., May 4.—The report 
of examination of the Texas Life has 
been made public by the Texas depart- 
ment, and while generally speaking the 
company is found to be in good con- 
dition, there is some criticism of cer- 
tain methods employed in handling its 
business. 

It had cash capital of $200,000 and 
gross income in 1919 of $590,000, of 
which $475,903 was premium income. 
The disbursements were $353,140. Gross 
assets, $1,880,096, of which $1,871,313 
were admitted assets. It had an un- 
assigned surplus of $62,718. 

The company owns 53 parcels of real 
estate, valued at $78,388 book value, 
ot which 19 parcels with book value 
of $26,976 were acquired in 1919, All 
but three of the latter have second 
liens held by John D. Mayfield, presi- 
dent of the company, and in other in- 
stances the second lien was held by 
the Texas Savings Loan Association, 
of which Mr. Mayfield is also presi- 
dent. This practice is not approved by 
the examiner on the grounds that the 
interests of the company are often dia- 
metrically opposite the interests of the 
second lien holders. 

The company had $219,176 on deposit 
in banks, of which $153,117 was with 
the National City Bank of Waco and 
$56,069 was with some thirty banks in 
small towns. The officers of the Texas 
Life and the National City Bank are 
largely the same and a bond transaction 
between the two was rescinded for that 
reason. It is further declared in the 
report that the Texas Life deposit con- 
stitutes more than one-third of the total 
deposits of the National City Bank and 
that none of the insurance company’s 
money is drawing interest. It is recom- 
mended that this situation be corrected 
to the end that the insurance company’s 
money be profitably placed. 

It was discovered during the examina- 
tion that no officer or employe of the 
company is under bond and recommenda- 
tion is made that those handling the 
company’s fund be bonded. 


General Agents’ Association Meets 


The nineteenth annual meeting of gen- 
eral agents association of the New Eng- 
land Mutual Life was held in Chicago 
this week. There were no set papers or 
formal addresses. The whole time was 
given to discussions in executive ses- 
sions of question affecting present and 
prospective conditions. A number of 
men from the home office were present. 

F. T. Partridge, assistant to the presi- 
dent, gave a review of the company’s 
record and outlined plans for the com- 
ing year. Glover S. Hastings, superin- 
tendent of agencies, spoke on “The 
training of agents for service.” D. F. 
Appel, vice-president, discussed “The 
future,’ and Joseph H. Gray, general 
agent of the company at San Francisco, 
talked on “The possibilities of a New 
England Mutual general agency.’ The 


LITTLE GEM CHART ISSUED 





First Copies of Popular Life Insurance 
Manual Came From Press 
This Week 


The first copy of the “Little Gem 
Life Chart,” issued by THe NATIONAL 
UNDERWRITER Company, was delivered 
from the bindery on Monday of this 
week. Deliveries will proceed at the 
rate of from 800 to 1,000 per day un- 
til all orders are filled. 

Considering the fact that the chart 
contains the new annual statement of 
all the companies in the country, as 
well as the 1920 dividend schedules, it 
is considered that this is a fairly early 
date for publication. Printing facilities 
in all shops are such that “rush work” 
which used to be the rule with such 
publications can no longer be secured. 
The price of the “Little Gem” is $1.50 
per copy. 


Typhoid Fever Deaths 


The “Journal of the American Medi- 
cal Association” shows that there has 
been a decrease in the number of deaths 
from typhoid fever per one hundred 
thousand of inhabitants in various com- 
munities from 1906 to 1910 compared 
with 1919. The Equitable Life of New 
York, in going over its statistics, finds 
that among 13,915 deaths, from 1903 to 
1906, there were 635 from typhoid fever 
or 4 percent. Among 6,242 deaths in 
1911 there were 104 deaths from typhoid 
or 1.06 percent. At the present time the 
Equitabie’s death rate from’ typhoid 
fever is close to 1 percent. The Ameri- 
ean Medical Association gives the fol- 
lowing statistics as to death per 100,000 
in some of the cities: 


Deaths per 100,000 Population 
1906-10 1919 


MIU oy nis 65: b oe x Saco ww Ae eae 25.2 0. 

DUNE one ek veces 19. 9 
IPE D5 Wes 3 ain cw e oea be 31.5 1.3 
PUNY CEPTS oc. 6 oc ercle'sca ta ee wae 30.8 5.7 
eee ee eee 10.3 3.8 
PEE RE FA dhe craia Sica we cher’ 13.5 2. 

PRTIBGOTIIN a5. 5 5.6.5 0c 6 oc dee 41.7 4.4 
PRN 0S ose deh es OmOw 65. 6.2 
SNE Paula a a meee ce eee 16. 2.2 


Changes Grouping of Agents 


The New England Mutual Life an- 
nounces that it has changed its method 
of grouping leading agents. Hereafter 
the monthly list will be separated into 
three divisions in order to get deserved 
credit. The first division will give the 
names of those who pay for more than 
$50,000. The second division will in- 
clude those who pay for from $25,000 
up to $50,000. The third division in- 
cludes those who pay for from $10,000 
to $25,000. 


Guardian Life’s Convention 


A mistake was made in saying that 
the Guardian Life of New York had ar- 
ranged for its annual agency convention 
to conform with the dates of the Na- 
tional Life Underwriters Association 
convention in Boston. As a matter of 
fact, the Guardian Life convention will 





conference closed on Wednesday evening 














with a dinner. 





be held at Thousand Islands, August 
17-20. 
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he MERCHANTS LIFE AGENTS are enthusi- | 
sent astic men. They believe in insurance and, to | 
meas an even greater degree, they believe in their | 
aa company. , | 
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Smctlians on Postal System 


INSURANCE men are very much depend- 
ent on the postal system. As much as 
any other activity the post office is used 
by insurance companies and insurance 
men in the transaction of their business. 
It is more vital to them than almost any 
ether occupation. Speed in delivery 
highly essential. 

The United States post office service up 
to a few years ago was a model in excel- 
lence, accuracy and speed. The 
post office system seems now on the brink 
of chaos because of conditions that can 
be remedied. Unfortunately in the gov- 
ernment departments, the wheels move too 
slowly. The postal employes all 
kinds are underpaid. This applies to the 
clerks, carriers, and fact all in the 
service. Many of the most efficient men 
have been attracted to salaries that are 
being paid outside the public service. All 
over the country there is a general let- 
ting down in the post office. This is due 
to the fact that experienced men have left 
the service and the work has piled up be- 


is 


whole 


of 


in 


cause of the great increase in the use of 
the mail. Now, if ever, we need experi- 
enced, careful men. The post office de- 
partment has to depend today too much 
on new help. 

What the government should do is to 
increase the pay of the experienced men 
that the service will be attractive. 
They are hard working folks. They de- 
serve more than they are getting. 

Insurance men should let their wishes 
be known in this regard. They should 
write to their congressmen and senators 
and urge action that will remedy the 
situation. The remedy is higher pay and 
a greater appropriation so that adequate 
help can be secured. 
of the great activities 
should let its voice be heard. 
service is highly 
being. 


so 


Insurance as one 
of the country 
The postal 

to well- 

The insurance men have a right 

to be heard. Let us not leave it to the 

other man but get in touch at once with 
the legislators and urge early action 
on this important matter. 


necessary its 


Old Policyholders Best Prospects 


THE life agent who neglects his old 
customers in order that he may solicit 
more new ones is making a serious mis- 
take. The man who has created the de- 
mand for life insurance today the 
satisfied policyholder. Why this man 
is often neglected by the agent is hard 
to understand, for he is the most sol- 
vent form of prospect. 

An agent need waste no time on this 
prospect explaining to him what insur- 
ance is. He already knows that, for he 
has bought before. If he is the kind of 
man who is acquainted with the usual 
trend of business, who is constantly in 
touch with the depreciation of invest- 
ment securities due to inflated currency, 
he wili not turn an agent away with the 
remark that “I have enough insurance.” 
Nevertheless he must not be ap- 
proached blindly with the old question, 
“Will you buy more life insurance?” 

In most cases it would be well to let 
him open the conversation. If he is a 
satisfied policyholder he will be glad to 
see the agent. At least, his presence 
will not be an annoyance to him. In 
all probability he will greet him with 
a casual, ’” Here 


1S 


“How's business: is 
the key with which to open the sales 
talk. It is not hard to explain the con- 
dition of the insurance business today. 
Everybody is buying life insurance. The 
public cannot get enough of Tell 
him this, and then tell him “why” they 
are buying it. 

Probably the greatest factor in the 
demand for life insurance today is the 


fact that it is the only commodity which 
is not subject to profiteering. It is not 
hard to explain that for every dollar 
invested in life insurance one hundred 
cents are extracted. The man who buys 
food or clothes today admits that he is 
not getting his money’s worth. But 
figures will show that the life insurance 
policy is a commodity that returns a 
dollar for every dollar invested. 
When a man invests money in stocks 
or securities that later return 
profit, he is always sorry that he did 


not buy more of that particular kind | 


of stock or security. Thus when the 


company that issued the stock sees fit ' pig : 
eae r “i | building material, and shows confidence 


to increase its capital by the marketing 
of more stock, this man is always eager 
to buy. For this reason many 
panies will advertise their sale of stock 
as only to be bought by present stock- 
holders. The life insurance agent who 
solicits his business from old customers 
is operating on the same basis. 

If the prospect has been made to ap- 
preciate the value of his insurance 
policy he will be just as eager to buy 
more as is the man who has invested in 
profitable stock. The policy which 
large industrial companies have adopted 
in selling new stock to present stock- 
holders only is one which the agent 
would do well to apply. His old cus- 
tomer is a present stockholder and en- 
titled to first consideration. If he does 


not know the value of his life insurance 
the agent has only to tell him. 
always be the best prospect. 


He will 








Warren M. Horner, of Minneapolis, 
special representative of the Metropoli- 
tan Life and for 27 years in the life 
insurance business in the northwest, 
has resigned as of July 1 to become 
president and controlling stockholder 
of the Mahr Manufacturing Company 
of Minneapolis, which produces oil-burn- 
ing equipment. For many years Mr. 
Horner was general agent of the Provi- 
dent Life & Trust for the northwest. 
During the war he resigned to go with 
the Red Cross in overseas work, but 
the armistice was signed before he got 
on the other side. 
the Metropolitan and has specialized in 
the sale of group and business life in- 
surance since his connection with that 
company. 

Mr. Horner has for some years been 
one of the prominent figures in the life 
insurance world. He was a great advo- 
cate of institutional advertising and 
educational work. He always took a 
prominent part in the conventions of 
the National Association of Life Un- 
derwriters. He was one of the founders 
of the Northwest Congress, which has 
proven very successful. 


Gerrad §S. Nollen, vice-president of 
the Bankers Life of Des Moines, is 
going to Holland to see the birthplace 
of .Mr. Nollen’s father. He will also 
visit France, England and Italy and 
will be gone two months. Mr. Nollen 
has taken out passports for himself, his 
mother and his two sisters. John Nol- 
len, father of G. S. Nollen and of H. S. 
Nollen of the Equitable of Iowa, came 
to the United States from Holland 
when he was 35 and founded the Pella 
National Bank at Pella he family 
is one of the best known in insurance 
and financial circles in the middle west. 

Dorothy Peak, 4-year-old daughter of 
George Alvin Peak, vice-president of 
the Central Life of Des Moines, was 
run over by an automobile last week 
and critically injured. She was in the 
driveway at her home in Des Moines 
when a car which had been driven in 
suddenly broke from its brakes and 
backed down the grade, running over 
the child. She was hurried to a hos- 
pital, where it is expected that she will 


| recover, although her chest was badly 


him a |} 


crushed. 

President Jesse R. Clark of the 
Union Central is attending the Meth- 
odist Episcopal quadrennial conference 
at Des Moines, Ia., as a lay delegate 
from his church. The conference ‘ill 
last the greater part of this month, but 
President Clark is expected to return 
to his office in a week or two. 


James R. Duffin, head of the Inter- 
Southern Life of Louisville, is not 
worrying much about the high cost of 


in future prices of realty, inasmuch as 


_ he is building six residences in Castle- 


com- | 


wood at a cost of $90,000, and a $20,000 
residence on Cherokee Road. 


W. H. Vanderheyden, general agent 


' of the Wisconsin National Life at Ap- 





pleton, Wis., in speaking of the action 
of the Baltimore Life Underwriters’ 
Association in going on record as op- 
posed to part time men, states that he 
can understand why Jonathan K. 
Voshell, superintendent of the Metro- 
politan at Baltimore and former presi- 
dent of the National association, is op- 
posed to part time men. The Metro- 
politan is an industrial company and 
its men are on a different basis than 
companies writing only ordinary busi- 
ness. Mr. Vanderheyden has had 16 
years of experience in insurance and 
he feels that it would be a great detri- 
ment to the business and to the people 
at large to eliminate the part time 
agent. He can easily see how the 
agents of an industrial company, who 
are both collectors as well as insur- 


He then went with | 
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ance writers, can be kept going all the 
time. Mr. Vanderheyden said that 
many of the part time men had ren- 
dered a signal service to the business 
of life insurance and to the public. He 
says that the big majority of the part 
time men are serious minded, honest 
and do not misrepresent. They sell 
sound insurance, tell their clients the 
truth and have the confidence of the 
people who know them. 


Edwin J. Sheffield, manager of the 
Fidelity Mutual Life in Boston for 25 
years, died last Friday night after 
three months’ illness. He was 74 years 
of age. 


Charles F. Bullen of Chicago, man- 
ager of the Canada Life in that city, 
is one of the oldest managers in point 
of continuous service in a managerial 
position, if not the oldest, in Chicago. 
Mr. Bullen established the Canada Life 
in Chicago in 1895 when he was ap- 
pointed manager. He had come to the 
city a few years previously from Hamil- 
ton, Ontario, where the Canada Life 
had its home office. He became con- 
nected with the old local agency of 
T. S. Cunningham & Co., and started 
to build up a fire insurance business. 
Though after being appointed man- 
ager for the Canada Life Mr. Bullen 
sought no new fire insurance business 
whatever, he still holds his old fire in- 
surance customers, his premiums from 
that source amounting to something 
like $30,000 a year. The way his old 
customers insist on his handling their 
fire insurance shows the hold Mr. 
Bullen has on those with whom he 
does business. 

His brother, John H. Bullen, who is 
resident secretary of the Canada Life 
at Chicago, started with the Chicago 
agency when it was established. The 
two brothers place all the business for 
the company in Chicago, they having 
no agents. 

During the war period Charles F. 
Bullen practically gave up his private 
business to raise and maintain the 
Western Relief Fund which was estab- 
lished for the benefit of soldiers’ 
families in Chicago where the men had 
enlisted in the Canadian or English 
army. Mr. Bullen raised about $155,000 
and at the peak period there was a 
$9,000 a month outlay for the benefit of 
these families. This fund was raised 
without any expense, Mr. Bullen donat- 
ing all his time to the important work. 
It was a labor of love and showed the 
highest element of patriotism. Mr. 
Bullen spent much of his time last year 
in this work, as there are a number of 
families whose heads are still in the 
service. In spite of this he sent in ap- 
plications to the Canada Life for $932,- 
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Secena mente 


1894—1919 


STATE LIFE 


INSURANCE COMPANY 


INDIANAPOLIS 





j ALMOST 


NINETEEN MILLION DOLLARS IN SECURITIES 


($18,458,500.00) 


Deposited with the Auditor of State for the Sole Protection of Policyholders 
More than $1,750,000.00 Above the Amount Required by Law 
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PROGRESSIVE CONSERVATIVE ‘““FLU”? PROOF 


The Growth of Oak—The Solidity of Granite 





On Agency Matters Address, CHARLES F. COFFIN, Vice-President 
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LIVE MEN CAN DOUBLE THEIR INCOME SELLING OUR 


Monthly Pension Bonds 
Under Our eas cheies Centract 


THE LA FAYETTE LIFE INSURANCE CO. 


W. W. LANE, Secretary LA FAYETTE, INDIANA A. E. WERKHOFF, President 














MR. AGENT! 


Do you care for ouatity, ot | || FIRST RURAL OLD LINE COMPANY 


SIZE? Age, Sound Experience. Low participating rates; double indemnity insurance; shortest, 
Low Cost, a Splendid Record cleanest policies in the world; complete protection disability clause. 


for 70 years? 
Then why not take a General Agency THE AGRICULTURAL LIFE INSURANCE COMPANY OF AMERICA 
in its HOME STATE for FRANCIS F. McGINNIS, President, General Counsel and Founder 
WwW iti t th te of th lli. dh ticularl. ttracti - 
MUTUAL. Line eye evn! ery ome flrs Syd gr ectlly ery Cts 
OUR AGENTS AND POLICY HOLDERS WILLARD E. KING, Vice President and Manager of Agencies FRANKLIN A. BENSON, Secretary and Superintendent of Agents 
STICK! WRITE THE HOME OFFICE Home Office: BAY CITY, MICHIGAN 


























PAN AMERICAN LIFE INSURANCE COMPANY 


NEW ORLEANS, U. S. A. CRAWFORD H. ELLIS, President 
THE PAN-AMERICAN WAY 
N KEEPING with the higher Ideals and Ethics of the business, the Pan-American 
Total Resources Dec. 3Ist, 1919, - over $7,500,000.00 I does not seek to employ agents of other companies, but by interesting men of in- 
telligence, character and clean record, instructing them by correspondence, and 
Insurance Issued during 1919 - over 26,000,000.00 assisting them by the active co-operation of specially trained men, it has built up a 
field organization that is vee and contented. ‘ Siti alin 
. h ing, vi h i11—t 7 : 
Insurance in force Dec. 31, 1919 - over 70,000,000.00 Way te yay = 0S GE FOES Gee Pa RNR ee ee 
Address: E. G. SIMMONS, Vice-President & General Manager, 





New Orleans, La. 
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Marquette 
ife 


Insurance Co. 








YOUNG! STRONG! CONSERVATIVE! 


For Contract Direct with HOME OFFICE, providing maximum 
first year and renewal Commissions, address 


JULIUS M. GASS, Secretary 
Springfield, Illinois 


MISSOURI 


The Marquette “‘Has Stood the Test’’ 


PROGRESSIVE! 


Territory: 


ILLINOIS INDIANA 














1867 1920 


ohe 


Equitable Life Insurance Company 
of Iowa 


New Business Paid for 1919 
New Business Paid for 1918 - 


ee ae ee 


$ 57,328,209.86 
$ 29,996,822.32 


$ 27,331 ,387.54 





Insurance in Force 
December 31,1919 - - 


Gainin One Year - - - 


$206,553,404.00 
$ 46,935,312.89 


For Information Address 


Home Office, Des Moines 











RARE OPPORTUNITY 


GENERAL AGENT 


FOR THE 
STATE OF KANSAS 


A splendid direct Home Office Contract under which a profitable and 
permanent business can be established, is waiting for the right man. 


THE COMPANY NOW HAS MORE THAN $68,000,000 OF INSURANCE IN FORCE 


The Minnesota Mutual Life Insurance Co. 


ST. PAUL MINNESOTA 











000. This represented his own personal 
business. Out of this $114,375 was de- 
clined, leavirg issued business of $817,- 
625, with premiums amounting to over 
$35,000. Of this amount in the Canada 
Life there was issued and paid for 
$767,625. The remaining $50,000 was 
taken by the other companies, the 
Canada Life already having issued its 
limit on the lives in question. 

Mr. Bullen and his brother will pro- 
duce about $1,800,000 this year. Of 
the business produced last year there 


were no “not taken policies.” Charles |. 


F. Bullen is one of the largest personal 
producers in Chicago. His average 
policy last year was $12,000. During 
the entire time the Canada Life has 
done business in Chicago Mr. Bullen 
has maintained its office in the Rook- 
ery. He takes special pride in the fact 
that the company did not reduce its 
policyholders’ dividends during or since 
the war. 

Mr. Bullen started as a junior clerk 
in the home office of the Canada Life 
in 1884 and so has been with it con- 
tinuously with the exception of the few 
years he was an insurance broker in 
Chicago. 

Mr. Bullen’in a quiet way is some- 
thing of an athlete. He lives at the 
Surf Hotel, four miles distant from his 
office, and on days that are not stormy 
he walks down in the morning and 
back in the evening, thus making an 
eight-mile trip every day. In the sum- 
mer time he finds recreation in playing 
tennis and golf. Although 52 years cf 
age, Mr. Bullen looks like he had just 
cleared 35. 


E. A. Johnson, the new secretary of 
the Prairie Life of Omaha, was born 
on a farm in Marion county, Ia. He 
was educated at Penn College, Oska- 
loosa, Ia. In 1892 Mr. Johnson left 
farming to engage in the banking busi- 
ness at Bussey, Ia., and for 25 years 
assisted the bank there. In 1918 he 
moved to Council Bluffs, where he took 
charge of the business of the National 
Alfalfa Products Company as secretary 
and manager. He personally sold $200,- 
000 of life insurance in the vicinity of 
3ussey. He will devote all his time to 
the Prairie Life. Being a policyholder, 
stockholder and agent of the company, 
he has known something of its develop- 
ment and growth. 


Clifford B. Wright of Cincinnati, 
chairman of the executive committee 
of the Union Central, died last week, 
of apoplexy, after an illness of less 
than 12 hours. He was 65 years old. 
Mr. Wright was a native Cincinnatian, 
and after his graduation from Ohio 
Wesleyan went at once into the bank- 
ing business, which, except for a brief 
connection in New York as the finan- 
cial officer of a large manufacturing 
concern, was his life work. Since 1894, 
he had been a director of the Union 
Central. He was chairman of the 
board for many years, and since 1911 
was chairman of the executive com- 
mittee. 

It was in this connection that he 
was best known as a life insurance 
man. The executive committee passes 
on all loans made by: the company, 
and Mr. Wright came to be known as 
one of the best posted men in the 
country on farm loan values in vir- 
tually every state in which the com- 
pany is entered. He gave from half 
a day to a couple of days to this work 
every week for many years, and often 
spent weeks in distant states survey- 
ing and appraising conditions affecting 
farm values. 


Won’t Discuss Expulsion 


BALTIMORE, MD., May 5—Franklin G. 
Allen, general agent of the Connecticut 
Mutual Life, who together with two of 
his agents was expelled from the Balti- 
more Life Underwriters’ Association, to- 
day refuse’? to comment on the matter. 

“This is a local difference between my- 
self and the local association,” declared 
Mr. Allen. “It has been answered in the 
local press. I do not see why I should be 
a party to make the controversy other 
than local.” 





FIRST YEAR DEATHS 


GOOD ARGUMENT IS FOUND 


New York Life Comments on Its 
Experience Since the First 
of the Year 


Life insurance companies always have 
a good argument for insurance in the 
number of first year death losses. Not- 
withstanding the fact that people come 
fresh from the medical examiner’s hands 
and are given a thorough going over, 
there is a goodly percentage of deaths 
on this first year business. This has 
been particularly true during the pneu- 
smonia-influenza epidemic. This also 
furnishes a good argument for paying 
the premium when the application is 
received so that a binding receipt can 
be given. Every company has splendid 
material of this character. The New 
York Life has published a list of its 
first year death claims paid during 
March. There were 148 of these. One 
policy had been in force but 12 days. 
Another had been in force 17 days. In 
commenting on this subject the New 
York Life said: 


First Three Months’ Record 


The first year death losses paid by the 
New York Life in January, February and 
March, 1920, are startling tabulations. 
The best way to size up life insurance is 
to know what it does in payment of 
death claims. The facts that follow re- 
late thereto and every payment repre- 
sents the deposit of one single premium 
by the insured. Certainly no showing 
can be more vivid than to understand 
that a company is called upon to pay 
large claims for which so little com- 
pensation is received as a first year's 
premium. 

Now for January. The company paid 
33 first year losses for $125,160.31. One 
man, a New York exporter, died of acci- 
dental poisoning in 14 days; his family 
received $15,000 under ordinary life— 
general accident—double indemnity pol- 
icy. Anotner, a New York manufacturer, 
died in 3 months and 9 days from heart 
disease; his heirs received $15,000. A 
student in Chickasha, Ckla., succumbed 
in 8 months and 18 days to typhoid fever. 
and his family received $10,000. That 
was January. 


Losses in February 


Now for February. The first year 
losses jumped to 58 for $168,711.53. In- 
fluenza and pneumonia enter more 
largely into this death toll. The lives 
were practically all young lives. Young 
and healthy people must be made to see 
the necessity for insurance protection 
against this marauder. A young ex- 
porter, insured for $2,500, died of pneu- 
monia 18 days afterward. Influenza took 
a Cleveland, O., civil engineer in exactly 
one month, insured for $11,781. And so 
on down the list. All the big cases were 
either from influenza or pneumonia. An 
East Orange, N. J., agent was insured 
for $10,000. A Baltimore, Md., treasurer 
(this was corporation insurance) was 
protected by $12,500 in favor of his com- 
pany. He died 5 months and 28 days 
after insuring. A Philadelphia merchant, 
$10,000, pneumonia, in a little over 9 
months. 

But the startling record was in March, 
The showing is of practical value—148 
first year death losses, 57 more than the 
total of the first two months preceding, 
for an aggregate of $490,154.71, largely 
from influenza and pneumonia, when 
doubtless many people were imagining 
that its ravages had ceased, while as a 
fact they were increasing. 


Effect of Higher Rents 


Life insurance men will probably see 
some difference in dealing with people 
who have been paying moderate rents. 
The increase in rents has run all the way 
from 25 to 200 percent. Where a man 
has extra rent to pay he will have to 
figure up how much he can afford to set 
aside for life insurance. On the other 
hand, there have been thousands and 
thousands of homes purchased in every 
point where people have gone in debt 
and placed mortgages on the property 
bought. These are splendid prospects 
for the agents. Anybody who is purchas- 
ing a house should at least protect the 





family against the mortgage. 
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AA Wider Field— ~~" 
An Increased <— 


~ Opportunity 


















UR Agents can sell policies on the 

annual premium plan, up to $3,000, to 
young men and young women as young as 
age 2—protective insurance and Educational 
and Business Start Endowment Insurance. This 
extension of the age limit for Ordinary Insurance down 
to age 2 helps our Agents considerably, and we have 
other advantages that help still more. We provide 
banking facilities for our Agents in the rural districts. 
We issue Participating and Non-Participating Policies. 
As regards adults, we write contracts with Double 
Indemnity provisions covering any kind of fatal ac- 
cident, or with Double Indemnity provisions cover- 
ing fatal travel accident only, as may be desired. 
mm We issue policies with waiver of Premium and 

ms Disability Annuity or Instalment Payment 


= Ym teatures. We insure males and females at 
ye. es _ the same rates. 
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“THE OLD COLONY LIFE 
INSURANCE COMPANY 
ii of CHICAGO, ILL.” 
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THE RIGHTS OF 
THE INDIVIDUAL 


AND THE SAFEGUARDS 
OF INDIVIDUAL RIGHTS 


IGHTS and duties are personal. Pleasure and pain 
R are personal. The combined rights of individuals 

make up the rights of nations, and the “rights” 

of nations sometimes clash. It was for the pro- 
tection of these individual rights that Americans entered 
the war; it was to defend these rights that we raised 
vast armies, disciplined and equipped them, and sent 
them overseas to fight. It was for individual rights that 
} our men fought so heroically. Their victory is a victory 
for individual rights. 

Laws and Courts and treaties and bailiffs and armies 
are properly the safeguards of individual and national 
rights. The first law of mankind was club-law,—the 
law of the strongest—the law of the jungle. The ultimate 
law,—the law toward which Democracies are struggling,— 
will be the law which gives every individual his rights, 
harmonizing them with other men’s rights. 

In a Democracy men are assumed to have been born 
with certain inalienable rights which are protected and 
restrained by laws whicli men themselves more or less 
directly make and execute. 

Laws are not rights; they should define rights and 
be their safeguard. 

Apply this reasoning to Life Insurance and see how 
reasonable and how imferative it becomes. 

The wife, who is the home-maker, and who, while 
making the home, loses the opportunity to earn an inde- 
pendent income, has the right to some sort of protection 
against the risk of her husband’s death. Children have 
a right to be well brought up and well educated. These 
rights should be safeguarded as against the death or total 
disability of the husband and father. In most cases there 
is no safeguard except Life Insurance. 

The rights of the individuals;—husband, wife and 
children,—are written in the policy, and are further safe- 
guarded by the accumulations of the insuring company 
and by the laws under which it operates. You can’t live 
real democracy without insuring your life. 

The New York Life Insurance Company issues a 
Policy insuring against the risk of death or total dis- 
ability. Behind each Policy is seventy-four years of ex- 
perience, abundant resources, and the supervision of laws 
that define and maintain the rights of individuals. 


" NEW YORK LIFE INSURANCE CO. 
346 Broadway, N. Y. 


DARWIN P. KINGSLEY, President 















































Onto Nationa Lire Insurance Co. 


CINCINNATI, O. 


OW is the Golden Day of Life Insurance. It is 

the best time to get connected with a solid com- 

pany and build a foundation for the future. Good 

business was never so easy to get. People believe in 
and are buying life insurance. 


The Ohio National pays agents well for their work and 
backs them with all its power and facilities. 


Territory open in Ohio, West Virginia and Kentucky, 
Tennessee, Michigan, Nebraska and Kansas. 


A. BETTINGER 


President 


T. W. APPLEBY 


Secretary and Agency Manager 














NUMEROUS REJECTIONS 
HARMFUL TO BUSINESS 





—_—€ Declining to Write 
Cases That Formerly Would 
Have Been Accepted 


PICKING AND CHOOSING 





Restrictions So Stringent With Many 
That Only Best Physical Speci- 
mens Are Accepted 


There are many wh» believe that the 
life companies are making a serious 
mistake in rejecting so much business 
these days. It is argued that com- 
panies are turning down border line 
and substandard cases that would have 
been readily accepted a few years ago. 
It is so easy to get business that com- 
panies are picking and choosing. They 
are declining to write cases that present 
what a short time ago would have been 
regarded as only minor defects. They 
have become, in the opinion of many, 
unnecessarily strict. Some companies 
have established medical rules and reg- 
ulations that result in only the very 
best physical specimens getting life in- 
surance. 

Mang Being Declined 


The view is held by a large number 
of life insurance general agents and 

officials who have the real interest of 
the life insurance business at heart 
that in adopting this attitude toward 
new risks the companies are taking a 
stand that is against public policy. 
They are denying life insurance to the 
people that need it most. They are 
refusing to consider life insurance from 
] applicants who are really entitled to it 
if even at an advanced rate. 


Are Turned Against Business 


The life insurance business is hurting 
itself by rejecting so many cases. The 


not feel any too friendly toward the 
life insurance business. Particularly is 
_ true if he lives on in good health. 

e feels as time goes on that he has 
oe discriminated against. The im- 
pression grows with him that the com- 
pany had insufficient reasons for declin- 
ing his business. He decides to get 
along without life insurance. He puts 
it out of his financial calculations. He 
decides to invest his mopiey in other 
ways. He ceases to be a ife insurance 
prospect. He is lost to the business 
because his case was not properly 
handled. 

Selecting too Closely 


Life insurance medical procedure un- 
questionably needs a little reforming. 
The business has grown to such magni- 
tude that the companies now have to 
consider the public’s interest as well 
as their own. It is wrong for com- 
panies to be rejecting applicants with- 
out giving any reasons and where there 
is no vital or serious defect. The course 
pursued by many of the companies in 
the business today is against the best 
interests of the public and there is, with 
many companies, room for a great deal 
of improvement. Ostensibly the life insur- 
ance companies are in the life insurance 
business. They are, or should be, in 
business for the purpose of insuring as 
many lives as possible. It is not asked 
that they assume risks that are known 
to be dangerous and liable to cause 
them a loss. But they should make 
some real effort to insure as many lives 
as possible. 


Business Is Semi-Public 


The life insurance company that is 
picking and choosing its business so 
closely as to eliminate all but the most 





man whose application is declined does: 





desirable risks is not serving the public, 
but is merely in business for profit and 
for the purpose of earning as much 
money as possible on the business in- 
sured, There is no public demand for 
what might be termed the preferred 
risk life insurance company. There is, 
however, a real and widespread public 
need for the company that can provide 
the greatest possible amount of life in- 
surance to the greatest number of peo- 
ple. Life insurance is semi-public in 
character. It cannot be regarded as 
being in the same category as the 
wholesale shoe business, the grocery 
business, the real estate business, 
the wholesale millinery business, 
or any other business that is not 
vital and important and does not reach 
the public in many ways. 


High Standing of Life Insurance 


During the past few years the life 
insurance business has made great for- 
ward strides. It has gained the confi- 
dence of the public. It is being more 
liberally and more generally patronized 
than ever before. People in all ranks 
of life recognize that life insurance is 
one of the vital institutions of economic 
life. The business stands on a high 
plane today. In dozens of ways peo- 
ple have been made to understand that 
the life insurance business is serving 
in more ways than by merely issuing 
policies. The roots and branches of 
the life insurance business extend 
through many of the important avenues 
of business life. 


Declined for Slight Reason 


In the past year or so, this somewhat 
selfish tendency has crept in. Companies 
have commenced to retrench. They have 
declined to issue applications on rather 
trivial grounds. Actually some business 
is declined “on suspicion.” Perhaps the 
examining physician or medical director 
does not like the way the applicant parts 
his hair. 

Attitude Must Change 


This question of substandard and im- 
paired risks is one of the important life 
insurance problems of today. The com- 
panies cannot ignore it. They cannot 
say that they are going to insure only 
the risks that they want to insure and 
that the rest to whom life insurance is 
denied must take care of themselves in 
the best way they can. This attitude is 
wrong and the life insurance companies 
are not serving in the largest way when 
a policy of this kind is pursued. 


Yo Time for Experiments 
Perhaps this is not the most opportune 
time for companies to undertake the 
writing of substandard business. Life 
insurance companies are getting so much 
business these days that they can hardly 
handle it irrespective of whether it is 
good, bad or indifferent. There is so 
much confusion at home offices and so 
many difficulties in the way of issuing 
policies that companies have all they can 
do to conduct their affairs in the regular 
way. To open new departments, to 
launch into a new field in which the ex- 
perience is somewhat limited, is prob- 
ably out of the question at this time. 


Should Modify Restrictions 


But the companies can at least become 
a little more liberal in their attitude 
toward much of the business that is now 
being deciined, They can take off some 
of the restrictions that have been im- 
posed without detriment to themselves. 
For many years the life companies wrote 
business at a profit that is now being 
declined. Just because it is easy to get 
plenty of perfect risks is not sufficient 
reason why risks that are not quite so 
good should be declined. The life in- 
surance companies that are tightening 
up in this way are simply standing in 
their own light. They are certainly not 
rendering the broadest service to the 
i public. 

Can Write at Profit 


Those who have made a study of sub- 
standard business say that it can be 
written at a profit. The experience is, 
of course, limited. The New York Life 
has written a big volume of substand- 
ard business, but its experience is more 
or less unknown. All of its data. has 
never been made public. But without 
starting a substandard department, com- 
panies can handle risks which they may 
perhaps not wish to assume entire. For 
instance,. there is one company today 








which has made arrangements with a 












° 
te 


~ eee 5D 


ae ee ee 








5, 1920 


——$—= 


Public, 
t and 
much 

eSS in- 

nd for 
ferred 
ere is, 
public 

TOvide 

life in- 

»f peo- 

lic in 

led was 

Ss the 

rocery 

siness, 
siness, 

S not 
reach 


ce 
ie life 
it for- 
confi- 
more 
nized 
ranks 
nce is 
nomic 
high 
 peo- 
1 that 
Tving 
suing 
es of 
xtend 
enues 


‘what 
anies 
have 
ather 
‘iness 
s the 
ector 
parts 


tune 

the 
Life 
1uch 
rdly 
t is 








May 6, 1920 





THE NATIONAL UNDERWRITER 





LIFE 


13 








number of others so that when an appli- 
cation comes in, which the company 
whose agent issued it does not care to 
accept, it is passed on to the reinsuring 
company which in turn either issues a 
policy direct, or reinsures the risk. In 
this way the applicant is taken care of. 
The business is not turned down. The 
applicant is granted life insurance. 
Want Protection 


With many it is not so much a ques- 
tion of rate as getting protection. If 
the life insurance companies feel that 
what they have for sale is a good thing, 
they should be willing and anxious to 
see it in the hands of as many people 
as possible. Life insurance agents spend 
a great deal of time in arguing that 
the insured citizen is the useful citizen, 
that the man who carries life insurance 
is a real benefit to the community, and 
yet under present operating methods, 
life insurance is being granted to only 
the select few. 


Must Supply the Demand 


Life insurance companies cannot side- 
step the great demand for life insurance 
that has been created. The business has 
gained such momentum that perhaps 
many companies are unable to see how 
widespread and general is the demand. 
A man with dependents wants life in- 
surance and he wants it whether he has 
a slight heart murmur, urinal casts or 
a wooden leg. The need of life insur- 
ance is universally recognized. It is 
now up to the companies to supply the 
demand that they themselves have 
created. They are not doing it when 
they impose such stringent medical re- 
quirements, This is one of the big vital 
problems of the business today that must 
be faced and solved by the companies 
if they wish to conserve and realize upon 
the big demand that exists in the coun- 
try today. 


Booming Business for Dexter 


Darby A. Day, manager of the Chicago 
oftice of the Mutual Life, has laid plans 
to make May the biggest month in the 
agency’s history. It will be known as 
“Dexter Month” in honor of George T. 
Dexter, vice-president of the Mutual 
Life, who will be the guest of the Chi- 
eago office some time in the latter part 
of the month. 

May has always been a rather weak 
month for Mutual Life agents because it 
follows directly on the heels of its big- 
gest month. Business during April is 
always heavy because it is the last 
month of the Field Club year. Agents 
are then going at top speed in order 
that they may make the club quota. The 
natural tendency to slow down during 
May will be eradicated this year as ev- 
ery effort will be made to reach the 
agency quota of 1,200 applications set 
by Mr. Day. 

As an incentive to the agents, numer- 
ous contests have been arranged, and 
valuable prizes will be offered to the 
biggest business getters. A contest that 
is attracting a great deal of interest is 
the fight which Mr. Day has succeeded 
in starting among his five leading pro- 
ducers. These contestants are all $500,- 
000 men, who have been going along for 
the past few years content to write as 
much business as possible and giving 
little thought to competing with each 
other. The offering of a silver service to 
cost something like $1,000 to the man 
who writes the biggest increase over his 
best previous month, however, is making 
these men see “red” and for a month at 
least they will assume the attitude of 
bitter rivals. 

The other agents of the office will have 
the opportunity of winning a gold watch 
offered by Herman Hintzpeter, associate 
manager; one of three traveling bags, 
put up by R. C. Spaulding, assistant 
manager, and a gold fountain pen, an- 
other of Mr. Day’s offerings. These con- 
tests will be figured in points. One point 
will be given for every thousand dollars 
of business written, and three points for 
every application filed. 

This agency, which was_ formerly 
known as the “million dollar a month 
agency,” is now the “three million a 
month agency” and it is expected that 
by the close of this month its name will 
be again greatly augmented. Besides 
making “Dexter Month” the largest in 
its history the agency will also give Mr. 
Dexter a big reception upon his arrival 
in Chicago. The agents are determined 
that they will give him “something to 
talk about” when he speaks before the 
field club conventions in June. 





Leslie L. Augburn has been appointed 
manager of the Minnesota Mutual at 
Grand Rapids, Mich. He is a young busi- 
man and has had considerable insurance 





experience. 


Not a Prophet 


°*A prophet ts not without honor 
save in his own country”’ 


But the Peoples Life of In- 
diana is not a prophet. It isa 
high grade life insurance insti- 
tution with honor in its own 
country. It stands well at home 
and enjoys prestige abroad. 


The Peoples Life was organ- 
ized in Frankfort, Ind., by 
Frankfort men. It wrote all of 
its first business in and around 
Frankfort. It is still enjoying a 
large business in its home city, 
its home township, its home 
county and now its home state. 
It has extended its activities to 
the adjoining states of Ohio 
and Illinois. 


The growth of the Peoples 
Life is normal, natural, sound. 


The agents of the Peoples 
Life are normal, natural, sound 
men. They, like the company, 
stand well at home and enjoy 
influence abroad. They are 
men connected with a company 
after their own hearts, after 
their own ideals. 


And these agents, like the 
company, are growing. The 
growing field of the company 
permits of the growth that its 
representatives are capable of. 


PEOPLES LIFE 


Insurance Co. 


Frankfort, Indiana 


A. A. Laird, President 


E. O. Burget, Secretary 


Wm. H. Irwin, Supt. of Agents 
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| CHICAGO INSURANCE BROKERS LICENSE 








HE new Chicago insurance brok- 
Ters license has gone into effect, 

A complete copy of the new ordi- 
nance is presented herewith, together 
with comment by Secretary C. W. Ol- 
son of the Illinois Insurance Fed- 
eration. In that part of the new ordi- 
nance providing for real estate brokers 
it is stipulated that a real insurance 
firm shall pay $25 for a real estate 
license. Then in addition each mem- 
ber of the firm or any solicitor con- 
nected with the firm must pay $5 each. 
However, that entitles any member of 
the firm or any real estate solicitor 
licensed to get an insurance license 
free, except to solicit life insurance. 
Secretary Olson objects to this feature, 
stating that it does not protect the in- 
surance men against the horde of real 
estate men, the babble in insurance. 
The full text of the ordinance is: 


Section 1. That Section 196 of the 





Chicago code of 1911, as amended, be 
and the same is hereby repealed and the 


following sections inserted in lieu 
thereof: 
“196. Insurance Broker. An insurance 


broker shall include all persons whether 
so engaged in their individual capacity, 
or as a member of a firm, association or 


corporation, engaged for owners or 
other assured in negotiating contracts 


for insurance on lives, buildings, vessels 
or other property, including workmen’s 
compensation, personal accident and dis- 
ability, plate glass, automobile and all 
forms of casualty insurance and fidelity 
and surety bonds, either directly or 
through any other broker, or through 
an insurance agent, or with any insur- 
ance company.” 
* * 

“196a. No person licensed under the 
above, no company, its agent or mana- 
ger shall pay any commission or other 
compensation to any person for nego- 
tiating contracts of insurance, other 
than to brokers licensed under this act. 


Any insurance broker violating the pro- | 





visions of this section shall be subject 
to a fine of not less than two hundred 
dollars and the license issued to such 
broker shall be revoked for a_ period 
of not less than one year. Any insurance 
or bonding company, its agent or mana- 
ger, which violates the provisions of 
this section shall be subject to a fine of 
not less than two hundred dollars.” 

“196b. It shall be the duty of the city 
collector to issue to every insurance 
broker licensed as herein provided a card 
bearing the name and address of such 
broker and the same serial number as 
the license issued to such broker, to- 
gether with a statement of the period 
of year for which such broker has paid 
the required license fee.” 

* * « 


“196c. In the case of insurance brokers 
the application provided for in Section 
192 shall be substantially in the follow- 
ing form: 


PRMOMNNE sein g ial ata aie eds sa Tee G Ac aee nets 
 MPOBIIPES  OUAPORS oo. Sos a cbs Seca oe s 
“Insert street and number, city or 


town, county and state, also state, also 
room number. 
“If a nonresident, fill in this line also; 
see foot note. 
“Street and number, city or town, county 
and state. 
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“Residence address ........ STreee e 
“Insert street and number, city or town, 
county and state. 

“A nonresident applicant must insert 
at ‘business address’ (a) home business 
and address, and (b) a business address 
in this state indicating the county in 
this state in which he has an office for 
the transaction of business, thus a non- 
resident may show two business ad- 
dresses; he must show one business ad- 
dress in this state.” 

* * * 
Company you desire to represent 


What other or further occupation have 
you been engaged in during past twelve 
kt TCE Ce CORO ee ne a ore 
Has your license ever been refused, sus- 
pended or revoked by the insurance de- 
partment of this or any other state? 
gt Oo i me srr 
Do you intend to devote your time wholly 
to soliciting insurance? .......00.cc0ce8 
What business other than insurance, if 
any, do you intend to carry on? ........ 
What previous experience have you had 
in the insurance business? ............. 
This application is made for the pur- 
pose of procuring a license from the city 
of Chicago to act as an insurance broker 
and I warrant the answers and state- 
ments above made to be full, complete 
and true, 
(1: BOTT eerie ee rT eter 
(Insert date) (Signature of person 
desiring certificate) 


Witness: 

Digtaee rcs he aan oheea kaa aca apemerniss 
“196d. Whenever the mayor of the 

city of Chicago shall be satisfied that 


any agent licensed under this ordinance 
has violated any of its provisions or has 
wilfully misrepresented the terms of any 
policy or policies of insurance or the 
benefits to be derived therefrom, or has 
dealt unjustly with or wilfully deceived 
any resident of this city with regard to 
any insurance policy or policies, or has 
failed or refused, upon demand, to pay 
over te the company or to its principal 
or other person whom he represents or 
has represented, any money or property 
in the hands of said agent belonging to 
said company or person, or has been 
convicted of any infamous crime under 
the laws of this state, or has been guilty 
of any dishonorable conduct or dishonest 
practices, or has made any false state- 
ments, answer or declaration in his ap- 
plication or applications for licenses, 
then and in any case the mayor of the 
city of Chicago may suspend the licenses 
of such agent for such length of time 
as the same mayor may deem proper, or 
may revoke the same.” 

Section 2. This ordinance shall be in 
full force and effect from and after its 
passage and due publication. 


Secretary Olson’s Comment 


Secretary Olson comments on 
ordinance as follows: 

This ordinance, assessing a $25 priv- 
ilege license tax on every insurance 
broker (which it is claimed includes 
every agent who places a policy with 
any company for which he does not hold 
license) conflicts with the intention of 
the last general assembly when the act 
was passed increasing the insurance com- 
pany premium tax to 2 percent in return 
for which they stipulated “The act 
herein provided for shall be in lieu of 
all license fees or privilege or occupa- 
tion tax levied or assessed by any muni- 
cipality in this state and no municipality 
shall impose any license fee or privilege 
or occupation tax upon any such cor- 
poration, company or association or any 
of its agents for the privilege of doing 
an insurance business therein.” 

As near as I have been able to learn 
the insurance men of Chicago would be 
inclined to waive this exemption and 
give the city the benefit of the $25 per 
person tax or any other reasonable as- 
sessment, but there is pronounced op- 
position to being assessed this tax when 
the council at the same time levies a 
privilege tax on real estate and loan 
offices at approximately one-half this 
license fee charged to insurance and at 
the same time grants the real estate and 
loan offices without a fee the license to 
compete for insurance. 


the 


Real Estate Broker License 
The real estate brokers’ license re- 
quirement reads “any person, copartner- 
ship or corporation so engaged shall pay 





an annual license fee to the city collec- 
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tor in the sum of $25 and the addtiional 
sum of $5 each for every person who is 
engaged or employed in said office or 
place of business.” Then they add under 
Section 195-B “Any person, firm or cor- 
poration who shall negotiate or conduct 
in any way the business of soliciting or 
selling insurance, except life insurance, 
as in conjunction with said real estate 
pusiness, is permitted to do so provided 
said person shall take out an insurance 
proker’s license and not otherwise, pro- 
vided, however, that no fee shall be 
charged for such insurance broker's li- 
eense if the party has taken out a real 
estate broker’s license, etc.” 


Horde of Real Estate Offices 


The telephone directory shows 1,470 
insurance offices and 2,184 real estate 
and loan offices. That shows available 
for insurance solicitation approximately 
7,000 persons in the insurance offices and 
10,000 persons in real estate and loan 
offices or at the average rate of five 
persons per Office. 

An insurance office with five solicitors 
would pay a.tax of $125. The real estate 
and loan office with five men would pay 
as a real estate and loan tax $50 plus, 
in the latter case, whatever additional 
help in that office available for taxation 
at $5 each. But the real estate and loan 
office would have added the insurance 
privilege for which they pay nothing. 


Should Pay Same Rate 


The simple justice of the situation 
would be that the real estate tax and 
the insurance tax should be at the same 
rate. If insurance offices desire to sell 
real estate they should be required to 
pay the real estate tax in addition and 
if the real estate office desires to sell 
insurance, they should pay the insurance 
tax. In other words, the insurance 
offices are entitled to a square deal with- 
out discrimination. Unless this ordinance 
is amended in this respect it is believed 
most of the agents will resist payment 
and rely upon the state law and the 
exemption thereunder. 
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JOINS MISSOURI STATE LIFE 


W. R. Robinson, Big Philadelphia 
Producer and Group Specialist, 
Is Made General Agent 


W. R. Robinson on May 1 entered 
upon his duties as general agent for 
the Missouri State Life in eastern 
Pennsylvania and nearby sections in 
New Jersey and Delaware. While giv- 
ing his attention to placing all forms 
of contracts issued by the Missouri 
State Life, General Agent Robinson 
will specialize in the group branch, 
which is a new departure by this com- 
pany and was inaugurated at the incom- 
ing of 1920. 

Mr. Robinson was identified with the 
Equitable Life of New York in Phila- 
delphia for seven years. His ability 
as a general writer in life lines is in- 
dicated by his production for 1919, ex- 
ceeding the million mark, besides clos- 
ing most of group policities written by 
the Equitable Life in Philadelphia and 
adjacent territory. 
_ Headquarters have been established 
in Philadelphia, and the offices are 
located at 524 Perry Building. 


Open Chicago Office 


The Bankers Mutual Life and the 
Bankers Mutual Accident & Health, both 
of Freeport, Ill., have opened an office in 
Chicago in room 515 United States Ex- 
Press building, 58 West Washington 
Street. William DeWolf, the oldest gen- 
eral agent of the company in point of 
Service, has been placed in charge. He 
has been its general agent more than 11 
years. The two companies have received 
considerable business out of Chicago, but 
have no office in the city. 





Represent Two Life Companies 


The International Life has closed its 
agency in the Lytton building, Chicago, 
which was in charge of General Agent 
C. E. Scott, and the general agency is 
how with Wolfle-Steffelin & Co., which 
also represents the Franklin Life in 
Chicago. It is rather unusual for an 
Insurance agency to represent two life 
companies, but Wolfle, Steffelin & Co. 


find it advantageous owing to the large 
number of the firm’s solicitors. Wolfie, 
Steffelin & Co. men solicit all lines of 
insurance. Some customers want an 
entirely non-participating company, 
while others want a participating pol- 
icy. The firm is producing about $500,000 
a month of life insurance. 


Chesley A. Haden 


It is announced that the principal 
office of the Connecticut General Life, 
which recently entered Virginia, will 
be at Charlottesville and that Chesley A. 
Haden will be in charge. 





Leyser Is Promoted 


F. S. Doremus, general manager of the 
Guardian Life of New York in New York 
City, announces the appointment of 
George Leyser as associate manager. 
Mr. Leyser has been connected with 
the company for 26 years. He started as 
premium notice clerk at the home office 
in 1894. Then he was transferred to the 
metropolitan department as cashier, a 
position he has held up to the time of 
his present appointment. Mr. Leyser or- 
ganized the Home Cffice Employes Asso- 
ciation of the Guardian in 1916 and has 
been elected each year to the presidency 
of the organization. He will give most 
of his time to organization work. 





Life Agency Notes 


Manager Witten of the Massachusetts 
Mutual Life at Cincinnati, who has 
Southern Ohio, has added three success- 
ful men to his territory. T. C. Hinds, 
who has been a very successful agent 





in Mattoon, Ill. and A. S. Althoff have 
been put in charge of the Massachusetts 
Mutual Life agency at Dayton, O. Harry 
A. Metzger has taken the Wilmington, O., 
district. F. J. Wise has been put in 
charge of Oxford, O. 

George Jung has been appointed man- 
ager of the life department of W. E. 
Lord & Co. of Cincinnati, general agents 
for the Continental Casualty and Conti- 
nental Assurance. 

J. L, Atkins of Durham, N. C., manager 
of the National Life U. S. A. for North 
and South Carolina, announces that A, L. 
Weatherspoon has been appointed super- 
intendent of agents with headquarters 
at Durham. 

Harold Axler, whose connection with 
the American Bankers of Chicago was 
terminated by the company, has associ- 
ated with I. Rabinowitz as general 
agents for the Eureka Life of Baltimore 
in Philadelphia. 

Eastern Department Manager Ford of 
the American Bankers of Chicago has 
completed organizing a staff of first class 
field men in Florida and R. L. Gardner 
of the company’s Philadelphia office is 
devoting a month to personally super- 
vising and directing operations in the 
newly opened territory. 


Lincoln Life Honors Agent 


Officials of the Lincoln National Life 
joined in a banquet at Bluffton, Ind., 
April 27 to pay tribute to the loyal serv- 
ice of O. F. Gilliom, the company’s agent 
at Berne, Ind., who has been with the 
company for 10 years and has sold 
$2,725,000 of Lincoln Life insurance in 
his rural community. 

W. T. Shepard, agency manager of the 
Lincoln National, presided as_ toast- 
master and presented Mr. Gilliom with 





a gold watch in behalf of the company. 
J. A. Hawkins, supervisor of northwest- 
ern agencies, talked on the achievements 
of the company in the northwest. He 
said that the Lincoln National exceeded 
by more than $1,000,000, the amount of 
life insurance delivered and paid for by 
any other company in North, Dakota in 
1919. 

Agent Gilliom, in his response, set out 
the following principles for new agents 
to follow: 

“Accept the challenge of hard work 
which life insurance salesmanship of- 
fers. Be determined to do that hard job 
well. 

“Try to work and live every day so 
that you will contribute towards raising 
the respect which the public is now 
feeling towards the life insurance agent. 

“Don’t think that commissions are 
everything. Believe most in the prin- 
ciples for which you are working. 

“Be sure that your company stands 
for the best in life insurance, then be 
loyal to your company and loyal to your 
calling. 

“Be a specialist. Do one thing so well 
that you make it pay you the returns 
you are seeking. You cannot serve two 
occupations successfully. 

“Study your business. 

“Work.” 


Fort Worth Life’s Record 


The Fort Worth Life of Fort Worth, 
Tex., rolled up in March its largest rec- 
ord of new business in one month, $662,- 
500, bringing the total for the first quar- 
ter of the year up to $1,726,770. 
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Public Savings Insurance Co. 


Indianapolis, Indiana 
Operating only in Indiana 


FFERS to all agents a big opportunity 
to add to their income by writing 


from age of 1 day to 15 years. Policies are 
issued in sums of $500 up to $2,500. 
is a chance to open new avenues and offer 
a larger family service. There are demands 
for children’s insurance on the ordinary plan. 


The Public Savings Insurance Company 
began business in 1910. It writes ordinary, 
intermediate and industrial insurance, It 
now has over $32,000,000 of life insurance 
in force in its home state, $18,000,000 of 
which is on children. 


No one has to introduce this company to 
people of Indiana. 
aggressive agency organization that is mak- 


\ PuBLic & 
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life insurance on children 


Here 


It has a large and 


Carl G. Winter, President 
Charles W. Folz, Secretary 
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Home Office: 
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Agents in Texas 
are making money. 


THE FRANKLIN LIFE 
INSURANCE COMPANY 


of Springfield, Illinois 


C Fanon ste a © 


can find places for a few good men. 


Some attractive opportunities in Texas. 
ADDRESS 


for contracts in the Lone Star State 


Guy MacLaughlin HOUSTON, Texas, j 


206-7 Woolworth Bldg., 


W. N. Dobbs FORT WORTH, Texas, 

909-10 First National Bank Bldg. 
P. P. Hoefgen SAN ANTONIO, Texas, 

608 Gibbs Bldg., 
F. H. Ragsdale WACO, Texas, 


P. O. Box 1367 
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Globe Mutual Life Insurance Company of Chicago 


Claims Paid by Telegraph 
Claims Paid by Telephone 
Claims Paid by Special Delivery 


BY CHECK DIRECT TO THE BENEFICIARY. 


CLAIMS PAID “ON SIGHT.” CLAIMS PAID FOR DEATH AND TOTAL AND 
PERMANENT DISABILITY BENEFIT. STANDARD AND SUB-STANDARD RISKS 
ACCEPTED. PRACTICALL TH. 


DISABILITY, PAID. POLICIES ISSUED ON 
RESIDENTS OF CHICAGO AND WITHIN THE FORTY-MILE LIMIT OF CHICAGO. 
THIS IS MORE THAN PAID BY ANY ILLINOIS LIFE INSURANCE COMPANY 
IN THE SAME TERRITORY. 

SUCH IS THE RECORD OF THE GLOBE MUTUAL LIFE INSURANCE COMPANY 
of Chicago, incorporated under the Illinois Insurance Laws, 1895, or twenty-five years 
old. The Globe is the oldest Life Insurance Institution of the State of Illinois 
transacting Industrial Insurance. 


PROGRESS FOR 1919 








LAST FIVE YEARS 


Gain in Assets. ....:.0.00..cccee. 70 percent Gain iff Assets... ...6<00cc000505 420 percent 
Gain in Income............esecees 30 percent Gain in Income..........00.-e00e 190 percent 
Gain in Insurance.............+- 18 percent Gain in Insurance............... 135 percent 


ORDINARY AND INDUSTRIAL BRANCHES: 


] \ Pushing agents wanted. Our agents 
are making big money. i 


We give them the best leads to work on in the world. 


Apply T. F. BARRY, Sec. and Gen’l Manager and Founder 


431 SO. DEARBORN STREET PHONE HARRISON 199 


More Than One Million Policies Now In Force 


Only four other life insurance companies in America have more 
policy contracts in force than this Company. A study of the 
following growth in ten years is invited: 


Jan. 1,1910 Jan. 1, 1915 











Jan. 1, 1920 


Assets $ 4,867,379 $ 8,763,566 $ 18,682,446 
Policies in Force 342,972 551,969 1,058,956 
Insurance in Force 44,780,907 79,619,435 191,495,761 


Attractive opportunities open to agents in Ohio, Indiana, Kentucky, 
West Virginia, Western Pennsylvania, Michigan, Illinois and Missouri. 


The Western and Southern Life Insurance Co. 
W. J. WILLIAMS, President CINCINNATI, OHIO 
Organized February 23, 1888 
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Des Moines, Ia.—Members of the Iowa 
Association enjoyed an address by Joel 
T. Traylor, traveling secretary in charge 
of the national membership campaign, 
at their meeting Saturday night. The 
Des Moines association is growing in 
numbers each month and presents a 
splendid example of what can be done 
in the way of membership drives. It 
was decided that the June meeting will 
be a picnic for the members and their 
families. 

* * 

Oklahoma City, Okla.—A. V. Daven- 
port of Tulsa, general agent for the 
Aetna Life, who is to deliver an address 
to the insurance class of the University 
of Oklahoma Friday, will be the speaker 
at the luncheon of the Oklahoma Life 
Underwriters’ association Saturday. The 
program at the luncheon last Saturday 
consisted of impromptu talks by several 
members of the association. 

* * * 

Cedar Rapids, Ia.—The Cedar Rapids 
association has decided not to put on the 
sales congress at this time. Plans have 
been under consideration, but it was 
thought wise to defer action. It may be 
voted to have a day’s selling symposium 
the coming fall. 

x * xX 

Cleveland, O.—Reports of officers at 
the annual meeting of the Cleveland As- 
sociation Monday evening indicated ex- 
ceptional progress, especially during the 
past six months, The membership has 
doubled and a number of innovations 
have been introduced which give promise 
of being very successful. The officers 
for the ensuing year, chosen by unani- 
mous vote, are as follows: President— 
Ray A. Ferris, Massachusetts Mutual 
Life. First vice-president—Walter H. 
Brown, Prudential. Second vice-presi- 
dent—L. R. Loomis, National of Ver- 
mont. Treasurer--John H. York, State 
Mutual of Massachusetts. Secretary— 
Clinton F. Criswell, reelected. Members 
executive committee—J. W. Pickard, Mu- 
tual Benefit, and O. C. Logan, Provident 
Life & Trust. 

Rabbi Louis Wolsey, of Euclid Avenue 
Temple, was the principal speaker, his 
subject being “Insurance from a Clergy- 
man’s Viewpoint.” He was introduced 
by Joseph Grossman, one of the promi- 
nent members of the association. Rabbi 
Wolsey said that he had taken a policy 
practically every year of his twenty 
years in the ministry and that he pays 
out one-tenth of his income in premiums. 
He had been converted to life insurance 
from the very first of his church activi- 
ties and the only limit, he said, is his 
ability to pay for the protection. 

Dr. Lawrence J. Pomeroy gave a very 
interesting talk on the cause and treat- 
ment of cancer. 

* * x 


North Texas (Dallas)—Plans of the 
North Texas Association of Life Under- 
writers, already worked out, will make 
the organization one of the biggest of 
its kind in the country and possibly the 
first in the southwest to be placed on a 
strict budget system. With the present 
membership campaign on the organiza- 
tion expects to have 1,000 members on 
July 1, when the term of the present 
officers expire, and at the same time have 
sufficient money in the treasury to em- 
ploy a paid secretary-manager who will 
devote his entire time to the interest of 
the association, 

At a meeting of the association this 
week plans were announced by A. S. 
Doerr, president, and James B. Harris, 
secretary, for increasing the member- 
ship and obtaining sufficient financial 
backing to make the organization one 
which can work in cooperation with the 
public, insurance men and the press. At 
that meeting President Doerr and Sec- 
retary Harris were named a committee 
to obtain new members. These officials 
have pledged the association a member- 
ship of 1,000 when they retire from office 
on July 1. Already they have started 
their campaign. From now until July 1 
all new members will be free from dues 
and scores are aligning themselves with 
the association. At the same time a 
Ways and means committee, of which 
Orville Thorp is chairman, was named 
to consult with agents and companies 
with reference to obtaining sufficient 
funds to put the organization on a bud- 
get system. This committee declares at 
the close of the year, July 1, it will have 
the funds in the treasury and at that 
time a paid secretary-manager will be 
employed. The membership of the as- 
sociation now is 350. 


Merchants of Iowa Leases Building 


DES MOINES, IA., May 4—The Mer. 
chants Life of Des Moines has acquireg 
by lease a downtown office and print. 
ing establishment at 569 Seventh street, 
It is a two-story building with a front. 
age of 22 feet. The lease runs for only 





five years but the location is valuable, 
oa 
State Manager- 


WANTED ship for an Old 


Line Life company, Nebraska. Satis- 
factory references furnished as to char- 
acter and ability. Address 50-Q, care The 
National Underwriter. 








INSPECTOR AND REPORTER 


Life and Accident insurance. New or- 
ganization. Rapid advancement for 
live young man who can show mana- 
gerial ability. Must be High School 
Graduate. College man preferred, 
Give full particulars, including exper- 
ience. Communications strictly con- 
fidential. 


P. O. BOX 765, CHICAGO, 











DIRECTORY OF 
LIFE INSURANCE 


ILLINOIS 


C J. McCARY & CO. 

° GENERAL AGENTS 

The Penn Mutual Life Insurance Compones 

Any Life Insurance Man not Already Famil- 

iar with Our Service Should See us at Once 
Penn Mutual Policies Sell Themselves 
CORN EXCHANGE BANK BLDG. 

CHICAGO 














YMAN & PALMER 
General Agents for Illinois 
BERKSHIRE LIFE INS. CO. 
of Pittsfield, Mass. 
105 So. La Salle 
CHICAGO, ILLINOIS 


OHIO 


A. R. BRUEHL & SON 
e GENERAL MANAGERS 
Central Department 
State of Ohio and Northern Kentucky 
Home Life Insurance Company 
18 and 22 Kast Fourth Street 
CINCINNATI, OHIO 
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Founded 1865 
THE 


PROVIDENT 
LIFE AND TRUST 
COMPANY 


OF PHILADELPHIA 
PENNA. 


The Long Endowment of 
the Provident is peculiarly 
adapted for the creation of a 
cash fund to meet Estate 
Taxes. The interest on the 
proceeds after maturity swells 
the insured’s income until 
death when the cash is im- 
mediately available. 
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uilding 
"he Mer NEWS OF COMPANIES 
scoitel | THE COLUMBIAN 
id print. 
h street, Philadelphia Life—The company has 
a front. made the following gains in President’s — 
for Only Month: Business written, March, 1919, 
luable, $1,511,671; March, 1920, $2,601,000; gain, MUTUAL TR 
| $1,089,329. Business paid for, March, 
ee nsurance Company 1919, $1,013,519; March, 1920, $2,104,787: a : 
gain, $1,091,268. Insurance in force, Dec. 
lager- B M a 31, 1919, $48,625,799; March 31, 1920, $52.- LI FE IN S U RAN Cc E 
oston, assachusetts 221,391; gain, $3,595,592. Superintendent 
a of Agencies Hopkins states that the ex- OF 63.4 8! TN» | r 
‘ amined business written last month had 
—_ reached 32,500,000 on April 28. OF = & EOF N cs 0 Pe © 9 Oe 
e 
x Ok Bist 
—2 LIFE, ACCIDENT AND National Life, lowa—The National Life 
ae of Des Moines, Ia., reports over $64,000,- 
HEALTH INSURANCE 000 of business in force on April 30, a 
tTER gain of more than $6,000,000 so far this 
year. Approximately $10,500,000 of ex- F M W 
amined business was received during or en oO ant to row 
ew or- this period as compared with $8,000,000 
i for the corresponding period last year. Z y : 
nt for Low Guaranteed Rates Death losses reported for February and We have some attractive general agency openings in 
mana- March were considerably larger than 
school usual, many of them being due to the IL — _ 
e red influenza and its complications. April LINOIS MICHIGAN NEBRASKA 
ares losses were back to normal. President 
exper- James P. Hewitt, in a special letter to 5 : Sale : 
apone field men warmly congratulated them on Paid-for Business Produced by Our Agencies in Other States During 1919: 
ACTUARIES the splendid increase over the record 
year of 1919. Ina paragraph urging in- North Dakota - ee ee ae a - = += = $3,466,000 
tensive cultivation of territory, he says: Mimmedte <=. = ss 6S Wie oe 
GO. “‘Nothing runs itself—unless it is going lowa zt J " 3. : a0 w a id y 2073. 
ONALD F. CAMPBELL down hill.’ This is just as true of a sales = 073,000 
Connecticut - - - - - 1,797,000 
campaign—individual or collective—as w. ‘a ” - - s . ’ 
Ceuker in the physical world. There must be in- isconsin - - - - - - - = = = 1,700,000 
be centive, a plan and the dynamic force South Dakota - - - - - - - - - 1,100,000 
76 West Monroe Street that will make the plan effective.” 
\ Telephone Randolph 918 * x 
E CHICAGO, ILL. New a Mutual—On a a . 
insurance in force amounted to 7 e = i 
745.443, increase $26,566,690 for the frst|| 1msurance In Force — Over Fifty-one Millions 
N 5 HT three months. The total agency quota 
Fr K J. HAIG alloted for the year is $115,000,000. 
ae CONSULTING Write For Information to 
ACTUARY 
810-813 Hume-Mansur Bldg. Lincoln National Speaks Out 
ny. INDIANAPOLIS Ft. Wayne, Ind., May 1—To the Editor HOME OFFICE 
nce . mn —The Lincoln Life takes exceptions to 30 N h La Sall , e F 
; Kraft Building, DES MOINES, IOWA your article headed “Prudential Leads in ort a Salle Street Chicago, Illinois 
2 Indiana,” which appears in The Na- 
tional Underwriter for April 29. The 
Santi C. HARVEY item states: “The Prudential wrote 
a CONSULTING ACTUARY the larges* amcunt of new business 
in Indiana, both of the ordinary 
Chemical Building ST. LOUIS, MO. and the industrial, in 1919, writing 
’ $16,167,670 of new ordinary’ insur- 
2 ance.” The amount of new ordinary 








J. McCOMB 

e COUNSELOR AT LAW 

_ CONSULTING ACTUARY 
Premiums, Reserves, Surrender Values, 
etc., Calculated. Valuations and Exam- 
inations Made. Policies and all Life In- 
surance Forms Prepared. The Law of 
Insurance a Specialty. 
Colcord Bldg. OKLAHOMA CITY 








J H. NITCHIE 
e 


ACTUARY 
1223 Association Bldg., 19S. LaSalle St. 
Telephone Central 3462 CHICAGO 








CHARLES SEITZ 
* CONSULTING ACTUARY 
Author of 
“System and Accounting”’ 


209 So. La Salle St. CHICAGO 








EDERIC S. WITHINGTON, F. A. I. A. 
CONSULTING ACTUARY 
AND EXAMINER 
402-404 Kraft Building 








DES MOINES, IOWA 


























The old line 


Cedar Rapids Life 


Insurance Company 


of Cedar Rapids, Ia. 


Wants three state agents for 
Central West 


A Good Chance for 
Reputable Men 

















insurance which you quote for the Pru- 
dential is correct. Later in the article 
you also quoted correctly that the Lin- 
coln Life wrote $16,322,457 of new or- 
dinary life business in 1919. We object 
to the Prudential leading in new ordin- 
ary life business with $154,787 less 
business than the Lincoln Life. 

In the modest pride we take in the 
truthfulness of our advertising we are 
not any more willing to accept the val- 
idity of the sweeping comment made in 
the article in the second column of “Life 
Life Topics,” which sets out that all life 
companies are not giving as good service 
as formerly. We still advertise that we 
issue 51 per cent of all policies within 
12 hours after the applications reach 
the home office and that we issue 82 per 
cent of all policies within 24 hours after 
the applications reach the home office. 
Last week the record was shaded by a 
fraction in favor of a higher rate of 
speed. We have enlarged our depart- 
ments, taken on more help and are keep- 
ing up with the old-time service. 

VERLIN HARROLD, 
Publicity Manager. 


Agricultural Life Convention 


The Charter Day agency convention 
of the Agricultural Life of Bay City, 
Mich., took place April 23, with 35 of 
the leading agents present as guests of 
the company. One of the features of 
the gathering was the award of bonuses 
to members of the $100,000 Club, which 
has a membership of 15. 

George J. Gibson of Detroit, president 
of the club, wrote more than $200,000 
worth of business during the year, and 
was closely followed by H. G. Williams 
of Lapeer. 

The address of welcome was given by 
¥F. F. McGinnis, president and founder 
of the company. The response was made 
by George J. Gibson, president of the 
$100,000 Club. Addresses were also made 
by Dr. J. C. Grosjean, medical director; 
Willard E. King, vice-president; H. G. 
Williams, vice-president of the $100,000 
Club; Franklin A. Benson, secretary of 
the company; T. O. Teschendorf, assist- 
ant secretary and cashier, and members 
of the elub. 





“The Oldest Company in America” 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The 
American Experience Table of Mortality, the cornerstone of 
modern life insurance. The “contribution plan” of surplus dis- 
tribution, used almost universally by American companies. The 
Continuous Instalment policy, the basic form of all Life Income 
contracts. 


‘“‘Mutual Life’’—known in every household. Unexcelled 
policies and service, notable financial strength, co-operation with 
agencies. Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 


of New York 


34 Nassau Street, New York City 




















J. O. LUAGMAN, President DR. ANDREW JOHNSON, Secretary 


Snternational Life & Trust 
Company 


offers up-to-date contracts for good men. 


Sohrbeck Building 
MOLINE, ILLINOIS 
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The Prudential Insurance Company of America 
Forrest F. Dryden, President Home Office, Newark, N. J. 
Incorporated under the Laws of the State of New Jersey 



































iM yy 
of GALVESTON, TEXAS 
W. L. MOODY, JR. : ; President 
FIFTEENTH ANNUAL STATEMENT 
December 31, 1919 
ASSETS LIABILITIES 
Real Estate Owned............. $ 884,324.41 Net Reserve American Experi- 
Mortgage Loans, First. Liens. . .3,091,830.79 ence 3 and 314 per cent....... $5,743,808.08 
Loans Made to Policyholders Special and Contingent Reserve 226,521.59 
on Company’s Policies........ 651,057.17 Death Losses in Process of Ad- 
22. poses decsanssseuteet 1,589,468.02 justment ..........seeeeeeeeeees 52,029.75 
CREE BIBER. 05.0 0s0scssecnes 32,600.00 All other Liabilities............. 100,120.13 
Certificates of Deposit.......... 46,679.22 Capital Stock.......... $250,000.00 
ee ee Pree . 690,373.70 Assigned Funds....... 185,842.40 
Interest Due and has... = 157,631.02 —- Patong bees 757,464.42 
ur 
yf Bo gg a 168,995.02 Policyholders cecccccccccccsces 1yl93,306.82 
All other Asse 2,827.02 
$7,315,786.37 $7,315,786.37 


Life Insurance in Force, $101,632,847.00 
Paid Policyholders, $7,175,570.00 
“ANCHOR TO THE ANICO” 


For Further Particulars Write to: 


ae Pico ae PO Pry Bdieer 
“—tasa Industrial Department 











Exclusive Working Rights 


—and— 


Strong Helping Plan 


In a rich and prosperous district, are available to 
a life insurance salesman, who is a salesman, as 
a representative of a strong mutual company— 





One of America’s Greatest 





Address 19-L care The National Underwriter 














EFFECT OF READING DAILY PAPERS 


INVE 












eral agent of the Provident Life 

& Trust believes if the front 
pages of the sensational newspapers 
could be eliminated, life insurance pro- 
duction would be greatly increased. 
Mr. Loder says that many of the 
newspapers are destructive in their 
tendency to furnish all sorts of de- 
pressing material. They are disorgani- 
zers and “knockers.” Mr. Loder com- 
ments as follows: 

“A life agent reads his morning pa- 
per at home, coming down town or 
early at the office. He sees what Con- 
gress is doing or not doing. He reads 
about strikes, unfavorable labor condi- 
tions, the falling stock market, dis- 
couraging conditions abroad and a 
hundred other things that get him into 
a despondent mood. He therefore 
starts on his day’s work with some 
of the snap out of it. He has not the 
enthusiasm that he otherwise would. 


* * x 


“Recently I found that some of the 
agents in my office were affected by 
their newspaper reading in the morn- 
ing. I therefore requested each one 
of them to refrain from reading his 
morning newspaper until he went 
home at night. In other words, he 
started on his day’s work without hav- 
ing read a newspaper. I noticed im- 
mediately the reaction. There was a 
snappiness and enthusiasm in the work 
of the men when they started from 
the office. They did not go forth hys- 
terical, immersed in doubt or despond- 
ent. We life men pay too little at- 


Pret LODER of Chicago, gen- 


tention to. the mental side of our lives Some 
and the effects it has on our work, Hi 
Most morning newspapers are far from 


being an inspirational, especially the 
front page. If I could eliminate the 
front pages of the Chicago newspapers 
I believe life insurance production 


would be increased 50 per cent. UNCI 
* * x 
“Life men starting out on their 
day’s work need to feel refreshed, re. Many 
juvenated and be in buoyant and elastic S 
state of mind. They should go forth 


determined to conquer and see no ob. 
stacles in their way. If, however, be. 
fore they start out, the morning news- 
paper has conveyed the idea that there NE! 
is something wrong in the world and 











Tax Ruling Favors Company 


MADISON, WIS., May 4—Findings 
overruling the demurrer of the state in 
the case of the Northwestern Mutual 
Life against the state have been filed in 
circuit court by Judge Stevens. The case 
will now be tried on its merits. 

The company sued for the recovery 
of $23,623.67 paid to the state as income 
taxes, alleging that this amount was 
assessed on $3,000,000 interest on out- 
standing policies during the year 1918, 
of which $787,455.74 was unpaid and con- 
sequently not an asset of the company. 
Judge Stevens said: 

“Income to be subject to taxation 
must be something convertible into 
money. Interest not paid in money and 
which is simply added to the principal 
is not convertible until the time arrives 
when it is either paid in cash or de- 
ducted from the amount due on the pol- 
icy at maturity.” 


Prepare for Penn Mutual Meeting 


Will O. Ferguson, district manager 
for the Penn Mutual Life, with head- 
quarters at Evansville, Ind., is busy 
making arrangements for the annual 
meeting of the agents of the company 
at French Lick, Ind., in June. There 
will be a three days’ meeting of the 
Penn Mutual agents and on the last day 
they will go to Evansville for a ban- 
quet at one of the big hotels there. An 
elaborate program is being prepared and 
the agents will be shown a good time 
in Evansville. Samuel L. May, presi- 
dent of the Evansville Chamber of Com- 
merce, will assist in their entertain- 
ment. 


Amicable Life Going Strong 

A. R. Wilson, president of the Amica- 
ble Life of Waco, Tex., announces that 
his company received applications in 
March for $443,000 in insurance and April 
totaled over $510,000. The company ex- 
pects to reach the $600,000 mark this 
month and expects to close the year 
with a total of $20,000,000 of insurance 
in force. For the past two years this 
company has written very little new 
business, but plans have already been 
made for building up a substantial bus- 
iness. 


Pittsburgh L. & T. Wreckers 
Clarence F. Birdseye, his son, Kellogg 
Birdseye, and George F. Montgomery of 
New York were placed in jail at Pitts- 
burgh last week, being convicted of 
wrecking the Pittsburgh Life & Trust. 

















Last November they were found guilty 











in business, that people are all discour- vol ye 
aged and troubled, they cannot carry in th 
the conviction they should in their can- wheth 
vass. The agent needs the confident the se 
spirit as he starts out. The reason | snout 
found the newspapers were depressing 5 
was the effect on my own children, He 
They were quicker to react than the defini 
grown folks. As they looked over the wind 
front pages of the morning papers cerne 
they got the idea that the world was H 
upside down, that men were crooked, ae 
that business was going to the bow- ing 1 
wows, and that the government was on dow! 
an unstable basis. been 
“The life insurance man must work men 
in the sunshine and not in the twi are 
light. .He should have plenty of sun- polic 
shine and not depressing weather con- grea 
ditions to affect him. Life insurance insu 
‘men therefore should guard themselves 1905 
against influences that tend to warp or prot 
discourage.” mos 
had 
of conspiracy but appealed to the supe- trac 
rior court, which held against them, agel 
Fol 
Reserve Loan Life’s Progress min 
The Reserve Loan Life of Indianapolis che 
announces that its insurance in force on inst 
May 1 was over $44,000,000. The com- sur 
pany has made rapid strides and is go- anc 
ing strong. The Reserve Loan Life is pol 
one of the great national insurance ad- 
vertisers and has attracted wide atten- 
tion by its constructive publicity I 
methods. : 
jec 
New Members Elected ae 
The following companies have been co 
admitted to membership in the Ameri- 
can Life Convention, making a total 9 
of 126: bij 
Atlas Life of Tulsa, Okla. an 
Des Moines Life & Annuity. fo 
Public Savings of Indianapolis, Ind. tr’ 
Maryland Assurance of Baltimore. m 
Farmers National Life of Chicago. of 
. 01 
Life Notes st 
E. M. France, general agent of the T 
State Mutual Life at Cleveland, will send b 
ten men to the home office convention in 
Worcester June 9 and 10. Mr. France's a 
agency has the largest number of men a 
qualifying this year. i 
The “Fraternal Monitor” of Rochester, 
N. Y., has issued the 1920 edition of the c 
“Consolidated Charts of Insurance Or- t 
ganizations.” This contains detailed in- ‘ 
s 


formation about fraternal societies, life 
companies and assessment companies. It 
is a very handy compendium, 

Charles F. Gunod, vice-president of the 
Atlantic National Bank of New York 
City, was in Kansas City last week, the 
guest of Sam Pearson, of the firm of 
Pearson & Larson, general agents for 
the Northwestern Mutual Life. Mr. Gu- 
nod was formerly general agent of the 
Northwestern at Omaha. 


Ike E. Drake, district manager at Co- 
lumbus Junction, Ia., of the Faerber 
General Agency of the National Life, 
U. S. A., married Miss Irene M. Jones of 
Cedar Rapids, Iowa, April 21. Mr. Drake 
has been connected for several years 
with the National and spent eighteen 
months overseas with the Rainbow divi- 
sion. 

George P. Frey and John R. Brubaker 
have become associated with the Ohio 
Valley Agency of the Massachusetts 
Mutual Life and will represent the com- 
pany in Parkersburg, W. Va., and the 
surrounding counties. Mr. Frey has been 
connected with the South Pennsylvania 
Oil Company. For the last three years 
he has been in life insurance. Mr. Bru- 
baker for 13 years was physical director 
in the Y. M. C. A. in Cleveland, Marietta 
and Parkersburg. He took up insurance 





work over a year ago in Ohio. 
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INVESTMENT FORMS 
ARE MORE POPULAR 





Some People Are Shifting to the 
Higher Priced Life Insur- 
ance Policies 





UNCERTAIN MARKET SEEN 





Many Men Want to Play Absolutely 
Safe and Provide for Safety 
Island 





NEW YORK, May 4.—The general 
agent of one of the leading companies 
in this city was asked today as to 
whether there had been any change in 
the sentiment among the buyers of life 
insurance within the last few weeks. 
He replied that he had noticed a 
definite veering of the life insurance 
wind so far as the buyers are con- 
cerned. 

He asserted that people are purchas- 
ing more limited payment life and en- 
dowment insurance than they have 
been. As is known, the life insurance 
men of the country almost universally 
are recommending the ordinary life 
policy as the one best contract for the 
great majority of men. Before the life 
insurance investigation in this city in 
1905 the 20-payment life policy was 
probably what might be termed the 
most popular one. Life insurance men 
had focused their attention on this con- 
tract and talked it at all times. The 
agency heads of companies featured it. 
Following the investigation when the 
minds of people were turned to the 
cheaper forms of insurance and term 
insurance became popular the life in- 
surance men adopted a middle course 
and chose the ordinary life as the best 
policy to sell. 


Life Agents Better Qualified 


In further commenting on the sub- 
ject this general agent says that the 
life insurance men are now better 
qualified to distinguish the different 
contracts and really are more honest 
and conscientious in their counsel. The 
big majority of men want the largest 
amount of insurance they can purchase 
for the money. This is particularly 
true of a married man who has one or 
more dependents. In the earlier years 
of his life when his family is depending 
on him he desires his life insurance 
stretched to the farthest point possible. 
Thus ordinary life policy sentiment has 
been created the country over. Look 
at the policy grouping of any company 
and you will be impressed with this. 
Even the companies that sell the so- 
called long-term endowment approach 
the ordinary life policy because they 
sell endowment at age 65, age 70 or 
some remote period of like nature. 


Buying Sentiment Is Changed 


But coming back to present-day 
changes this general agent said that 
the peculiar conditions of the times 
have changed the buying sentiment of 
some people, and especially those of 
wealth. He said that he had noticed 
this in the experience of his men be- 
cause they had told him that in the 
midst of canvassing prospects and 
while recommending the ordinary life 
form some of them voluntarily would 
shift to the limited pay or endowment 
policy. The general agent naturally 
was interested in this rather startling 
divergence from the well-trodden road. 
Upon inquiry he became satisfied that 
these men were choosing these forms 
because of the uncertainty of the times. 
They feel that they might as well pay 
more for their.insurance at the start 


E. M. BROWN, President CLIFFORD V. PETERSON, Secretesy 


CENTRAL 
STATES 


LIFE INSURANCE COMPANY 





O you want to get 

started in business for 
yourself in a prosperous 
Indiana city with a home 
state company that writes 
a wide variety of very lib- 
eral, low cost Policies? 














Crawfordsville, Indiana 


THOMAS R NEAL, Super atendent of Agents 








Indiana National Lite Insurance Co. 
INDIANAPOLIS 


WE AIM TO GIVE THE FULLEST SERVICE TO ALL WITH WHOM WE MAVE RELATIONS 


Our eontracts are liberal and modern, having many Our Home Offiee is h : our agents are pleased with 
features that appeal to agents and prespects. the treatment accord em. 


WE PAY OUR AGENTS WELL WHO DESERVE WELL 
For Territory and Agency Contracts Address C. D. RENICK, President 














Standard Life Insurance Company 


HOME OFFICE, DECATUR, ILLINOIS 


All we ask is an opportunity to show to 
the up-to-date Agent either part time or 
whole time that we have the best proposi- 
tion and opportunities for his future success. 










Address the Company at once tor agency con- 
tract and territory. Salary and expense allowance 
arranged for where conditions justify it. 

Company operates in Michigan, Lowa, Illinois 
Nebraska, Kansas, Oklahoma, Missouri and Indiana 


Approximately $35,000,000 insurance in force. 











THOMAS J. OWENS, President DR. ALBERT SEATON, Vice-President and Medical Director CLAUDE T. TUCK, Secretary 


CENTURY LIFE INSURANCE CO.), inotanapotis 


Capital, $200,000 NO ORGANIZATION EXPENSE Surplus, $100,000 
All of the stock is held by a few substantial business men Managed by men experienced and familiar with all de- 
of Indiana who believe in the ability of the management to partments of life insurance work. 
build a real life insurance company. 
We offer agents experienced management, superior policy contracts, 
choice territory, progressive fie and home office methods and an 
old-fashioned general agency contract that means money. 
If you want to be affiliated with an institution that has real red blood in its veins---that has all the elements of grewth and permanency 


Tell us where you want to work 








A live wire fellow who is capable of selecting agents for 
the sale of Accident and Health Insurance in monthly pay- 
ment department can secure a position with the undersigned 
Company on salary and commission. When writing state 
full details, past history and references. 


INCOME GUARANTY COMPANY 


SOUTH BEND INDIANA 


WANTED 
A 
MANAGER 

















and at least give it as great momentum 





THE INSURANGE SALESMAN ieee po 


























20 


LIFE 


THE NATIONAL UNDERWRITER 


May 6, 1920 

















Midland Mutual Life 


Insurance Company 


Columbus, Ohio. 
W. O. Thompson, President 


G. W. Steinman, Secretary 














Courteous—Safe—Conservative 


Great Republic Life Insurance Company 
LOS ANGELES, CALIFORNIA 
Capital $500,000 Fully Paid 


A Great Opportunity for LIVE Men 
NINE STATES 


Address W. H. SAVAGE, Supt. of Agencies 








‘THE FARSEEING AGENT KNOWS 












The demon- 
that his strated values 
abilities linked offered your 
. Sn prospect 
up with the SMO AL WiLL CAEN Bars 
policies of uFE INSURANCE COMPANY CONFIDENCE 


of BOSTON, MASS. 


MUST WIN ALL THE TIME 








The Best Evidence of Efficient Service 


During 1919 the representatives of the Massachusetts Mutual 
delivered policies aggregating $131,103,768—an increase of 
more than 100% over the amount delivered in 1918. Of this 
amount over 35% was upon the lives of persons already in- 
sured in the Company. Less than 1% of the total premium- 
paying insurance in force was surrendered and only slightly 
more than 1% was allowed tolapse. There could be no better 
evidence that the faithful and efficient service of the Massa- 
chusetts Mutual is appreciated by its policyholders, who are 
its staunchest friends and most enthusiastic advertisers. 


JOSEPH C. BEHAN, Superintendent of Agencies 
Massachusetts Mutual Life Insurance Company 


Springfield, Massachusetts. 
Incorporated 1851 











ONCE MORE IT 


Leads Them Allin Kansas 


Of eighty-seven old line Life Insurance com- 
panies writing ordinary business in Kansas dur- 
ing 1919, official advices from the State Super- 
intendent of Insurance again demonstrate the 
choice of the people of its Home State to be 


The Farmers & Bankers Life 
Insurance Company 
WICHITA KANSAS 


as possible for the first few years even 
if they change the type of policy 
later on. 


Afraid of Investment Market 


Quoting this general agent: 

“IT think that these men feel that the 
investment market is uncertain. They 
do not know when a break is going to 
come. Furthermore, the tax condi- 
tions are onerous. They make an in- 
vestment and the income is subject to 
heavy tax impost. This is particularly 
true when a man’s income runs up into 
the larger figures. I believe that these 
men feel that life insurance is about 
the safest and most economical invest- 
ment they can make. By paying higher 
premiums they are investing in life in- 
surance, so to speak. They anticipate 
when the policy becomes a claim or 
even later on if money is borrowed on 
the policy or it is surrendered there will 
be no taxes to pay. These men in 
viewing the investment field find that 
owing to the present uncertainty it is 
decidedly advantageous to purchase life 
insurance. If they can pay a larger 
premium and get rid of the payment 
in ten or fifteen years the investment 
market will undoubtedly be _ better, 
times will have changed and then a man 
may need his money for outside invest- 
ments. 


See Conservatism and Safety 


“The other day we had a man who 
was figuring on a rather large line of 
insurance. We talked to him about 
$100,000. He chose finally to take $50,- 
000 on the ten-payment life plan. We 
were curious as to why he chose this 
form. He told us that $50,000 would 
see him through. He was dubious about 
present market conditions and _ con- 
cluded that it would pay him to put 
more money in his life insurance and 
get through with it in ten years. 

“I have found, too, that a number of 
people are selecting the endowment 
forms, feeling that in this day that the 
investment side of life insurance has a 
particular appeal because of its con- 
servatism and safety. Then, too, a 
number of men anticipate that the tax 
laws will be changed so that life in- 
surance premiums can be deducted. A 
number of men also feel that the tax 
requirements as to business life insur- 
ance will be lifted. It would not be 
surprising to me to see more people 
shift to the so-called investment con- 
tracts in life insurance, particularly if 
the speculative sky becomes' very 
cloudy and there is a financial depres- 
sion. 

Get on Solid Earth 


“People then try to get on solid 
ground and seek those forms of invest- 
ment that are safe beyond all doubt. 
Life insurance after all is the one 
great and supreme safety island on 
which to stand. I think that business 
men of large affairs acknowledge that 
today. They want to salt away a cer- 
tain amount of life insurance so that if 
all their other plans go wrong they 
can at least fall back on this island 
of safety.” 
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Public Savings Appointments 


Some recent changes in the field by the 
Public Savings of Indianapolis are: 

Agent C. H. Bader, of Plymouth, Ind., 
has been promoted to indepedent super- 
intendent. His territory will embrace a 
number of towns in his present locality. 

Agent D. Lewis, of Fort Wayne, Ind., 
has been promoted to superintendent at 
Fort Wayne. 

Roy G. Mansfield has been appointed 
superintendent at Lafayette, Ind. 

L. M. Godschalf has been appointed 
superintendent at Muncie, Ind. 


Old Line Life Meeting 


The general agents of the Old Line 
Life gathered at the home office in Mil- 
waukee, May 1, to discuss plans for the 
development of the business the balance 
of the year, 








| = WANTED! 


DISTRICT AND SPECIAL 
AGENTS 


both in NORTH DAKOTA and 
SOUTH DAKOTA, by one of 
the most active and progressive Old 
_ Line companies in the Northwest- 
| ern field. Writing business in its 

home state at the rate of $500,000 
per month. 


Men of integrity and ability, 
. who wish to stay and build for the 
future, will be given liberal con- 
tracts directly with the Home Of- 
; fice. 
We invite correspondence. 


PROVIDENT INSURANCE 
COMPANY 


BISMARCK, NORTH DAKOTA 

















“SOMETHING 
NEW FOR 
AGENTS” 








National 
American 
Life 
Insurance 
Company 








Burlington, Iowa 
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” FEDERAL UNION LIFE 
| Insurance Company 
1 Cincinnati, Ohio 

has just issued a very interesting booklet 

‘sSuggestions for Increasing 
: Your Income” 
: and would be pleased to send a copy to every 
Life, Fire and Accident Agent in 
- Ohio, Illinois and Kentucky 
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MODERN BUSINESS GETTING METHODS 














How Successful Salesmen of Life Insurance are Finding and Closing Prospects 
by Applying the Best Selling Systems to Their Business. 
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GREAT OPPORTUNITIES SEEN 
FOR MONTHLY INCOME PLAN 
Some Observations Made on This Form of Life Insurance 


Payment Wherein Its Value to Policyholders and 
Beneficiaries Are Pointed Out 


business should have a crystal- 

clear conception of the purpose 
of life insurance and the functions of a 
life insurance company. ‘You should 
know thoroughly every form of insur- 
ance and policy you are selling, that 
you need never hesitate in outlining in 
a comprehensive manner your recom- 
mendations. If you hope to do “big 
business” successfully you must under- 
stand your business; you must be 
master of its every phase. You need 
not necessarily know the details of the 
actuarial calculations, but you should 
have a pretty clear working knowledge 
of them. 

What you must know, and know ab- 
solutely, is the effect of these calcula- 
tions, so that you can answer intelli- 
gently and interestingly the questions 
which may be put to you. Without 
such knowledge how will you answer 
your prospect’s question as to why you 
recommend the particular form of con- 
tract you do? You must have a sound 
and logical reason for your recom- 
mendation based upon your knowledge 
of the wealth, position and personal 
responsibilities of your prospect. If 
you have erred in your judgment of 
these conditions—if the information you 
have of him is not correct, if you are 
master of every phase of the business 
and can immediately adjust your propo- 
sition to his requirement, no particular 
harm has been done. Know your busi- 
ness so thoroughly that you need never 
hesitate for the proper word to ex- 
press your thought. 


Men of Affairs Like 
To Deal With Master 


Men of large affairs, masters in their 
own business, delight to deal with a 
master. They usually detest wordi- 
ness—the use of two words where one 
only is needed. Get your terminology 
correct. Successful men of business 
have the keen faculty of recognizing the 
man who knows what he is talking 
about and who can talk to the point. 

The monthly income policy is full 
of possibilities for every agent who 
takes the time to master its significance. 
Some agents have done so and are now 
reaping the benefits in the increased 
business to which it has led. There 
are far too many men in the field, how- 
ever, who are content to plod along in 
the “rut” of lump insurance, and thus 
fail to grasp the opportunities of ad- 
ding to the service of life insurance, 
and at the same time materially in- 
crease their individual earnings. As 
you well know, income insurance did 
not come to us by accident. It came 
for a definite purpose, and that pur- 
pose was a good one indeed—the in- 
suring of the proceeds of insurance. It 
is a part of the life work of man to 
be trained in business and to cope with 
the financial conditions of a progressing 
world and, incidentally, with the finan- 
cial sharks of the time. 


Mie: who are in the life insurance 








Few Women Trained 
In Financial Affairs 


But how many women who are the 
beneficiaries under life insurance con- 
tracts have been thus trained? Few 
indeed, amd why? Because the aver- 
age man has prevented it—he has car- 
ried the financial burdens, has not 
wanted to bother his wife with them, 
and in turn she has looked after house- 
hold affairs, and domestic problems. 
This is perfectly natural, and as it 
should be, in most cases, but never- 
theless, upon the death of the husband, 
father or brother it generally places a 
double burden on the woman—the one 
she has always borne and in addition 


the battle of finances, to be fought by 


one inexperienced in such affairs. The 
result is that well-meaning friends and 
relatives are called upon for advice and 
assistance. We can all appreciate the 
attendant results, in most cases. On 
the other hand, the combining of the 
income idea with the life insurance 
policy provides, in a simple and con- 
venient form, a service that otherwise 
could be obtained only from a trust 
company. A large percentage of in- 
come settlements presented are rela- 
tively simple and can therefore be ac- 
complished admirably by the income 
provisions of a life insurance contract. 


Income Policy Is 
Policy of Future 


The income policy is without ques- 
tion the policy of the future. In the 
past we have educated the public to 
purchase lump sum insurance, and it 
will require educational work to over- 
come the habit. The public looks to 
us, however, as experts in the matter 
of insurance and will buy what we 
have to sell. We should educate them 
in the terms we use. If we talk in 
terms of monthly income, our policy- 
holders are sure to begin to think of 
their own insurance in the same terms. 
And when that process has begun 
every agent realizes the tremendous re- 
sulting opportunity for increased busi- 
ness. Today the proceeds from a $10,- 
000 policy will purchase just about one- 
half as much as could be purchased for 
the same amount in 1914. This is not 
nearly so significant to the individual 
as would be the knowledge that the in- 
come of his family has been reduced 
from $50 per month to $25 per month. 


Much Better As 

Soliciting Proposition 

As a soliciting proposition, the in- 
come plan is better in every way than 
the lump sum policy. I daresay every 
life agent has, at one time or another, 
been advised by his prospect that 
“he had all the insurance he wanted.” 
That assertion has a familiar sound, and 
when it is made there seems to auto- 
matically appear a barrier between the 
prospect and his signature on the ap- 
plication, until the agent brushes the 
seeming fortification out of the way by 
means of tact, and leading the prospect 
around to sound judgment. How much 
easier it is, however, to avoid this 


longer period. 
always seems large in the eyes of the 








; artificial barrier altogether by imme- 


diately touching upon the subject of the 
prospect securing an income of some 
definite amount provided by himself for 
his dependents. His friendly interest is 
immediately aroused, and once this 
point is reached, the agent should be 
master of the situation—direct to the 
examiner’s office. 

Once a policy is written on the in- 
come plan, there is bound to be more 
of a permanency about it than would 
be the case under a lump sum contract. 
That is because the policy, being ex- 
pressed in terms of a monthly income, 
will not bulk so large in his eyes as the 
lump settlement. To obtain a loan 
against the policy, or to permit it to 
lapse, removes a definite monthly in- 
come from his beneficiary, and when 
this is shown so directly, most men will 
hesitate before taking such a step. Any- 
thing which tends to keep the insur- 
ance in force is not only advantageous 
to the insured and to the beneficiary, 
but to the agent as well in that his 
renewal commissions are more likely 
to continue in good volume over a 
The first commission 


younger agent, but the older agent 
knows that it is his renewed com- 
missions that make the life insurance 
business worth while. Everything that 
tends to greater permanence of the in- 
surance is a very material benefit to 
the man in the field. 
Offers Field for 

Additional Service 

Then, too, the income plan offers a 
wonderful field to render additional 
service to old policyholders. It gives 
the agent an opportunity to call and 
explain not only the benefits to be 
derived from that plan, but also the 
various optional settlements, without 
causing resentment by intimating or 


tion at a future date. 





stating that he came to sell him addi- 
tional insurance. 


You thus have a fine 
opportunity to give splendid advice and 
service to an old policyholder, thereby 
gaining his confidence completely, and 
if he really needs more insurance, as is 
oftentimes the case, you will in all prob- 
ability be the one to secure it. 

At least, you will be able to ascertain 
any changes that have occurred which 
might prove valuable in your solicita- 
The optional 
methods of settlement are certainly one 
of the most valuable aids to the wide- 


awake agent in enabling him to obtain 


telling interviews with a preferred class 
of prospects. In such cases the agent 
should always have with him an ap- 
plication form on which to submit the 
election of options which enables the 
particular needs of the insured to be 
set down in such form that the home 
office can readily make up the final 
papers. This kind of service is of great 
value to the insured and affords ample 
compensation to the agent in the pre- 
ferred leads to which it gives rise. 


Talk in Plain, 
Sincere Style 


Permit me to add a suggestion that, 
in my opinion, will never do harm on 
any case solicited, and in most in- 
stances will prove a material help. Talk 
to your prospect in a plain, human, sin- 
cere way. Do not assume that because 
you are an insurance man you should 
impress the layman with the fact that 
you are familiar with all the technical 
terms of insurance. These things mean 
absolutely nothing to him—it is the 
heart of the proposition to which he 
will be interested—what your plan will 


.do for him and for those for whom 
-he would provide. 


woul Try this method of 
solicitation, and I am sure you will find 
it pays. 




















SUGGESTIONS FROM G. L. STEARNS 











L. STEARNS, general agent of 
G the Massachusetts Mutual at Man- 
® chester, N. H., uses to good ad- 
vantage lists prepared weekly or monthly 
by the local board of trade, commercial 
association or private individuals which 
give the names of persons who have re- 
cently mortgaged their property. He says 
that these men are good prospects be- 
cause the very best argument can be 
brought to bear showing the necessity of 
protecting their families and business to 
the amount of the mortgage. Mr. Stearns 
gets much information from the county 
recorder, register of deeds, and register 
of probate. 





Mr. Stearns in the “Radiator” also 
states that the argument he uses when his 
prospect says endowment insurance costs 
too much is: 

“If you die within the first year, after’ 
you have taken an endowment polity, it 
will pay your estate 1900 percent on the 
original investment; if within the second 
year, 300 percent; within the third year, 
133 percent; fourth year, 78 percent; fifth 
year, 52 percent; tenth year, 14 percent; 
fifteenth year, 5 percent, and if within 
the twentieth year a little less than 3 per- 
cent with compound interest in all cases.” 

Is this not a viewpoint from which the 
prospect might be convinced? 











TURNS TRIVIAL INCIDENTS TO BUSINESS 











HE Massachusetts Mutual calls 
"T attention to how C. P. Braitsch of 

its New York office uses seemingly 
trivial incidents to get business. The 
company asserts that Mr. Braitsch 
keeps alert for opportunities for busi- 
ness turning every situation he can 
into a life insurance argument. The 
Massachusetts Mutual suggests that 
lack of imagination is probably the 
main cause of agents neglecting to take 
advantage of opportunities that come 
to them every day. Here are some of 
the incidents that Mr. Braitsch re- 
lates: 





A newsdealer called by attention to 
Colonel Roosevelt’s death in an “Extra.” 
I remarked, “He was a good man and 
a great believer in life insurance.” The 
newsdealer could not pass the examina- 
tion, but I signed up his two sons for 
$2,500 each. 

We had a car strike in Brooklyn— 
no cars running. A neighbor invited me 
to ride to New York in his automobile. 
This gave me thirty minutes to explain 
our contract; he passed for $10,000. 


+ a s 
Burglaries in our neighborhood caused 


me to tell a client he ought to have 
burglar-proof locks on his doors. He 
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HOME LIFE INSURANCE COMPANY 


of America 
Incorporated 


1899 


PROTECTION FOR THE ENTIRE FAMILY 


irthday to 60 


ears. 


This Company issues all modern forms of policy contracts from age 8 
months next bi 

Industrial policies are in full immediate benefit from date of issue. 
Ordinary policies contain a valuable Disability clause and are guaranteed 
by State Endorsement. 


GOOD CONTRACTS FOR LIVE AGENTS 
Executive Offices, No. 506 Wainut Street, Philadelphia, Pa. 


JOSEPH L. DURKIN, Secy. 


JOHN J. GALLAGHER, Treas. 























THE PERFECT PROTECTION POLICY OF 


THE RELIANCE LIFE 


gives you something absolutely new and different to talk to your 
prospects. Gives you a chance to earn more money than you 


are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses 
known to the Insurance World. The Accident and Health gives 
full protection for at least a third less cost than regular casualty 


companies. 


Our agency contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 


Reliance Life Insurance Company of Pittsburgh 


Farmers Bank 
Building 


Pittsburgh, Pa, , 






























Assets 
Liabilities 
Capital and —— 


Insurance in 


Organized 1871 


Life Insurance Company of Virginia 


Richmond, Virginia 


Oldest, Largest, Strongest Southern Life Insurance Company 
Issues the Most Liberal Forme of Ordinary Policies from $1,000.00 to $50,000.00 


and Industrial Policies from $12.50 to $1,000.00 


Condition on December 31, 
Pete Lat Pe eenmcn ene $ 20,700, 133.74 


1919 


18,650,203.62 
2,049,930.12 
176,501 ,808.00 
1,851 ,338.97 


$23,840, 173.80 







































B. H. WRIGHT 
President 


na Mutual life Assurance ro 


OF WORCESTER, MASSACHUSETTS 


Incorporated 1844 


1919—SEVENTY-FIFTH ANNIVERSARY YEAR 


For 75 years—far longer than the average life—the STATE MUTUAL has 


furnished unsurpassed —— and service, 


Additions are made to our agency 


STEPHEN IRELAND 
Superintendent of Agencies 


orce when the right men are found. 
D. W. CARTER 
Secretary 
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ECRET OF OUR 
UCCESS IS 
ERVICE 


A REAL PROPOSITION FOR A REAL MAN 


f& DERAL CASUALTY COMPAN 


Cash Capital $200,000.00 








MICHIGAN 
V. D, CLIFF. President 
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We have a contract for you under which your 
income will be limited only by your activities 
















Are You Pianieiiitly Established? 


Write for Territory 
Pennsylvania—Ohio— West Virginia 


PHILADELPHIA LIFE INSURANCE CO 
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agreed. but said that he was too busy 
to go out and get them. I said I would 
attend to it for him. Called on a hard- 
ware man in the neighborhood, told him 
to wrap up two $5 burglar-proof locks, 
and asked him to go with me to deliver 
them. On the way over, I told him what 
a successful man the client was—a great 
believer in life insurance. We arrived 
at the client’s store, delivered the locks 
and put the hardware man on the scales. 
He was a pound over with excess cloth- 
ing. We went to the examiner, removed 
excess clothing, had him examined. He 
passed for $10,000, check for first annual 
premium with the application. 


s . s 
A firm increased its capital. I, a 
stranger, called. Both partners passed 
for $30,000. 


A client said he could buy no more life 
insurance because he had just bought a 
house and was broke; insured him for 
$5,000 to cover the mortgage on the 
house. 

Called on a man but he would not buy. 
A month later, having read of his 
brother’s death, I called again and sold 
$5,000. 

When I was riding with a friend in 
his car we passed a smash-up on the 
road; mentioned disability and sold him 
$5,000. 








I read about several women being 
swindled for large sums of money and 
called a friend’s attention to it. Sold 
him $15,000 monthly life income for his 
foster daughter. She cannot be swin- 
dled for more than a small sum. 

While at lunch with a friend I met a 
traveling salesman. He said he could 
sell any man. I said, “There is one kind 
of man I cannot de business’ with.” 
“What kind of man is that?” he asked, 
I said, “A selfish man.” Sold him $10,000, 
for his mother. 


Met a friend. He wore a new straw 
hat. Rain started, I said, “Step into 
my office and I will loan you a spare 
umbrella.” While he was in the office 
I asked about his blood pressure. He 
said he did not know what it was. He 
was fifty-five years old. Doctor took 
pressure. Congratulations! Application 
for $10,000. Advance payment. 

Broke first joint of ring finger. Ex- 
plained cur contract while surgeon was 
setting the bone. Sold him $10,000, and 
his Friendly Act, a cousin, $5,000. 

Had a water leak in apartment. Sec- 
retary of owner called to adjust damage. 
Asked him if he had damage insurance, 
Said he had. I said, “Insurance is a 
great thing, especially life.” He agreed 
to the extent of $12,000. 








: KEEPING IN TOUCH WITH CLIENTS 














ICE-PRESIDENT R. W. STEV- 

ENS of the Illinois Life advises 

his agents to keep in constant 
touch with their policyholders. He 
says that the life men who would build 
up a permanent and profitable busi- 
ness must give as much attention to 
the renewal of policies placed as to the 
securing ef those policies. There is no 
better plan, in his opinion, looking to- 


ward the permanency of insurance 
placed, than that of keeping in touch 
with policyholders. Continuing, he 
says: 


*x* * * 


“A great many policies are secured 
on a short canvass for the reason that 
the agent just happens to show up at 
the time when the prospect is in the 
mood to invest, and policies thus placed 
are not discussed in the same detail as 
those which are secured at the end of 
a hard and capable canvass. Such poli- 
cies are the most easily unseated by 
the twister who speedily discovers that 
the insured is so little informed about 
the real merits of the contract that he 
can be persuaded to believe everything 
bad against it. 

* * * 


“Without regard as to how thor- 
oughly the policy is understood at the 
time it is placed, prospects are prone 
to forget its merits, and since the field 
is full of agents who sight-unseen will- 
ingly clamor that they have something 








better to offer, it is not to be wondered 
at that the average policyholder in the 
absence of an occasional supporting 
argument in favor of the insurance he 
is carrying should frequently be per- 
suaded by the man on the ground that 
it is to his advantage to switch his 
insurance, 
x ok * 


“Since the inauguration some years 
ago of our prizes for the conservation 
of business members of our $100,000 
Club particularly have been given more 
attention and study to the causes of 
lapses and those factors which influ- 
ence the permanency of policies, and 
it has been discovered and proven be- 
yond question of doubt that the re- 
newal percentage of an agent’s busi- 
ness directly reflects the attention the 
agent gives to his business after it is 
written. Agents who are interested in 
their policyholders have _ interested 
policyholders; agents who are _ indif- 
ferent to their policyholders have in- 
different policyholders. 


* * * 


“Aside from the protection of re- 
newals there is another big reason why 
you should keep in touch with your old 
policyholders and that is that those 
policyholders are frequently open for 
additional insurance which can. be se- 
cured by the man who has written them 
once if he is on the job looking after 
his own and their interests.” 





















KEEPING A GOOD PROSPECT LIST 











HE Northwestern Mutual tells 
about the experience of one of 
its general agents in running over the 
prospect list of his agents as follows: 
“One of our general agents recently 
investigated the files of prospects that 
his agents were keeping. Much to his 
surprise it developed that not a man 
in the office had seventy-five names 
on his list and none of them had a 
really good system for keeping the 
few names they had. - 
* * * 

These men were successful life in- 
surance salesmen, the majority of 
them rarely missed the $25,000 re- 
ported business card, but they were 
relying on hit or miss methods for 
getting prospects from month to 
month and wasting a lot of work and 
energy by not having a_ systematic 
follow-up for the cases they failed to 
close on first interviews. 

The other extreme, of; course, is the 
man who has an elaborate system of 








cards that are so complicated that 
they are almost human, when properly 
filled out, filed and checked. Some 
agents get so tied up with such 
schemes that they spend too large a 
portion of their time working their 
cards instead of working on prospects. 


* * * 


There is a happy medium, and most 
successful agents strike it. Your pros- 
pects are what a merchant’s stock in 
trade is to him. Unless you are the 
unusual and brilliant tvpe of salesman 
who closes on first interviews you 
want to know whom you have zeen. 
when you saw him last, his date of 
birth, insurance carried, family. rea- 
sons why he should buy and why you 
didn’t sell him. This record should 
then come up for attention automatic- 
ally at the time decided upon for the 
next call. 

Systematize, keep a good prospect 
list, but make your system your serv- 
ant and not your master. 
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HOME LIFE 
INSURANCE CO. 


NEW YORK 
WM. R. MARSHALL, President 


The 60th Annual statement shows admitted 
Assets of 37,780,735 and the Insurance in Force 
$185,755,819—a gain for the year 1919 of over 
$27,000,Q00. The insurance effected during the 
year was over $40,000,000, or 63% more than in 
the previous year. The amount paid to policy- 
holders during the year was over $4,388,000. 


W. A. R. BRUEHL & SONS 
General Managers 

Central and Southern Ohie and Northern Kentucky 
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“THE COMPANY OF CO-OPERATION” 


DES MOINES 
LIFE AND 
ANNUITY 


COMPANY 


We will insure the whole family! 
Any plan, any age, either sex! 


This is a service our men 
appreciate these days. 


If it appeals to you, write 


HOME OFFICE 
DES MOINES (R-T Bidg-) IOWA 


TERRITORY 
IOWA SOUTH DAKOTA 











A Penn Mutual Premium, less 2 Penn Mu- 
tual Dividend, purchasing a Penn Mutual 
Policy, containing Penn Mutual Values, 
makes an Insurance Proposition which in the 
sum of all its Benefits, is unsurpassed for net 
low cost and care of interest of all members. 


The Penn Mutual 
Life Insurance Company 


of Philadelphia 


On January 1, 1909, Rates Were Reduced 
and Values Increased to Full 3% Reserve. 





The man who has insured his life 
has established an asset which bespeaks 
not only good health and strong char- 
acter, but also a definite financial stand- 
ing. A life insurance policy is always 
listed as an asset, whether it reverts 
to character or money. It helps to 
give its holder standing in whatever 
field he cares to venture. 

The policyholder who is looking for 
credit or a loan of money will find his 
















twelve months. 








OF OES MOINES, IOWA. 


JAS. H. JAMISON, Pres. 


FAVORABLE POLICIES 
SERVICES TO AGENTS 


A progressive Company with progressive 
methods. We offer an opportunity to a reliable 


man who can secure 100 applications during 















insurance policy very valuable indeed. 
If he seeks a loan from a bank he will 
be presented with an information blank 
which will contain among other ques- 
tions, the inquiry, “How much life in- 
surance do you carry?” The figures 
which he can truthfully place opposite 
that question will have a great deal to 
do with his getting the loan. The fact 
that he places a figure there at all will 
count very much in his favor. And, 
the larger the amount, the greater the 
consideration he will receive. 

The same is true of the man who is 
seeking credit. Credit associations 
throughout the country are agreed that 
the life insurance policy shall be con- 
sidered in their statements. When a 
man desires credit, he will find that one 
of the questions he will have to answer 
will be as to the amount of his insur- 
ance, if any. It is only sensible to 
assume that if a man is conscientious 
in providing protection for his family, 
he will not be liable to neglect his 
debts. Furthermore, when he is the 
holder of an insurance policy, he is 
thereby recognized by the company 
that issued the policy as a man who 
is morally as well as financially capa- 
ble of meeting his obligations. The 
credit associations, realizing this, have 
made it a point to inquire into a man’s 
insurance status and to judge him ac- 
cordingly. 
These are features of a life insurance 
policy which agents should not over- 
look in their selling arguments. Men 
are continually striving for financial 
independence, and anything that will 
serve to identify them as deserving of 
recognition along that line will be re- 
ceived kindly. 








Church Takes Policy on 
Pastor’s Life 








for possibilities of business or cor- 
poration insurance were empha- 
sized recently in the case of the Bales 
Baptist Church of Kansas City, Mo., 
one of the largest in that city. 
Largely through the efforts of its pas- 
tor, Rev. Orlando P. Bishop, the con- 
gregation paid a debt of $7,000 and 
then decided to erect a new church 
building. The money was obtained on 
a loan. 

The members of the church realized 
that their pastor was a distinct asset 
and that, should he die, the church 
would be seriously affected by being 
deprived of his energetic and efficient 
services. To protect themselves against 
such a contingency, they took out a 
policy on his life for $50,000. The risk 
was taken by the Metropolitan, the 
New York office of which has approved 
the policy. 

L. L. Adams, Kansas City agent of 
the Metropolitan who wrote the busi- 
ness, has been quite successful during 
the past few months-in placing a large 
amount of group insurance. He has 
closed with a number of the most prom- 
inent of the women’s clothing stores 
there—firms which employ from 200 
to 500 people. 


Herman B, Dahle of Mt. Horeb, Wis., 
former member of congress and father 
of Isak J. Dahle, Wisconsin agency man- 
ager of the Equitable Life, died April 25 








YOU CAN 


INCREASE YOUR LIFE INSURANCE SALES and 
LAND THAT STUBBORN PROSPECT 


With the CONTINENTAL’S new and original combination of LIFE and 

INCOME INSURANCE, offered to the American people for the first time 

on an INCONTESTABLE and NON-CANCELLABLE basis. 

This is without doubt the GREATEST selling plan devised. 

rc ma ency openings in Colorado, Washington, D. C., Illinois, Indiana, 
Sileawote, Missouri, Ohio, Pennsylvania, Texas and Virginia. 


Address: Combination Service Department. 


CONTINENTAL 
CASUALTY COMPANY 


sells Casualty Insurance 
H. G. B. Alexander, President 


Michigan, 


ASSU RANCE COMPANY 


sells Life Insurance 


General Offices: 910 Michi a 





Illinois. 








Progress in Twenty-Four Years 
Shown in Five Year Periods 


Year Insurance in Force Assets 

1696 $ 256,000.00 § 2,972.00 
1901 =2,363,054.00 102,687.00 
1906 10,576,110.00 661,430.00 
1911 20,565,597.00 1,952,407.00 
1916 48,026,506.00 4,922,478.00 
1919 84,777,274.06 7,982,899.00 

















FLOURISHING 
PROGRESSIVE 


THE BANKERS RESERVE 
LIFE COMPANY 


We are keeping pace with the wonderful impulse which 
life insurance now feels and we are placing men 
who are building solidly for the future. 


EXPANDING | 


EVERYWHERE 


er 











Business in Force, $50,000,000.00 
Assets, Nearly $9,000,000.00 
Monthly Production, about $2,000,000.00 





ROBERT L. ROBISON, President 
WALTER G. PRESTON, Vice-President 





A few openings available only to Managers and General 
Agents competent to Produce Results. 


Telegraph or write— 


The Bankers Reserve Life Company 


JAMES R. FARNEY, Vice-President 
RAY C. WAGNER, Secretary-Treasurer 


Home Office: Omaha, Nebraska 














at the age of 65 years. 











“Easy to read, easy to digest, easy to remember, easy to put at work making dollars for me’’—thus writes a 
buyer of ‘‘Easy Lessons in Life Insurance,”” a text and review book with quiz supplement. $1.00. The 
National Underwriter Company, 1362 Insurance Exchange, Chicago. 
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We 


Insure Total Abstainers 
At Reduced Rates 
OW many TOTAL ABSTAINERS 


do you know whom you could insure 
if you could offer them reduced rates? 
How much business would THEY 
help you to get if you could so write 
them? Wouldn't this be a great 
advantage in opening new territory? 


We Give That Advantage to Our Men 
E insure TOTAL ABSTAINERS 


on Special Rates, or give them extra 
dividends on Regular Policies. We 
keep mortality records separate for 
the two classes. The savings in mor- 
tality for many years has been an 
average of 27 per cent in favor of the 
Total Abstainers, thereby giving them 
20 per cent greater dividends. Do 
you see the advantage to both Agent 
and Insured? This plan builds the 
best business and gives the agent an 
organization which cannot be secured 
otherwise. 
















































































2 Se 
PEORIA LIFE INSVRANCE COMPANY” | 


PEORIA ° <- ILLINOIS 





























